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TO WEBSTER DEALERS 


A letter about the “New Deal” from Mr. Matcouim, Vice-President of the F. 5.WrEBsTER COMPANY 


Most of us have gone through a period of uncer- 
tainty. We have spent precious minutes trying to 
size up how the “new deal”— and especially the 
NRA—will affect our businesses. 

Out of this uncertainty and change has come an 
appreciation of certain fundamental facts. They are 
true under any system of government yet devised. 

Under any system of government, a superior pro- 


duct will be more in demand than an inferior one. 


“Quality cannot be coded.” But under any system of 


government, even a superior product will not sell it- 
self. Nothing can take the place of individual effort, 
of hard selling, of alert merchandising. 

We consider it our responsibility to place in the 
hands of our dealers superior products, to help 
and guide them in their selling, to do a reasonable 
amount of advertising, above all, to play fair with 
them. Further than that we cannot go. 

The last few months have demonstrated what we 
mean. We have placed in the hands of our dealers 
a new invention—Micrometric Carbon Paper. It has 
five extra sales features. Many of you have seized 
on this invention as a lever to get more business 
in every department. From all over the country 
come reports of greater carbon paper sales. But to 
those who have put in the greatest effort have come 
the greatest rewards. Nothing that the government 
can or will do can change this. 

Kight years ago we ran an advertisement out- 


lining the Webster Creed. Throughout the chaos of 


the last four years we have stood by that creed. We 
shall continue to live by it as the sky brightens. 


It reads: 


x 

The BEST 

Goods Made in 
The BEST 

Factory Sold by 
The BEST 

Sales Organization with 
The BEST 

Business Policy giving 
The BEST 

Service to 
The BEST 

People in the World 


* 


We wish again to thank you for the fine dealings 
we have had with you over the last few vears. Your 


loyalty to us has been a bright spot. 


_ Faorge BOON hebry 


Vice-President and General Manager 





FS. WEBSTER COMPANY cies: uss 














*, OFFICE APPLIANCES 
is a news and technical 
trade journal, serving 
the entire industry of of- 
fice equipment. It covers 
the manufacture and 
distribution of office 
machinery, office devices. 
office furniture, office 
supplies and the entire 
range of commercial sta- 
tionery. Its comprehen- 
sive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual 
prestige. It serves a cli- 
entele composed of man- 
agers and agents for the 
various office machines. 
devices and supplies. 
commercial furniture, 
commercial stationery 
dealers and many of the 
largest corporations in 
the United States. It 
also reaches some deal- 
ers in fifty-four other 
countries who deal in 
American office equip- 
ment. 


{| No person, firm or cor- 
poration, either directly 
or indirectly connected 
with the industry the 
journal represents, has 
any share in its owner- 
ship or voice in shaping 
its policy, which has in 
view at all times the best 
interests of the field it 
serves. It aims to dis- 
cuss all subjects fairly, 
and to furnish its read- 
ers reliable information 
concerning the progress 
and development of the 
office appliance industry. 
It will answer any ques- 
tions germane to its field 
to the best of its ability, 
and it asks its readers in 
all parts of the world to 
aid it with inquiries and 
suggestions, to which it 
will give prompt and 
earnest consideration. 
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THE ADVERTISEMENTS 








These advertisements present the products of the leading manu- 

facturers in each division of the industry. Because of the grownd 

for honest differences of opinion, the publishers obviously can- 

not undertake to guarantee transactions between advertisers and 

customers. They do, however, offer their service in resolving 

any disagreements which result from relations established 
through the journal. 


A Little a FF Ine 110 
Acco Produc ts Inc 92 Loose Leaf Metals Co 130 
Acme Card System Co 99 M 
Acme Staple Co 67 Manifold Supplies Co . 57 
Aigner, G. J., Co 65 Markilo Co. . 135 
Allen & Co 129 Marks Mfg. Co 11 
Alma Desk Co 106 Martens Type Cleaner Co.135 
Amer. Autom. Typew. Co..135 Meilicke Systems, Inc 102 
American Embossing Co. .122 Metalstand Co. .-133 
Amer. Number. Mach. Co 98 Methodes . ; .137 
Amer. Stentex Corp oo 43 Meyer & Wenthe , - -135 
Amer. Writing Mac} Co 6t Miami Systems (¢ ‘orp., The.117 
Ames Supply Co 127 Mimeograph, The ee 
Art Steel Co., Inc 113 Mimeo Service Bureau....134 
Automatic File& Index ‘ 134 Mittag & Volger, Inc 79 
Autopoint Company 58 Mohican Pencil Co ro} 
Auto-Typist, The 135 Moore Push Pin Co 135 
Azora Rubber Co 134 Munson Supply Co .110 

B Myrtle Desk Co 120 
Bankers Box Co 56 N 
Bates Manufacturing Co 78 National Blank Bk. Co.89, 90 
Bickett, L. M., Co . 98 National Brief Case Co...133 
Boorum & Pease Co 10 National Bus. Show Co 123 
Bridges, F. W Ltd 136 Nation'l Vulenzd. Fibre Co.125 
Bristow, Stanley R 132 Neva-Clog Products, In¢ 84 
Bushnell, Alvah, Co 61 oO 

c Oakville Company Div.. 59 
Carpenter, E. W., Mfg. Co.132 Old Town Rib. & Carb. Co. 97 
Carter's Ink Co » 64 Oxford Filing Supply Co 111 
Case Brothers, In 80 
Cel U-Dex Corporation , 63 Pacific Cb. & Rib. Mfg. Co. 83 
Clarotype Co., The be Parrot Speed Fastener Cp.131 
Clip-On Corp Lee Peerless Key Co., Inc..... 75 
Codo Mfg. Corp 135 Phillips Process Co., Inc. .133 
Columbia Rib. & Carb. Co. 95 ~— phillips Rib. & Carb. Co..114 
ae ar — - 30 Pronto File Corp . 64 
one Sa ee ene Prym, William, of Amer. .132 
Corona Typewriter 55 
Corry-Jamestown Mfg. Cp. 93 . Q . ; 
Crown Ribbon & Carb. Co.118 Quality Park Env. Co -- 55 

Dp R 

. . ° Reliable Tw. & A. M. Corp.132 

Defiance Sales Corp 102 : - . é 
Dick. A. B.. Co 52 Rockwell-Barnes Co. ... 105 
Ditto, Incorporated 91 Roos n, H D., Co tee eee 35 
Dura-Flex Co 106 Rot speed Company, The -119 

2 Royal Typewriter Co .138 
Eagle Ottawa Leather C« 108 . s : 
. . [a9 Beant . ‘ Scripto Mfg. Company 68 
Elliott-Fisher.107, Back Cover = sengpusch Self-Cl. Inkstd 
Engraved Staty. Buffalo 122 — 62 
Esterbrook Steel I — a8 Shaw-Walker Co ieee 77 
Evansville Desk Co 124 . -- “ 

Sheaffer, W. A., Pen Co... $1 
ain a og Sherman-Manson Mfg. Co.117 
Faries Mfg. Co 128 Shipman-Ward Mfg. Co...131 
K B. Mfe Co 134 Smith > as Glin: ..- 109 
Fulton Specialty Co 132 Smith L. C., & Corona _ 

. . — rypewriters, Inc. . 55 
 «& Speed Key Mfg. Co.......134 
Gener il Fireproofing ‘¢ ; Storms, H. M.. Co 12 4 

Phe - 60 Sturgis Posture Chair Co.13 

Globe-Wernicke Co 50 Sundstrand A. M..Back Cover 

Graff, Geo. B., Co 105 T 

Grand Rapids L. L. B. Co..129 Toledo Metal Furniture Co. 94 

Guide System & Supp. Co. 82 Triner Scale & Mfg. Co...118 
H Turner & Harrison Pen 

H. A. Ink Eradicator Co 133 Mfg. Co ‘ se0 vee 

Harding, Milo, Company. .126 U 

Harriman-Welts Prod. Co.134 Underwood-Elliott-Fisher 

Heyer Corporation 139 Co 107, Back Cover 

Higgins, Chas. M., ¢ 126 Union Rubber & Asbestos 

Hotchkiss Sales Co 100 Co 101. 133 
I U. S. Tw. Rib. Mfg. Co 132 

Imperial Desk Co 97 v 

Imperial Mfg. Co 87 Varityper Div. Coxhead...119 

Imperial Methods C 125 w 

Indiana Desk Co 128 Wagemaker Co. , ..109 

Internat’l Bus. Mach. Cp..112 Wahl Company, The .- 85 

Warshaw Mfg. Co 121 

Jasper Chair bd f 127 Weber Costello Co 121 
: Webster, F. S., Co 2 

Jasper Desk Co 127) = Weis Mfg. Co...69, 70, 71, 72 
Johnson Chair Ce 4 Wholesale Typewriter Co.122 
K Wiggins, John B., Co 134 

Kilian Mfg. Corp ..137 Wrenn Paper C 101 

_ 
Leatheroid 88 Yawman & Erbe Mfg. Co. .116 


For the benefit of the subscribers the lines advertised are here 
classified. Many of the requirements of the modern business 
office are represented. Should subscribers be interested im any 
article of office equipment not listed here, they are cordially in- 
vited to communicate with the service bureau, through which 
the information will be promptly and cheerfully furmshed by 

letter, without obligation. 


Adding Machines 

Sundstrand Add. Mch. Back Cover 
Adding Machines, Rebuilt 

Reliable Tw. & A. M. C 132 

Wholesale Typewriter Co 122 
Adding Machine Rolls and Pa ugar 

Rockwell-Barnes Co -- 10: 
Adding Typewriters 

Underwood, Elliott-Fisher 

Co ‘ 107, Back Cover 

Adhesives 

(See Inks, Adhesives, etc.) 
Arch and Clipboards 


Globe-Wernicke Co F 86 

Rockwell-Barnes Co 105 

Shaw-Walker Co » Ve 
Ash Trays, Office 

Faries Mfg. Co. 128 

Oakville Company Div 59 


Autograph Register Supplies 
Miami Systems Corp., The 117 
Automatic Typewriters 
Amer. Automatic Typewr 


Ta eseaess owes 135 
Bankers’ Note Cases 
Art Steel Co 113 
General Fireproofing Co . 60 
Globe-Wernicke Co, . ; 86 


Billing Machines 
Elliott-Fisher. .107, Back Cover 
Underwood, Elliott-Fisher 


Co. ; 107, Back Co 

Binders, Catalog and Periodical 

Acco Products, Ine 92 

Aigner, G. J.. Co ys . 6 
Blackboards 

Weber Costello Co. . . 121 
Blank Books 

Boorum & Pease Co 104 

National Blank Book Co.89, 90 

Rockwell-Barnes Co ..105 
Blotters 

Wrenn Paper Co 101 


Blue Print and Plan File Cabtnete 
Acco Products, Ine . 
Columbia Steel Equip. Co 103 


General Fireproofing Co . 60 
Globe-Wernicke Co 86 
Shaw-Walker Co 77 
Yawman and Erb 116 


Bond Boxes 
Art Steel Co 3 
General Fireproofing Co.. The 60 
Globe-Wernicke Co 86 
Weis Mfg. Co...69, 70, 71, 72 
Book Cases 


Alma Desk Co 106 
General Fireproofing Co . 60 
Globe-Wernicke Co 6 
Shaw-Walker Co . @7 
Weis Mfg. Co 69. 70, 71, 72 
Yawman and Erbe... . 116 
Bookholders 
Acco Products, Ine . 92 


Book Rings 
Carpenter, E. W., Mfg. Co. .132 
Oakville Company Div ~-- 59 
Bookkeeping Machines 
Elliott-Fisher. .107, Back Cover 
Underwood, Elliott-Fisher 


Co. 107. Back Cover 
Box Letter Files 
Art Steel Co jae ne cee 
Globe-Wernicke Co. ..... 86 
Rockwell-Barnes Co 105 


Weis Mfe«. Co 69, 70, 71, 7 
Brief and Zipper Cases 

National Brief Case Mfg 

et shee awewnees se seeemee 

Business ‘Shows 

National Business Show Co.123 
Caleulating Devices 

Meilicke Systems, Inc 102 

Reliable Tw. & A. M. Corp. .132 
Caleulating Machines 

Sundstrand Add. Mch.Back Cover 
Calculating Machines, Rebuilt 

Reliable Tw. & A. M. Corp. .132 

Wholesale Typewriter Co...122 
Carbon Papers 

(See Ribbons and Carbons) 
Card Index Boxes and Trays 

Art Steel Co. .113 

Columbia Steel Equip. Co. .103 

Corry-Jamestown Mfg. Corp. 93 

Globe-Wernicke Co., The . 86 

Guide System & Supply Co.. 82 


Imperial Methods Co... 25 

Shaw-Walker Co. .... re 

Warshaw Mfc. Co... 121 

Weis Mfg. Co 69, 70. 71, 72 

Yawman and Erbe .116 
Cash Boxes 

Art Steel Co., Ine 113 


General Fireproofing Co., The 60 


Casters, Caster Bearings, Slides, 


Et 
Kilian Mfg. ¢ 


137 

Celluloid Env i. 

Markilo Co. 135 
Chair Cushions and Pads 

Bickett, L. M., Co 98 
Chairs 

General Fireproofing Co 60 

Jasper Chair Co... 76, 127 

Johnson Chair Co . 54 

Sturgis Posture Chair Co. ..135 

Toledo Metal Furniture Co 94 
Chairs (Posture) 

General Fireproofing Co 60 

Johnson Chair Co 54 

Sturgis Posture Chair Co 135 

Toledo Metal Furniture Co.. 94 
Chalk 

Weber Costello Co 121 


Check Protectors and W riters, 
U 


Reliable Tw. & A. M. Corp. .132 


Checks, Stamped Metal 


Meyer & Wenthe 135 


Clips, Paper (See Paper c lips) 


Coin Bags, Teaye. and Wrappers , 
1 


Art Steel Co., Inc 
Copy holders 
Acco Products, Ine 
Costumers 
General Fireproofing Co., The 
Globe-Wernicke C 
Cuspidors 
Faries Mfg. Co 
Dating Stamps 
Amer. Number. Mach. Co 
Fulton Specialty Co 
Meyer & Wenthe 
Desk Calendar Pads 
Defiance Sales Corp 
Desk Lamps 
Faries Mfc. Co 
Marks Mfg. Co ; 
Desk Pending-Letters Holders 
Acco Products, Inc 
Desk Trays 
Art Steel Co., Ine 
General Fireproofing Co 
Globe-Wernicke Co 
Imperial Methods Co 
Shaw-Walker Co. ‘ 
Weis Mfg. Co...69. 70, 71, 
Desk Work Distributors 
Bristow, Stanley R 
Globe-Wernicke Co 
Shaw-Walker Co. 
Desks 
Alma Desk Co 
Columbia Steel Equip. Co 
Evansville Desk Co 
General Fireproofing Co 
Globe-Wernicke Co 
Imperial Desk Co.. 
Indiana Desk Co... 
Jasper Desk Co 
Myrtle Desk Co... 
Shaw-Walker Co 
Wagemaker Co, 
Weis Mfg. Co. 69, 70. 71 
Yawman and Erbe 
Duplicating Machines 
Dick, A. B., Co 
Ditto, ences porated 
Harding, Milo, Co 
Heyer Corporation. The 
Mimeograph. The . 
Rotospeed Co., The 
Duplicating Machine Supplies 
American Stentex Corp 
Columbia Ribbon & Carbon 
Co, : 
Dick, ra B., Co 
Ditto, Incorporated 
Dura-Flex Co. 
Harding, Milo, Co. . 
Heyer Corporation, The 
Mimeo Service Bureau 
Roosen, H. D., Co 
Rotospeed Co., The 
Smith, H. E., Co 
Engraving, Copper Plate 
Wiggins, The John B., Co 
Envelopes 
Bushnell, Alvah, Co. 
Globe-Wernicke Co 
Quality Park Envelope Co 
Envelopes, Celluloid 
Markilo Co ; 
Envelope Openers 
Oakville Company Div 
Eradicators, Ink 
. A. Ink Eradicator Co 
Heyer Corporation, The 
Erasers (Chemical) 
H. A. Ink Eradicator Co 


92 


60 
6 
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Erasers (Rubber) 


Faber, A. W., Inc . 96 
Oakville Company Div . 59 
Eyelets 


Oakville Company Div 
Fan Fold Form Tw. Attachment 
Miami Systems Corp., The 117 
File Boxes, Collapsible Corrug. 


Bankers Box Co 56 

Guide System & Supply Co. 82 

Oxford Filing Supply Co 111 

Pronto File Corp 64 
File Boxes, Metal 

Art Steel Co.. 113 

Rock well-Barnes Co. 105 
Filing Cabinet Bal! and Roller 

Bearings 
Kilian Mfg. Corp..... 137 


Filing Cabinets, Metal 


Art Steel Co.. . 113 
Automatic File & Index Co.134 
Columbia Steel Equip. Co. .103 


Corry-Jamestown Mfg. Corp. 93 


General Fireproofing Co.... 60 
Globe-Wernicke Co. : 86 
Shaw-Walker Co. .... 77 
Yawman and Erbe ........ 116 


Filing Cabinets, Wood 


Acco Products, Ine a 
Bushnell, Alvah, Co 61 
General Fireproofing Co., The 60 
Globe-Wernicke Co 6 
Guide System and Sup. Co.. 82 
Imperial Methods Co oe Aae 
Quality Park Envelope Co R8 
Rockwell-Barnes Co ; 105 
Wagemaker Co. 109 
Weis Mfg. Co. ..69, 70, 71, 72 
Yawman and Erbe 116 
Filing Supplies 
Acco Products, Inc. . «ae 
Bushnell, Alvah, Co . 61 
Corry-Jamestown Mfg. Corp. 9% 
General Fireproofing Co 60 
Globe-Wernicke Co., The 86 


Guide System & Supply Co 82 
Imperial Methods Co 1 
Oxford Filing Supply Co 11 
Rockwell-Barnes Co. 1 
Shaw-Walker Co 
Wagemaker Co. 109 
Warshaw Mfg. Co 1 
Weis Mfg. Co 69. 70. 71. > 
Yawman and Erbe Mfg. Co.116 


Folders 
(See Filing Supplies) 

Fountain Pens 
Autopoint Company . 58 
Carter's Ink Co. 74 
Esterbrook Steel Pen Mfg 

Co - . 115 

Sheaffer, W. A.. Pen Co — 
Wahl Company 85 


Furniture Polish 


Globe-Wernicke Co 86 
Gummed Cloth Rings 

Graff, Geo. B., Co 105 

Warshaw Mfc. Co 121 
Globes 

Weber Costello Co 121 


Index Card Signals 


Cook, H, C., Company 130 
Graft, George B.. Co 105 
Moore Push Pin Ce 135 
Index Tabs 
Aigner, G. J., Co 65 
Cel-U-Dex Corporation . 63 
Guide System & Supply Co. 82 
Markilo Co. 135 
Warshaw Mfe. Co 121 
Inks, Adhesives, Ete. 
Carter’s Ink Co 74 
Harriman-Welts Prod. Co 134 
Higgins, Chas. M., Co 126 
Roosen, H. D., Co 135 
Sheaffer. W. A.. Pen Co 81 
Union Rubber & Asbestos 
Gas ck eaeeces 101, 133 
Inkstands 
Defiance Sales Corp 102 
Sengbusch Self Closing Ink 
stand Co. . 62 
Lamps, Electric 
Faries Mfg. Co 128 
Marks Mfg. Co. 114 
Lead for Mechanical Pencils 
Autopoint Company 58 
Faber, A. W.. Ine . 96 
Scripto Mfg. Company . 68 


Leather Goods 
National Brief Case Mfg. Co.133 


Leather Upholstered Furniture 


Jasper Chair Co 76, 127 
Leathers, Upholstering 
cagle Ottawa Leather Cx ..108 
Letter Distributors 
Bristow, Stanley R 132 
Globe-Wernicke Co aes 86 


Letter Trays 
(See Desk Trays) 
Letterheads 


American Embossing Co 122 

Engraved Staty. Buffalo 122 

Wiggins, John B., Co ...134 
Library Equipment 

Art Steel Co. 113 


Corry Jamestown Mfc. Corp. 93 


General Fireproofing Co ‘ 60 

Globe-Wernicke Co . 86 
Lockers and Storage Cabinets 

Art Steel Co. 13 


Corry-Jamestown Mfg Corp. 4 





General Fireproofing Co... . 


Globe-Wernicke Co. 
Shaw-Walker Co. 
Yawman and Erbe 


60 
86 


T7 


116 


Loose Leaf Books and Systems 


Boorum & Pease Co. 
F. B. Mfge. Co weave 
or ~~. Rapids L. L. Binder 


N: tio mal Blank Book Co.89, 


Loose Leaf E nvelages, Celluloid 
; 135 


Markilo Co 
Loose Leaf Metals 

Carpenter, E. W., Mfg. Co 

Loose Leaf Metals Co 
Mail Distributors 

Bristow, Stanley R 
Map Tacks 

Graff, George B., Co 
Maps, Globes, Etc. 

Weber Costello Co 
Matched Office Suites 

General Fireproofing Co 
Memorandum Books 

Boorum & Pease Co 


National Blank Book Co. 89, 
SS 


Rockwell-Barnes Co. 
Memorandum Devices 
Bristow, Stanley R 
Mending Tape (Gummed) 
Warshaw Mfg. Co 
Numbering Machines 
American Num. Mach. Co 
Bates Mfg. Co. . 
Office Partitions and Railings 
Globe-Wernicke Co 
Oil, Office Machine 
Clarotype Co. 
Rock well-Barnes Co. 
Pads, Figuring 
Boorum & Pease Co 


National Blank Book Co ‘89, 


Rock well-Barnes Co 
Paper 

Rock well-Barnes Co 
Paper Clamps 

Acco Products, Ine 

Esterbrook Steel Pen Mfg. 

rea 

Paper Clips 

Acco Products, Ine 

Clip-On Corp. .. 

Fulton Specialty Co. 

Graff, George B., Co 

Oakville Company Div... 

Rockwell-Barnes Co. 
Paper Fastening Machines 

Acme Staple Co. ‘ 

Hotchkiss Sales Co 


Neva-Clog Products, Inc... 

Parrot Speed Fastener Corp 
Paste 

(See Inks, Adhesives, etc.) 


Pen and Pencil Clips 
Oakville Company Div 
Pencil Sharpeners 
Graff, George B., Co 
Pencils, Cedar 
Faber, A. W., Inc 
Mohican Pencil Co. 
Pencils, Mechanical 
Autopoint Company 
Carter's Ink Co. 
Seripto <A 17 
Sheaffer, 
Wahl A = 
Pen Sockets 


. Pen Co. 


Sengbusch Self Closing Ink- 


stand Co 
Pens, Steel 
Este sureok Steel Pen Mfg 


Cc 1 
Turner & Harrison Pen Mfg 
ae a 


104 
34 
129 
90 


60 


104 


90 


121 


98 
78 


8&6 


— 


104 
90 
105 


105 





Picture Hooks a 
Moore Push Pin Co........ 135 
Pins and Pin Containers 
Oakville Company Div. .. y 
Prym, William, of America.13 
Platens, Typewriter 
Amer. Writing Machine Co. 66 
Ames Supply Co. ... 127 
Shipman-Ward Mfg. Co... .151 
Wholesale Typewriter Co...12 
Postal Scales 


Triner Scale & Mfg. Co....118 
Pressboard 

Case Brothers, Inc. ....... 80 
Publishers 

Bridges, F. W., Ltd 136 

TROUSERS cc cccccecscccess 137 
Punches 

Acco Products, Inc. ....... 92 
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Appliances is maintained for the exclusive 
subscribers and advertisers. 
of its various commissions this bureau calls upon prac- 
tically every member of the staff. 
sonal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, prepares 
advertising copy, furnishes list of desirable agents and 
dealers in nearly every country, aids foreign dealers in 
securing U. S. A. lines, and in many other ways per- 
forms useful service, all without charge. Subscribe 

in every land have made, and are making, good use 
of this bureau; manufacturers in every section of the 
field have had evidence of the service. 
requests for catalogues to bring their files up to date, 
or to replace the file in case of fire or other form of 
destruction, are broadcasted in a bulletin which is 

mailed frequently to leading manufacturers. 
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OFFICE 


APPLIANCES 


WANTS AND tOR SALE 


The rate for classified advertisements is eight cents a word. 


Minimum charge. 81.60. 


SITUATIONS WANTED 


EUROPEAN SALES ORGANIZER pen for new onnectior 
For mar year I have represented portant American type 
writer manufacturer n eastern and southern Europe Now I 
im in a pe t n t take up similar work for any other manu 
facturer of off ! alties or ffi equipment Thoroughly 
icquainted with 1 rket conditions nd dealers n Austria, 
Hungar Czec! vakia Italy Poland, Roumania and the 
Balkan states Can give expert representation to some Amer 
ican manufacturer wl s ready to develop that particular se« 
tior Addres L.-102, care Office Appliances, Chicago 


STATIONERY SALESMAN with experience traveling for man 
ufacturer and oas inagetr f « ercial stationery store 
open for new connection Retail experience included dire 
tion of les iving, window trimming, advertising and cata 
logues Ww | experien involved extensive traveling 
imong tl id Preference for Middle West or far West. but 
vill or ! desirable pening regardless of location 
Addr I ! Office App nee Ctr iz 
SALESMAN who ha made utstanding success establishing 
ind developing dealer ntacts for fl specialties is open 
for new connection Fully qualified t irry on same type of 
work or to manage brancl ffice Exceptionally wide dealer 
acquaintance Competent to hand! il office utilitv, whether 
ichine. file or stationery, Address L-10 eare Office Appl 
ncee g*) ig 
iler would likes 


SHOP FOREMAN 1 vy with large Roval De 
hange, twent ‘ experience | makes, fast worker. can 
Address L-98, care é Appliances, Ch 


handle mer cago 


SERVICE MAN sixteer vears'’ experience typewriters and 


other fice machines, desires connection with reputable or 
ganization Young man ipable, good education and personal 
ippearance Excellent referer Address L-106, care Office 
Appliances, Cl gro 


EXPERLENCED MECHANIC on All Makes of typewriters and 


ridding machines 14 vrs. experience Capable of managing 
rebuilding r repair dept Desire connection in California 
New Mexico or Arizona on account health Excellent ref 


erences L-10 care Office Appliance, Chicago 


WANTED POSITION Eight vears’ experience buving stock. 
keeping visible stock re rd, handling | orders, inside sales 
ind general detail work rot afraid of hard work Thor 
oughly familiar with all standard lines stationery High class 
references Address L-107, care Office Appliances, Chicago 


SALESMEN WANTED 


FINANCIAL INDEPENDENCE AND INCOME FOR LIFE 


through constant, ever increasing repeat commissions without 
ill-backs The business made rich by the depression Spare 

time test will onvince vou of the mmensity of the oppor 

tunity Commonwealth N. Co OS S. Dearborn, Chicago. 


il office 
dollars on which we protect 
Give ind other 
Office Appliances, Chicago 


appliances 
salesmer 


lines car 


CONTROLLED LINES’ We have sever 
selling fron ne to five 
na specified territory 


ried Reply Z-131. care 


OUR HIGH-GRADI TYPEWRITER SPECIALTY s bei 
successfully ind profitably sold by Ribbon and Carbon. tyne 
writer and specialty salesmen The very liberal commissior 
offered makes the proposition very ttractive even with bu 
ne sale } details giving territory you covet 


one mor da Write for 
Address Z-1 ul 


oof 


Appliances, Chicago 


SALESMAN EXPERIENCED, for Chicago, to sell general 


line f office supplies: out of town ale in desiring side line, 
write Addr s 7-129 ire Office Appliances, Chicago 

TWO 5 REPEATERS for men se ne direct to offices. Spec 
fy nes 1 vy } i Addres Z. care Office Appliances 
! ig 

ALI TERRITORIES pen for en to sel i new floor 
7-1 cyt Appliances c*) 


CREDITS AND COLLECTIONS 


LOSS on Overdue A 
ale n anywhere Universal Collecting 
116 Broad St., New Yor) 


unts Send us vour 


AGAINST 
rF colin Agen 


REPRESENTATIVES AVAILABLE 


STATIONERY SALESMAN who has been active in Southern 
California for fifteen vears first selling retail and later selling 
to dealers, desires to travel Pacific Coast territory for several 
non-competing manufacturers Interested in sucl lines as 
lead pencils, erasers, rubber bands, pins, clips, paper fasteners, 
fountain pens, magazine pencils or other lines sold regularly 


by retail dealers Will give complete information to com- 
Address 


manies seeking aggressive western representative 
L.-104 care Office Appliances Chicago 
SWITZERLAND Active sales organization for office sup- 


plies would take up as sole agents real suitable novelties. 
Offers and samples to S. A. KARTRO, A.G Case Rive, Geneva 
SALESMAN TRAVELING Southern Ohio, Indiana and North- 
ern Kentucky is available for office appliances or accessories 
Well established in territory Address L-99, care Office Ap- 
pliances, Chicago 


REPRESENTATIVES WANTED 


SALESMEN with snap and built-up clientele among the Sta- 
tionery ndustry may find desirable connection with long es- 
tablished manufacturer who is seeking honest, hard working 
men in open territory for line of Folding Desk Pads, Work 
Distributors, Linoleum Desk Pads, ete. State territory covered 

Address Z-136, care Office Appliances, Chi- 


nd lines carried 


BUSINESS OPPORTUNITIES 
WANTED MANUFACTURER to market 
machine, to retail $1.50 Proven 


sibilities Box Z-130. « 


envelope 
attractive 
Appliances 


practical 
successful 


are Office 


sealing 


device Big pm 


FIVE YEARS established typewriter business in college town 
ibout $4.500 vearly business Large stock Sell very reason 
able Will leave country Address Z-139 care Office Appli- 
inces, Chicago. 


FOUNTAIN PEN REPAIRING 


FOUNTAIN PENS REPAIRED (all makes) for the trade, 
since 1904 Mail repairs for prompt service Welty Pen & 
Repair Co 16 S. State St.. Chicago 


MECHANICS WANTED 


BOOKKEEPING MACHINE mechanic thor- 
Concern established 12 years in 
State experience. Good wages 

Box Z-134, care Office Ap- 


BURROUGHS 
oughly capable of rebuilding 
vicinity of New York City 
Replies confidential Address 
pliances, Chicago 

MECHANIC 
right 


A-1 on 
Address 


must be 
party 


EXPERIENCED TYPEWRITER 
Roval machines Steady position to 
Z-138, care Office Appliances, Chicago. 


SALES PROMOTION 


‘“OUNSEL and 
specialized 
Ohio 


SERVICE 
experience 


in office 
TIM 


ind SALES ¢ 
Twenty years’ 
Euclid Ave., Cleveland 


ADVERTISING 
ippliance field 
THRIFT, 7016 


FOR SALE & WANTED TO BUY 


Ma 
Office 


ELLIOTT-FISHER MACHINES typewriters 
‘ ill office equipment, bought and sold Chicago 
Appliance Co 933 So. Dearborn, Chicago 


hines 


MULTIGRAPH RIBBONS re-manufactured Guaranteed 


work, quick service Send us your old ribbons tod 144 vard 
reels of typewriter ribbon fabric, with handy winder, a spe 
cialty Also two grades of excellent duplicator nk Lewi 
Co., $5la N. 4th St... Milwaukee, Wis 

BILLING AND BOOKKEEPING machines te 1 dels. FE! 


liott-Fisher Underwood Burroughs, et bought and sold 
Maloney, Gilmore Co »O8 So. Dearborn St., Cl u 
MODEL 10 DICTAPHONES, Ediphones, 200M series offered to 


dealers at prices that will make real profits Visible filing 
quipment, all makes bought and sold Hanover Office Equip 
ent Co., Ine S0 Greenwich St... New York Cit 


ELLIOTT-FISHER machines bought, sold and rebuilt Teeter 


Warsh Co., Plankinton Arcade, Milwaukee, Wis 
WANTED Kardex and Acme Visible equipment Late styl 
Ediphone and Dictaphone machines Universal Office Equip- 


Broadway, New York City 


ment © lt GF 
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PATENTS 





epee of patents shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. "C., for ten cents each in cash, postoffice 

money orders or certified check. Stamps and 
personal checks not accepted. 


Design Patent No, 90,702. Notebook. James W. 
Gearhart, Fresno, Calif. Application Nov. 15, 1932. 
Serial No. 45,991. 


Design Patent No. 90,793'2. NRA emblem. Charlies 
Toucey Coiner, Mechanicsville, Penna. (assianor to 
The Government of the United States, as represented 
by the National Recovery Administration). Applica- 
tion September 21, 1933. Serial No, 49,300. 

No. 1,927,015. Printing machine. Bruno Fass- 
mann, Tempethof, Berlin, Germany (assignor to Ad- 
dressograph Company, Wilmington. Del.. 
tion of Delaware). Application April 17, 
Serial No. 530.759, and in Germany, April 24, 

No. 1,927,140. Typewriting machine. Jesse A. B. 
Smith, Stamford, Conn. (assignor to Underwood 
Elliott Fisher Company, New York, WN. Y., a cor- 
poration of Delaware). Application April 7, 1930. 
Serial No. 442,115. 

No. 1,927,271. Cushion expansion socket for casters. 
William H. Noelting and Clarence B. Noelting, Evans- 
ville, ind, (assignors to Faultless Caster Company. 
Evansville, Ind., a corporation). Application May (|4. 
1932. Serial No. 611,296. cart 

ar 


No. 1,927,623. Paper fastener. 
East Orange, N. J. (assignor to Eastern Tool & 


E. Anderson, 


Manutacturing Company, Bloomfield, N. J.). Applica- 
tion December 12, 1932. Serial No. 646,752. 
No. 1,927,802. Visible index record. John L. Mec- 


Millan, Syracuse, N. Y. (assignor to MeMillan Book 
Company. Syracuse, N. ~ @ Corporation of New 
a. Application April 16, 1928. Serial No. 270,- 


No. 1,927,856. Calculating machine. Joseph A. V. 
Turck, Wilmette, I1l., and Roy A. Ferris, Waterville, 
Conn. (assignors to Felt & Tarrant Manufacturing 
Company, Chicago, Il!.. a corporation of Illinois). 
Application Sept. 29, 1927. Serial No. 222.734. Re- 
newed July 8, 1932. 

No. 1.927.951. Combined typewritine and computing 
machine. Henry L. Pitman, Westfield, N. J. (assignor 
to Elliott-Fisher Company, New York, N. Y., a cor- 
poration of Delaware). Application Dec. 7, 1928. 
Serial No. 324,353. 

No. 1,928,337. Record folder. Ellis J. McClanahan, 
San Francisco, Calif. (assignor to Standard Oil Com- 
pany of California, San Francisco, Calif.. a corpora- 
tion of Delaware). Application July 29, 1932. Serial 


No. 625.962. 
No. 1.928.350. Duplicating machine. John J. Flan- 
(assignor to Vivid. Inc., Chicago, 


joan, Oak Park. Ill. 
ill., a corporation of Illinois). Application Aug. 29, 


1930. Serial No. 478,575. 

No. 1,928,374. Typewriting machine. George G. 
Going, Glenbrook, Conn. (assignor to Remington 
Typewriter Co., tlion, N. Y.. a corporation of New 


York). Application Oct. 19, 1932. Serial No. 638,509. 

No. 1.928.441. Inner partition for burelar proof 
chest. Charles F. Sioberg, York. Penna. (assignor to 
York Safe & Lock Company. York, Penna., a corpora- 
tion of Delaware). Application Sept. 9, 1932. Serial 
No, 632,334. 

No. 1,928,512. Adjustable stamp rack. Justin R. 
Swift. Chicago, I. Application Oct. 28, 1931. Serial 
No. 571,529. 

No. 1.928.656. Combined Typewriting and comput- 


ing machine. Richard von Reppert. Hartford, Conn. 
(assignor by mesne assignments to Elliott Fisher Com- 
pany. New York, N. Y.. a corporation of Delaware). 
Application Oct. 25. 1926. Serial No. 143,863 

No. 1,928 685. Printing device. Richard M. Duq- 
dale. Dedham. Mass. (assignor to Farrington Manu- 
facturing Company, Boston, Mass., a corporation of 
Massachusetts). Application Nov. 2, 1929. Serial No. 
404,291. 

No. 1,928,797. Continuous flooring for book stacks. 
John G. L. Skar, Jamestown, N_ Y. (assionor to Art 
Metal Construction Company. Jamestown. N. Y.). Ap- 
plication Sept. 18, 1931. Serial No. 563,521. 

No. 1,928 801. Furniture. Clement R. Uhl, Toledo. 
Ohio. (assiqnor to The Toledo Metal Furniture Com- 
pany, Toledo, Ohio, a corporation of Ohio). Applica- 
tion May 15, 1931. Serial No. 537,511. 

No. 1.928.941. Loose leaf binder. Adoiph G. Lot- 
ter, Milwaukee. Wis. (assionor te The Stationers 
Loose Leaf Company. Milwaukee, Wis.. a corporation 
of Wisconsin). Application Sept. 19, 1932. Serial No. 
633.809. 

No. 1.929.053. 
Orange. N. J. 


Register. Lee R. Brown, East 
(assignor to Monroe Calculatina Ma- 


chine Company, Inc.. Orange, N. J., a corporation of 
Delaware). Application June 13, 1931. Serial No. 
544 065. 

No. 1.929.110. Back rest for chairs. William S. 
Ferris. Elkhart, Ind. Application June 1, 1931. Serial 
No. 541 213. 

No. 1.929.389. Loose lesf binder. Jay Raymond 
Newland. Kalamazoo, and Eurene T. Lundeen, Mat- 
tawan, Mich. (assignors to Remington Rand, Inc. 
Buffalo. N. Y.). Application May 19, 1932. Serial 
No. 612.326. 

No. 1,929,448. Ribbon vibratina and shifting mech- 
anism. John Riyz. Westfield. N. J. (assignor by mesne 
assignments to Ralph ©. Coxhead Corroratinn. New 
4 Y., a corporation of Delaware). Serial No. 

No. 1.929.558. Safe constrvction. William C. Miller. 
Canton, Ohio (assionor to The Diebold Sefe & Lock 


Company. a corporrtion of Ohio). 
1932. Serial No. 615.699. 
No. 1,929,596. File. 


Application June 6, 


George Marohn. Joliet. til. 


(assignor to A. B. Dick Company, Chicago, Ill., a 
corporation of — Application October f0. 1931. 
Serial No. 568. 

No. 1,929, 612. Filing cabinet or file box. Frederick 
L. G. Straubel, Green Bay, Wis. (assignor of one- 
eighth to O. C. Straubel. Green Bay, Wis.. and two- 
eighths to C. W. Straubel, Youngstown. Ohio). Ap- 
plication August 12, 1932. Serial No. 628,525. 

No. 1,929,963. Typewriter. Conrad D. Youngsberg. 


Woodstock, I. (assignor 
Company, Woodstock, II!., 
Application Dec. 2, 1924. 


to Woodstock Typewriter 
a corporation of Illinois). 
Serial No. 753,550 
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No. 1,929,969. Mechanical pencil. Frank C. Dethi, 
Chicago, Ill, (assignor to Autopoint Company, Chi- 
cago, H., a corporation of Iilinois). Application Feb- 


ruary 2, 1931. Serial No. 512, 

No. 1,930,021. Chair. Dwight Powell, Youngstown, 
Ohio (assignor to The General Fireproofing Company, 
Youngstown, Ohio, a corporation of Ohio). Applica- 
tion November 30, 1932. Serial No. 645 074. 

No. 1,930,237. Cash register. Frederick L. Fuller, 
Ilion, N. Y. (assignor to The National Cash Register 
Company, Dayton, Ohio, a corporation of Maryland). 
Original application May 23, 1919, Serial No. 299,112. 


Divided and this application March 25, 1927. Serial 
No. 178,433. ; 
No. 1,930,433. Line space lock release mechanism. 


Harry A. Foothorap, Harrisburg, Penna. (assignor tu 
Elliott-Fisher Company, Harrisburg, Penna., a corpo- 
ration of Pennsylvania). Application April 25, 1931. 
Serial No. 532,810. 

No. 1,930,441. Cleaning brush. Thomas W. Miller. 
Ashland, Ohio (assignor to The Fauitless Rubber 
Company, Ashland, Ohio, a corporation of nes. 
plication Sept. 10, 1931. Serial No. 562,066 

No. 1,930,648. Filing device. Fred J. Kiine, 
ville, N. Y. (assigner to Acco Products, Inc., Long 
Island City, N. Y.). Original application March 7, 
1931. Serial No. 520,788. Divided and this applica- 
tion February 5, 1932. Serial No. 591,222. 
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No. 1,930,705. Ratchet tock for record binder. 
Ernest M. Allen, Jr., Nashville, Tenn. (assignor to 


The Marshall & Bruce Company, Nashville, Tenn., a 
corporation of Tennessee). Application April 29, 1932. 
Serial No. 608,168. 





No. 1,930,918. Line sp hank Henr 
Allen Avery, Groton, N. Y. ~ to L. C. be. 
& Corona Typewriters Inc., New York, N. Y., cor- 
poration of New York). Application January 7, * 1932. 
Serial No. 585,281. 

No. 1,931,067. Typewriting machine. Walter Ett- 


miller, Zurich, Switzerland (assignor to Underwood 
Elliott Fisher Company, New York, N. Y., a corpora- 
tion of New York). Application June 21, 1932, Serial 
No. 618,462. 

No. 1,931,113. Aligning means for registering mech- 
anisms. Robert L. Muller, Detroit, Mich. (assignor to 
Burroughs Adding Machine Company, Detroit, Mich., 
a corporation of Mi >). Ape ti February 23, 
1932. Serial No. 594, 574. 

No. 1,931,383. Typewriting machine. Frederick A. 
Hart, New Gritain, Conn. (assignor to Remington 
Typewriter Company, Ilion, N. Y., a corporation of 
New York. Application October 15, 1933. Serial No. 
399,846. 











STRIKING VIEW OF THE NEW 
YORK BUSINESS SHOW AND 
PORTRAITS OF OFFICIALS 


Taken From the Balcony of the Grand Central 

Palace, This Picture Shows the Center Section 

of the Exhibition Hall Which Is Famous for Its 
Stately Corinthian Pillars 


Left Inset: Frank E. Tupper, President of the 
National Business Show Company. Right Inset: 
Edwin O. Tupper, Secretary of the Company 


(See page 22) 
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EDITORIAL 





The Government and Its Purchases 
@@For the proper conduct of its multitude of ac- 
tivities the Government of the United States is ob- 
liged to buy enormous quantities of supplies, all of 
which are eventually paid for by the only means the 
Government has of raising money—by taxation, 
which bears upon every man, woman and child in 
the country in some way or other. To oblige our 
Government to make its purchases in any but the 
most economical way would result in taxing all the 
people for the benefit of a few, without correspond- 
ing advantage to the Government. We, the People 
of the United States, supply the Government with 
every dollar it spends. We may not all of us realize 
it, but we do. If one trade or group can force Uncle 
Sam to buy in the most expensive market, then all 
others may do the same, and the result might involve 
a serious curtailment of useful activities. 

No doubt a considerable majority of the people 
realize this and are rather more than content when 
the Government buys its necessary supplies from 
the source rather than from the mouth of the great 
river of goods that flows everywhere throughout the 
land. However, there are many Government re- 
quirements for comparatively small quantities of 
goods of many varieties which are and should be 
supplied by distributors. In such transaction the ad- 
ditional expense is compensated by economies of 
time and by other factors. 

Since the affairs of Government are carried on by 
men and women very much like ourselves, the re- 
sults sometimes fall short of what we expect. Gov- 
ernment contracts—the subject of so much contro- 
versy—have sometimes borne an unpleasing odor; 
but it is well to remember the brighter side, and to 
realize that Uncle Sam transacts a tremendous vol- 
ume of business in supplying his needs for materials 
of almost every kind, and generally with satisfaction 
to himself, to the producers and to the people who 
are taxed to pay the bill. 

Government contracts usually get into the public 
prints only when, for one reason or another, they are 
subject to criticism. It is the unusual which is news. 
There is no point in attempting to make news out 
of the vast number of transactions which are prop- 
erly carried through. It is news when the public 
interest has not been protected. On this subject 
there are some interesting chapters in our country’s 
history. 

Sometimes—oddly enough—Government is crit- 
icized because of the belief that it has not paid 
enough for its supplies. But such criticism comes 


from the particular industry involved in the trans- 
action—there is no noticeable public sympathy for 
the concern that figures too close to the profit line. 
That the Government should not squeeze anyone, 
but should pay a fair price for what it buys will be 
universally admitted. Complaint is sometimes heard 
that the price quoted to the Government is much less 
than that which the general consumer has to pay 
for the same articles. That argument has already 
been answered. 

It would appear that the prices paid by the Gov- 
ernment—one of the largest buyers in the world— 
have no relation to the prices that must be charged in 
the accustomed transactions of retail business. In 
other words, a low price to the Government can 
hardly be regarded as in any way disturbing to the 


retail market. 
co oe 


A Correction 

@@Late in September we received from a press 
clipping bureau clippings from two Springfield, Ohio, 
newspapers, presenting a story of the court’s ap- 
pointment of a receiver for The Springfield Office 
Supply Company of that Ohio city. The rewrite man 
on our staff reduced the story to a line and a half 
notice of the receiver’s appointment for the classi- 
fied news department of the October number. 

Unfortunately, however, in writing the location 
caption for the item, the reporter wrote Springfield, 
Mass. Now, had he written Springfield, Ill, or 
Springfield, Mo., no embarrassment would have re- 
sulted, but in Springfield, Mass., is a well known 
company having the same corporate title as the 
Springfield, Ohio, concern and publication of the 
item has caused embarrassment to these old friends 
who have been on the subscription list of this pub- 
lication for twenty years. 

We apologize to The Springfield Office Supply 
Company of Springfield, Mass., and express our deep 
regret for the annoyance which our error has caused 
them. 


eo 
Interest in Business Show a Happy Augury 

@4The enthusiastic crowds that thronged the aisles 
of the Grand Central Palace in New York City last 
month to inspect the exhibits at the thirtieth annual 
business show were not ridden by the four horsemen 
of despair. Per contra, they were almost without 
exception happy, hopeful, cheerful, anxious to learn 
of and apply the latest devices to facilitate business. 
They were making ready for better times—reflecting 
the national spirit. —The Show was a success. 





10 


SOME SUCGCESTIONS FOR HANDLING 
LOOSE LEAF 





Being Some Opinions Gathered from Several of Those 
Who Have Long Experience in the Line 


‘J [ IS difficult to answer your inquiry with satis 
faction either t you, the manufacturer or the 
said H. F. Miller, president of the Miller 
Company of Dayton, Ohto, recently 
“Things are so much different of late than they have 
been as compared to the past or to the future that 
one can hardly be certain of anything 

‘In this vicinity, the types of 
more in demand at the present seem to be of the 
We feel that this change is due 


deale I hag 
stationery 


le moose leaf de\ 1K Cs 


cheaper grades 


somewhat to the manufacturer himself who has 
created these cheaper items which, if they had not 
been made, would not have been demanded and 
there would have been just as many sales made of 


lam not bold enough to presume 
to do, because they 


the better grades 
to advise manufacturers 
have their problems and we ours, but I do 
think if they had gotten together—both the direct 
sales and the dealer manutacturers, or could have 
that it would have been a great boon to 
the industry. The hope is entertained that the new 
deal at Washington will bring manufac 
turers in this and other lines together and to clarify 


what 
ha\ S 


done Si) 


serve to 


some the principles which, | believe, ought to 
guide every manufacturer in his relations with the 
trade 

“We are selling some visible indexes in the loose 
leaf prong type, but not so many as we sold when 


thev first came out 


‘So far as we can discover, there has been no 


important departure from accepted ideas in the ap 


plication of loose leaf binders, etc., within recent 
years, except for the use of loose leaf binders to 
house visible indexes 

“Our contact with state business is rather small, 


loose leaf books 


(Jur 


but there are a limited number ot 


used by the county and more by the city offices. 
particular county officials seem to favor bound books 
for their more rds 

“There is, of course, a market for loose leat albums, 
telephone binders and catalogue covers \ limited 
prevails for telephone binders, a tai 


permanent rec 


sale, however, 
sale for loose leaf albums, while catalogue covers 
are sold only in quantities. Such « 
more of a specialty item, apparently 


large overs are 


“Your final question brings us a smile, because 
there are certainly a great many customers who still 
insist on bound books and in our estimation, there 


will always be a very large demand for all types of 
such books.” 
Karl G King, 
Inc. (Reed & King), 
in his 
replace practically ver a period of 
time. “Ith says Mr. King, 
“that ninety per cent of the records sold through 
this store are already for loose leat he new 
voters’ registration pen up a big opportunity 
for loose leaf devices as well as for visible equipment 


president Che Othce Engineers, 
South Bend, Ind 
and systems will 


_ observes that 
loose leaf devices 
ill bound records « 


is been our experience,” 


opinion 


State 


law S Oo] 


in the county records 


“We are now figuring with several counties in 


this state on loose leaf registration sheets which are 
used in visible binders. 

“The improvement made by loose leaf manufac 
turers in adapting visibility to loose leaf surely opens 
up a new opportunity for the loose leaf man to com 
pete with other types of visible equipment. It is 
doubtful, however, in my opinion, whether county 
records such as deeds and mortgages will be trans 
ferred to loose leaf for the present, although I| think 
such records could be made just as safe and secure 
as the old style bound books. 

“We still have a few customers who wish a bound 
book now and then, but the large majority are 
usually susceptible to the advantages of loose leaf 
whether they are purchasing albums, telephone bind 
ers, catalogue covers, loose leaf ledgers or what not.” 

A. Vermillion of the A. E. Boyce Company, 
Muncie, Ind., states that the most expensive loose 
leaf bindings are not at present finding a market. 
The A. E. Boyce Company is selling visible indexes 
in both loose leaf prong and ring binder type. More 
of the latter, however, are being sold than of the 
former. Except for the application of loose leaf to 
visible indexing, there does not appear to have been 
any important departure from 
recent years in the application of loose leaf devices, 
but the field is widening, for now the state, county 
and city offices in Indiana make fairly liberal use 
of loose leaf books which are generally used through- 
out the state in county offices for all records except 
cash books, practically all recorders’ records, deed 
records, mortgage records, etc., and court 
civil order books, probate order books, marriage rec 
ords, etc., are in loose leaf as well as records of pro- 
ceedings and minutes. The market is, of course, 
steady for such items as loose leaf albums, telephone 
binders, catalogue covers, etc. The company still has 
customers who insist on bound books of ac 


accepted ideas im 


rect rds, 


a few 
count 


A Chicago Stationer’s View 


\W. Lee Fergus of the Marshall-Jackson ¢ 


Ompany, 
». who a few vears ago contributed a valuable 


Chicag : 
series to Othce Appliances on the subject of loose 
opinion that, 


leat devices, expressed the insotar as 


his experience has extended, loose leaf goods have 
held up better during the last four years than any 
other stationery store lines of equal or greater. cost. 
l.oose leaf has largely held its own. Factories have 
brought out new, ingenious and practical adaptations 
ot the system, and these as well as the standard lines 
have found a reasonably profitable if not an always 
active market. Quality in the main has been upheld, 
and prices have suffered less reduction than in other 
The regular 
maintained. New lines have been produced with a 
view to meeting the lower price tendency in all lines, 


departments lines have been well 


but this has not greatly interfered with the sale of 
the standard grades, the cost of which, quality con 
sidered, is not enough more greatly to influence the 
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judgment of careful buyers, who appreciate the ad- 
vantages of the standard products to which they are 
accustomed. 

Che manufacturers of loose le 
tically every kind and description have been alert to 
improve their products and to find new fields for 
their use. Even if factories were not quite so busy, 
the inventors have been active in developing new 
things and improvements on known devices. The 
industry has not been marking time. I feel that it 1s 
in a better position to go ahead now than it might 
have been if we had had no depression. When ev- 
erything goes smoothly and everybody is making 
money there is little incentive to improve the old or 
to create the new, but let difficulties appear and virile 
men straightway set about to overcome them. Such, 
in general, I believe, is the situation in the loose leat 
industry, which finds itself in a relatively strong po 
sition from which to overcome depressive tendencies 
and advance to still better things. 

The loose leaf departments of statu ynery stores are 
much different today than they were even five or ten 
years ago. Makers of loose leaf books are an inven- 
tive lot, and their activities have created new and at 
tractive products. Then, too, the chemists have of 
recent years produced fabrics resembling leather 1n 
appearance and flexibility, but at while 
transparent products have been discovered that et 
fectively protect the designations on index tabs and 
the like. This has even extended to the wrappings, 
binders often coming from the factory protected by 
tough, perfectly transparent cellophane, which per 
mits visual inspection of the book within, at the 
same time protecting it from dust and handling. 

The most conspicuous comparative newcomer in 
the loose leaf field is perhaps the visible index housed 
in prong binders and ring binders. This type of in 
dex is enjoying a growing popularity that gives en 
couraging promise for the future. It is, for one 
It is declared to equal 
In short, the 


“al devi es of prac 


less cost, 


thing, economical in price. 
other systems in range and versatility. 


ll 


system as applied in loose leaf prong and ring bind 
ers has advantages which render it equal to the more 
conspicuous applications of the visible indexing idea, 
the makers aver. Some claim its operation 1s not 
quite so fast. It is argued, however, that its lower 
cost and compactness offset the slightly slower speed 
ot operation, particularly at a time when speed is of 
less importance and office help receives lower wages 
than in boom periods. 

| believe that the last few years have wrought a 
change in the distribution of loose leaf devices. It 
seems to me that there is a distinct tendency on the 
part of manufacturers toward the distribution of 
their products more and more through dealer out- 
lets. People seem to be ordering through the regu- 
lar channels of trade to a greater extent than hereto- 
fore. Just why this is lam unable to say. Of course, 
my impression may be at fault, because my conclu- 
sions are based on tendencies as I see them from day 
to day in the single business with which I am con- 
nected. 

The dealer is assuredly the logical outlet for all 
such accounting and record-keeping devices. 

Two quite recent new devices 1n the loose leaf field 
are attracting attention and favorable reception. | 
refer to the zipper ring binders and the “Bi-Lock” 
post binders. The former has a zipper arrangement 
which runs around three sides and may be locked, 
securing the contents against unauthorized examina- 
tion. Suitable ring-book mechanism within at the 
back provides room for a considerable quantity of 
sheets, while the covers which are fastened by the 
zipper arrangement overlap and protect the edges of 
the sheets. This novelty type of ring binder is most- 
ly made by the regular houses, but the leather goods 
people seem to be entering the field, offering their 
products principally to users. 

The Bi-Lock post binders include a new and in- 
geniously useful mechanism with a new type of 
opening and closing device and a lock of unusual and 
effective design. 





POWERFUL DISPLAY OF SHEAFFER PEN COMPANY'S PRODUCTS IN THE WIN- 


DOW OF D. C. DONALDSON’S STORE, 77 MERRIMACK STREET, LOWELL, MASS 

The effectiveness of this school window was augmented by the use of display pieces 
originally supplied over a year ago. Some of the display material is over two years old 
The Feathertouch panels in the background on either side were sent out by the manufac- 
turer about a year ago By carefully preserving the impressive advertising pieces sup 
plied by manufacturers Mr. Donaldson is able to ‘‘dress’’ his window smartly and appro 
priately as occasions arise. Such a program of preservation not only provides the op 
portunity for profitable re-use of display materials but also helps to lessen the advertising 
expense of a manufacturer, a factor that will naturally react to the benefit of the dealg. 








EING of a mechanical 

turn of mind and 
possessing a temperament 
similar to that of an artist, 
it hardly can be said that 
I am a “natural born” 
salesman. On 
hand, I am not entirely a 
so-called “trained” sales- 
man. My is more 
modern. It seems that I 
have always been backed 
up by the mortgage com 
pany, the grocer, my own 
creditors, and the sheriff. 


cr de 1S 


are the best sales man- 
agers in the world. They 
can put the urge into a 


man as no one else can 
They just make him sell. 

Consequently, every 
sale | made was my hard 
est sale, and the one that 
[ hope to make tomorrow 
takes first place in my 
mind today. However, in 
reviewing an experience 
that goes back twenty-five 
years, my mind dwells 
particularly on one out 
standingly difficult sale. 

The scene was laid in 
\tchison, Kansas, on a 
cold winter’s morning 
The prospect was a large 
wholesale hardware com 
pany. Having had several 
years’ experience, this was 
not like the first sale when 
one stands outside for half MR 
an hour before developing 
enough courage to go in. 
Yet, conditions were not 
of the best. My competitor 
was also in town. I had 
seen him that very morn- 
ing. The call was cold-turkey. I didn’t know what 
[ might bump into. With all the intestinal forti- 
tude at my command, I asked to see the president. 

I was ushered into the presence of a man of small 
stature who had the misfortune to be afflicted with 
a physical disability that deprived him of the use of 
his legs. Being unable to move about at will, he had 
developed a great power of concentration. At times, 
he was somewhat irritable. Mentally, he was 
equipped with faculties that worked like greased 
lightning. His business ability was evidenced by 
the institution he had built. 

“Mr. Blank, my name is Larter. I represent the 
Burroughs Adding Machine Company.” 

“Adding machine? Adding machine?” he inter- 
rupted with all the vehemence he could muster. “We 


have no use for one. Why, there was a fellow in 


here not twenty minutes ago with a little contraption 
about this size (he illustrated with his hands) and 
he wanted $150.00 for it. 
is yours?” 

Now, the cheapest machine we had at that time 
was $250.00 and the one I had in mind for him was 


Outrageous! How much 


MY MOST be a law 
DIFFICULT SALE 


the other A Hard-Headed Business Man Leads 
Himself Into Buying an Adding 
Machine by Trying Not to Buy It 


By R. B. Larter, Now Doing Systems 
reditor Work on the Pacific Coast for a Large 
Unwittingly, these people Natignal Office Equipment Concern 





LARTER 


OFFICE APPLIANCES 


$375.00. (There ought to 
established to 
prevent a prospect from 
asking the price until the 
salesman is ready to tell 
him.) It was quite evident 
that if I told the price, I, 
too, would be out the door 
just like my competitor. 

Instead I responded by 
saying, “Mr. Blank, we 
manutacture several mod- 
els of machines. They 
vary in price, but you are 
not interested in price just 
now. If a machine costs 
$1,000.00 and earns you a 
profit of $2,000.00, you 
would be interested in it 
no matter what its price 
was, but if it would not 
make you money, you 
wouldn’t be interested in 
it if it cost only $1.50.” 

“T guess that’s right,” 
he admitted. 

“Speaking of costs,” he 
continued, his asperity be- 
ginning to boil again as he 
spoke, “we had an expert 
out here one time from 
the East who tried to fig- 
ure the cost of a box of 
screws that were shipped 
by the car-load. What did 
he know about costs? 
Ridiculous!” 

To bring the conversa- 
tion back to adding ma- 
chines, I said, “I don’t 
wish to take up your time 
unnecessarily, Mr. Blank, 
so I'll just send a machine 


Twenty-First Article in the “Difficult over and you may judge 
Sale” Series 


for yourself as to its value 
in your business.” 

“All right,” he acqui- 
esced, and then followed these two words with the 
odd assertion, “I will try to be clever with you.” 

Had I known the full significance of that remark 
[ might not have gone back. Fortunately I did no 
more than wonder about it and left the prospect’s 
office elated with my apparent success. 

As previously mentioned, the weather was cold. 
My demonstrating machine had been stored in a 
cold express office over night. I knew that the cold, 
congealed oil in the governing device would make 
the machine work sluggishly. In the hope that the 
machine would be sufficiently warmed up to operate 
efficiently if allowed to stand in the higher indoor 
temperature of Mr. Blank’s office for a few hours, 
I had it sent over immediately and then made sev- 
eral other calls. 

Two hours later I returned to Mr. Blank’s office 
and was agreeably surprised to find the big $375.00 
adding machine in a prominent position on my 
prospect’s fine mahogany desk. It was evident, how- 
ever, that he had ignored the machine since it had 
been placed on his desk. 

When I entered he looked at me, and then, with 
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his characteristic quickness of movement and speech, 

turned to his secretary and said, “Now, we will look 

at this machine. Tell the bookkeepers to come in.” 
Another surprise, and this time not quite so pleas- 


ant. I hadn’t counted on having such a large audi- 
ence. It seemed to me that there were fifty of them 


bi okkeepers, office clerks, and even store clerks— 
though probably there were no more than fifteen all 
told. They lined up against the wall back of Mr. 
Blank and me like school children. Evidently it was 
to be a big event. : 

Before I was half way through my demonstration, 
Mr. Blank called my attention to a trial balance sheet 
on which he had been working prior to my arrival. 

“Will your machine add this column of figures ?” 
he asked. 

“Yes, sir,” I replied. 

“How fast will it do it?” 

“That depends mainly upon the speed of the oper- 
ator. 

“You're a good operator. Suppose you add this 
column on the machine and I will add it mentally. 
We will see who gets through first.” 

[ sensed that I was being drawn into a game. The 
stage was all set and the plot was laid for me to 
be the loser. 

Knowing that my grocery bill would soon be due, 
[ put on my mental fighting togs and said, “Frankly, 
the fact is I have never operated a machine in actual 
work before in my life, but I'll tell you what we'll 
do. You add the column of figures mentally, have 
one of the clerks time you and then time me when 
[ add it on the machine. That will make it more 
convenient for us both to refer to the same column 
of figures.” 

“All right,” was the response. 

Now, I felt that this man was intentionally or un- 
intentionally making it as difficult as he could for 
me. While he seemed fair enough, he was trying to 
out-smart me. Accordingly, I felt that it was no 
more than just that I should employ the same tac- 
tics. When he started to add mentally, I leaned 
over his shoulder to watch him do it. (There is 
probably nothing more confusing nor irritating to 
someone trying to add a column of figures than to 
have someone else lean over his shoulder to watch 
the process.) 

Then came my next surprise. Mr. Blank was one 
of those rare individuals who can add two digits of 
figures at one time! 

I became a perfect example of the fact that the 
physiological process of perspiration secretion is ac- 
celerated when a person is under mental stress. 
Beads of moisture formed on my forehead. I could 
feel a similar activity in the small of my back. The 
going was certainly hard. 

I stood watch over Mr. Blank’s shoulder prin- 
cipally because there wasn’t much else to do. 

His time was fifty-one seconds. 

Then came my turn. The machine was not yet 
thoroughly warmed up and was consequently still 
sluggish. Determining to make the best of it, I 
tackled the job, giving my attention to accuracy in 
registering the amounts on the machine rather than 
to speed. My time was sixty seconds, nine longer 
than Mr. Blank’s record. 

He leaned back in his chair with a triumphant 
smile of satisfaction and said, “There you are. What 
advantage would the machine be to us? It takes 
longer to do the work on it than we can do it in our 
heads.” 
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Oh, Lady Luck! When I discovered her with me, 
I became a bit ruthless. In comparing his total with 
mine, I found that they did not agree. Rather non- 
chalantly I said, “Just a minute, Mr. Blank. Our 
totals do not seem to be the same. Permit me to 
check back my figures.” 

They were correct. He was six cents off. 

Then I received my next surprise. 

Obviously I had gone a little too far with my ruth- 
lessness, for a slight snicker came from the audience 
of bookkeepers and clerks at our backs. (Darn those 
perpiration pores.) Here was the head of the insti- 
tution placed in an embarrassing position in the pres- 
ence of his subordinates. That would not do at all. 

Quickly, and in my most soothing and compromis- 
ing manner, I said, “Mr. Blank, I must compliment 
you. You have added mentally that column of fig- 
ures faster than the machine under my slow fingers. 
Only a few people are mentally equipped to do that. 
But the machine is for the average bookkeeper. No 
matter how proficient he may be, he will add men- 
tally a column of figures once and then a second 
time. If he secures the same total both times, he 
assumes he is correct. But he does not know this 
definitely. With the machine, after he has checked 
the figures, he knows he’s right.” 

The good old sport took his licking gamely and 
said, in a questioning tone, “You are going to leave 
this machine for us to try?” 

“Yes, sir.” 

“Well, take it in and show them how to use it.” 

Understand, the machine was not sold. Neither 
had I even suggested a trial nor did Mr. Blank know 
the price. It was a peculiar but satisfactory situa- 
tion. 

During the trial period, I set up a system that 
eliminated the journalizing of cash receipts. I made 
some other helpful suggestions to the accounting de- 
partment also. 

One day I walked into Mr. Blank’s office, laid an 
order on his desk and said, “Here’s the order for the 
adding machine.” 

He neither read it nor looked at the price. He 
simply signed it and handed it back to me without 
a word. 

I feel that I should pay homage to that good man 
who has now passed to the Great Beyond, because 
my experience with him strengthened my fortitude, 
and also because we became well acquainted and he 
even helped me to sell five other machines in his 
town. 

My hardest sale proved to be very profitable. 
They frequently are. 

—_—>—_——_ 
A Clever Mailing Piece 

“How to Kill Elephants and Make Money” is the title 
of a neat little mailing piece sent out by The Globe-Wer- 
nicke Company of Cincinnati in the form of a four-page 
folder printed in black on buff-colored stock. There are 
three clever cartoons. The little story points out that a 
lead bullet weighing a few ounces fired from a high-pow- 
ered gun and directed to a vital spot will kill an elephant 
weighing thousands of pounds. The same principles are 
used in business. The Globe-Wernicke franchise being 
the weapon, intelligent sales planning, merchandising and 
hard work the bullet, and big volume and ample profits 
the elephants that fall before the merchant's fire. Dealers 
are assured that if they want to know more about big 
game hunting with the Globe-Wernicke franchise, they 
can find out about it by dropping a line to The Globe- 
Wernicke Company on the card accompanying the folder. 
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MORE ABOUT SUGGESTED LONGER 
DISCOUNTS 


“J AM obliged to take issue with the conclusions 
stated in an article published in your journal 
last month, entitled, Shall There Be Longer Dis 
counts? I beleve that arrangement must 
eventually be made to help the retail distributors in 
this field to overcome the additional cost of doing 
business brought about by the rules of the NRA. 
It costs us today twenty-five per cent more in pay 
roll to carry on our business than it cost before the 
NRA went into effect. There are additions to the 
payroll, shorter hours and many things that cut both 
ways, adding to expense and shortening the time of 
effective acti ity 

“We who have been in business through a 
siderable period of years remember when, not so 


some 


con 


long ago, the customary discount was forty per 
cent, and after much effort and agitation it was 
finally raised to fifty per cent—and the new deal 


worked, the retail trade was better off, and men of 
understanding tound themselves able to make a little 
\ few dealers took unfair advantage 
others played fair 
discounts to cus- 


more money 
of the new situation, but many 
and refused to inordinate 
tomers. 

“IT cannot agree with the implication that sta 
tioners can afford to disregard the retail prices sug 
gested by the manufacturers. If every stationer had 
to make his own prices on the 5,000 and more items 
in his stock, the confusion ensuing and the expense 
entailed would utterly swamp the average stores in 
cities of moderate size. Let us suppose there are 
5,000 stationers of standing in the United States. If 
each one started out some bright morning to set his 
own prices according to turn-over and other factors, 
can you imagine the result? I am firmly of the 
conviction that the suggested retail prices in the 
manutacturers saved our trade 
many millions of dollars, time, labor and 
confusion. The withdrawal of such suggested retail 
prices would set this trade back into the ‘dark ages,’ 
when every customer shopped around until he found 


yive 


price lists of have 


Saving 


the « heapest price 

“In many cities the stationers are working on a 
price list privately owned and published, and issued 
at reasonably frequent intervals. This price list is 
paid tor by the individual subscribers thereto, who 
adopt it or modify it as they choose, acting in every 
There is no compulsion nor 
even any associated suggestion, but the stationers 
find it profitable to follow this list which works about 
as well as anything human can work. With every 
body adhering with reasonable closeness to a price 
list, there ts little or no incentive for customers to go 
Irom store to store to get a better price, because the 
prices already in effect are fair and reasonably 
profitable. No dealer is obliged to conform to the list. 
but very few if any want to do a no-profit business 
by cutting under it. Price competition is thus prac 
tically done away with and that without associated 
action or suggestior Che competitive field is thus 
left to the more intangible but none the less effective 


case as individuals 


factors, 

“I am told that some of the fountain pen manu 
ntemplating a change in their dis 
setting them at forty per cent 
ount for all dealers who make 


facturers are c 
count 
with an 


allowat ces, 


added dist 


Being an Argument in Re- 
buttal as Stated toa Member 
° ; ° ’ Y 

of Office Appliances’ Staff 

by J. Harry Parkin, a Prom- 

inent Stationer of Little 

Rock, Ark. 

more than a certain turn-over at the end of the year. 
This extra discount might, of course, if achieved, 
bring the dealer an aggregate of forty-five, fitty, 
fifty-five or even sixty per cent perhaps, according 
to location, size of store, type of customers and other 
considerations which for success, not all of 
which are enjoyed by every dealer. I feel quite 
certain that such an arrangement will be a dis- 
appointment because not all dealers are in a position 
to make even the minimum sum required to estab- 


lish a higher discount than forty per cent. Fountain 
They must be protected 


make 


pens are costly to handle. 
against theft, being taken out of the showcase and 
put into the safe every night with the operation re- 
versed in the morning. To sell a pen takes the time 
of a demonstrator. Facilities must be provided for 
filling and for small repairs. Pens must be guaran- 
teed and if injured sent to the factory incurring 
bookkeeping, mailing charges, etc. In all, I figure 
that a typical fountain pen sale involves no less than 
fifteen transactions. 

“In Little Rock as in other cities there are insur- 
ance agencies and branches of other businesses 
whose activities are nation-wide in their scope. Such 
agencies and a few concerns of wealth originating 
here, get their supplies on requisition from their 
home offices, which, in turn, purchase them from the 
very low iccount of the 
Such concerns are practically 


manufacturers at rates on 
quantities they buy. 
worthless to the local stationer, who, 
ceed in getting an order the size of which justifies a 
considerable discount, finds himself in a_ position 
where he must give the same discount on the smaller 
orders from the favored concern. The stationer thus 
finds himself obliged to rely largely upon concerns 
moderate 


if he does suc- 


and individuals whose requirements are 
and whose purchases are made with an eye to econ- 
omy. 

“In view of the difficulties which confront the re 
tail stationer, especially in cities of moderate size, 
it seems to me not unreasonable to ask from the 
manufacturers an addition of five or ten per cent on 
the smaller items sold in the stationery store.” 


Editorial Note—Any set-up by manufacturers 
under a Federal code is certain to cause some contro 
versy fora time. It is to be assumed as certain that 
each of the plans worked out will be considered as 
the best plans under the circumstances, but that all 
such plans will probably be modified if and when 
experience discloses that they fall short of expecta- 
tions. Perfection is not to be achieved. All efforts 
to clear the situation are admittedly more or less 
experimental. This very fact presupposes that the 


way lies open for modifications if the previous set-up 
caused too much opposition among retail distribu- 
tors or other sections of the industry involved. 











15 


LOCATING THE STATIONERY STORE 


Being a Few Suggestions by 

a Leading Chicago Stationer 

With Points from Other 
Sources 


N locating a stationery store, the intending dealer 

is confronted with two problems, first, the city in 
which he expects to operate and the particular loca- 
tion in the city of his choice. 

The location of the city, character of its popula 
tion, and its business activities will determine the 
would-be merchant’s choice. We are told an active 
manufacturing city is, other things being equal, the 
best choice for a store dealing in office equipment. 
In selecting a city, it is impossible to set hard and 
fast rules. For instance, if a city is devoted to one 
exclusive class of manufacture, it may not be a good 
one in which to locate a new stationery store for the 
reason that the main features of demand are too 
much centralized and the population consists largely 
of workers in the industrial plants. It would seem 
therefore, that a city with a variety of manufactures, 
none of them overwhelming in size, would be the 
best location to be selected. 

The selection of a store site after the city has been 
determined, brings out several problems. A well 
known authority states that from the standpoint of 
the consumer’s buying habits, merchandise sold in 
retail stores can be divided into convenience goods, 
shopping goods and specialty goods. The stationery 
store would embody the factors of convenience goods 
and specialty goods. Therefore, the store should 
be able to attract trade from a considerable area, but 
it need not be within the shopping district. Suc 
cessful stationery stores are often located on side 
Streets. 

The stationer who was kind enough to make sug- 
gestions to the representative of Office Appliances 
asserted that one who starts a new stationery store 
should be extraordinarily careful to select the best 
possible location, bearing in mind that all things 











MAKING PENCILS BY 
HAND IN 1780 rhe 
picture here shown illu 

trates the method ot 
making pencils in the 
Eighteenth Century It 
is presented by courtesy 
of The General Pencil 
Company of Newark 
a and was used in 
the house publication of 
that company, entitled 
‘Little Tails,’” mention 
of which was made 

of last month's 





page 43 


Office Appliances The 
pencil maker is here 
shown gluing the slats 
together after having 


placed in grooves be 
tween them the square 
reds of pure graphite 
cut out of thin sheets 
sawed from blocks that 
came from the Borrow 
lale mines in Cumber 








must be in proportion and that, for instance, what 
would be the best location under ordinary circum- 
stances might not be a good one at all under present 
conditions. Rental charges in proportion to possible 
returns must be considered. Another consideration, 
he said, particularly applied in the south is that the 
dealer should avoid the sunny side of the street. In 
the north, where the summers are relatively short, 
the sunny side of the street might be the better loca- 
tion except of course, in midsummer. 

It does not follow that the best location is that one 
where the most people pass every day. People going 
to and from work are usually in a hurry both ways 
and are not the best class of customers for that rea- 
son. Those who congregate in shopping districts 
are not of the kind who buy stationery items, nor are 
amusement centers of particular value. Ina poor lo 
cation the limit of the market is more easily reached. 

One who opens a stationery store without under- 
standing all of the conditions of the community takes 
a big risk. A stranger is practically helpless, for 
every place has its peculiarities that only the resi- 
dents know. Some streets are good for stationery 
stores, others are not. There may be a material rea- 
son or none at all. 

How important indeed to the stationer is transient 
trade? “I would say,” said the stationer, “not so im 
portant as is usually believed except that it may lead 
to more substantial purchases later.” 

While theatrical crowds are not of particular use, 
restaurants and lunch rooms are, because buyers of 
stationery supplies often make purchases during 
noon hours rather than take time away from their 
work for such calls. Stores near important street 
intersections are usually well located if rents are not 
too high. 

We quote a concluding paragraph from Retail 
Store Problems, a publication of the U. S. Depart- 
ment of Commerce: 

“Of first importance in the choice of a city is the 
question as to whether the market will offer a suffi- 
cient sales volume to meet the requirements of prof- 
itable store operation with a profit, and whether 
there is a real economic need for the store.” 


a) 


v 
; 


land, England, which 
were for many years 
practically the only 
source of graphite pure 
enough for the making 
of pencils by the only 
process then understood 
These mines became ex- 
hausted about the mid 
die of the last century 
Graphite (or plumbago) 
was first described by 
Conrad Gesner of Zurich 
in a treatise on fossils 
which he wrote in 1565. 
He described how a writ- 
ing instrument could be 
made by protecting a 
slender rod of plumbago 
with a case of wood 
Conté’s method of mix 
ing and fusing powdered 
clay and graphite for 
pencil leads—-the modern 
way—was mentioned in 
the article last month 
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MAKING THE REAR GUARD ACTION 
PAY 


Some Further Considerations on Hidden Gold Mines in 
Lost Orders—By Fred L. Frost of Frost 
€&? Reynolds, Schenectady, N. Y. 


% OMETIMES the disappointment of losing a sale 

to a competitor—one that we were sure would 
click—knocks our spirit so completely for a loop 
that we haven't the courage or interest to make an 
effort to learn the reason, but Time softens all sor- 
rows and disappointments and in due course our 
spirits revive and once more we find ourselves up 
and at ‘em determined to discover wherein our well 
laid plan fell through. 

In every lost sale there is a lesson which if learned 
and the knowledge used will land bigger and more 
profitable orders than we would probably have 
secured had we never lost the sale at all. That, per- 
haps, is what the poet meant when he said, “Sweet 
are the uses of adversity.” The man who is down 
but not out is the fellow to watch, because, like 
Antaeus, he rises refreshed from every contact with 
the earth. We know that every time we lose an 
order to our competitor, the buyer believes he is 
getting better value per dollar than he would have 
received had he selected our equipment. It is our 
business, not in a post mortem spirit, but in the light 
of hope for a different future, to lead him gently to 
another conclusion. 

I follow every lost sale with a friendly call, mani- 
festing an interest in the new equipment, perhaps 
offering a suggestion to improve its usefulness, such 
as a different arrangement to conserve floor space or 
some other point that may appear to me. I frankly 
tell the one-time prospect that I am anxious to know 
what are the outstanding features of the line he has 
chosen, in his opinion, over our line. He will tell 


me ten times out of ten, and when he does, he is re 
peating the selling points used by my competitor. 
Thus I have learned what features my competitors 
used as a means of persuasion, and I have an oppor- 
tunity to examine them “in the flesh,” so to say. I 
can then devise a plan to break down or get around 


the points which my competitor uses the next time 
I meet him in a selling combat. 

Like the rough and ready old backwoods general, 
we might repeat that the secret of winning a battle 
is to get the mostest men firstest at the enemy’s 
weakest point or, like Napoleon, we might say that 
Victory goes with the heaviest artillery. However, 
a gv od rear guard action has saved many an army 
from rout and enabled the loser to re-form, rearrange 
his plan and perhaps win the next battle. 

Very often I have observed a condition in my pros- 
pect’s office which certain exclusive features in our 
line would improve. It might be a condition that 
would sell the item if I were the prospect. I lost a 
sale recently because of concentration upon this 
point to the exclusion of others. In presenting my 
proposition, I went so deeply into detail on one par- 
ticular phase that my customer lost sight of the 
other features that would have been more important 
to him. After he had purchased from my competitor 
and I had called again, I realized that because of 
my insufficient presentation he had purchased a less 
efficient cabinet than mine at a slightly higher price. 
Was not this lesson worth the call? I'll say it was, 
for it dealt not so much with past things as with the 
future, wherein the same error would not be made 
again. 

I have found it very profitable to call often on the 
man who bought an inferior make of letter files 
merely because they were cheap. Perhaps a recent 
experience which I had will best illustrate the im- 
portance of maintaining a constant contact with this 
type. 

Two years ago a large corporation asked for quota- 
tions on several filing cabinets of various types, 
mostly letter size. Five bids were submitted and the 
contract was awarded to the lowest bidder. My bid 
was the highest. The files were delivered and had 
hardly been placed in use when I called and ex- 
pressed my desire to see them. I was conducted to 
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the file room, where I was introduced to the girl in 
charge. From her I learned that these files would 
be given extremely hard usage. I was, of course, 
careful to make no comment which would arouse re- 
sentment on the part of the buyer or seem to belittle 
his judgment, but I called frequently, and each time 
offered some suggestion or idea which might speed 
up routine or improve a bad condition. On one occa- 
sion I produced a jar of vaseline and swabbed the 
slide bearings of a sticking drawer, but on every 
occasion I called attention to certain features in my 
line of files, at the same time avoiding anything that 
could be construed as an unwelcome comparison. 
One after another these files broke down and I have 
replaced eleven of them at list price in the last six 
months. 


THE HOLLY- 
WOOD CONCEP- 
TION OF A 
MODERN DESK 
IN A MODERN 
OFFICE.— The 
desire to be ‘‘first 
with the latest,’’ 
caused the mo- 
tion picture 
world to bring 
into being the 
desk shown in 
the accompany- 
ing picture. In 
“Master of 
Men,”’ a Colum- 
bia picture star- 
ring Jack Holt, 
the studio, not 
finding a mod- 
ernistic desk 
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In another case when a sale was lost on price, 
but with other elements about equal, merely a mani- 
festation of a very sincere interest in the company’s 
equipment problem has won all their orders since 
that first contact, and with no competition. This 
was accomplished by calling immediately after their 
new equipment arrived and offering a service in 
connection with it that the fellow who sold it 
neglected to do. 

No longer do I avoid the door of my “lost” cus- 
tomer or sit on the curb in front thereof and weep. 
Instead, I enter and greet him with a smile, because 
he can tell me something that will be good for me. 
He is going to load my gun with red-hot sales am- 
munition to use on the next prospect in a similar 
deal. 


which was con- 
sidered impres- 
sive enough for 
its needs, in- 
structed Stephen 
Gooson, the head 
of the art de- 
partment, to de- 
sign an office 
desk that would 
be truly modern- 
istic in tone. It 
was to be im- 
pressive but not 
ornate, When the 
design was com- 
pleted, it was 
turned over to 
the studio car- 
pentry shop, 
where the desk 
was built. 


PUTTING THE IMAGINATION TO WORK 


Another Authority Comes Forward With Views on Finding the 
Dramatic in Office Furniture Sales—By P. T. Pearce, Vice- 
President, The Cargill Company, Houston, Tex. 


Y OU ask me to comment on the article, “A Pay- 
ing Romance,” which appeared in the October 
issue of Office Appliances. In the main, I agree 
with the writer of that article heartily. There is no 
doubt whatever but that the office furniture sales- 
man who gives his sales talk the flavor which comes 
of a romantic setting and a vivid imagination or 
visualization will have a far better chance to close 
the deal than he who hugs his facts and figures and 
never gets outside them. I do not mean that the 
salesman should practice any deception whatever 
but he should cultivate the faculty of making drab 
facts interesting. It can be done as every success- 
ful public speaker and most successful salesmen 
know. In average times, he who can make his sales 
talk interesting, replete with suggestions drawn 
from history and from the practices in the industry 
the general public does not know, is the man who 
will almost certainly get the most orders, other 
things being equal. 

During the last several years, however, price has 
spoken with such a loud voice that everything else 


seems to have become subservient. No doubt when 
industries are working under their several codes 
and prices are once more on a profitable basis and 
more nearly equal, the salesman who appeals to the 
imagination and surrounds his products with the 
charm of romance will quickly outdistance the fellow 
who can talk only of price and construction. 

These considerations lead me to wonder if a better 
way to catch and hold the interest of the prospect 
is not to seize upon some eccentricity of the man or 
perhaps his hobby and use that as the center around 
which to build the romance rather than to try to get 
him interested through the romantic background of 
the particular suite we are endeavoring to sell. A 
picture on the wall, a skin on the floor, a piece of 
statuary, any one of these might be the medium 
through which to touch the inner being of the cus- 
tomer and which in turn would be the thing that 
would arouse his interest in the entire proposition. 
What I am trying to get at is this: that it is better 
to select the material and build a frame to suit the 
picture than to try to make the picture fit the frame. 








AN EXAMPLE OF THE MODERNISTIC NOTE IN OFFICE FURNISHINGS 


pied by the James A. Greene 
Striking Installation of Modernistic Character 
The James A Advertising Agency of Atlanta, in 

the Ten have installed an attractive 

ofhice, the 


duced under tl 


Green 
Pryor street building, 
furniture of which were 


sattle, 


wall designs and pro 


e direction of James L general direc 


tor of the firm. The furniture was produced by a Chicago 
concern and the wall panelling was done by a local crafts- 
man The desks were so specially designed that they 


were even measured to fit the knees of the men who were 
to work them 
specially designed and installed, the general scheme being 


black, the 
comfortable. In 


with Everything in all the offices was 


silver and desks being of inlaid woods and the 


chairs modern yet the conference room 


windows, ventilation being provided by a spe 
heats the 


there are no 


cially designed air conditioning machine which 


winter and cools it in summer and absorbs the 


smoke 


which programs can be 


room mm 
tobacco \ radio is set into the wall by means of 


conveved to conferees or sales 


talks presented for their consideration. 


Che and two easy chairs in the reception room 
were 


by E. Wiener Sons, Milwaukee. Table, 


ium chairs and two smokers were supplied 


divan 
produced 
two metal chron 


by Marshall Field & ¢ I 


icago The chromium 


ompany, ‘ 


Advertising 





OFFICE APPLIANCES 


room of the quarters occu- 


A corner of a private office and the reception 
Agency, Atlanta, Ga 

gate was the Southern Wire & Iron Company 
and designed by James Battle, both of Atlanta 


made by F. M. 


done by 


Permanent installations were Wilcox 
and Ralph Didschuneit, Atlanta. 
In the conference room the table was built by The Tobey 


Furniture Company of Chicago; the chairs of bone white 
leather by E. Wiener Sons, Milwaukee; cabinets by Hughes 


Furniture Shop, Atlanta, etc. 


In Mr. Greene’s office The Tobey Furniture Company 
built and supplied the desk, cabinet and bookcase, and 
Wiener & Sons, a desk chair and two easy chairs 

Draperies were supplied by Atlanta concerns, also the 


JHR 


rugs 


ee 
Steel Office Equipment in Insurance Building 


The Medical Protective Company of Fort Wayne, Ind., 
is now housed in a fine building of Colonial type at 
Wheaton, IIl., after passing the early years of its existence 
at Fort Wayne, Ind., and later moving the home office to 
Chicago. The company now occupies the handsome struc 
ture shown in the illustration, located at Wheaton 


“G-F 


needs in- 


In the beginning the company was a small user of 
\llsteel,” and as the 
added 


business expanded and 


creased, materially to the number of “G-F” files in 





BULLDING OF THE MEDICAL 


PROTECTIVE COMPANY OF 


FORT WAYNE, IND., AT WHEATON, ILL 
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use. Through successive standardization the company has 


“Allsteel” desks, 


recent removal to the 


tables and shelving Upon the 


Wheaton home the 


installed 
more company 
standardized completely on the “G-F” line, including thx 


“Goodform” aluminum chairs for all clerical workers. In 
use in this building may be seen the four-drawer hles origi 
latest models of “G-F Allsteel” 


harmony. 


nally purchased, and the 
five drawer units, all blending in complet« 
Chis installation is 100 per cent “G-F Allsteel,” except 


ing but two privat thees, where the executive suites are 


walnut 
—— 
Buffalo Stationer Puts on Business Show 
The Hoelschet of Buffalo, N. Y 


eighteenth, nineteenth and twentieth of last month, 


Stationery Company 
on the 
put on a house business show that was quite a success. It 
was held on the main floor of their establishment. Among 
Wilson-Jones Com 


Company, 


the lines exhibited were those of the 
Chicago; The Fireprooting 
Youngstown, O.; Acco Products, Inc., Long Island City, 
N. Y.; Victor Safe and Equipment Company, Marietta, O.; 
Eberhard Com- 
York; Parker Pen Company, Janesville, Wis.. 


pany, General 


Forms Faber Pencil 


New 
and others 
Lou. Hoelscher, J r 


assisted by their regular office and sales force and by thos« 


Prefixt Company; 


pany, 
Hoelscher and Leo Hefner were 


representing the several manufacturers 


Letters were sent to the company’s mailing list giving 
salient reasons for attending the exhibition. These letters 
were followed by another giving more reasons. The at 
tendance was good and a number of fine orders were 


booked and many prospects listed 
— 


Red Cross Roll Call Starts This Month 
American Red Cross 


Armistice Day to 


By Presidential proclamation the 
will hold the 


Phanksgiving 


annual roll call from 
\t no time since the great war has the Red 
Cross had greater responsibilities than during the last year. 
The Red Cross accepts no funds from the public treasury 


as individuals to 


it appeals to Americans support its ac 
tivities. 

[The Red Cross has continued its normal program of 
service and relief to veterans disabled in the service of 
their country, and to their families. This organization is 


equipped to render disaster relief promptly During one 


twelve-week period the Red Cross was rehabilitating the 
victims of forty-six disasters in twenty-three states. 
In the 


record exceeds the achievements of war times. 


number of volunteer workers and service, the 
This is duc 
largely to the Red Cross conversion of Farm Board wheat 
and cotton into relief commodities 

The Red Cross 
should inspire all who can afford to enroll again, to assure 


of the 


buttons we will see early this month 
good work well done 

Office Furniture Man Changes to Automobiles 
Keller, head of the Keller Office 


is giving up the office furniture business, having 


a continuance 


George A. Furniture 
Company, 
formed with associates the Pierce-Arrow Buffalo Corpora- 
Keller is president and general manager 


will take over the 


tion of which Mr 


The new company sales and service of 


Pierce-Arrow motor cars in Buffalo and vicinity, replacing, 
it is understood, the Buffalo Pierce-Arrow Studebaker 
Company, Inc., which goes out of existence. Edward C 


Bull, president of the old concern, has joined the Pierce 
\rrow Motor Car Company factory as special representa- 
tive. It is understood that the Studebaker will appoint new 
sales agents in Buffalo. 

Associated with Mr. Keller is Neil H. 


Keller Office 


Keller, 


Furniture ( 


formerly an 
associate of the ompany, and 


others. 





Hurricane Protection in Lone Star State 
How Texas Stationer Protects Expensive Plate Glass 
Windows When Reports Say Big Blow Is Coming 


where hurricane warnings are 


Down in South Texas 
usual occurrences rather than exceptions in late summer 
and early fall, The Cargill Houston has 


learned the wisdom of preparing for the worst even when 


Company of 


hoping for the best. 

The accompanying this 
“boarded up” Labor Day, when a storm of great intensity 
was expected to strike the Texas coast near enough to 
Houston to fling hurricane winds over the city. The storm 
swerved and spent its fury in Texas’ beautiful Rio Grande 
But many firms in the city 


pictures show how company 


Valley, and Houston escaped 
boarded up their plate glass windows in the manner shown, 


(rcirt (G. 


act 


~ 





TEXAS HOUSE IN HURRICANE BELT ADOPTS EFFECTIVE MEANS 
TO PROTECT PLATE GLASS WINDOWS.-—-Top picture: The ‘‘Board 
ers-Up’’—Major Frank C. Clemens, president, The Cargill Company, 
second from the right; on the left, R. F. Cire, cashier; A. E. Maach, 
receiving clerk, and four porters. 

Lower picture: Big plate glass windows of the Cargill Company, 
Houston, Texas, boarded up in expectation of a 100-mile-an-hour gale 
The predicted wind did not come, but changed its course and wrought 
destruction among the towns, farms and orchards of the Rio Grande 

Valley 


prepared to withstand the 100-mile wind predicted for this 
area. 

Because of foresight in erecting the big plant of The 
Cargill Company, completed in 1925, only the plate glass 
windows on the Rusk and Capitol street sides are in danger 
from high winds. All other windows in the building are 
the Fenestra type, the roof is flat, and the building, whil 
covering almost a block of ground and opening on three 
streets, is low. 

Established than thirty ago 
passed through four tropical storms of hurricane intensity 


more years and having 
as well as many less serious “blows,” this pioneer firm of 
Houston, by following a course of preparedness, has suf- 
fered storm damages but once. That was seventeen years 
ago when housed in smaller and less protected quarters. 
At this time water damage was done to stock and the in- 
terior of the building, then on Fannin street, when many 


of the windows were blown out during the 1915 tropical 
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storm and tidal wave which swept the Texas coast at Gal 
veston., 

In 1907 a lesser storm was felt in Houston, 
and 1932 high 


disturbances which took heavy toll in Texas, did 


and in 1919 


winds and heavy rains following tropical 
some 
damage to the city. But The Cargill Company suffered 
no damage. The hurricane of September 4 this year was 
the most destructive since 1915 and for many hours was 
headed directly toward Freeport and Houston. 

Speaking somewhat figuratively, The Cargill Company 


has been adept at “boarding up” to ward off the storms 
of adversity, depression and slack business as well as boreal 
disturbances ever since its modest beginning in 1901 as 
furniture and office equip- 


a print shop and a retail office 


ment store, up to the present time, when the company is 
recognized as one of the largest establishments of its kind 
in Texas. Being always ready for whatever may come is 
one of the chief factors in the growth and success of the 
Cargill organization. Today the business covers the entire 
field of office appliances, including general office supplies, 
business furniture and filing equipment, safes, steel lockers, 
steel shelving, machine bookkeeping equipment, printing, 
lithographing, steel and copper plate engraving, blank book 


manufacturing, etc., et 
largest manufacturing sta- 
he first to recognize the 


The firm is also one of the 
tioners in the South, and one of t 


value of newspaper advertising—especially in the sale of 


stationery. The Cargill Company represents a number of 
nationally known lines of equipment, including those of 
Erbe Manufacturing Company, The 
National Blank Book Company, Art 


Company, The Commercial Desk 


the Yawman and 
Macey 
Metal 
Company, and Doten-Dunton Company. 

Officers of The Cargill Company are Major Frank C. 
president; H. C. Malsch, 
superintendent; P. T. Pearce, vice 
B. Caldwell, secretary and treasurer; and M. 


Company, 
Construction 


Clemens, vice-president and 


president and sales 
manager; J 


G. Berkley, traffic manager 
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Cellophane Wrapping Prevents Rust 

The Bates Numbering Machine Company of New York 
City recently caused to be made a couple of interesting 
experiments on the protective advantages of cellophane 
wrapping. Two Bates numbering machines were taken to 
the DuPont laboratories. One was protected by an oiled 
wrapper, then enclosed in an oil-soaked bag and placed 
in a cardboard box. The whole was then exposed to an 
atmosphere of 87 per cent relative humidity. Beside it 
was the other Bates machine having no direct protection, 
but having the carton over-wrapped with a single sheet 
of moisture-proof cellophane. This machine, by the way, 
had previously been wrapped in cellophane and exposed 
to the same degree of humidity for a month without any 
signs of rust. 

At the end of one month the machine in the oiled wrap- 
pings showed marked and serious rusting, but that with 
the moisture-proof cellophane wrapped around the carton 
showed no sign of rust whatever. 

Another test was made on Mun-Kee pads. The DuPont 
Company took a number of these pads to their laboratory. 
Half of them were wrapped in moisture-proof cellophane 
and the other half were not wrapped at all. Each pad 
was carefully weighed and all were then put in a desiccator 
at 15 per cent relative humidity—a very dry atmosphere. 
\t the end of two and four weeks the pads not wrapped 
in cellophane had lost five and four times as much weight 
as those that were cellophane-wrapped. Like experiments 
with Mun-Kee pad fillers showed six times greater loss of 
weight for the unwrapped fillers. 


‘icicles 
“Now Resume Activity” Says Phillips 

The Phillips Ribbon & Carbon Company, Inc., Rochester, 

N. Y., employs a novel NRA slogan on its letterhead. This 

reads “Now Activity,” the first letters of each 

The blue eagle 


Resume 


word in red, and the remainder in black 
of NRA 
*Philco” 


appears on the letterhead in its natural color. 
goes the limit under the National Recovery Act. 





INSTALLATION OF ART STEEL PRODUCTS IN THE STORE OF SEIDMAN’S, 109 EAST ONE 


HUNDRED SEVENTIETH STREET, NEW YORK CITY 


This installation by the Art Steel Com 


pany, 300 East One Hundred Forty-fifth street, New York City. is said to be the most beautiful 


job the Art Steel Company has ever done 


The bottom section consists of open steel racks for the 


storage of greeting cards in boxes, one section having sliding glass doors to protect a display 


The open display racks on top and sides are made of steel with adjustable dividers 
All furnishings are finished in black and silver 
with black and whit 


f each row has glass inserts 


The front 
The floor is black, 
checkered border 
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NRA NOTES 


“Codes” 

In a recent number of The Gyrator, the organ of the 
Rotary Club of Chicago, F. P. Seymour, vice-president and 
secretary of Horder’s, Inc., Chicago, and chairman of the 
Industries committee of Rotary, made the following com- 
ments on the subject of “Codes”: 

“From the time that little Johnnie goes out in the eve- 
ning to play, and mother calls out to him: 

“*Tohnnie, remember to be in by eight o’clock,’ codes 
start to enter into our lives. 

“One of the earliest codes that we try to instill into the 
growing generation, and which should be constantly in 
all our minds is—The Golden Rule. As our contact with 
people increases, and our mentality develops, we are taught, 
and are willing to increasingly live up to and follow the 
Ten Commandments, which along with the modern teach- 
ings of the Bible in the form of the Beatitudes, are codes 
sufficient for all of us, if we can live up to, and practice 
the majority of them. 

“Codes is the subject that we business men are hearing 
more about today than any other one thing, and I would 
contend that if it all has the result, over either a short or a 
long period, of causing us to think of fundamentals and 
live up to them, that it will have done a wonderful and 
helpful job in this busy, modern life. 

“The direct results of the abolition of child labor, the 
increasing of income through minimum wage, and the 
shortening of hours and re-employment, are all good, of 
course, but perhaps the intangible effect over the years 
ahead will be the greatest benefit among the clear think- 
ing groups. 

“What particularly caused me to write these few thoughts 
under the heading of Codes was reading over the Rotary 
Code of Ethics on pages 119 and 120 of our Chicago Club 
Roster. It’s a wonderful Code. Why not review it, en- 
courage it and broaden its application? 

“In my short and pleasant membership in Rotary, I am 
inclined to believe that the Rotary Code does mean some- 
thing and could and should spread far beyond its present 
realm. 

“Foi pour de voir.” 

——E——— 
Hearing on Lead Pencil Code Set for Nov. 6 

Notice is given that a public hearing on the wood en- 
cased lead pencil industry will be conducted by the Na- 
tional Industrial Relief Administration beginning at 10:00 
a. m. Monday, November 6, 1933, in the Chinese room of 
the Hotel Mayflower, Washington, D. C., and continuing 
until completed. An opportunity to be heard either in per- 
son or by duly appointed representative, either by appear- 
ance or by sending a written or telegraphic statement will 
be given to persons or groups who can show a substantial 
interest as workers, employers, consumers or otherwise 
in the effect of any provisions of the proposed code. The 
wood encased lead pencil industry, represented by the Lead 
Pencil Institute, Inc., claiming to represent approximately 
ninety-seven per cent of the volume of the industry, has 
submitted this basic code of fair competition. Those who 
wish to be heard must comply with five simple rules. 

The rules for those wishing to be heard are substan- 
tially as follows: A written or telegraphic request must be 
filed before November 5, with the administrator, 
Room 4425, Department of Commerce, Washington, D. C. 
The request shall state the name of any person seeking to 
testify and persons or groups he represents. His request 
must contain a statement setting forth without argument a 
proposal for the elimination of a specific revision of the 


noon, 


code or a modification of such proposition in language pro- 
posed by the witness or a provision to be added to the code 
in language proposed by the witness. At public hearings, 
all persons are regarded as witnesses and must present 
orally facts only and not argument. Written briefs or argu- 
ments may be filed but oral presentations will be confined 
to factual statements. Persons who have not complied 
with the first rule may be permitted at any time prior to the 
close of the hearing to file written statements containing 
proposals for eliminations, modifications or additions to 
the code supported by pertinent information or arguments. 
ee 
Additional Registrations in NRA 

Following are registrations reported in NRA, in addi- 

tion to those appearing in our September and October 


issues. While incomplete, these lists show wide coverage 


in the office equipment and supply fields. 


Readers who 


discover omissions are invited to notify us, so that proper 


recognition can be given. 


Brooklyn, N. Y. 
Acco Products, Inc. 
Boorum & Pease Company. 

Old Town Ribbon & Carbon Co. 
Camden, N. J. 
Esterbrook Steel Pen Mfg. Co. 
Chicago, Ill. 

G. J. Aigner Company. 
Ames Supply Company. 
The Ault & Wiborg Ribbon & 
‘arbon Co. 
The Conklin Pen Company. 
H. M. Conway Supply Co. 
DeLang-Coles Company. 
Eagle Stamp Co. 
A. W. Faber, Inc. 
Globe Furniture & Stationery Co. 
Han-Ley Manufacturing Co. 
Marchant Calculating Machine 
Co. 
Popular Price Office Furniture Co. 
The Office Equipment Company. 
Stein Bros. Mfg. Co. 
Wilson-Jones Company. 
Cincinnati, Ohio 
The Ault & Wiborg Carbon & 
Ribbon Co., Inc. 
Corry, Pa. 
Corry-Jamestown Mfg. Corp. 
Elizabeth, N. J. 
Grand Haven, Mich. 
Eagle-Ottawa Leather Co. 
Hastings, Minn. 
The Smead Manufacturing Com- 
pany. 


Holyoke, Mass. 
National Blank Book Company. 


Jasper, ind. 
Hoosier Desk Company. 

Los Angeles, Calif. 
Graphic Duplicator Company. 
Newark, WN. J. 

A. W. Faber, Inc. 
Imperial Mfg. Company. 
New York, N. Y. 
Art Steel Company. 
Clarotype Company. 
International Business Machines 
Corp. 
Munson Supply Company. 
Norfolk, Va. 
Multistamp Company. 
Oakland, Calif. 
Marchant Calculating Machine 
Company. 
Park Ridge, N. J. 

Mittag & Volger, Inc. 
Philadelphia, Pa. 
Columbia Steel Equipment Com- 

pany. 
Metal Stand Company. 
Rochester, N. Y. 
; Phillips Ribbon & Carbon Co., 
nc, 


Pittsburgh, Pa. 
American Stentex Corp. 
San Francisco, Calif. 
Northern California Ribbon & 
Carbon Dealers Assn. 
Northern California Machine 
Dealers Assn. 
Springfield, Mass. 
“ Broadway Office Supply & Equip. 
0. 


It is expected that all codes for industry will be adopted 


in the near future. 


——— 
Pacific Northwest Business School Owners Adopt 
NRA 
Adopting the NRA Code for business and commercial 
schools, the members of the Pacific Northwest Business 
School Owners and Managers’ Association recently held 
their annual meeting, re-electing A. A. Peterson, superin- 
tendent of Wilson’s Modern Business College, Seattle, 


Wash., as president. 
-CML 


secretary. 


Mrs. Laura Rogers of Everett is 


> ~~ <> 
A. W. Faber Operating Under President’s Code 
The house of A. W. Faber, Inc., Newark, N. J., states 
that the plant at Newark has been operating under the 


President's blanket code 
first promulgated. 


ever since that document was 
Furthermore, the company states, it is 


their intention to conform to the rulings of the Rubber 
Manufacturers Association code as soon as it is approved 


by the President. 


—_—__—_——_—_——_ 
Installment Sales of Typewriters in India 
Commerce Reports] Typewriters are included among the devices Id 


in East India on the installment plan. 


The method followed in handling 


such sales is similar to that employed in the United States. 








GLIMPSES OF THE CROWDS AT 
THE NEW YORK BUSINESS 
SHOW The top picture is of the 
throng in the Electromatic type 


writer booth In the second pic 
ture Royal typewriters are getting 
welcome attentior An interested 


crowd views the ®urroughs exhibit 
in the third picture in the back 


BUSINESS 
SHOW 
SUCCEEDS 


BEYOND 
HOPES 
OF 
SPONSORS 


t lr WAS Thursday, Octo 
ber 19, and it was a grand 
day She was a blonde, a 


competent looking little per- 


son He was one of those 
big, raw-boned, square-jawed 
individuals Perfect story 
book prototypes, both—the 
purchasing agent and his as- 


*, 
“Why do you insist upon x 
bringing me to Grand Central # 
Palace to visit the 
grumbled. “Y« 


But she knew her stuff and with not the bat of an eye 


Business Show 
u know we are rushed to death.” 

confidently replied, “Wait; you'll see.” And to 
gether, like thousands of others, they entered the imposing 
portals of the Palace. 
“Doesn't it look just grand this year?” she said, but the 
only acknowledgment was a rather ominous grunt which 
however despaired her none whatever. They stood there 
taking in a birdseye view of the show. 
colorful, beautiful and symmetrical. He just had to con 


cede that even if it hurt 


sudden burst of speed and enthusiastic exclamation, “Say, 


Tillie, there’s that new gadget over there I want to se 
that.” She smiled and followed 


and then some other claimed his interest and so they staye« 


that gadget 
! 


They saw 


and saw it all throug! He left his name with a number 


of exhibitors so that more leisurely and complete dem 


eir products could be made in his own of 
fices And when he left he knew why he had come. And 


} 


turthermore, e knew he would be back next vear. 





again this year?” he 


It was impressive, 


She wasn’t prepared for his 
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ground of which is the New York 
Telephone Company display The 
dense crowd in the background of 
the fourth picture is in the Mar 
chant booth In the foreground is 
the Railway Express Agency ex 
hibit The bottom picture was 
taken during a busy hour in the 
Addressograph-Multigraph display 


Thirtieth Annual 
Business Exposi- 
tion Drew Large 
and Interested 
Throngs of Busi- 
ness People, Who 
Attended the Show 
to Learn the Lat- 
est Economies in 
the Field of Office 
Equipment 


He knew why, vear al er 
year, purchasing agents, office 
accountants and 
walks ol 


managers, 


executives in. all 


business life make their an- 
nual pilgrimage to the Busi- 
ness Show. It is the only 
place where, under one roof, 


one can see and examine such 
a variety of equipment, ma- 
chines and systems’ which 
make business possible. The 
Show proved again that it is not just an event but an in- 
stitution—the “Mecca” of business executives 

The Thirtieth Annual Business Show this year was the 
most colorful ever presented 

The key-note was the amazing progress made in the sim- 
plification and electrification of equipment and machines 
to eliminate the fallible, human element and to economize 
time and labor. The great number of new developments 
offered to the public by the industry’s largest 
Even those of us 


manufactur- 
ers made this year’s exhibition unique 
who live and labor within the industry find almost breath- 
taking strides that the industry has made in accelerating 
the despatch and exactness of modern business, and to 
watch the intricate machinery under the manipulation of 
competent demonstrators is always fascinating 

Before the Show officially opened, even as the vanguard 
of the 25,000 boys and girls of the city’s commercial and 
Miss Beatrice 
company was 


schools formed at the gate, 
3urroughs Adding Machine ¢ 
chosen as the “Ideal 


found Miss Durward superior in efficiency yersonality and 
I y, 1 . 


public hig! 
Durward of the 


Susiness Girl of 1933.” The judges 
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appearance. A further honor was conferred on her as 


“Queen of the Business Show” of which the daily press 
made much. 
Hardly had the 


before the visitors started down the aisles, first in strag- 


strains of our national anthem ceased, 


gling groups gradually increasing to huge crowds as the 
week progressed—from start to finish a well-nigh endless 
procession. And they were not disappointed for at every 
turn there were outstanding examples of ingenuity and 
enterprise to command attention. 

There was the novel and mysterious talking Royal type- 
writer. Many a person endeavored to solve its mysteries. 


Few were successful in discovering how this piece of 
machinery could detect the color of their hats and thus 
address them as they walked through the aisles; how it 
could answer their questions and demonstrate the exclu- 
sive mechanical and operating features. A miniature type- 
writer assembling plant in the same booth showed the 
care, accuracy and fineness of the Royal manufacturing 
methods in the production of the Royal Portable. 

\ new synchronized, micro-wave radio typewriter ex- 
hibited and developed by the International Business Ma- 
chines Corporation furnished the Show with latest news 
despatches of the day. From a typewriter desk in the 
United Press Offices in the News Building radio impulses 
were transmitted and received by the equipment at the 
Show. 

The electrically operated self-shifting Burroughs Type- 
writer proved an attraction which always had an audience. 
The steady, smooth rhythm of the machine entranced both 
operators and executives. 

The Dictaphone exhibit in addition to showing the latest 
developments in their line was also graced by the presence 
of Miss Eleanor Cleveland, the International 


Champion for Dictating Machine Transcription, an honor 


Riemer of 


which she won this summer at A Century of Progress. 

Many were the inquisitive ones who pondered over the 
magic in the exhibit of the Pronto File Corporation. A 
wave of the hand and the utterance of the magic word, 
“Pronto,” and the drawer of the new Pronto collapsible 
corrugated board storage case began or ceased its opera- 
tion, 

The high speed, exactitude and quietness of the new all- 
electric Marchant calculators proved almost uncanny in 
the efficient simplicity of their operation. They were a 
never-ending source of interest. 

In a big display case, supplementing the display of the 
machines featured, The National Cash Register Company 


reminded the business world of the care and ex- 


visibly 
pense necessary to produce a single line of cash registers. 
Here there were displayed 7,858 parts produced at an ag- 
gregate cost of a million and a quarter dollars necessary 
to the assembly of one class 6054 (15) cash register, mean- 
ing that if one register of this type only were produced it 
would cost the sum named. 

The most recent development of photo-lithography was 
presented by Addressograph-Multigraph Corporation in 
the new Multilith office lithographing machine. 

The Varityper demonstrated its versatility as a modern 
typewriter and as a composing machine for duplicating 
and lithographing machines. 

The visible index equipment of The Acme Card System 
Company provided an interesting and instructive display 
of the modern methods of record keeping and finding. 
The many new developments gained much attention. 

With the drawer operating continuously under a dead 
weight of over a half of a ton the Transfile in the exhibit 
of Guide System & Supply Company demonstrated the 
great strength of their steel reenforced collapsible corru- 
gated board storage cases. 


rhe wizardry of the artist in the booth of the American 
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Stentex Corporation provided visitors with beautiful ex- 
amples of duplicating art produced through the new Sten- 
tex stencil and the Tempograph rotary duplicating ma- 
chine. 

The new roller glider shown by the Oxford Filing Sup- 
ply Company proved its effectiveness in use in the Oxford 
corrugated board transfer cases. 

Other concerns who demonstrated new products were 
Amberg Business Equipment Corporation, Beck Duplica 
tor Company, Dictaphone Sales Corporation, Ditto, In- 
corporated, Ediphone, Monroe Calculating Machine Com- 
pany, The National Cash Register Company, Rectigraph 
Company, Scholfield Service, Inc., and Uthe, Inc. 

To Frank E. Tupper and his two sons, Edwin O. Tupper 
and Wardell F. Tupper, whose pertinacity, enterprise and 
industry made possible this, the Thirtieth Annual Business 
Show, go the praise of everyone in the industry who were 
represented at the show. That the attendance this year 
was twenty per-cent greater than last year is evidence of 
the appreciation of the business public and its response to 
their efforts. 

The intelligent and careful planning of the many exhib- 
itors evidenced the genuine interest of the companies, who 
by their cooperation at this time and by their faith in the 
future made the 1933 business show so successful. 

The examples of excellent photography to be seen in the 
accompanying pages are the work of Apeda Studios, 212 
West Forty-eighth street, New York City, to whom we ex- 
press our cordial appreciation for the cooperation rendered. 
And our thanks are tendered also to Remington Rand, Inc., 
the Art Steel Company, and The Royal Typwriter Com- 
pany, Inc., for the equipment loaned this journal for use in 
its booth at the Show. 


The Exhibits Described 

ACME CARD SYSTEM COMPANY, Chicago, Ill., and New York, 
N. Y., showed its two complete lines, the Acme Visible and Insite 
Visible. Especially featured was the double offset which provides that 
each individual visible record card may have any one of three positions: 
right offset, left offset and neutral. Also displayed was an Acme safe for 
the purpose of housing visible record equipment wherever added fire 
protection is desirable. The exhibit was in charge of District Manager 
E. C. Norrington. 

ADDRESSOGRAPH COMPANY DIVISION, ADDRESSOGRAPH.- 
MULTIGRAPH CORPORATION. (See Addressograph-Multigraph 
Corporation. ) 

ADDRESSOGRAPH-MULTIGRAPH CORPORATION, Cleveland, 
Ohio, and New York, N. Y. A complete showing of new and improved 
Addressograph and Multigraph models were on display. Of especial 
interest was the new Multilith, an office lithographic machine, which is 
for photographic reproductions, drawings, complicated ruled forms, il- 
This exhibit was in charge of 
J. Ferris and I, C. 


lustrated bulletins, catalog pages, etc. 
R. M. Winger, W. H. Roquemore, W. T. Hagelin, E. 
Klepper. 

AMBERG BUSINESS EQUIPMENT CORPORATION, A. J., 
New York, N. Y. This is a new company which has released a newly 
designed and compiled direct sequence alphabetical index which is said 
to embody the basic filing and indexing fundamentals which the prin- 
cipals learned from their uncle, W. A. Amberg, who, they state, was 
discoverer of indexing, and their father, Theo. J. Amberg, a pioneer in 
the practical application of indexing.’ The new index, it is declared, 
eliminates many operations, yet tells at a glance where the desired record 
can be found. Actual setups of equipment were on display. Paul J. 
Amberg was in charge. Miss Ann E. Patton, director of File Analysis 
and Indexing Department, was also in attendance. 

AMERICAN MULTIGRAPH COMPANY DIVISION, ADDRES- 
SOGRAPH-MULTIGRAPH CORPORATION. (See Addressograph- 
Multigraph Corporation.) 

AMERICAN STENTEX CORPORATION, Pittsburgh, Penna. The 
initial demonstration of the new Stentex stencils on the Tempograph 
rotary duplicating machine was given. In charge of this exhibit were 
V. R. Shattuck, J. R. Flannery, Jr., and W. E. Daniels. 

BECK DUPLICATOR COMPANY, New York, N. Y., featured the 
new Rotary Speedograph, automatic feed, hand feed and motor-driven. 
It is claimed that this machine is the only duplicator using a continuous 
roll of duplicating composition, there being no films to change and no 
waste of copying surface. The Rotary Speedograph is declared to re- 
produce copies at the rate of sixty per minute and make as many as 
two hundred from one original or master writing. The company fur- 


nishes the machine in various colors. F. F. Fecher was in charge, as- 
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LEFT Display of International 
Business Machines Corporation 


RIGHT: Monroe Calculating Ma 
chine Company 


LEFT Standard Mailing Ma 
chines Company booth 


RIGHT The National Cash Reg 
ister Company 


LEFT Multilith exhibit of the 
Addressograph Multigraph Corpo 
ration 


RIGHT Another view of the Ad 
dressograph-Multigraph exhibit 


LEFT Booth of Acme Card Sys 
tem Company 


RIGHT Marchant Calculating 
Machine Company 


LEFT The Standard Register 
Company exhibit 


RIGHT Guide System & Supply 
Company 


gu 
as 


PUTATING MACHINE COMPA 
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LEFT: Exhibit of the American 
Stentex Corporation. 


RIGHT: Oxford Filing Supply 
Company. 


~ aTHEMATON 


LEFT: Rectigraph Company 
booth. 


RIGHT: Ralph C. Coxhead Cor- 
poration. 


LEFT: Cash register exhibit of 
the Burroughs Adding Machine 
Company. 


RIGHT: General view of the 
Burroughs display 


, >*\ 
se bfla*) 
SU PLICATION 


LEFT: Booth of the Ormig Cor- 
poration. 


RIGHT: The Dictaphone Sales 
Corporation. 


—- 


- 


‘ LEFT: The New York Telephone 
Company display. 


RIGHT: Royal Typewriter Com- 
pany. 
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SOME UNUSUAL ATTRACTIONS AT THE BUSINESS SHOW.—A t the top, left, two young ladies are shown operating new Burroughs 
electric carriage typewriters while the gentleman standing in between them tells the story of the new machines via the microphone 
The big display case in the picture at the top, right, contains a sample of each of the 7,858 parts necessary to the assembly of one 
class 6054 (15) National cash register. Pictured at the center, left, is Miss Beatrice Durward of the Burroughs Adding Machine Com- 
pany, chosen as the “‘Ideal Business Girl of 1933’’ and the “‘Queen of the Business Show.”’ In the center picture is a miniature type- 
writer assembly plant, part of the Royal Typewriter Company exhibit. At the center, right, is Miss Eleanor Reimer of Cleveland, 
pictured in the Dictaphone booth. Miss Reimer won the title, ‘‘International Champion for Dictating Machine Transcription’’ at 
A Century of Progress, Chicago, last summer. The picture at the lower left corner shows the new synchronized, micro-wave radio 
typewriter exhibited and developed by the International Business Machines Corporation. News flashes typed in the United Press 
offices were received by radio at the Show on this machine. The final picture is of a dramatic demonstration of the strength of the 
steel reenforced collapsible corrugated board storage cases made by Guide System & Supply Company. The drawers moved in and 
out easily under the sustained weight of over half a ton 


either hand or aut at feed and are eithe anually r electrically These files have an all steel drawer front, finished in olive green. When 

driven. Also shown for the first time was the Line Printer for transfer stacked alongside of each other, they have the appearance of a battery 

ring one single line for posting. Sales Manager A. F. Niendorff was i f steel cabinets. S. Scheinman was in charge 

charge, assisted by J. M. O’Brien and E. M. Benello RADIOTYPE DIVISION (See International Business Machines 
OXFORD FILING SUPPLY COMPANY, Brooklyn, N. Y., showed Corporation. ) 

the company’s line of storage files, including the new Gliders, as well as RAILWAY EXPRESS AGENCY, New York, N. Y., demonstrated 

supplies and systems A very interesting demonstration of the Glide in a limited way the company’s services. F. A. Krohe and T. J. Pren- 

in action attracted mu attention. S. A. Wood, Jr., and Robert P dergast were in charge. 

Jonas were in charge, with Messrs. Beyer, Herold, Hurly and Armitt. RAPID ADDRESSING MACHINE COMPANY (See Elliott Ad- 
PRONTO FILE CORPORATION, 636 Broadway, New York, N. Y. dressing Machine Company.) 

Collapsible storage files made in twenty-six different sizes were shown (Turn to page 75, please) 
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The No. 2 Portable Mimeoscope Is Announced 
In an impressive piece of Mimeograph color work, the 
\ B. Di k ( 


announced the No. 2 portable folding Mimeoscope. 


new 
Che announcement itself is an example of the results ob- 
tainable through the use of a Mimeoscope in connection 
with the stencil duplicating process. 

Che new device is equipped with a new, translucent glass 
which makes possible a soft yet brilliant glow of light, pre- 
venting glare and eye strain. A movable light reflector 
regulates the intensity of the illumination on any part of 
the Mimeoscope surface. 
The 


adjustable, permitting firm placement even on surfaces not 


rubber cushioned legs of the new Mimeoscope are 


perfectly level. An auxiliary set of rubber covered legs al- 
lows adjustment of the Mimeoscope surface to an angle 
convenient for working on the upper part of a stencil. 





2 PORTABLE MIMEOSCOPE. 


THE NEW NO 


Across the top and bottom of the black bakelite frame 


are deep grooves for styli when not in use. The frame is 


machined permanently square and straight, and is wide 


enough to support the hands of the operator while drawing. 


[Three clamp holes on either side of the frame make pos 
sible the clamping of any size stencil firmly in position. 
These holes also are convenient holding styli when not 
in use 

At the top and on the left side of the frame are type 
writer scales, both pica and elit The scale at the left is 
adjustable On the right side is an adjustable one-eighth 
inch scale. If desired, special markings may be substituted 
on the adjustable scales. Limitations lines on the left side 
ot the frame indicate the bottom limit of the printing area 


of various sizes of stencils. 


Standard accessory equipment in ludes an accurate steel 


[-square with adjustable friction clamps, which permit 


moving but prevent slipping; lamp socket, cord, plug, and 


reflector; flexible writing plate; small circular ruler, and 


a 
“Y and E” Perforator of Great Power 


Among the many new items that the Yawman and Erbe 


Manufacturing Company, Rochester, N. Y., is bringing out 


ompany, 720 West Jackson boulevard, Chicago, 


at this time is the new “Empire” perforator, or paper 
punch. This exceptional in strength, 
mechanical features and striking appearance. The 
new “Empire” lever gives maximum power 


new device is 


wide 


sweep of the 





NEW “Y AND E”’ EMPIRE PERFORATOR 


and punching This take 
forty-six (46) sheets of 16 substance bond and perforate 


greater ease. perforator will 


them at one time with ease. 

Che long punching lever is elevated so as to give clear 
vision of the working bed at all times. The base and lever 
are die cast of strong metal, attractively finished in brushed 
black and silver. Wherever these perforators have been 
shown and used they have met with instant acceptance. 

The growing demand for binder folders and the use of 
paper fasteners have increased the demand for a high lever- 
age perforator. The “Empire” is designed to meet this need. 

cxtiienindiiiaaeaticlial 
Non-Shrinkable, Transparent, Insertable Index Tabs 

The Cel-U-Dex Corporation, whose executive offices are 
in the Empire State building, New York City, and whose 
factory is in Brooklyn, are making under the trade name 
of Cel-U-Dex a line of transparent, insertable index tabs 
which, they claim, will neither warp nor shrink, and are of 
such durability that they will outlast the paper to which 
the tabs are attached. They say further that the valuable 
features of this tab are due to a recently discovered method 
of manufacture, and furthermore, that this method enables 





OUTFIT, CONSISTING OF 
TWO SIX-INCH STRIPS OF INDEX TABS 
AND SEVERAL INSERTS. 


A CEL-U-DEX 


them to produce tabs at an exceedingly reasonable figure. 
Not only are transparent, tabs exten- 
sively used by business and professional men, but they are 


insertable index 
coming into use by students and housewives in conjunction 
with the increasing employment of loose leaf books. 

Cel-U-Dex tabs can be applied by any office assistant in 
a few minutes, it is claimed, so that the user may enjoy 
their advantages at once 


William Tobias Butler, sales director of the Cel-U-Dex 
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Corporation, is authority for the statement that it is the 
desire of that organization to produce a modern method of 
indexing that will aid the child in school as well as the most 
highly systematized business organizations. He says that 
Cel-U-Dex tabs will be sold through the 
Dealers will enjoy the exclusive retail distribution. 


wholesale trade 
only. 
Sales assistance will be given the dealer through magazine 
advertising, display signs, counter cabinets, direct mail ad- 
vertising material, and such other aids as will increase store 
sale Ss. 

Cel-U-Dex tabs are 
(two lengths) in 


made in six inch lengths, one foot 
a glassine envelope, twenty feet to the 


box. Tabs are supplied in three exposures—'%-inch, ¥% 


inch and ™%-inch, and in eight colors—clear, green, amber, 
blue, orange, lemon, pink and red. 

Representative wholesale stationers are invited to write 
Dex agencies in their respective states. 

ss 

The “Aico” Desk Pad Line Is Announced 

of folding desk pads, linoleum desk tops, 
work distributors and executive desk 


for exclusive Cel-U 


A quality line 
linoleum desk pads, 
sets to be merchandised under the trade name of “Aico” 
has been placed on the market by G. J. Aigner Company, 
503 S. Jefferson street, Chicago. The work distributors in 
the new line are made in stiff and flexible models, either 
plain or decorated. 

The 


leather and genuine cowhide leather. 


work distributors are offered in paper, imitation 


The executive desk 





A MEMBER OF THE ‘‘AICO’’ DESK PAD LINE OFFERED BY 


THE G. J. AIGNER COMPANY, CHICAGO. 


sets are custom built to suit the requirements of the pur- 
chaser. 

An exclusive feature of the folding pads and work dis- 
a special, heavy, clear celluloid clip which is 
fused to the feature is 
double padding of both the work distributors and the fold- 


tributors is 
material. Another outstanding 


ing pads. ae Sa 


Lock in Numbering Machine Prevents Overthrow 

William A. Force & Company of New York City, will 
soon present to the market a new typograph incorporating 
a newly designed anti-overthrow lock which operates only 
when the machine tends to skip or overthrow. The wheels 
may be reset without keeping the plunger in a depressed 
position, 

A special extra low plunger model is being produced for 
use on “Little Giant” job cylinder presses. 


—<——_——_ 

A New Typewriter Stand 
The Sherman-Manson Mfg. Co., 621-31 Kolmar Ave., 
Chicago, is offering the trade a new Ideal office machine 


stand which in appearance as well as in sturdiness is 


without a superior in its price class, we are told. The side 
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members are welded, by which construction the stand be- 
comes rigid and durable. 

This stand is known as Ideal No. 33. 
high, table top 17% x 14 inches, shelf 12 x 14 inches. 
are rubber tire casters on rear legs and rubber feet on 
The stand is shipped knocked down in individual 


It is 26 inches 
There 


front. 





THE SHERMAN-MANSON IDEAL NO. 33 TYPEWRITER STAND. 


fibre cartons and may be easily and quickly assembled. The 
shipping weight is sixteen to eighteen pounds. The tops 
and shelves may be had either in oak, walnut or mahogany, 
and steel frames in either black, green, brown or maroon 
baked on enamel. There are three models of this Ideal No. 
33—one without shelves, No. 33A with one shelf, and No. 
33AA with two shelves. The stands are moderately priced 
and should find a ready market. 


—_——. 
Glider Provided for Oxford Storage Files 


The Oxford Filing Supply Company, 340 Morgan ave- 
nue, Brooklyn, N. Y., has made the operation of loaded 
storage files easy through the introduction of the Oxford 
“Glider.” These can be used only in Oxford files, both 
“Standard” and “Heavy Duty,” and can be applied to such 
files already in use. The glider is an insert with rollers 
which carry the load of papers and eliminate effort and 
friction, and add to the useful life of the file. The glider is 
laid on the bottom of the file case, permitting the drawer 
to coast, operating with minimum effort. 

The Oxford Filing Supply Company has added to its No. 
301 line of brief covers, providing a printed panel and bor- 
der, offering this merchandise in brown, blue, gray, green 
or orange stock. 

ae 


Rand-McNally Bring Out New Stamp Atlas 

Rand, McNally & Co., 536 South Clark street, Chicago, 
have issued a new stamp atlas and dictionary which will 
appeal to collectors young and old. The work contains 
forty-eight pages, sixteen of which are devoted to colored 
maps of the countries of the entire world, together with 
maps of Europe and Asia before the world war. The dic- 
tionary includes 1,300 names and terms to be found on 
stamps of various countries, with their translations, ex- 
planations and with directions for finding them on the 
maps. 

A feature of special value is the list of monetary units 
wherein are shown the names, values and countries of the 
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various moneys, so arranged that they can be found either New German Radio Typewriter 

by name or by the country in which they are used. Sev Siemens & Halske A. G.. Siemensstadt-Berlin, have in- 
eral comprehensive paragraphs explain the changes in vented and introduced a new radio typewriting system 
countries, colonies, dependencies and mandate areas which called the Siemens-Hell-Schreiber This svstem is based 


have taken place since the world wat 


Ralph A. Kimble, eminent stamp authority, has written 
the introduction, giving well-chosen pointers to collectors 


rhe Atlas is bound in heavy but attractive colored paper 


covers. Its size closed is seven by ten and one-half inches 
Phe retail pri thirty-five cents 
— 


Smith-Corona Announces New Vivid Duplicator 


L. C. Smith & Corona Typewriters, Inc., Syracuse, N. ¥ 





ffer a new model Vivid duplicating machine called Vivid 
Junior Che following distinctive features are claimed for 
t new machine 
It uses “Dupli Pads,” declared to be especially advan 
tageous to users who require only a few master copies a 
lay Dupli-Pads are 834 by 14 inches, and each one can 
be used many times, Three of these pads are provided as 
a part of the regular equipment of each machine, and mors 
may be purchased at sn all cost SENDING APPARATUS OF THE NEW SIEMENS-HELL 
Vivid, Junior, has the floating type of carriage—an exclu SCHREIBER RADIO TYPEWRITING SYSTEM 
ive feature of Vivid duplicators. Double rollers lay the 
paper in uniform contact with the Dupli-Pads, and remov: n radio principles, sending by means of the usual type- 
it, assuring speed, accuracy and operative ease writer keyboard the letters, figures and signs by radio 
Phe cut-away margin bar provides a margin guide, whil waves t > the receiving stations It is a simplified picture 
he cut-away feature permits quick and easy removal of the radio. The motor driven well for this purposs« has as man) 
paper without injury to the Dupli-Pad. In front of the ma dises as there are characters on the keyboard. In touching 
aisdeon On: nae : 5 o Bendime ond weceivine tray whe iny key on the keyboard, corresponding discs move and 
the machine ic . perated perate with a synchronized radio typing apparatus —ERB 
- ho - —_ 
phe machin led with vacuum-cup rubber fe Fast Form Typing Method Wins Popularity 


Che Miami Systems Corporation of Cincinnati, Ohio, 
have devised a new typewriter attachment for which they 
expect great things. It consists of a new Fast Form typing 
method. The attachment for the forms is an upright sup 
port which screws on to the typewriter frame in a jiffy 
ind converts a machine of any make into a billing machine. 
Every user of Fast Form stationery receives the attachment 
free. Fast from stationery is printed on high speed presses 
in continuous sheets. It is folded, punched and perforated 


In one operation Complete torms are automatically 





grouped in sets ready for typing and the carbon paper is 


rHE NEW VIVID JUNIOR DUPLICATOR — — — 


which grip firmly vet do not mar the desk Che machin 

notwithstanding its all-steel welded construction, can be 
carried easily from place to plac It is finished in green, 
with an aluminum carriage, and presents an attractive ap 





The Junior ma ne is declared to give a hair-line ac 
curacy heretofore achieved only with more expensive ma 
chines 

| | ‘ 

| < i ‘ i cTterre ) ‘ Ve l W en Cc ma 
chine perat ind is placed at the leit The botton 
shelt of the drawer provides sufficient room for blank 
sheets f paper, Ww le the te p tray receives the completed 
work 


‘Masters” may be typewritten with Vivid mbbon or 








Vivid carbon paper; drawn with a Vivid pencil; written 
with a pen in Vivid ink, or printed with printing ink of the 
same brand As many as eight colors may be used in one 
printing simultaneously 
gree THE MIAMI SYSTEMS CORPORATION BILLING ATTACHMENT IN 
Bates Puts Out New Style Index POSITION ON A STANDARD TYPEWRITER 
[It is said that the Bates index is being born again. Nor 
man Bel Geddes has recreated this product, giving it even used over and over again without change or adjustment. 
greater sales appeal [he operator types the forms, pulls the set forward and 
The new index was scheduled to be ready about the end brings another set into writing position without break or 
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New Floor Mat Protects Carpet 
Top Company of Chicago has put 
ld through the 


The 


on the market to 


Ideal Linoleum 
be si 


trade a new chair 


and furni 
known as the Ideal, to 
the desk chair 


Stationery 
ture floor mat 
be placed on the carpet or linoleum wher« 
This 


a penetrating color finish, 


mat is made of one-quarter inch 


mottled in 


commonly rests 


tempered fibre with 
green, brown and maroon. It is shaped dif- 


floor 


hree colors, 


ferently from the old style round mat and is more 


symmetrical and harmonious with the rest of the office lay- 


a perfectly flat surface, is non-breakable, non- 


and is said 


out It has 
warping be practically wearproof and easy 
to clean and roll 


( ff rs a good dis« 


This new mat is economical in price and 


ount to dealers, who are invited to write 


rticulars 


for turther p 


~— 


A New Line of Stenci's for Duplicating Machines 


Phe American Stentex Corporation, with offices and plant 


at 50 Seventeenth street, Pittsburgh, has entered the field 


of office supplies with the introduction of Stentex stencils 


for duplicating machines. These stencils are declared to in 


and different scientific 


troduce a new principle to the 
stencil art The new stencils, it is declared, have a firm 
and durable texture Chev are exceedingly sensitive on 










6 Od 6 
~~ SYERTEX—-~ 





A STENTEX DRY 
WHICH THIS NEW 


STENCIL AND THE ATTRACTIVE BOX IN 


LINE OF STENCILS IS PACKED 


account of their peculiar construction, yet their firmness 


is declared to permit of long runs, with great uniformity 


in the reproductions 


The inventor of Stentex, we are told, is one of the oldest 
chemists in the industry and one of the ablest contribu 
tors to the stencil art These stencils had their initial 


New York 


created much interest 


showing at the Business Show last month and 


——— 


New National End-Bound Blank Book 
The National Blank Book Company of Holyoke, Mass., 
has perfected a line of end-bound blank books to meet thx 
demand for books that will give superior service at points 


corners and backs. Books that are 


of greatest wear—ends, 
pulled across desks, and put in racks or safes are almost 
always put up on end. Hence the cloth on the bottom of 
the book first. To this, National 


bound books are completely bound on top and bottom ends 


wears out avoid end 


with red leather, augmented with leather hubs on the back, 
and texhide sides [This book contains Eye-Ease green 
tinted Hammermill ledger paper ruled with brown and 


green ink, a combination that is said to be easy on the eyes. 
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With all these features, the new books do not cost any 
more than ordinary blank books. They are available in 
all active bound book column rulings, 150 and 300 pages in 


- Lea ee . 








AN EXAMPLE OF THE NEW NATIONAL END-BOUND BLANK 
BOOK LINE. 


the following sizes, No. 2780, 10% x 85@; No. 2782 
11% and No. 2788, 13%4 x 155% 
To help dealers sell this new line, 


9 14% x 
National will supply 
without cost attention-getting window displays, circulars, 
blotters and newspaper mats 


Ee 
New Photo Copying Paper 

The Rectigraph Duo is the name of a new photo copy- 
ing paper which has peculiar and, it is said, exclusive fea- 
tures of value to users of the Rectigraph. The machine 
feeds two simplex sheets 14x18 back to back simultaneously 
in proper position for exposure. The functioning of the 
paper magazine makes possible for the first time, it is said, 
photo copying by the duplex method on two separate 
sheets. This new machine doubles the production of prints 
by reducing by one-half the time for developing, fixing and 
“Duo” 


pany, Rochester, N. Y. 


————_>—_—_ 
A Cigar Lighter for the Desk 


The Casco Products Corporation of Bridgeport, Conn., 


washing. Paper is made by the Rectigraph Com- 


are putting on the market a new Casco 160 desk lighter, 
the most recent member of the Casco line. Particular in- 
terest is centered on'this item for the holiday season. The 


lighter here shown is the No. 160 Onyxoid. These lighters 





THE CASCO CIGAR LIGHTER NO. 160. 
are designed on attractive modernistic lines and are ap- 
preciated by all smokers. The substance of which they 
are made is translucent and gem-like. The trim is silver 
nickel. They are available in amber and ebony, onyx and 








32 
ebony, green and ebony, lapis blue and ebony, ruby red 
and ebony, and polished ebony. 
These cigar lighters are four 
equipped with eight feet of silk cord and plug and can be 
used on any 110-volt AC or DC lighting circuit. 
There are several styles, all of which the company will 


inches high and are 


be happy to explain. 
oo 


New Rotospeed Duplicator Has Original Features 


years of experiment and test The Rotospeed 
new-type 


After five 


Company of Dayton, Ohio, has announced a 


duplicator that is entirely automatic without 


Many departures from usual design 


automatic 
being complicated 
have been made in this Rotospeed “Model B,” it being the 
company’s aim to build a sturdy, completely automatic 
machine with the fewest possible moving parts subject to 
wear, and without complicated adjustments. The accom 
panying picture shows how modern in appearance and 
simple the machine is, and how exposed parts have been 
eliminated 

In the “Model B” a new type of automatic inking is used 
with features not found, it is said, in other inking systems 
adjustment is full vision radio style ca 
Resettable counter counts 
only Like other Rotospeeds, a 


copy is produced at each forward turn of the crank, thus 


Printing surface 
pable of two-inch adjustment. 
sheets actually printed. 


reducing labor and increasing speed. The machine is com- 





ROTOSPEED MODEL B ROTARY STENCIL DUPLICATOR 


pact, light and easily portable. In motor driven models 
the motor is “built-in,” making it a complete unit. 

The Rotospeed Company has been manufacturing du- 
plicating machines for almost 25 years. They consider this 
new Model B the finest Rotospeed ever produced and they 
claim that it can be compared only with the highest types 


of duplicating equipment. 
—" 


New Office Telephone Accessory 


Giving an ordinary telephone super-human secretarial 
ability is the newest telephone accessory invented by E. M. 
Wilson, 3944 Northeast Thirty-ninth street, Portland, Ore., 
now negotiating with the telephone company executives for 
proper introduction of his little device to the commercial 
world. Through his device the office or home telephone 
can receive the message while the office is closed, or there 
is no one at home. Patents have recently been granted that 
give him coverage on his recording device, making use of 


a phonograph record. When someone calls after office 
hours and the connection is made with his device, the fol- 
lowing may be “Mr. Wilson will be out until — 

o’clock. Please speak plainly, leaving your number or stat 
ing your business, and Mr. Wilson will call you upon his 
The message is then recorded and ready for the 
-CML 


heard: 


return.” 


office executive or his secretary to run off on return 
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Sturgis Offers New Posture Chair 
No. 525 is the numerical designation of a new posture 
chair recently periected and offered to the trade by the 


Sturgis Posture Chair Company of Sturgis, Mich. Fea- 





NO. 525 STURGIS POSTURE CHAIR 
tures claimed for this chair are as follows: Seat size, 16 
inches wide and 12 inches deep. The seat is made of five- 
ply birch veneer perforated to provide proper ventilation. 
It is saddle shape and very comfortable. The back is 5 by 
11 inches, upholstered in genuine leather over curled hair. 
It is shaped to fit an occupant of any size and is said to be 
a true support to the lumbar region, where fatigue is first 
This new chair is easily and quickly adjusted to the 
If per- 


noted 
size of the individual user without the use of tools. 
manent adjustment is desired, provision is made to take 
care of this feature. The vertical adjustment of the swivel 
seat is 4 inches. 

It is said that this chair is especially adapted to large 
offices, where unit price per chair is an important factor 
and where quick and easy adjustments are wanted because 
of turn-over among office employees. 

punceatiiiicnmadn 
New and Attractive Desk Set 

The Railley Corporation, 850 Euclid avenue, Cleveland, 

Ohio, offer to the trade an attractive fountain pen desk set 





RAILLEY MODERNE FOUNTAIN PEN DESK SET 


known as the Moderne, patents for which are pending. 
These desk sets are made to retail profitably under $3. The 
base is cold rolled steel, japan and chromium-plated. There 
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are four modernistic designs for customers to choose from. 
The pen receiver is said to be of new and improved design. 
The standard package contains one dozen sets, three of 
each of the four styles. These sets are available for quick 
shipment in any quantity. 


a 
New Type Cleaner Attracts Attention 
A fluid type cleaner for typewriting machines, bookkeep- 
ing machines, etc., is offered the trade by the Union Rubber 
and Asbestos Company of Trenton, N. J. It is known as 
“Best-Test Speedy Type Cleaner,” and possesses valuable 
characteristics. It is declared to be neither inflammable nor 
injurious; removes ink or dirt from metal or rubber type 
and dries quickly, leaving no residue. “Best Test” comes 
in an attractive metal container with brush-in-cap, and re- 
tails for thirty-five cents a can. 
Dealers wishing further information should address the 
company at the city above named. 


i ed 
Ingenious Stand for Serving Refreshments and 
“Smokes” 

The Faries Manufacturing Company of Decatur, Illinois, 
has announced the “Serv-A-Lite”—a combination tray 
fitted to a sightly and substantial base, the whole standing 
twenty-one inches high. The device consists of a combina- 
tion cigar and cigarette lighter, ash receptacle, and bever- 
age-proof tray on which refreshments may be served with 
safety and convenience. It is made in several different 
models which retail at prices ranging from $17.50 to $29.50 


c= 





THE “SERV-A-LITE” 


each. The tray is roomy and the lighter is declared to be a 
companionable affair permitting flame to be passed from 
one person to another. “Serv-A-Lite” is readily movable 
from place to place and is equally suited to the office and 
the home. It has a chrome trim and is declared to be a 
handsome piece of furniture. A sanitary glass ash re- 
ceptacle in the funnel, easily cleaned, takes care of ashes 
and cigar and cigarette ends. 

Its creators are advertising “Sery-A-Lite” in 
magazines of national circulation between Thanksgiving 
and Christmas as a suitable holiday gift. 

The company expects to sell through dealers, who are 
requested to write for further information. 

; iene 
Travelogue of a Remington Typewriter 

Jay B. 
the Philadelphia Public Ledger, gave a line to the Rem- 
ington typewriter: 


several 


House, who writes “On Second Thought” for 


“T once used an old-time Remington 
typewriter which had one of those old-fashioned tin covers. 
When I traveled I carried it with me, and more than one 
red cap broke down lugging it from here to there. It 
traveled so much that it got so that it could look out of a 
sleeping car window in the morning and tell what railroad 
it was on, the state it was in and the name of the next con- 
siderable town.” 
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Smith-Corona Launches Big National Campaign 

With business showing gains month after month, the 
L. C. Smith & Corona Typewriters, Inc., Syracuse, N. Y., 
is returning to its policy of pre-depression days, and is 
announcing an old-time Corona Christmas advertising cam- 
paign the like of which has always brought money to 
Corona dealers. For a copy theme they have taken the 
spirit of the times, and will tell the public through a list 
of national magazines that a portable typewriter is the 
most appropriate Christmas gift, because it is a working 
tool which helps to bring success to its owner. We quote 
from copy now appearing in magazines of national dis- 
tribution: 

“These are practical days—Christmas of 1933 will be a 
practical Christmas—a success Christmas for those who 
receive as their major gift a Corona portable typewriter— 
the Gift of Success. Have you ever experienced that noble 
sensation of feeling that you were helping someone to 
success? What a great satisfaction it is! What a satisfac- 
tion you can have this Christmas by selecting a gift which 
will help someone to success!” 

The story in substance will be carried to over ten mil- 
lion people in the pages of The Saturday Evening Post, 
Collier's, Time, Fortune, American Magazine, Cosmopol- 
itan, University, and New Yorker during November and 
December. Backing up this advertising there will be avail- 
able to dealers a full complement of supplementary free 
material, including a direct mail campaign, special Christ- 
mas letterhead, Christmas folder, an elaborate window dis- 
play, posters, counter cards, newspaper electros and giant 
reproductions of the magazine advertisements for posting 
in the store. 

After thanking the dealer organization for the success 
which already has attended the re-introduction of Corona 
Four, President H. W. Smith said: 

“After having made an intensive study of the portable 
typewriter market, I am convinced that, with the new op- 
portunities just ahead, and with the existing fine Corona 
spirit, there is nothing we can do with such good prospect 
of bringing success to those who sell our product as to 
launch immediately into a big advertising campaign for the 
Fall and Christmas seasons, and to follow through con- 
sistently in 1934.” 

Sales of the Corona Four and the Smith-Corona type- 
writers are already far ahead of last year, the company 
states, and advance orders for pre-Christmas delivery indi- 
cate the best season the company has had since normal 
times were with us. Portable typewriters always had to be 
sold. They had to be widely advertised, and it has always 
been necessary for dealers to go out after the potential 
business which the advertising created. The Smith-Corona 
campaign is designed to result in good inquiries, but these 
must be followed up by dealers if both they and the com- 
pany are to reap the benefit. 

Every inquiry will be carefully answered from the home 
office, and the original inquiries will be handed over to 
dealers in the territories from which the inquiries came. 
To intensify the force of their follow-up, dealers are urged 
to use the window displays, newspaper advertisements and 
letters to inform prospects in their respective neighbor- 
hoods that they are the local Corona headquarters. 

The company requests dealers to write at once for the 
free dealer-help material offered. 


——— 

Roth to Cover South for Weeks Manufacturing Co. 

B. H. Roth, formerly of the I. D. L. Manufacturing Com- 
pany, has joined the organization of Frank A. Weeks Man- 
ufacturing Company of New York City, and will cover the 
entire south in the interests of that company’s lines. Mr. 
Roth is well known in that section of the country, having 
traveled it for some years with the I. D. L. Company’s 
lines. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 
offices of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, 
and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 
St. and Park Ave., New York, will be happy to be of any possible service. While the facilities at New York 
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not know exactly what the factory could 


are not so many as at Chicago, there will be found the same desire to serve. 


LONDON NOTES AND NEWS 


By Mr. Vincent Jackson 


United States manufacturers traveling to London are cor- 
dially invited to call upon Vincent Jackson at 22 St. An- 
drew street, Holborn Circus, London EC 4. Mr. Jackson's 
association with the trade and his contacts with its organ- 
izations afford him information valuable to those desiring 
to cultivate the British market. In subscription matters, 
Mrs. S. S. Elliott, 6 St. Bride street, London, EC 4, ts the 
authorized representative of Office Appliances in the 
British Isles. 


London, October 10, 1933 here you have increased wages and sales, lower selling 

een a crowded month of trade activities prices, and bigger dividends—all pulled out of a bankrupt 

Office Appliance Trades Associatior company with the aid of more efficient administrative con 

e guest of honour was Mr. A. Perry trol and office appliances 

f tl Austin Motor Company. (You It is a pity more business men could not have heard Mr 
Austin 7 in the United States, haven't 
R. Mawle, the association’s chairmar 
Keene spoke on “The Economy of 
uipment lis particular job in life, said 
ntrolling the costs of their great ta 
rs are rm believers in the wise but 
ne appliat cs in tact, he said the 
machinery id been the salvation of 
ctory machinery had advanced so rapidly 


vide the n ssary control whereby ex 


regulated and costs lowered 





" the punched card system (Powers) 
tant part They can foretell their final 
re the end of their financial years, 
na accuracy 
sa ey nearly went into liquidation with a 
i illion deficit, de pite a we 1] equippe d fac 
ore ee % 7 P LORD MELCHETT RECORDS HIS IMPRESSIONS OF THE LONDON 
car trade in its infancy. They sper BUSINESS EFFICIENCY EXHIBITION ON THE DICTAPHONE.—On the 
ippliances whi has largelv contributed left is Sir Charles Higham and on the right is Mr. N. W. R. Mawle. 
sition—twenty per cent dividend 
year. Perry Keene. It would not only have done our trade good 
eir work people must earn twice what but would give a fillip to trade generally 
District Rate.” If they don’t, they teac! On September 26 the Business Efficiency Exhibition 
they get out Actually over above this (organised by our trade association) was opened by Lord 
Rate, their folk earn an average of 2.57% Melchett, chairman of Imperial Chemical Industries. Prior 


f cars have been reduced 70% So that to the opening there was a private luncheon at the Dor- 
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TWO GENERAL VIEWS OF THE 
LONDON BUSINESS EFFICIENCY 
EXHIBITION.—In the upper picture 
will be noted the booths showing 
Dictaphones, Addressograph - Multi- 
graph equipment, National account- 
ing machines and National cash reg- 
isters, Ediphones and Powers ac- 
counting machines In the lower 
picture are Royal typewriters and 
Gestetner duplicators 








chester Hotel, to which the chairman invited the writer. 
Present were Mr. Mawle (chairman of the Office Appliance 
Trades Association), Lord Melchett, the executive of the 
association, past chairmen, delegates from Holland, France, 
Germany and Italy, and one or two “Press.” It was quite 
informal—just a few words of thanks from the chairman 
to the Press for their support, and a welcome to the dele- 
gation from the continent. I sat next to Mr. W. A. Wag- 
ner, a British director of Ediphone, and Mr. John D. Nich- 
ols, the manager of their international division, on a visit 
from New York. 

Subsequently we repaired to the White City Exhibition 
Halls for the official opening ceremony, which took place 
in the crowded lecture hall. On the platform was the 
chairman, Mr. N. W. R. Mawle, Lord Melchett, Sir Charles 
Higham (the well known advertising expert who has han- 
dled the exhibition publicity) and Mr. J. Adams Keene, im- 
mediate past chairman. 

Mr. Mawle opened the proceedings by a brief resume of 
of the exhibition, concluding by in- 
In the course of his remarks, 


the “aims and objects” 
troducing Lord Melchett. 
Lord Melchett said: 

“We are holding this Business Efficiency Exhibition at a 
time when the world is surely in a curious position. There 
are plenty of people in different parts of different countries 
who seem to hold the idea, perhaps for the first time, that 
we are too efficient. I don’t think that anyone has ever 
complained before that the world was too efficient. 

“We make too much of everything. We have arrived at 
this curious age of plenty, but those of you who are here 
today, who are taking part in the industrial enterprise of 





the country, know very well that if we were less efficient 
this means that our costs would be higher and our output 


lower. The world would in no way benefit. It might be 
true that by making less the financial powers-that-be would 
be able to re-adjust themselves more easily to the pre-war 
period that they are always hankering about. 

“We should give up, and give up for good, this hankering 
for a re-adjustment to pre-war and we should get on with 
the reconstruction and creation of a post-war period such 
as we desire. 

“Now is not the time to slip back to that old-fashioned 
method. Now is the time to re-organize our country and 
re-organize our empire on such a basis that it is unassail- 
able. We have the power to do it. We have the popula- 
tion. We are richer in all those respects than any other 
community on earth. 

“The British people with their strategy, with their ability, 
and with their energy are the people to do it, and here in 
this exhibition, where you have business matters of all 
types and all kinds collected together, to see where prog- 
ress can be made, I feel certain that such words as I have 
uttered on these questions will not fall upon deaf ears. 
We shall go on and hope that when we re-assemble at the 
next Business Efficiency Exhibition next year we shall be 
able to look back upon a year of progress, upon a year of 
increased efficiency and upon a year of consolidated effort 
and re-organization of that great enterprise on which we 
are all engaged, the industries of Great Britain and the em- 
pire and the development of our country.” 

Mr. J. Adams Keene then proposed a vote of thanks to 
Lord Melchett, and Sir Charles Higham, in his usual breezy 
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vein, seconded the proposal It is interesting to note that 


by means of microphones the speech was not only broad 


exhibition, but was recorded on the 


Anderson, Ltd.) and 


cast throughout the 


(Block & 


Dailygraph afterwards 


transcribed 
Certainly this exhibition, under the able management of 
Mr. A. C 


started off with an excellent 


McLellan (exhibition director to the association 
ypening ceremony. The stands 


and general layout are probably the best ever put over in 


4 full list of exhibitors would take up too muc! 


London 
readers are the 


room but amongst those known to your 


following 


Acco ¢ Addressal Machine ( Addressograph-Mul 
tigraph, Ltd.; Burroughs Adding Machine, Ltd.; Dicta 
yhone Co., Ltd Thomas A. Edison, Ltd.; Egry, Ltd 


I 
(Comptometer); Kar 


Bureau, Ltd.; Na 
Powers-Samas Accounting 
(Halsby & Co., Ltd.); 


Ltd.; Royal Typewriters; L. ¢ 


] 

Elliott-Fisher; Felt & Tarrant, Ltd 
dex (Library Ltd.); Library 
tional Cash Register Co., Ltd 
Machines Co., Ltd 
Remington Typewriter 
®& Corona 
writers; Underwood Elliott Fisher, Ltd.; Universal Postal 
Frankers, Ltd 


Frankly, it was hard to find anything 


Bureau, 
Protec tograph 


Smit [ypewriters, Ltd.; Smith Premier Typ« 


startling at the 
vements in designs thie 
Dictaphone and the Remington all ele« 
unting machine for exampl Again several ma 
rst really public appearance—the “Mul 
tilith” offset printer, the Powers Four (this was previously 
wn at a private exhibition), the Ormig Simplex model, 
Chere was quit 


h are be 


loose leaf binders 


mium tubular steel chairs whi 


ie Imperial Typewriter Co., Ltd., 
a conference of agents and salesmen at Connaught 
Rooms Mr. N. W. R. Mawle, the chairman of the O. A 


T. A. and sales manager of Imperial Typewriters, kindly 


sent me an invitation to the luncheon—a delightfully in 


formal affair when everybody (despite the morning confer 


n') was in a happy mood Che chairman ot Im 


ence sessit 


perial Typewriters, Mr. J. H 


Goddard, who presided, ex 


friend, Mr. J 
f International Export Review, Mr. Arn 
New Zealand, and the 


us speakers, one could not help being im 


pressed pleasure at having with them my 


Hlemes « 


strone,. Imperial agent in 


(sustave 


writer 


pressed by the happy relations existing between the com 
pany and their agents, and Imperial Typewriters is cet 


tainly a “go-ahead” concern which has undoubtedly put 


British typewriters “on the map.” 
death of Mr. J 
Kenrick & Jet 


omee 


In a previous issue I referred to the 


Archibald 


ferson, the 


Kenrick, the late chairman of 


well-known pioneers of systems and 
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equipment This has been followed by the appointment of 
Mr. Fred Jefferson (whos« 


In the September issue of the mag- 


picture appears on this page) 
to the chairmanship 
azine of the Midland Master Printers Alliance appears the 
following 

“Mr. Fred Jefferson has been appointed t 
Kenrick in the 
has spent all his working life in promoting its interests 
but the theme that 


succe¢ d Mr. 


chairmanship—a deserved tribute, for he 


It is his main hobby. He has others, 
constantly occupies his thoughts is the development of the 
business of ‘K & J’, and under his guidance, and that of 
Mr. Edward Jefferson, the 
able. When other leaders of industry were 
could not be sold abroad, they established branches in Hol- 
land, Belgium, and France. They sold to these 
that overleaped tariff barriers, for 


development has been remark- 


Saving coods 


countries 
commercial stationery 
their products are the best of their kind. In Canada they 


have a subsidiary organization It is no exaggeration to 

















FRED JEFFERSON 


say that the name of ‘K & J’ well-known 


over, and the guiding hand and the dynamic en- 


is now pretty 
the world 
ergy behind this forceful penetration has been that of Mr 
Fred Jefferson. He has an almost uncanny instinct for 
judging men, and round him he has gathered a staff excep- 
tionally able, who seem to be as eager for the development 
directors of the 


points to continued progress and 


and success of the business as even th 


company Everything 
steady development—and no one is better able to guide it 
than the new chairman.” 

All this reads so very 


“K & J Family.” Mr 


K & J offices and factories where 


formal to those of us who are 
happy members of the Jefferson is 


known to all, both in the 


2,000 men and women are employed, as “Mr. Fred.” Chair- 
man though he is, he will always be “Mr. Fred”’—which is 
his own expressed wis! Congratulations, Sir!—VEJ 


STAND OF ANTON WALTISBUHL & CO. AT 
THE RECENT ZURICH, SWITZERLAND, EXHI- 
BITION OF THE SCHWEIZ BUROFACH- 
VERBAND This Exhibition was held at Zur 
ch September 13-16 nclusive Anton Waltis 
buhl & Co. are agents for the Remington. Read- 
ers will observe the complete lines of Remington 
ilso the Monarch and the Dalton add 
ing machines 


machines 
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Business Show at Zurich, Switzerland 

organized by the Swiss Office 
Tonhalle, Zurich, from Septem 
and met with wide interest by the 
Albert Ruegg 


\ business show was 


Equipment Association at 


bet 13 to 16, ime lusive, 


public The president of the association, 


1 


( Dictaphone 


had the pleasure of welcoming the president 


f the State government, the mayor of the city of Zurich 
and the Vice-Chancellor of the Swiss Confederation, as 
well as many prominent guests. During the short period 
of four days the show was visited by over 6000 interested 
visitors, many of whom became prospects. Some 500 


schools visited the show 


high 


tt-Fisher and Sundstrand) was special 


students of commercial 


Karl Endrich (Elli 


commissioner for the business show and under his abl 
management, the fifty participating firms exhibited all 
prominent makes of office machines and office furniture 


as well as various types of visible indexes and other equip- 


ment. While most of the furniture and several of the ma- 
chines shown were of Swiss make, the major part of the 
exhibits were of American or German origin. This show 
has been repeated each year since 1929 and it is expected 


that a similar show will be held in 1934 


The following concerns showed American and other 
machines: Kardex-Svstem A.-G., Zurich: Anton Waltis 
buhl & Company, Zurich; Smith Premier Schreibmas 
chinen A.-G.,. Bern: Wenger & Cie., Zurich: Theo. Mugeli 


and Robert Gubler of Zurich; Huppertsberg & Company, 


Zurich; J. F. Pfeiffer, Zurich; Ernst Jost, Zurich; Rene 
Faigle, Zurich; Casar Mugegli, Zurich; Rud. Furrer Sohne, 
Zuricl Richard Spoerndli, Zurich; Aug. Baggenstos, 
Zuric! Ruege-Naegeli & Cie., Zurich; Addressing Ma 
chines Co., Ltd., Zurich; Henry Michel & Company, 
Zuricl Karl Endrich, Zuricl 

The concerns listed below showed German and other 
machines made abroad: Edgar Rutishauser, Zurich; Otto 
Wolfensberger & Company, Zurich; Krupp-Registrier- 
Kassen G. m. b. H., Zurich; Ellams Duplicator A.-G., 
Zuricl \uto-Doppik Buchhaltung, Biel; G. B. Gugoni, 
Zurich; Torpedohaus, Zurich; W. Hausler-Zepf, Olten; 
Rechenmaschinen-Vertriebs A.-G., Luzern; Buro und Ver- 
kauf, Zurich; O. Hartmann & Cie., Zurich: Kobler & Cie., 
Zurich; Geschaftsbucherfabrik Uster, E. Keller A.-G., 
Uster: \drema A EBs Zurich: E. Schaetzler & Cie., \ ts... 
Basel; Gebruder Scholl, Zurich; Ruf-Buchhaltung A.-G., 
Zurich; W. E. Kaegi & Cie., National Buchungsmaschinen, 
Zuricl Europa-Maschinen <A.-G., Zuricl Roneo A.-G., 
Zurich; Eugen Keller & Co., Bureau-Einrichtungen, Bern 
and Zurich; J. H. Waser, Zurich; Pfister-Leuthold A.-G., 
Zurich: Ing. C. Olivetti & Co., S. A.. Zurich 

a 
South African Lad Studies Art at London 
We are indebted to the South African Stationery Trades 
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GENERAL VIEW OF THE SWISS BUSINESS 
SHOW AT TONHALLE, ZURICH, SEPTEMBER 
13 TO 16, 1933 





Journal for information regarding Eric Shields, son of 
J. M. Shields, agent at Johannesburg for the Royal Type- 
writer Company, Inc. 
don to study at the Slade School of Art. 
Sa te 
Woodstock News from Europe 
The Woodstock Typewriter 
Robert Clayton, Brussels, its representative in Belgium. 
The name of the Woodstock representative in France 
has been changed to Woodstock-France, S. A., D. E. M. 
Electro- 


The Junier Shields has gone to Lon- 


Company has appointed 


This business had been operating as Diffusion 
Mécanographique at 80, rue Taitbout, Paris. 
————— 
Seitter Celebrates Sixtieth Anniversary 

Emil Seitter of Stuttgart, Germany, recently celebrated 
his sixtieth birthday. He is one of the oldest veterans in 
the office equipment line in Germany in point of service. 
In 1900, he Ernst Rudolf Bohne, 
now correspondent of Office Appliances, the firm of Seitter 


founded, together with 





EMIL SEITTER 


& Company at Stuttgart and Berlin to sell Remington- 
Sholes typewriters, Webster ribbons and carbon papers, 
desks, ete. Mr. Seitter later occupied himself 


of calculators and is still working in this 


American 
with the sale 
line. 

Office Appliances wishes good health and prosperous 
business to Mr. Seitter—ERB 

PRET = TE 

Netherlands Concentrates Office Machine Buying 

The government of The Netherlands has established a 
central purchasing authority, according to Jesse F. Van 
Wickel, U. S. Commercial attache at The Hague. This is 
under the supervision of the government post, telegraph 
and telephone service, called Rijiks Kantoormachine Cen- 


trale (abbreviated to “KMC”). The new organization will 











buy all office machines for government use, and maintain 


the equipment Typewriters and machines specifically 
mentioned by the minister of the interior are exempted. 
The maintenance of office machines may be conducted by 
turned over to a third organization, or 
department using the machines. The costs 


the departments 


its organization, 
handled by the 
of maintenance and repair are borne by 


concerned 
> 


Ill Health Forces Retirement of Herbert Marsh 


Many stationers on this side of the 
well as in the British Isles regret the retirement of Herbert 
R. Marsh from the position of general secretary of The 
Association of Great Britain and Ireland. Mr. 


Atlantic Ocean as 


Stationers’ 
stationery industry 
thirteen 


Marsh is an outstanding figure in the 


of his country He served his association for 
years and is among the foremost of those who have placed 
it in the first rank of trade organizations. A serious break- 
down in health forced him to retire. The rights and priv- 
ileges of stationers have ever been his first thought, and 
in his keenness to protect them no task was too great to 


be cheerfully undertaken. His physicians have ordered a 
complete rest. 

The Council of the association has taken the steps neces- 
sary to ensure Mr. Marsh's future comfort, and has ap 
pointed Herbert W. Holt, who for 


with loyalty and efficiency as Mr 


some years has acted 
Marsh’s assistant, as 
general secretary in his place 
+ — 
Sales of Office Equipment in Brazil 

A. Ogden Pierrot, United States 
charge at Rio de Janeiro, reports that sales of office equip- 
improvement in July 


assistant Attache in 


] } 


ment in Brazil showed a further 


Commercial demands were on the increase, and govern- 
American visible index systems 


Euro- 


ment buying was heavy. 
and typewriters enjoyed unusually good business 
manufacturers of duplicating machines, calculators 


reported to have lost con- 


pean 
and steel filing equipment are 
siderable business because of their inability to meet dollar 


pric es 
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THE A/B SYSTEMA BOOTH AT A SWED 
ISH EXPOSITION Mr. B. Henning, direc 
tor of the organization, is standing at the 
left This firm has rounded out eleven suc- 
cessful years as Elliott-Fisher dealer in 
Sweden and has built up an enviable repu 
tation for its progressiveness and enterpris- 
ing methods 


Booklet Pays Tribute to Three Men 
“Their Work Shall Endure” is the title of an impressive 
brochure issued by Kenrick & Jefferson, Ltd., West Brom- 
wich, England. It is a fine tribute to the lives of three 
Fred Thomas Jefferson, J. P., John Arthur Ken- 
J. P., and J. Archibald Kenrick, J. P., all of whom 


men 
rick, 
have passed on. Their record is an inspiration to those who 
remain to carry on the affairs of the Kenrick & Jefferson 
organization. The booklet is dedicated to the members of 
the K & J family, and has been prepared under the direc- 
tion of Fred Jefferson, chairman and managing director. 
In his dedication, Mr. Jefferson says with regard to the 
booklet: “It is a record of the lives of three great English 
gentlemen, and I have decided to publish it so that their 
example may be an incentive to all who follow in their 


footsteps. 

“These gentlemen honored their God, loved their coun- 
try and their town, and held in affectionate esteem all who 
were associated with them in the House of K & J. 

“One of them started work at nine years of age and with- 
out any education or influence, he became the head of two 
great and successful businesses. 

“Another, ‘born with a silver spoon in his mouth,’ might, 
like so many of the present generation, have lived a life 
of ease and pleasure, but he felt and realized that he had 
a great tradition to maintain; that of Service. And so he 
devoted all his energy, his brains and his wonderful and 
lovable personality to doing good for others every minute 
of his life, which, alas, was altogether too brief. 

“Time will not eradicate their memory or their influence, 
and I gratefully acknowledge the wise counsel which they 
gave at all times and to which the business of K & J, and 
everyone connected with it, owes so much. 

“Today there is a greater opportunity for our young 
people to make good than there ever was in the ‘good old 
days.’ There is no reason whatever why this business of 
K & J cannot in the near future employ 10,000 people—but 
it all depends on the younger generation. We older ones 
have endeavored to carry on and to ‘build higher’ with a 
great love for our work; I know of no other firm who 
can boast of such a ‘family.’ As my Father said to his chil- 
dren a few minutes before he died, ‘Stand together.’ 
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“Let us, therefore, stand together and work together, and 
we shall go forward to an era of greater happiness and 
prosperity for us all.” 

The foregoing is followed by a biographical sketch and 
portrait of the late Frederick Thomas Jefferson, reprinted 
from the Free Press of November 19, 1920. The long and 
distinguished career of John Arthur Kenrick, a portrait 
of whom also appears, is next summarized, and finally 
comes a sketch and portrait of J. Archibald Kenrick, whose 
recent tragic death brought sorrow to his associates, his 
family and a wide circle of friends. Mr. Kenrick died in 
harness late in July, passing away very suddenly of a heart 
attack. — 

Germany Opens New Public Long Distance Type- 
writing Office 

German post authorities have now installed between Ber- 
lin and Hamburg a special long distance office. There 
are now in Berlin and Hamburg a number of users of dis- 
tance typewriters whose names are compiled in a special 
directory giving letter and number of the installed ma- 
chines. Connection between two of the distance type- 
writers may be effected automatically, the distance type- 
writer owner in Berlin first calling on the central dis- 
tance typewriter office, touching the key “ein.” He then 
chooses the office he wants to communicate with through 


‘ 


a disc or wheel system and when he receives the con- 
nection he asks first “who is there?” Having received 
the reply by return writing, he may write and receive as 
long as the original communicant requires. In order to 
close the communication, the originator touches the key 
“out.”—ERB a 
Italian “Comptometer” Distributor Visits in U. S. 
Cavaliere Carlo Ferraris, of the firm C. & R. Ferraris, 
distributor of the “Comptometer” in Italy, sought to learn 
more about new accounting procedures and figure work as 
practiced in the United States. His aim was to render 
better service to his customers. He caught the record 
breaking MS. “Rex,” flagship of the Italian line to New 
York, and journeyed to Chicago and the general offices of 
the Felt & Tarrant Manufacturing Company, which his 
firm has represented continuously over twenty-five years. 
After spending several weeks in Chicago with George S. 
Bollensen, “Comptometer” foreign manager, he visited im- 
commercial including 
manufacturers, oil companies, 


industrial and concerns, 


automobile 


portant 


chain stores, 


banks, department stores, rubber manufacturers, railroads, 
telephone companies, etc., not only in Chicago and New 
York, but also in many other large cities. 
Cav. Ferraris left his home at Turin, Italy, until his return 
he traveled a distance of some 10,000 miles. 


From the time 
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The knowledge gained during this trip enables Cav. Fer- 
raris to offer additional technical assistance to the impor- 
tant concerns he serves in Italy, augmenting the good re- 
sults already achieved in recent years. 

The Ferraris organization, with head offices in Turin, 
has offices located at Milan, Genoa, Rome, Naples, Bologna, 
Trieste and Florence. Cav. Ferraris states that important 
Italian business concerns are progressive in every way and 
realize the advantage of compiling modern analytical sta- 
tistical information about their businesses. 

While at Chicago a dinner was given at the 
League Club at which Cav. Ferraris was guest of honor. 
Mr. Bollensen was toastmaster. Several speeches were 
made by officers and members of the Felt & Tarrant sales 


Union 





CAV. CARLO FERRARIS 


staff. The guest responded, telling how happy he was to 
be in the United States, and his pleasure in visiting A Cen- 
tury of Progress. 

Several years ago the title “Cavaliere” (knight), was con- 
ferred on this distinguished Italian in recognition of high 
merit and his intelligent activities in the diffusion of the 
mechanical accounting idea, and in establishing the chain 
of “Comptometer” schapls in Italy. 

Cav. Ferraris returns to Italy this month after spending 
more than six weeks in the United States. 

= i$ 
Farrar Honored by Brother Masons 

William Marcus Farrar, sales manager for the Joplin 
Printing Company, complete office outfitters, Joplin, Mis- 
souri, was selected to receive the office of Knight Com- 
mander of the Court of Honor by the southern jurisdiction 
Supreme Council of Scottish Rite Masons recently held in 
Washington, D. C. There were only three hundred and 
seventy-three men in the country selected for the honor, 


we are told—HDR 


CONTESTANTS IN THE RECENT WORLD'S CHAM- 

PIONSHIP RADIO CODE SPEED CONTEST.—When of- 

fered a choice of typewriters, all contestants selected 

Underwoods. The winner, Jos. W. Chaplin, second from 

the right, seated, was presented with an Underwood 

portable. Jean Hudson, 8, youngest licensed operator 
in the world, is next to Mr. Chaplin. 
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REPORT OF ILMPORTANT EVENTS AND ACCOUNT OF NOTEWORTHY ACTIV- 





DIVISION OF THE INDUSTRY 


FOR THE MONTH IN 


NEWS 


ano 


MISCELLANY 


distribution of Silverglo lamps. 


ITIES EVERY 
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In addition to the stand 





Globe-Wernicke Shows Substantial Gains 
| rie sk be 


Cincinnati, made encour 


1933 


Wernicke Company, 
' 


during the fiscal year ending June 30, 


rt published in The Cincinnati Times 


October 4, will be read with interest 
company’s thousands of well-wishers 
“OO. A. Wilkerson and Frank H. Kunkel, receivers tor 
Che Globe-Wernicke ¢ Norwood, 


ending June 30, 1933, in [ S 


’ 


fled a repor 
District 


mpany 


“The report stated that the cash position of the company 


was strengthened from $234,625.07 on June 30, 1932, t 
$523,806.65 on June 30, 1933 The report also notes on 
accounts receivable and the inventory there was a material 
increase scal year, which ended in June, 1933, was 


he office and stationery supplies manu 
facturers, the report points out, but showed a creditable 
record for the company in view ofgexisting conditions 


regard to the 


The rey t showed mor ptimism in 
future, and stated that in June, 1933, the company success 
fully btair ‘ ntract with the Government for steel 
' abinet 
Ee 
I. B. M. Notes Record Business in September 


had the 


Machines 


largest sales volume of any month in its history in Sep 


International Business Corporation 
of business that month, according 
1929. the 


tember volume 


to ofhcials of the company, exceeded that of June, 


previous record month, by about 14 per cent, and was mort 


1932 


I septe mibe« A 


entered orders during September for thi 


Phe ‘ I pany 
vyreatest number t machines and units ever received in a 
single month, it was officially stated. Individual sales were 
numerous, few of them being particularly large, and wer« 


scattered widely throughout the world among the 79 coun 


tries in which the company does business. Foreign sales, 


which constitute about 25 per cent of the company’s vol 


ume, showed about the same rat tf increase last mont! 


The September record is ascribed by company officials 


business sentiment and d« 


mand, as well as to the fact that the company launched a 
world-wide sales drive during the month, which will con 
tinue to the end otf the vear 

— i —_ 


Silverglo Company Returns to Old Quarters 
ved back to its old loca 


Baltimore, Md.. where the 


Che Silverglo Company has m« 


tion, 300 East Federal street, 


company ts now ready to continue the manufacture and 


ard lines manufactured by the old company, several at 


tractive new numbers have been developed which were 


submitted to the trade last month The personnel of the 


company has been reorganized, and the entire line has 
been revamped, with gratifying results 
ee 
Invincible and Weich Join in Vocational 


Equipment Field 


Che W. M. Welch Manufacturing Company at Manito 
woc, Wisc., has been taken over by the Welch-Invincible 
Manufacturing Company Che new organization is a join- 


ing of the manufacturing facilities and sales forces of the 


steel laboratory division of the Invincible Metal Furniture 
Company with the wood manufacturing plant of the former 


W. M. Welch Manufacturing ¢ 


Che organization of the new 


mpany 
company does not affect 


Me tal 


separate 


the sales or manufacturing policies of the Invincible 


Furniture Company, Welch-Invincible being a 


corporation 
, 


The new company will manufacture wood and steel lab- 


oratory, library and vocational equipment such as required 
state capitols, court houses, 


Welch 


has equipped throughout some of the 


by colle ees, SCH 


city halls, industrial plants, et he former W. M 


ools, hospitals, 


plant at Manitowoc 
spitals and 


steel 


country’s foremost institutions of learning, 
industrial plants. The new corporation, building both 
and wood equipment, can take full advantage of the re 
quirements of a large field \n experienced engineering 
staff is available at all times 

The officers of the Weelcl 
pany are M. W. Welch, 


tary-treasurer; J. A. Schuette, vice 


Invincible Manufacturing Com- 


president; H. R. Schuette, secre 
president, and R. ¢ 
Schuette is president and 
Metal 
\lter is vice-president anc 


Metal Furniture (¢ 


Halvorsen, plant manager. J. A 


general manager of the Invincibl Furniture Com- 


pany, and George H. | sales mana 


ger of the Invincible mpany and sales 


manager of the new company 


The company invites dealers to write for exclusive 
agencies, and to indicate the territory covered by the sales- 
men of the dealers applying 
- _ 
Reynolds Continues in Business 
Othce Appliance ‘ 


generally, which 


The management of The ompany, 
dealers in typewriters and ofhce machines 


>? 


was closed by mortgagee on September 23, is continuing 


business in the same building—185 Devonshire street, Room 
215, Boston, 


Rey nolds Office 


Mass he name of the new concern is the 


Apphance Company, Deane S. Reynolds, 


manage 
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New Wilson-Jones Plant Provides Employment 
for Many 


Completion of a new factory at Elizabeth, New Jersey, 


is announced by Wilson-Jones Company of Chicago, who 
are among the leading makers of ring binders, loose leat 
and bound books, ruled sheets, forms and record equip 


> 


ment, with eastern offices at 233 Spring street, New York 


factory is located on a site recently acquired by 


Che new , 
Wilson-Jones Company, having a frontage of 824 feet on 
and 402 feet along 
Pennsylvania railroad 


avenue Lidgerwood ave- 


South Elmore 


nue and the main line of the 
Che new building has been completed in record time, and 
has provided employment for hundreds of artisans and la 
borers The facte 
several hundred workers, operating under the 


of the N. R. A. 


The eastern 


ry will furnish regular employment for 
provisions 


necessitates in 


business of the company 


and the new plant has 
been The 


factory is of strictly modern design, and is equipped with 


creased manufacturing facilities, 


constructed to serve the entire eastern area. 


machinery and tools valued at approximately $1,000,000.00. 


Several of the machines were designed and produced in the 


western plant of the company 
——_——~<e—__ ——_ 
Changes in Eaton Paper Corporation Sales 
Organization 


Corporation, Pittsfield, Mass., has an 


The Eaton Paper 


nounced the following changes in the personnel of its sales 


organization 


vice-president, who has been sales 


Alexander Simpson, 


manager and merchandising director, is taking up special 


executive duties at Pittsheld, and sales work in connection 
with special accounts 


Paul E 


director, takes ovet 


Burbank, who has been assistant merchandising 


the duties of sales manager and mer- 
chandising director 

30th Mr. Simpson and Mr. Burbank have been associated 
with the Eaton organization for a number of years and 
are well equipped by training and experience to handle the 
sitions 


duties of their new p: 


—~> 


Corry-Jamestown Corporation Opens 
Detroit Warehouse 
Corporation of 


Manufacturing 
“Steel Age” 


in addition to its 


The Corry-Jamestown 
makers of the 
metal office furniture and equipment, has, 


Corry, Pennsylvania, line of 


THE HOMER 
BUILDING, WHICH 
NOW HOUSES THE 
WASHINGTON, D 

C., BRANCH OF 

FICE OF THE UN 
DERWOOD EL 

LIOTT FISHER 
COMPANY As this 
picture indicates, the 
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already established office in Detroit, opened a warehouse 
to service dealers in Michigan and northwestern Ohio. 
The corporation's Detroit office, 429 Wayne street, is in 
charge of R. W. Young. With a stock in Detroit, the or- 
ganization will be in a much better position to serve deal- 
ers promptly and efficiently. Mr. Young has spent many 
years in the office equipment business, and his broad expe- 
factory 


rience enables him to assure dealers of efficient 


coope ration. 








EXCUSE US. 


Correcting an Error in “Springfield” Bankruptcy 
Report 

A two-line item on page 110 of the October issue of Of 
fice Appliances under a Springfield, Mass., caption, reported 
the appointment of a receiver for the Springfield Office 
Supply Company. The item was correct as far as the 
name of the corporation is concerned, but was incorrect in 
the caption, which should have been Springfield, OHIO. 

It happens that there are companies having identical cor- 
porate titles in the two cities, and the error in the caption 
brought annoyance and trouble to our old friends, The 
Springfield Office Supply Company of Springfield, Mass. 
We deeply regret the mistake and apologize for the result- 


PLEASE 





ing embarrassment. 

The Springfield Office Supply Company of Springfield, 
Mass., 
whom it transacts business are aware. 


is a solvent and progressive concern as those with 


aR ee 
No Change in Broadway Office Supply Company of 
Springfield, Mass. 

On page 109 of Office Appliances for October an item 
appeared under a Springfield, Mass., heading stating that 
The Broadway Office Supply Company, 305 Bridge street, 
had been taken over by The Empire Stationers. The in- 
formation, taken from a Springfield, Mass., daily newspa- 
per was erroneous. Its publication has been embarrassing 
to both The Broadway Office Supply Company and to the 
Empire Stationers. We are informed by Mr. H. H. Gor- 
denstein of The Broadway Office Supply Company that 
the report has no foundation and there has been no change 
in the “Broadway” organization as far as he knows. There 
is no connection between the two concerns mentioned. To 
each we express our regrets and tender apology. On page 
62 of this number is a story of the new “Empire Stationers.” 


Homer building is lo- 
cated on one of the 
busiest corners in 
the capital. Impres- 
sive new offices have 
also been taken by 
the Underwood EI- 
liott Fisher branch 
in Philadelphia. 
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Kienly Royal Assistant Sales Manager 
On October 1, General Sales Manager Miller of the 
Royal Typewriter Company, Inc., announced the appoint- 
ment of A. C. Kienly as assistant sales manager operating 
out of Chicago under Western Sales Manager Barlow 
Mr. Kienly first joined Royal in 1914. He became man- 


ager at Philadelphia, then Cleveland, assistant sales man 


ager, Pacific Coast manager, and portable district manager 


out of San Francisco, the last being his most recent post 
His experience and sound knowledge of the business in 
sure his success 

> 


“Reliable” Entertains Visitors from Abroad 
Several visitors from abroad called during October at the 


offices of the Reliable Typewriter & Adding Machine Cor- 


poration, 303 West Monroe street, Chicago, Ill. Included 
were Mr. J. L. McCann of Maison Petitjean Typewriter: 
Emporium, Pari Robert English, who went abroad for 
Reliable several years ago; Mr. Caesare Verona, Via Carlo 
Alberto, 20, Torino, Italy. 

Mr. McCann came to Chicago to attend the convention 
of the American Legion as commander of the Paris Post 
of the American Legion. Mr. English is associated with 
Mr. McCann. “Reliable” has enjoyed the good will and 
patronage of Mr. McCann and his organization during a 


number of years. This explains the pleasure the “Reliable 


n derived from the renewal of his acquaintance 
the 


has been exclusive representa 


organizati 
Mr. 


dustry 


Verona is an outstanding figure 
He 
f the Remingt 
Monroe 


“Reliable” 


aesare in in 
country 
yn typewriter, Dalton adding 


Mr. Verona 


as exclusive sales representative of 


tive in Italy 


machines and calculating machines. 


represents 


the “Addometer.” Mr. Verona spent several days at Chi 
cago studying A Century of Progress. 

An indication of the changed aspect of export business 
is shown by a goodly increase of overseas trade. Today 
the problem is less that of finding a market than the ability 
to find enough machines to fill the demand. Prices which 
the company has been offering for merchandise are in ex- 
cess of forty per cent average over those paid two months 
ago 





ROYAL'S BEAUTIFUL NEW OFFICES IN WASHINGTON, D 
Palmer going over a big deal with Salesman Richter 
Dougherty and his staff 


ger 


OFFICE APPLIANCES 


Watson Urges Continued Efforts to Solve Problems 

A communication from Paris, France, quotes Thomas J. 
Watson, of 
Corporation, 


president International Business Machines 


and chairman of the American Section of the 
as follows: 


the 


Commerce, 


Section of 


International Chamber of 

“As of the 
tional Chamber of Commerce representing the business in- 
terests of the United States, 


chairman American Interna- 
I have just attended the forty- 
fourth meeting of the Council in Paris. Nelson Dean Jay 
of Morgan and Co., Paris: 


the International Sugar Council, and James D. Mooney, 


Francis E. Powell, chairman of 
president of General Motors Export Company, assisted me 
this work. I of the 
tinued efforts on the part of business people both at home 


in am convinced necessity for con- 


and abroad to solve the problem of the present world eco- 


nomic disorder. We must readjust trade barriers so as to 


provide for rapid restoration of world trade, and stabiliza- 


should be 


Business will be benefited also by a study of dou 


tion of currencies vigorously pursued by every 
nation 
ble taxation and various problems in the field of transport 
tation and communication. I am convinced of underlying 
improvement in trade and financial conditions in the prin 
cipal European countries [his gives promise of definite 


progress during the coming year.” 
a 
Pen and Pencil Maker Buys North Bergen Plant 
David Kahn, Inc., pen and pencil manufacturer, has pur- 
chased for all cash the Combier plant, formerly used as a 


silk mill, on Grand avenue, North Bergen, N. J., through 
J. I. Kislak, Inc. The property was held at $350,000, ac- 
cording to the brokers. The new owner will erect an addi- 


tion of 15,000 square feet. The present one-story and base- 


ment structure contains 28,000 square feet on the street 
level and 8,000 square feet in the basement 
— i 


Marchant Vice President Visits New York Show 


Edgar B. Jessup, vice president and general manager of 
the Marchant Machine visited the 
Chicago office last month. He was on his way to the New 
York Business Show 


Calculating Company, 





Lower right, salesmen 


Cc 


Top left, office of Cashier Clarke 


On the right, Man 
quarters of Service Foreman 
the main office 


Lower left, well 
plan the day’s campaign 


equipped 
in 
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Important Changes in Addressograph Staff 
R. N. 
Addressograph 


Fellows, who has long been connected with the 


Company, first as assistant advertising 
manager in 1910, then advertising manager and sales man- 
ager for the United States and Canada, and recently vice- 
president and general manager of Addressograph-Multi- 
graph, Ltd., of Canada, has been appointed vice-president 
and sales manager of the Addressograph Company, his 
duties covering both the United States and Canada. In his 


new work, he will be immediately associated with W. K. 





W. A. WIKE 


R. N. FELLOWS 





Page, general sales manager of the Addressograph Multi- 
graph Corporation, and R. M. Winger, vice-president and 
sales manager of the Multigraph Company, completing a 
trio of remarkably efficient, experienced executives at the 
home office. 

Mr. Fellows has achieved fine results in developing the 
efficiency of the Canadian office and field organization. 
Under his direction, the Canadian business has made con- 
sistent progress as is attested by the fine selling record in 
the last four years, during which time Mr. Fellows has 
worked closely with the men in the field. He is well 
known among office equipment men throughout the coun- 
try, and was among the most active members of the Office 
Equipment Manufacturers Institute. 

W. A. Wike, formerly sales manager of the Addresso- 
graph Company, will in future devote his time to direct sell- 
ing work in the field. In this work he has always had the 
keenest interest. His preference for direct selling work is 
the natural result of many years of successful experience as 
salesman, sales agent and branch manager. He resigned 
the position of Addressograph sales manager to go back 
into the field, where he believes there are the greatest 
money-making opportunities for him. His definite assign- 
ment will be announced later. 

H. P. Kochheiser has been appointed to a responsible 
position in the comptroller and treasurer’s division of the 
Addressograph-Multigraph Corporation at Cleveland. His 
strengthen this important 
He has made a 


ability and experience will 
branch of the home office organization. 
record of accomplishment in the field at the home office 
and with the Canadian company, his experience extending 
over twenty-three years. 

E. F. Koenig, new treasurer of the Addressograph-Multi- 
graph, Ltd., of Canada, is a Multigraph veteran, having 
He made 
steady progress through the various branches of the home 


been with the Multigraph Company since 1911. 


office accounting division, having been successively gen- 
eral bookkeeper, statistician, chief accountant, assistant 
treasurer of the Multigraph Company and since the con- 
Multigraph, assistant 


solidation of Addressograph and 


comptroller of the corporation. As treasurer of the Cana- 
dian organization, he will have supervision over all corpor- 
ate matters in Canada relating to financial, accounting and 
factory operations 
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Remington Rand and “The March of Time” 

Believing that office equipment and appliances can be 
sold through a radio program not built directly around 
them, Remington Rand, Inc., has become the sponsor for 
the March of Time radio program, which, after three years, 
is said to have built up one of the most specialized audi- 
ences in the world. The program appeals to business ex- 
ecutives, intelligent office workers, purchasing agents and 
others—persons who buy and use office equipment. 

With the usual fanfare of trumpets, Time started its 
march under the new sponsorship on October 13. The 
March of Time is a dramatization of news, which is writ- 
ten on typewriters and disseminated from offices which use 
up-to-date equipment. So much for the program and its 
logical tie-up with Remington Rand, whose next problem 
was to prepare their salesmen and organization workers to 
sell through the new medium. 

The finish of the salesmen’s educational campaign was 
as much of a novelty as the sponsoring of the program. 
On Wednesday, October 11, through the medium of radio, 
sales meetings were conducted simultaneously in thirty- 
two key cities of the United States for more than 1,200 
Remington Rand salesmen. This is said to have been the 
first time such a broadcast had been undertaken by any 
The technique of the sales program 
Using 


business organization. 
was similar to that employed in the March of Time. 
the same actors, it was produced in the studios of the 
Columbia Broadcasting System and then wired by tele- 
phone to the thirty-two meetings throughout the country. 
The program was a success from start to finish. The sales- 
men were informed of the type of announcement to be used 
by the company at the start and finish of each program. 
They were told of the logical ways in which to tie up their 
own product with the program, and they listened to mes- 
sages from Mr. Rand and C. F. Price, chairman of the 
organization’s sales committee. 

Prior to this sales meeting a number of pieces of selling 
and promotional material had been prepared and placed 
with the salesmen, each of such pieces being designed for 
a particular use. Two issues of the Remington Rand News, 
the company’s house organ, were devoted entirely to the 
new radio program. The first of these discussed the his- 
tory of the broadcasts; reprinted many of the congratu- 
latory letters received from executives following the an- 
nouncement of the resumption of the program on the air 
under a new sponsorship, and presented messages from 
most of the company’s other executives. 

The second bulletin was devoted more to the subject of 
It reprinted the talk given by Mr. Price at 
the radio meeting, and pointed out specific ways to sell 


salesmanship. 


through the program. 

Window and counter displays have been prepared to be 
sent direct to dealers, or to be placed with them by the 
salesmen. These will be followed by new cards from time 
to time as the program advances. 

The salesmen will be benefited indirectly by the adver- 
tisements announcing the program, such advertisements 
having appeared in the station cities on the opening day. 
Small leaflets 
giving the history of the program, the cast, and the time 


Magazine advertising will also do its part. 


and stations have been printed in quantities and sent to 
salesmen for distribution to dealers, customers and pros- 
pects. Through these and other media to follow the com- 
pany hopes to cooperate with salesmen in every way pos- 
sible, and to make this new departure an outstanding suc- 
cess. 

There has been a certain amount of skepticism as to the 
results of this campaign, but Remington-Rand, Inc., be- 
lieves that “those who came to scoff will remain to praise.” 
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MILLER OF THE 
Left to right Secretary Way 
es Manager Miller; Mar 


Advertising and Sales 


SALES MANAGER 
PORTS 
Newarth Sa 


ager 


igo and 


The Guest Book 
Frank A. Robinson, sales manager 
chine division Underwood | tt Fisher Company, N 


York, N. Y ked in upon us or 


tthe accounting ma 


October 10, and in a hal 


hour's visit 
ok torward wit! 


stimulati verse with t se who k 


confidence and w with enthu 


also to re all experiences ol 


by when our contact was more trequent 

Thomas J. Sheridan, recently made vice-president a1 
sales manage! f the Rectigrap!l ( mpany ot Rochest« 
signed The G t | k on October 5. From long expert 

} , ] ; . 2 ; ] ] ' 

erce in the e equipmer ndustry and particularly u 
the divisions whi have ft lo with keeping of business 
re ad M Sheridan is cs d with t ra 
tical utility and convenience of photography in connector 
wit mice ictice and a unting lle has natural! 
therefore, entered into | new work with enthusiasn 
While we were nterested me ot the plat s tor the ce 

sot 4 | { me vet 
velop CT ( usiness W uso enjyoyet SOT re 
iniscences about the early iys of the Dalton Company 


and old friends in that organization 


Reginald M. 
Equipment Company, North 1] 


ussing, president of The Vict 
mawanda, N. Y., gave us 


the pleasure of a visit on O be 0. Mrs. Tussing and 
tw i the « dren accompanied Mr lussing to Chicago 
to have a tw r three day s view t A Century ot Progre Ss, 
while e was attending to the business which occasioned 
his visit Fron ur interview we gathered the impressiot 
that M Tussine'’s business in the city was transacted wit 
entire satisfaction, while the ther members of the fa \ 
realized their expectations at tiie expe sition 

Robert N. Wood, sales manager of the Esterbrook Ste: 
Pen Manufacturing Company, Camden, N. J., called I 
October 2 He visited ¢ if ind other points and 
called on the local offices of s company in the princy 
citve H feels ene u aged thie ndi itions I bette 
business, and believes that mor ipid reé very should not 
he expe t I \ I the ext 1 ( nadit ns ft I W ( 
we now seem t e emerging 

Ernest Wallace, manufacturers’ agent of Los Angeles 
( alif paid i briet visit to Off ( Appliances n Oct ber 16 
Mr. W a ice came east !t visit me ot the | uses he re DT! 
sents m the icil { ist il t ne up suggestions tor 
the tall and w t campals H p ke e1 urawingly 
< nadit ! | \ d thie Rocke il | entertains thre be ct 


urged our pep batteries to full capacity It is 


ROYAL RECEIVES TESTIMONIAL SALES RE 
Manager Forshay, New York 
Brainerd of Hartford; Manager 


Manager Kuver 
Jones of Chi 


Promotion Manager Metzger 


will or 


that business 


' 
to normal 


Ernest L. Dalton of the Union Ribbon & Carbon Com- 


pany, Philadelphia, Penna., paid a visit to Office Appliances 


n October 17, on his way around the circl n one of his 


und many encour tivities in the 


aning it 


during 


susiness 


! 
> 
s 
l 


early October, due in part, he believed, to the uncertainties 
f the political and business situations. He believed, how 
eve that these things will be sn thed out and that in the 


natural course of events business will advance to a profit 
able basis 
J. H. Parkin of the 


set) 
Li | 


Printing 


-~ 
f 


Rock, ribed his name in The Guest 


Book on October 25, leaving a notation, “give us a wider 


spread so as to tulfill RA and pay our bills Mr. Parkin 
expressed himself earnestly in advocacy of larger discounts 
to dealers in order to permit them more easily to carry the 
increased burdens of new regulations While here he 
visited A Century of Progress and t away with him 
many interesting memories ot the great exposition 


Archer Gibbons and A. Gibbons, Jr. of A 
pany, Newark, N. J 
29 Mi 


Gibbons Com- 


signed The Guest Book September 


Gibbons, Sr... was in Chicag t s second trip 


to A Century of Progress and took time to renew acquaint 

ances in the office of this publication 
Thomas W. Moore, esteemed by stationers throughout 
the Rocky Mountain and Pacitic Coast regions, inscribed 
is name in the Guest Book on October 5 Mi Moore 
represents several commercial stationery lines in the West, 
ind has resided on the Pacific Coast tor many years His 
| 1n¢ is at Berkeley, Calif He spent s veral days in 
Chicago visiting the big exposition and calling on some 
f the houses he represents. Mr. Moore says conditions 
in his territory are getting bette \ll the way down the 
Coast ft Portland to San Dieg e found sales increas 
ing He leit n Octobe 61 Denve Puebl Phoenix, 
San Dieg and one r t ther places, 


Albuquerque, 
he called on the trade. He expected to reach home 
Elmer Breuer of Sten m. b. H.. Berlin. Ger 
signed The Guest Book on October 19. Mr. Breuer 
ame t (hicago to visit A 


entury of Progress lle was 


particularly interested in the exhibits of the Hall of 
Science the General Exhibits building the Electrical 
(srouy ind the rave il ran por | au \fter a 
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brief visit in this country, he expected to return to Ger 
many 

Leon Banov, who 
Clarotype ( 


travels for Art Steel Company and 
Book October 20. 


After completing his work in Ohio, he drove on to Chicago 


ompany, signed The Guest 


to visit A Century of Progress and then started working 
from Detroit. He reported business good in his territory 
Toledo to 


except the New 


which extends from Detroit and Boston and 


Richmond, Va., north to the Canadian line, 
York metropolitan district 

James H. Davison of S. & D. Loose Leaf Company, Ltd., 
Los Angeles, was a visitor October 27. Mr. Davison, who 
for many years was with the Wilson-Jones Company, was 
on a trip including most of the principal cities in thi 
Middle West for the purpose of appointing sales agents for 
his company. He borrowed some time from business while 
in Chicago to visit the fair. 

> 
Joe Hildreth Celebrates Anniversary 

Joseph H. Hildreth, manager of the mid-western district 
Esterbrook Pen 


first birthday 


for the Manufacturing Company, cele- 


brated his seventy anniversary on October 


19. Mr. 


31. His friends will hardly credit the announcement that 


Hildreth will retire from business on December 


Joe has passed three score and ten. He appears ten years 
Office Appliances offers sincere felicitations 
Norfolk Concern Takes Royal Dealership 
The Business Machine Service Company of Norfolk, Va., 
took the 


ity last summer, in addition to its regular sales and service 


youngel 


Royal typewriter dealership for Norfolk and vicin- 
activities. The company also handles office requisites and 
Che principals are A. C. Simms and C. S. Taylor. 
~~ 
News from Northwest Travelers’ Club 
C. A. (Skitch) Tolve, assistant buyer for the stationery 
department of the Miller-Davis Company, Minneapolis, 
September 16 to Miss 
that city Mr. and Mrs. Tolve 


supplies. 


Minn., was married on 


Diedrich of 


Marjorie 
spent their 
honeymoon in Canada 

* * * 


Ed. Hansen 
of the 


of the Miller-Davis Company, Art. Grayston 
Thomas & Grayston Company, and Roy Clarke, sec- 


retary-treasurer of the Northwest Travelers Club, all of 


Minneapolis, spent the opening days of the duck hunting 


season up near the Canadian line Envious fellow trav- 


elers intimate that they are trying to figure what one duck 


cost three hunters 


* * . 
Che tront office and retail store of the Pierce Printing 


Fargo, N. D., 


pleasing results 


Company, were recently remodeled, with 


* * * 
Mr. and Mrs. Horace Whitman of Whitman’s, Fargo, N. 
1)., recently visited A Century of Progress exposition at 


Chicago. During the trip Mrs. Whitman became quite 


seriously ill. Further information is not available at the 
time ot writing. 
* * * 
Walter Maddock of the Mid-West Printing & Stationery 
Company, Fargo, N. D., reports that his new enterprise is 
making very satisfactory porgress. 


x os 


Frank Godwin of The Carter's Ink Company and Carl 


Yaeger of the American Lead Pencil Company, who re- 
cently covered the key points of South Dakota, reports sat 
isfactory business. 

x * &* 
Roberts and Fred. Greene of the News Printing 
Company, Aberdeen, S. D., 


enjoyable hunting trip 


R« cs¢ 


recently took time out for an 


4 


ws 


Foreshew of the Foreshew Supply Company, 


D., states that business in Pierre and the Black 


Martin 
Pierre, S 
Hills district generally is on the up-grade. 

* + + 


Ed. Friedman of the Russia Cement Company, Glou- 


cester, Mass., recently returned from a trip to the home 
office. He visited several other eastern cities during his 
trip. Mr. Northwest 
Cravelers Club, and has his headquarters in St. Paul. 


Friedman is vice-president of the 


* * + 

The Fall and Winter activities of the Northwest Trav- 
elers Club will start as soon as the program now being 
prepared is completed. 

———— 

Crook Works New Scheme ror Stealing Typewriters 

A man recently presented himself to the head of a Joplin, 
Mo., business college, made a rather exhaustive inquiry 
into the work offered, and convinced the head of the school 
that he would start his daughter in the school the following 
Monday. He then went to a local typewriter dealer, stated 
his case, had the dealer call the business college, and se- 
cured a new machine on trial for his daughter, as he said. 
Next day he repeated the scene at the store of another 
‘on trial.” He used a re- 

His address is urgently 


‘ 


dealer, securing a used machine 
bounding check for first payment. 
wanted—HDR 

— 
E. F. Brown Smith-Corona Saies Manager in Canada 

Edward F. Brown has been appointed sales manager of 
L. C. Smith & Corona Typewriters, Ltd., of Canada, with 
offices at Toronto. He assumed his new position Octo- 
ber l. 

Mr. Brown is one of the younger members of the Smith- 
Corona organization, but he already has a wide acquaint- 
ance and many friends in the typewriter industry. 

After his graduation from the Staunton, Va., Military 
Academy in 1928, Mr. Brown became a salesman of the 
L. C. Smith typewriters at the Washington branch and in 





E. F. BROWN 


1930 was transferred to the Richmond, Va., office. The 
following year he sold L. C. Smiths in the Cleveland and 
Chicago branches. 

In 1932 Mr. Brown was made district manager of the 
Davenport, Ia., office and later became district manager of 
the Peoria, IIl., office. 

Early in 1933 he became supervisor for the Vivid Dupli- 
cator Division at Atlanta Ga., which position he held until 
his appointment as manager of the Canadian company. 

Mr. Brown is married and has one child, a girl. He is a 
son of Carleton F. Brown, vice-president in charge of pro- 


duction of L. C. Smith & Corona Typewriters, Inc. 
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Meetings--Conventions--Dinners 


Safe Manufacturers Form New Association 


On August 15 at the Commodore hotel in New York 


City, the Safe Manufacturers National Association formed 
an Organization representing approximately ninety per cent 
of the industry manufacturing fire-resisting safes, vault 


than bank do rs, 
supplants the 


Association of Safe 


and burglary chests 


This new association former association 


known as the National 
established as a working organization in conjunc 


Manufacturers 


and was 


tion with the NRA in order that as an industry, the safe 


people could fulfill the government’s intent in working 


under the National Industrial Recovery Act 

At the meeting above referred to and subsequent meet 
ings, the a ciation approved the constitution and bylaws 
and the necessary industry code together with supple- 
mentary data pertaining theret: Che safe, vault door and 


burglary chest industry elected to become one of the 


divisions of the Business Furniture Storage 


y 


Equipment and 


Supply Industry, which organization serves a number of 
ther related industries in the office appliance field. Henry 
Needham Flynt of Flynt & Sully, New York City, was 
elected couns and temporary secretary-treasurer of the 
Safe Manufacturers National Association 

Che t wing executive committee was appointed: Chair- 
man, S. H. Fox, Safe-Cabinet Division, Remington Rand 
Inc., Buffalo, N. Y.; vice-chairman, H. H. Lynn, treasurer 
{f The Mosler Safe Company, Hamilton, Ohio; W. F. 
Forepaugh, president, Herring-Hall-Marvin Safe Company, 
New York City: E. E. Keeling, sales manager, Art Metal 
Construction Company, Jamestown, N. Y., and A. J. Roos, 
president and general manager, The Diebold Safe & Lock 
Company, Canton, Ohno, 

[The following committees were active in the work of 
the organization: Standardization: Chairman, C. J. Bates, 
Che Mosler Safe Company; Mr. Ireland, Herring-Hall 


Miller, The Diebold Safe & 
Meilink Steel Safe Com 


Marvin Safe Company; Mr 
Lock Company: Mr. Pierson, The 
Toledo, Ohio; C. F. W 

Planning and classification: 
Diebold Safe & 
Hall-Marvin Safe Ce 


Company; H. ¢ Chadwick, Art 


Remington Rand In 
Chairman, H. A. Noble, The 
Lock Company; J. A Seubert, 
Bates, The Mosler Sate 


Metal Construction Com- 


1 
iters, 


pany, 


Herring- 


mpany; C. J 


pany, Jamestown, N. Y., and S. H. Fox, Safe-Cabinet di 
vision, Remington Rand Inc 
Members Chairman, T. E. Miller, Shaw-Walker 


Laucks, York Safe & 
Adams of The 


30m, 2 56s DB FE. 


Lock Company, York, Penna., and Avery 


Fireproofing Company, Youngstown, of Oho 
Hugh L. Smith, Yawman and Erbe Man- 
ufacturing Company, Rochester, N. Y.; F. H 
Herring-Hall-Marvin Safe Company, and H. A. 
The Diebold Safe & Lock Company 

First, S. F. Laucks, York Safe & Lock Com- 
Meilink, The Meilink Steel Safe Com- 
Remington Rand Inc. 
President of the 
the industry 


(rene ral 


Investigation: 
Swanson, 


Noble, 


Alternates: 
second, C. F. 
third, A. R. Rumbles, 
{ pon the approval of the code by the 


pany, 


pany, 


United States, another general meeting of 
will be called by the chairman of the executive committee 
to discuss ways and means of improving the industry’s 
marketing and selling practices and other related subjects 

The get-together on the part of members of the industry 
has had a fine effect in bringing about a spirit of cordiality 
and the realization that serving the industry is the most 
constructive way to serve one’s self, and that cooperation 


and understanding are the most practical and modern 


methods of obtaining best results 


——E———— 
Office Equipment Industry Before NRA Authorities 
Che picture presented on this page shows a group ol 
members of the office furniture industry at a hearing in 
held recently he 
Art Steel Company. 
first row of chairs facing the committee is Dewey 
president of the Art Steel Company and Joseph 
These 


Washington picture is presented by 
courtesy of the 


In the 


B 
Burger, secretary and legal advisor of Art Steel. 
are the second and third men from the left. 

The advisory board behind the table consists of Labor, 
L. M. Wicklein, president of the Sheel Metal Workers 
Tisdale; industrial, William 
Hartman, vice-president of The National Cash Register 
legal, George McNulty; planning and research, 


Union: consumers, G. M. 


Company; 
C. R. Nickleson; deputy administrator, Philip C. Kemp. 
We recognize Mr. Brainard of The General Fireproofing 
Company in the first row on the right side. In the second 
row, left side, the first man we are not able to recognize, 
but the second from the left is L. C. Stowell, president of 
the Dictaphone Company; third, H. R 
Inc., and the fifth man is Mr. Van 
In the fourth row is Hugh Smith of the 


Russell, Remington 
Rand Houten of the 
Remington Rand. 
Yawman and Erbe Manufacturing Company, second from 
In the fifth row is Mr. Keeling of the Art Metal 
In the rear row is 


the right. 
Construction Company, first from right 
Richard Towne of the National Blank Book Company and 
National Stationers 


Charles P. Garvin, general manager, 


Association. 
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District No. 1 Holds Well Attended Meeting 

A new England conference was held by District No. 1 
of the National Stationers Association at the Hotel Kim- 
ball in Springfield, Mass., on October 9. The attendance 
was unusually good. Two factors assisted in this turn- 
out—the importance of the subjects to be discussed at the 
meeting and the consistent efforts of the New England 
Travelers Club headed by President Joseph T. McLaughlin 
to stir up interest in the meeting. The club offered through 
automobile transportation to as 
Each 


traveler going to the meeting in his car was requested to 


its members to furnish 
many dealers as could be induced to attend the meet. 


take two, three or more passengers and bring them back 
at night. 

General Manager Charles P. Garvin of the National Sta- 
tioners Association was present and gave a forceful presen- 
tation of conditions with reference to the NRA. 

The 1:30 P. M., Frank H. 
regional governor, presiding. In his address of welcome, 
Mr. Fargo extended cordial greetings to all those present. 


meeting opened at Fargo, 


He referred to changing conditions and to the diversity of 
opinion as to how the new deal started six months ago is 
working out. He believed it too soon to reach a conclusion 
as yet. He expressed his gratitude for the work the or- 
ganization had done in helping him as governor of the 
district. He touched on the value of meetings to talk over 
mutual problems and the benefit to an industry brought 
about through the interchange of thought. We must adapt 
The 


problems depends on individual work and organized effort 


ourselves to changing conditions. solution of our 
Courageous thinking and definite cooperative action are re- 
quired for survival. 

Mr. Fargo then introduced J. R. Cowan, president of the 
Boston Stationers Association, who pointed out that a new 
philosophy has been born in this country. We must con- 
form to new ideas and start afresh. Formerly we were 
individualists regardless of how our operations affected 
We must now forget the past and learn coop- 
erative action. He also pointed out that government had 
entered into our plan of action. He advised that we forget 
some of the small things we formerly made much of and 


competitors. 


study the office outfitting problem as a whole. He urged 


more faith in each other. He pointed out that the com- 
mercial stationer had allowed direct selling organizations 
to take their really profitable business and that they had 
He advised that the 


dealer equip himself to sell the more important lines and, as 


held onto their unprofitable business. 


stationers, learn a new and greater respect for the business 
so that others whom we serve may have more respect for 
us. 

Raymond I. Cowles, president of the Connecticut Valley 
Stationers Association, was the next speaker. Referring to 
the advantages of local group associations, Mr. Cowles 
based his remarks on the quotation, “Happy is the man that 


He pointed out 


findeth wisdom and gaineth knowledge. 
the advantages of association work and being allied with a 
national group and particularly the advantages of local 
group organizations familiar with local problems. He out- 
lined the set-up of a local association that would permit 
successful operation and also include cooperation with 
larger sales centers by outlying districts. He called atten- 
tion to the advantages of centralized control of informa- 


Those 


advantages 


tion, making possible the control of difficulties. 


without this source of information and its 
would soon learn they could not afford not to be a member 
of such a group. 

Mr. Fargo then presented Morris Popper, attorney for 
the New York Stationers Board of Trade. 
sented a review of the progress in bankruptcy laws. He 


Mr. Popper pre- 


pointed out that the present law is still an unsatisfactory 
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one and stated that corrections in the present law would 
be presented to the incoming congress. He also pointed 
out that the successful dealer was vitally interested in the 
bankruptcy law because eventually the successful dealer 
must pay to the manufacturer in large measure the bills of 
the unsuccessful dealer. 

He gave illustrations of the effect of the bankruptcy law 
through the relation of actual cases presented for solution 
and action, told of the results to be secured through sug- 
gested remedies and enabled those present to better meet 
the conditions that arise under such circumstances. 

H. L. Van Dorn of the Joseph Dixon Crucible Company 
then spoke briefly on the question of prices. He urged 
pricing so that the dealer would make a profit. Set fair 
prices and get them, He said many had been looking for 
the milennium and it had not been found. He told of the 
progress made in New York City toward a betterment of 
conditions and expressed the hope that New England 
would follow the line of progress indicated. 

Mr. Fargo then presented Albert Rebham of Boston, who 
took up the question of a uniform price book. He stated 
“we must have such a price book to get back to profit.” He 
explained the plan of figuring prices. He urged that every 
salesman have a price guide so as to know how to quote 
prices properly. He claimed that many times wrong prices 
were quoted because of ignorance as to how to figure 
prices. He explained that “The Modern Stationer” was 
putting out a price book and he complimented them on the 
He closed by stating that real sales- 
Salesmen must be equipped 


work they had done. 
manship is needed today. 
with proper knowledge. 


Quantity Prices and Some Useful Discount Tables 

The following outline of a suggested basis to arrive at 
quantity prices of fair competition was discussed by Albert 
Rebham and others: 

The price based on a fair return for the money invested; 
quantity prices to apply on one delivery. Blanket or con- 
tract orders should be discontinued, for they have given the 
dealer an excuse for lowering prices. Cost should be based 
on manufacturers’ cost on quantity in question. Million 
cost on paper clips should not be cost basis; for 1M clips 
use 1 to 49M cost price. 

If items figure $1.33 don’t price them at $1.30 or $1.35 
except when uniform price guide has prices established on 
all quantities. ; 

Before applying the basis on any quantity, make a careful 
decision on what quantities the consumer should purchase 
to receive the discount, then apply the basis below. 

Broken lots, such as single pencils, 25 to 100 envelopes, 
etc., should be based on a higher percentage of mark-up 
due to the great waste and expense of handling. — 

Items sold by the thousand use quantity discount or 
mark-up in the different stages of quantity. Here followed 
two useful tables on costs and discounts through the dif- 
ferent quantity stages, enabling the dealer to determine 
percentages to add to cost in order to achieve a desired 
gain ; 
Sam Groom of Boston then outlined a proposed reorgani- 
zation of District No. 1. This plan is based on the disad- 
vantages of having several distinctly different bodies in the 
different states composing a regional body, and compared 
them with the advantage of having one unified group as a 
New England body in which all in the district were mem- 
bers. In union there is strength. After discussion, upon 
motion by John Molloy of Meriden, it was voted that a 
committee be appointed to proceed with a plan to reor- 
ganize the New England district. 

Charles P. Garvin, the next speaker, spoke on Codes. 
He said there was a great deal of misconception as to NRA, 
what it had done, is doing, and what it may do. He urged 
that we must have patience with the men working out the 
problem. He said there was a genuine endeavor to or- 
ganize NRA on sound lines and a sound basis. 

Business has for years asked to be permitted to regulate 
itself and we are now asking the government to make us 











1s 
do the things we formerly asked the government to let us 
do tor ourselves 

It takes t et Ive the tre Y us p blems presented 
and it has been t easy to get a Blue Eagl The problems 
presented puzzle Washington as well as they puzzle thos 
who present the problems tis a good thing business men 
have been « mpelled t study themselves Delay in the 
working f les is not due entirely to the inability 
of the NRA administration. Business itself presents mat 
ters that bring about delay There is blame in business just 


rganized labor and 


Mux tf the trouble is coming from 
its attitude toward the present problem, said Mr. Garvin 
He pointed out that the conception of fair trade practices 


as presented by the codes 


NRA was 


yees in the 


was widely divergent various 
an emergency group and not 


That NRA 


d re-employment is beyond question, and pur 


government empl general sense, 


' 1 
nas accelerate 


chasing power has been stimulated by the reemployment al 


ready secured 


f business is gradually going to the laundry,” 


said he We are gradually learning the real facts and the 


Volume 


and will continue in tha 


in business is moving upward 
t direction 


stationery industry will not get more 


than d ther industries at present, but the administration 
of the industry nee established, will be able to further the 
interests of the field The essence of the NRA movement 
will not be broken down. Retailers are beginning to come 
into their wn as a class the countr ver, so do not be 
discouraged if things do not come along as fast as vou de 


11 


surely come 
New York thet 


If pricing is founded on some 


Carl Schutz of spoke briefly on the mat 


ter of Pricing basis of scien 
- é, 
it will be all right Che consumer interest must 


plan. Mr 


computation we 


Schutz sug 


talk too 


be protected in any basis of price 


gested that in talking of pric« 


much of “so much off” and not enough of “so much on.” 
He also said that the inventor of the double list created the 
birthplace of most of the ills of price destruction. His 
recommendation was that cost be established and prices 


f Meriden, Conn., then spoke briefly on the 


relation ft manufacturer and dealer to the chain store 


manufacturer sold particular items that are de 


pendent n the retail stationer for the completion of the 


manutacturers plan in marketing his product 


Hle contended that no manufacturer should offer to a 


chain store an item to be sold at a price that retail station 


manufacturers and at a fair 


proht retail the item at the same price as did the chain 
store His presentation was based on the ground that the 
price—when sold by the chain store—became the retail 
price and that the stationer, even though he could buy at 


the same price as the chain store, if he bought in quantities 
presented unless he could 
introducing 


Mr. Garvin spoke again at the dinner In 


summary of Mr. Garvin's 


accomptitshments Hi. noraryv 1 ember ot Rotarv: general 
manag f \ i nal statior \ssociation ( -ordinator 
f the stationery industry, et vour friend, my friend, the 
trier fa ers of the industry 

Mr. Ga t ke n the text “What a patriot is.” and 
detined , ne wl | take it or keep on giving, 
continue t il ind vet not see a wav out [his ts at 
unusual t Mena uping together tor common pr 
tectior ndship is growit to mean more We are 
standing by ea ther The present day ts showing a fine 
exalt ipl I iract« and stability under the stress f the 


We must come back, 
You must build into the gre 


business 


OFFICE APPLIANCES 
to the | f reorganizing 
wit vl u operate in 


He pointed out that cut-throat comp 
has not come about throug! e need for it, as the articles 
sold in this field were all expense items and not items ol 
luxury or necessity Che products sold are to give service 


new kind 
tion to the ge 
terests We 


Who can measure up to the 


vod of our ce 


cient? The 


and energy that will put ove 


life and rigl 
le sson 


say, “I learned my 


takes. I did my part 


I he evening 


Fargo as toastmaster included as the address 


if competition today 
untry 
must prove our 


thing that will pull us out ts a 


t living We must 


program under 


‘We havea 


a contribu 


job. He said, 
We must mak¢ 


business.” 


ta\ wn 


task of judging who 1s ineft 


ile fundamentals of 
able to 


the sil 


; 


SO carry nas to be 


am not making the old mis 


Frank H. 


f the evening 


the direction of 


thie speecl by Mr Garvin above reviewed, and some ligl ter 
entertainment consisting ol dinner music, singing, fancy 
dancing and a harmony ensembk 
Registration at Meeting First District 
Che following persons registered at the annual meeting 
of the First District of the National Stationers Association, 
Springfield, Mass., last montl 
Ertl Ww I H Ertl wl ¢ 
Armington, Tames R., Manuf St gfe Mass 
urers Representative, Boston, Everly, ¢ H Office Apphances 
Mass New Ye N. ¥ 
F 
Baker, James F., The New S Pores FH FH. Fargo ( 
Br attleb ro, Vt R oe — Conn 
Bates, , Bates Statione ‘ Faxon, | I Trussell Manufac 
Framing in Mass turing ¢ P keepsie, N y 


Bengston, TI x 
Ce New Britain, Cont 

Bennett, H. R., Boston Stationers 
Association, | 

Borney, J. O., E. I 
Providence, | 

Brown, I M., Eberhard Faber 
Pencil Co., New York, N. ¥ 

Bryson, John, Springfield 
Supply ( . Springheld, Mass 


i 
Burt, L. W., Burt & Jeffers, Hart 





Cameron, Cal., Browne-Morse ¢ 
Muskegon, Micl 

Casey, D i a Db T. Casey Paper 
Co., Haverhill, Mass 

Caswell, F. H., F. S. Webster ( 
Boston, Mass 

Cavanagh, Otto, Plimpton’s, 
ford, Conn 

Chaffee, F. B., Springfield News 
Co., Springfield, Mass 

Challenger, S. H., F. H. Farg 
Co., Bridgeport, Conn 

Chandler, H Adams, Cushing 
& Foster, Boston, Mass 

Cheyne, Lester J., Green Mour 
tain Stationery Co Barre, Vt 


Hart 





Chidsey, S. F., Bradley & S 
ville Co., New Haven, Conr 
Clark, | me ©. Watermar 
Co., Rockport, Mass 

Cole ie i a So Cole ( 
I awrence, M ass 

Cole, V ics Cole ( 


Lawrence, Mass 
Cook, W. L, E. L. Freeman ( 
Woonsocket, R. I 


Copeland, H E., Wilson-] 
( , New York, N. ¥ 
Cornwall, E E., National Blanl 
Book Co., Holyoke, Mas 
Cowles, R. I tradley & Scoville 


( , New Haven, Cont 
D 


Dell, G. E., I S. Webst ( 
Boston, Mass 

Demond, Chas. H., C. H. De 
& ¢ , Greenfield, Ma 

Dolliver, W R., Providence Ink 
( Providence, R. I 





Dona n, D. ¢ Jonaldsor 
Lowell, Mass 

Dowling, W. ¢ Dowling Scl 
Supply ¢ Boston, Mass 

Driscoll, W. J., The Carter's Ink 
( . Roston, Mass 

Dunleavy, ] Frank, Dunleavy’ 
Boston, Mass 

E 
Egan, Will ). Johnson's B 


Mass 


store, Springfield, 


Feroe, ( H Trussell Manutac 
turing Co., Poughkeepsie, N. Y 

Feeley, ] i Springteld Ofhce 
Supply Co., Springfield, Mass 

Ferry. H. J., National Blank Book 
Co., Holyoke, Mass 

Fischer, Gustave, Gustave Fischer 
Co., Hartford, Conn 

Fisher, Frank M., Standard Diary 


. Boston, Mass 
Fleischhauer, Ad., Stationers Spe 

cialty Corp’n, New York, N. ¥ 
Fletcher, ] t I Fletcher Co., 
alls, Vt 


Co., Cambridge, Mass 
Fitzgerald, Albert, Ames Safety 
Envelope Co., Boston, Mass 
Fitzgerald, |] W Ames Safety 

I 


a1: 
Frost, H. L., Providence Ink ( 
Providence, R. I 
I st, R. H Frost Office Apph 


ances, Worcester, Mass 
Furlong, R. A., Empire Stationers, 


Springfield, Mass 
G 
Good ( \.. Case Brothers, 
Ine Highland Park, Conn 
Gordenstein Harry Broadway 
Oth Su vy ( Springfield, 
Mass 
Gordenste Samue Broadway 
Office S ( Springfield, 
Ma : 
Graft, Le George B. Graff Co., 


Ilaggerty, W mn. 3 seph Dixon 
Crucible Company, Jersey City, 
N. J 

Halla - 4 Springheld News 
Co., Springfield, Mass 

Hargen, F. M., Yawman and Erbe 
Mig. C Rochester, y 

Hart, Guy, Jose Dixon Crucible 
Company, Boston, Mass 


rnan, Heffernan Sta 
tionervy Compat Northampton, 


Swiit & 


Mass 


Hilton, W H Logan 
Brighat Worcester, 


Hobart I. oO Eberhard Faber 
Pencil ¢ Boston, Mass 

Horte, Fra 1.. Boorum & Pease 
( . New Y 

J 

Jacobs, Percy R., John R. Rem 
bert ( New Haven, Conn 

leffer I Burt & Jeffers, Hart 
ford. ( : 

Johnson, A. C., Johnson Office 


Appliances, Worcester, Mass 


K 
Kavanaugh, L. F., Keystone Office 
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layne I \\ \ I gw ( 
New | I { 
Pelleri | l New S 
Brattlet Vt 
Peter t \. I I t Hart 
tor ( 
& Pierce ( ] Dav & Banniste 
t W t Ma 
Pratt, George W., ]. L. Fairbanks 
& ] ton, Ma 
R 
Rebhan, A. I Blake & Rebhan, 
Bost Ma 
é Riegel Henry Sengbuscl Self 
Closing Inkstand (¢ Milwau 
" k W 
S 
Schutz, Carl, ¢ Schut Co., New 
\ N. ¥ 
Shearmat \ ( Wi n-Jone 
t ( New Y 3 
Snyder H D ce Products 
( ! Li I wd City, N. ¥ 
Little Eds I I I € Steele W H Sanford Mfg ¢ 
( Have Ma Chicago, I 
M Stonehouse, Tor W. A. Sheaffe: 
McGar, Stanle ). F. M ( Pen ( Fort Madison, la 
Mer en ( n T 
Maedel H. |} Eagle I ( Tamar | n W.,. Boorum & 
New York, N. Y Pe ‘ New York, N. Y¥ 
Mathews, J. S., Mathew Bros., Tanch, Walter R F. B. Moody 
Bridgeport, Conn ( Sale: Mass 
Miginnity, G. F., | I Free an Fowhill, J. T., J. T. Towhill Co., 
' } Boston, Mas 
Statior Towne | S National Blan} 
B k ¢ Holyoke, Mass 
( Towne, |] M National Blank 
Book Co., Holyoke, Mass 
Towne, R P National Blank 
Book Co., Holyoke, Mass 
R. Mc Townsend, C. W., Logan, Swift 
& Brigha Worcester, Mass 
Cottice 
Mass VanDorn, H. B., Joseph Dixor 
Scoville Crucible Co., Jersey City, N. J 
Wa ima . { * A. W Fa 
1 be In Boston, Mass 
I Fra Waters, Frank J., Fitzgerald Book 
Street, Bostor Mas & Art Co., Holyoke, Mass. 
N Wheeler M (y American Lead 
Na Fran] Na 1 tr Pencil Co., Holwoke, Mass 
W ter, Mass Wiemer W H. W. Wiemer, 
Narcus, Samuel, Narcus ( B Inc., Bridgeport, Conn 
ton, Mass Williams \. R  @ Hammett 
N Charles D Da & N ( Boston, Mass 
Waterbury, Conn Witte, W. C., Mittag & Volger, 
Pp Boston, Mass 
Paddocl I ( Ac P t W ortl ( ] Esterbrook Pet 
Long I 1 Cit N. ¥ Mig. ¢ Camden, N. 7 
<-> 
Miss Farrell Converts Hartford Typewriter Dealers 
When the New York and eastern dealers travelled to 
the Chicago Convention in August, their special train party 
enroute was charmed with the presence of Miss Marion 
M. Farrell of the National Typewriter Company of Hart- 
tord, Connecticut As the last “auf wiedersehens” were 


said when New York was reached 


again, everyone in the 


a SE 


DINNER ATTENDED BY HARTFORD, CONN., 


MODERN ROOM OF THE BOND HOTEL, HARTFORD, SATURDAY EVENING, 
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party probably thought that the cup of good fellowship 
had been filled. 
But, not Miss Farrell Those who met her at the con- 


vention and who enjoyed her company on the train and 


boat, certainly underrated her. At least they did not sus- 
pect, from this demure and entirely feminine delegate, the 
swift, purposeful and accomplishing action she put into 


home. 


on the way 


effect immediately 











MISS MARION FARRELL 


lor, at Chicago, this little girl got converted—she felt 
She didn't 
in which to voice her message, but it 
needed, for she has converted all the Hartford 
dealers to organization. Today, thanks to Miss Farrell, 
the Hartford, Connecticut, dealers have joined the National 
Just to be on hand and make the 
of New York 
caravanned to Hartford and helped with the organization 


the urge to spread the gospel of organization. 
have a tabernacle 


was not 


Association in a body. 


picture complete, a large group dealers 


meeting. And was ita meeting? Those big-hearted dealers 


who like to think of themselves as the real business-under- 
standing sex ought to have Marion write a book on how 
she does her stuff, and then get a copy and sit home a 


week of evenings to read it. With looks enough to in- 


fluence any dealer into joining anything she started, Marion 
did not rely on physical charm to make the boys join up. 
She just pulled bales of reasoning out of that little head 
of hers, and converted the boys with sound business reasons 


why there should be a local association and why they 





TYPEWRITER DEALERS AND A SPECIAL DELEGATION FROM NEW YORK CITY IN THE 
OCTOBER 7, 1933 
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should join it And she didn’t cease her efforts until the 
score was 100 per-cent 

And did the New York visitors get a royal welcome! 
One thing about this organization meeting was that it was 
a finished product,—business all the way through, but with 
the unmistakable finesse of a woman’s touch. 
The start was made on Saturday, October 7, in several 
New York The New York party in- 
cluded, among others, “Teddy” Schafer, vice-president of 
the National Association and chairman of the Board of 
Directors of the New York Association, Mrs. Schafer and 
Miss Betty Schafer; John LaHiff, past 
National Association, Mrs. Taylor, director of the 
National and New York Associations; Louis C. Neuberger, 
president of the New York Association, and Mrs. Neu- 
berger; George Convery, vice-president of the New York 
and Mrs. Convery; Peter Carroll of the Globe 
[ypewriter Exchange, New York; George Neuschafer of 
Neuschafer and Jacobs, New York, and Mrs. Neuschafer 
, York to 
Stamford, Connecticut, and as a 
arranged to have all traffic lights show red in that town 


automobiles from 


secretary of the 


Je ssie 


Association 


=" 


The route from New Hartford passes through 


surprise, Mr. Convery 


as the party arrived, and took them to luncheon in his 
beautiful Stamford home. 

At Hartford, Miss Farrell had provided rooms for the 
New York delegation at the 
Modern Room, the meeting started off with a de 


dinner (menus and all) and later, when the 


Bond Hotel, where, at seven, 
in the 
licious cours¢ 
each guest was requested 
selling methods 


business session got under way, 


to address the gathering. Buying and 
were swapped, and the value of local and national organiza- 
tion was emphasized convincingly. 

rilliant was the talk by Mr. Neuberger, presi 
dent of the New York Dealers His topic, 
timely here (and it is regrettable that this talk was not 
d National 


t 
“Cooperation, Not Competition.” So much was the talk 


Unusually 
Association. 
| red at tl . “2,8 
elivered a t! Convention in Chicago), was 
appreciated that one of the Hartford members termed Mr 
Neuberger “the 

Mr. Neuberger stressed the creation of a feeling such as 
exists among the New York dealers 
credit for being at least partly right,” said Mr. Neuberger, 


world’s greatest salesman.” 


“Give the other fellow 


“and if he is partly right, then you are partly wrong. If 


you strive tor understanding among yourselves, and 


yperation, you will go far in personal satisfac- 


11 
if 


friendly co¢ 


tion as well as in profits. You have never had so many 


nine opportunities and incentives to convince your asso- 
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ciates that they cannot successfully carry on without mem- 
bership in your association.” 
Whether it is that New 


when to “pipe down” or not, the 


York speakers do not know 


meeting did not adjourn 
until midnight. 

Enthusiastic and serious commendation must be 
If a woman can, by attend- 


given 
to Miss Farrell for her work. 
ing one national convention, see the need of organization 
and then organize the dealers in her town so that prices 
and policies may be established and agreed upon for the 
common good of the typewriter business, then the men, 
who read this must pause, first, to admire and congratulate 
her upon her achievement, and second to set about 
equalling her initiative and performance. 

Among the Hartford dealers in attendance were, William 
T. Bradley and Mrs. Bradley, Sterling B. Carroll, F. A 
DeManche and Mrs. DeManche, Miss Farrell, Raymond 
Ghent, B. W. Long and Mrs. Long, J. A. Morgan and Mrs. 
Morgan, Richard Neumayer, Miss Dora Neumayer, Jesse 
W. Reybert, Roger P. Rose and Mrs. Rose, Ralph R. Neu- 
mayer, A. S. Wheeler and Mrs. Wheeler, Mr 
Mr. Neuman. 

The New York party 


by staying over in Hartford until Sunday afternoon, then 


Moose and 


made a real week end trip of it 
leisurely motoring into the big city. 
a es 

Cleveland T. and A. M. Dealers Hold Meeting 

The regular monthly meeting of the Cleveland Type- 
writer and Adding Machine Dealers Association was held 
at the Daisy cafe with a fine attendance. Walter (“Doc”) 
Hanson, president, presided. Following dinner there was a 
round table discussion on the 
writers and other office machines and other topics of in- 
Pfhal, president of the Adding 


code rental rates on type- 


terest to members. Ed 
Machine and Sales Service Company, was unanimously 
elected chairman of the adding machine and calculator 
division of the organization. Members voted to have a 
fish fry during the month and to have a series of card par- 
events during the fall and winter 


ties and other social 


months.—AED 

————— 
Connecticut Valley Stationers Association 
The regular monthly meeting of the Connecticut Valley 
Stationers Association was held on Wednesday, October 25 
at 6:30 P. M. at the City Club, Hartford, Conn. 
Plans were discussed with reference to the program for 


the fall and winter months. 


ri 





SCENES AT ROYAL TYPEWRITER COMPANY CHICAGO OFFICE PICNIC.—This picnic was given 


at the home of J. M. Roberts, manager of the Royal’s Legion of Honor. 
Roberts, the guests were taken on a tour of Mr. Roberts’ fox farm 


dinner, prepared by Mrs 


Following a wonderful 


There was a baseball game between sales and service departments, service winning by 3i to sales’ 
30. Then there were foot races, tug-o’-war and the old army game, all of which topped off a great day 
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Seattle Typewriter Men Reorganize for “New Deal” 

With the uncertain summer days fast receding into the 
hazy past the sun of the “new deal” is rising higher and 
brighter on a rejuvenated Seattle Typewriter Dealers As- 
sociation. 

Although the weekly meetings were discontinued during 
June, July and August, members of the association held 
many important gatherings for the purpose of formulating 
a code of fair practices, agreeing on new trade-in schedules, 
and setting a basic cost list for services. 

At a special night meeting October 2 in the ground floor 
committee Seattle Chamber of Commerce 
building, members of the organization agreed to re-organ- 
ize and fourteen members out of a possible twenty-eight 
It was also agreed to appoint a com- 


room of the 


signed the new roll. 
mittee from the paid-up membership list to re-write the 
association’s constitution and by-laws which were con- 
sidered antiquated and inadequate for present day condi- 
tions. 

Following this revision the group intends to sanction 
the new regulations, appoint an active membership com- 
mittee, name a group to modernize various schedules, affil- 
iate with both the Seattle Chamber of Commerce and the 
National Typewriter Dealers’ Association, and re-approve 
the code of fair practices adopted by the older organiza- 
tion in the summer. 

Prior to the agreement to reorganize, Harold N. Moore, 
manager of the Mercantile Management Syndicate, ad- 
dressed the members on the effects of the N. R. A. in 
connection with the typewriter business and stressed the 
importance of group co-operation. 

The dues of members in the new association, as now 
proposed, would be 25c per month to members belonging 
to the Seattle Chamber of Commerce and $1.25 per month 
to those who are not Chamber members, $1.00 of this going 
to a fund to make up the necessary amount requested by 
the Chamber in order to retain the valuable services of 
Secretary Edward N. Phelan, who furnishes weekly pawn 
shop reports on typewriters and attends to mailing of 
notices in addition to special telephone calls on the days 
of the meetings. The difference between the amount paid 
by the regular chamber members and the “pool” necessary 
for the amount required will be used for Seattle Chamber 
of Commerce memberships to be rotated quarterly or semi- 
annually to non-Chamber members. All dues raised over 
this amount will be set aside for a group membership in 
the national association. A proposal for such an affiliation 
has been forwarded by Secretary Phelan to the national 
secretary for definite decision. 

A review of the summer activities might be apropos at 
this time. On June 20 members of the Washington Type- 
writer Dealers’ Association appointed a committee com- 
posed of J. C. J. Martin, chairman, and Messrs. Moore and 
Young to draft a code of fair practices for the association. 
Dwight Patton of the dyeing and cleaning business of Los 
Angeles attended as a guest of J. C. J. Martin and spoke 
briefly of business conditions in the South. 

On June 13 the members unanimously approved sending 
letters to the National Association and proper government 
officials requesting the attention of the Administration to 
the inconsistency of various government departments ac- 
cepting bids from when the 
amounts involved in such bids would not possibly permit 


commercial institutions 
a net profit by any reputable business house. 

At a special noon meeting June 22 a code of fair prac- 
tices, as drawn up by a special committee, was read, 
adopted, signed, and copies sent to the National Associa- 
tion with recommendations that the National incorporate 
it in the general code during the annual convention in 
Chicago. 

Earl White, former secretary of the San Francisco Type- 
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Dealers’ Association, was the main speaker on 
He outlined the events and results of the an- 
nual National Typewriter Dealers’ 
Association in Chicago. He was one of the members of 
the code committee during the conclave. 

On September 19 the members, meeting in the new 
gathering place at the Seattle Y. M. C. A., heard the effects 
and received interpretations of the new Washington State 
Privilege and Occupational Tax which covers business 
transacted during August and September. 

Mr. Higley, a former typewriter merchant of Spokane, 
was the guest of H. O. Harvey at the September 26 meet- 
ing. He gave reminiscences of his past association with 
two Seattle members who were in business years ago in 


writer 
August 29. 
convention of the 


Spokane. 

Wayne M. Haines Writing Machine Service announced 
his removal from the University District to 320 Thompson 
building, Seattle. Robert A. Ham, representative of the 
American Writing Machine Company of San Francisco, 
was among the summer visitors.—JCJM 


= 


Chicago Typewriter Dealers Discuss Problems 


The regular monthly meeting of the Chicago Type- 
writer Dealers Association was held in the English room 
of the Great Northern Hotel, Tuesday evening, October 
10. The meeting was well attended by local dealers and 
local representatives of the manufacturers. One out of 
town dealer, Dick Hoyt of Hammond, Ind., was present. 

Following a dinner and the rendition of several pleasing 
violin solos by Mr. Victor de Guide, who was handicapped 
by the absence of a piano from the meeting room, A. B. 
Froelich, president of the association, took the chair. 
After the minutes of the last meeting had been read and 
the treasurer’s report made, Secretary Goldblatt read a 
letter from Walter (Doc) Hanson, president of the Cleve- 
land Typewriter and Office Machine Dealers’ Association. 
The letter outlined the development of the Cleveland As- 
sociation to its present strong position of nearly one hun- 
dred per cent membership of dealers in the city. The 
secretary also read a bulletin sent out by the Cleveland 
association to its members. 

President Froehlich presented the matter of local asso- 
ciation dues for consideration. The ensuing discussion was 
summed up in a unanimously approved motion that dues 
be fifteen dollars a year, half payable October 1 and half 
March 1 each year. Ten dollars of this amount goes to 
the National Typewriter and Office Machine Dealers As- 
sociation, and as a consequence a paid member of the 
local association is also a paid member of the National 
association, 

At the invitation of President Froehlich, James P. Ward, 
Sr., of the Shipman-Ward Manufacturing Company, and 
E. J. Sheehan and A. R. Ames of the Ames Supply Com- 
pany commented briefly on the matter of cooperation 
between supply houses and dealers in establishing and 
maintaining recommended rates for repairs, rentals, parts, 
service, etc. The general discussion resulted in the ap- 
pointment of a committee composed of Frank Marin, 
chairman, Elmer Young and Frank Kline to make a thor- 
ough investigation and present recommendations at the 
next meeting. 

Just before adjournment, Marcus Harwitz of the Regal 
Typewriter Company, who happened to be in Chicago and 
graced the meeting with his presence, was called upon to 
say a few words. Mr. Harwitz’ words were literally few, 
but they carried a powerful message. In essence he said 
that the N. R. A. has extended a wonderful opportunity 
to the typewriter and office machine industry to clean 
house, eliminate bad practices and make it possible for 
everybody in the industry to operate at a profit. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Stationers Association 








OFFICERS: 


Harry A. Morgan, Stationers Corporation, Los Angeles, Calif., president; H. T. Griswold, Sanford Manufacturing Company, 
Chicago, Ill., vice-president, manufacturers’ division; Harry G. Horder, Horder’s Inc., Chicago, Ill., vice-president, wholesalers’ 
division; Lou H. Hoelscher, Hoelscher Stationery Company, Buffalo, N. Y., vice-president, commercial furniture division; W. 
E. Hough, Victor Safe & Equipment Company, North Tonawanda, N. Y., vice-president, field division; Percy Grand, Grand 
& Toy, Toronto, vice-president, Canadian retailers’ division; R. Norman Brown, Brown Brothers Ltd., Toronto, vice-president, 
Canadian manufacturers’ and wholesalers’ division; Charles A. Lent, Brown, Lent & Pett, New York, N. Y.., vice-president, bank 
and commercial stationers division; William E. Stockett, ]r., Stockett-Fiske Company, Inc., Washington, D. C., treasurer; Wood- 
son P. Waddy, Everett Waddey Company, Richmond, Va., auditor; C. P. Garvin. Washington, D. C., secretary and general 
manager. 


Regional Governors 


No. 8. Herman Cast, West- No. 11. J. H. Gonyea, The 
ern Lithographing Com- Stationers, Tacoma, Wash. 
pany, Wichita, Kans. 


No. 1 Frank H Fargo, pany, Birmingham, Ala 
Bridgeport, Conn 


5. Jack Fecho, Bur- 


Nx 
No. 2. C. M. Dunn, Geer 7988 Brothers, Cleveland, No. 12. Harry J. Stratford, 


Dunn Company, James Ohio Neal, Stratford & Kerr, 
town, Y. No. 9. William C. Clegg, San Francisco, Calif. 

The Cl Cc , s 
No. 3. William H. Brooks, No. 6. G. O. Stevens, Ste- —_< No. 13. T. V. Bell, Thos 
Jr., William Murphy’s vens-Maloney Company, ; , V. Bell, Ltd, Montreal, 
Sons Company, Philadel- Chicago, II. Canada. 


No. 10. William Mason, 
Jr., Out West Printing & No 14. John J. O’Brien, 
Stationery Company, Colo- J. J. O’Brien & Sons, New 
rado Springs, Colo. York, N. Y. 


phia, Penna 
No. 7 B. J. Bristoll, Koch 
No. 4 William ] Douglas, Brothers, Des Moines, 
Zac Smith Stationery Com- Iowa 





General Offices and Information Bureau—525 Investment Building, Washington, D. C. 
Place of next annual convention: Buffalo, N. Y 


Adoption of Codes Expected to Advance More “Included as a subordinate code to the general stationers 
Rapidly code is the loose leaf and blank book code, which repre- 

General Manager Garvin of the National Stationers As sents the loose leaf and blank book division of the National 
sociation is of the opinion that now that the general re Stationers Association, a group of manufacturers who make 
tailers code has been signed and the principle established the majority of the volume of merchandise that is made 
that a certain percentage of recovery of overhead will be in this line; desk accessory manufacturers, who cover a 
assured to retailers, it may be considered that the fight has — very broad classification; expanding paper products divi- 
started on behalf of retail distributors. While the retail sion, which is the red rope division of the industry; the 
code is disappointing in many respects, nevertheless a car retail and retail-and-wholesale stationers code, and at the 
ful reading will make it evident that a beginning has been same time, the wholesale stationers will be in attendance 


| solution o his. th os ort: art ot ; , 
made in the ution Of this, the most important pat to discuss their code and its relationship to the commer- 
‘can business ; 
\merican busin ' cial stationery industry. 

t is estimated that notwithstanding the low business oa , 
ap momen . ' An adequate administration set-up is provided which al 
levels in 1932, the retailers who will be subject to the pro : : ; 

aad : : lows for representation trom the various manufacturing in 
visions of this code did approximately $43,000,000,000 wort : : 
terests and from all of the distribution interests. 


of business All other classes of American business ar¢ et : 
: On the retail code, the code authority would compris¢ 
away below these figures [The retailers’ code even as ; 
: the thirteen retail governors who are elected in the local 
adopted has many things in it of definite value Of in 


terest to commercial stationers are the store hours and sections by popular vote. Each ubordinate code will be 
ours of labor covering stores in diferent sized communi covered by a code authority selected from that subordinate 


ties according to the number of hours they keep open wit! group, one stipulation being that nothing in a subordinate 


exceptions in reference to professional persons, outside code shall conflict with the basic rules in the general code. 
salesmen, etc. Furthermore, the wage schedules are some- The expectation is that the codes will move up rapidly 
what lower than the earlier ones and provision is made for from now on and that a very definite improvement in con 
an added classification for cities, towns and villages from ditions will come with the application of these codes.” 
2500 to 25,000. There is also a loss limitation clause and ——~ > - 

trade practice paragraphs which will cut out false and mis San Antonio Stationers Form Club 

leading advertising, inaccurate advertising, giving of secret Local stationers of San Antonio, Texas, have formed a 


“hat Ss ; r S bsti o oO roe cts. etc . vee 
— a . tution of products, et club which meets every other Wednesday at-noon. The 
Now that this code has been passed, the commercial sta : : - 
: members lunch together and then take about an hour for 
tionery industry had its first conference with the admin . y 

m $e? open discussion and cooperative planning. Codes of the 
istrator on October 27 on the general stationers’ code which : ; ; 
several industries with which the members are connected 
provides an unusual set-up. Mr. Garvin says that this is : 3 : 
hall : , ; being in a somewhat indefinite state, none have been passed 
probably the most unique code that has been submitted t 


any administrator, inasmuch as it is a vertical code repre upon as yet. 
senting a vertical associatior Che members of the club are carrying on along the lines 
Oo } " s operat . ing ) 
Mr. Garvin continues It provides wages and hours for n which they have always operated, and are trying t 
retailing, retailing-and-wholesaling, wholesaling and manu work out a sensible resale suggested price list lwo codes 
ta uring It als ) provide s that the ce de shall apply only will probably be passed upon having r¢ fe rence to resale 
to the manufacturing side of those divisions which are not prices, and efforts will be made to cooperate on a basis of 


ulready covered by other codes fair profits to all 
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If you had to send all your communications by 
primitive methods, you wouldn't be able to 
accomplish much in these strenuous days. What's 
needed now is the utmost dispatch, for dispatch 
means economy and efficiency. A recent 
Mimeographed message went out to thousands 
within an hour. It was neatly done. It was 
privately printed. It cost little. And it brought 
large and immediate results. As a dispatcher of 
bulletins, letters, charts, house communications, 
all kinds of typewritten and line-drawn forms, 
there is no substitute for the Mimeograph. And 
all its costs are small. Let us tell you how it has 
saved for many others in your line. No obli- 
gation. Write A. B. Dick Company, Chicago, or 
see classified telephone directory for local address. 


MIMEOGRAPH 
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NO COMPETITION ON THESE 
ITEMS 


THEW RE PATENTED 


The hinged, flexible back 
is the only means of insuring correct Posture IN 


ALL SITTING POSITIONS. 


Four adjustments will custom fit 


the Pos-chair to any person. 


The Johnson Line is the only one 


giving you these exclusive sales features. 


Johnson Chairs have today, many 
a ** New 


distinct sales advantages that mean 


Deal” to the progressive dealer. 


JOHNSON CHAIR CO. 
1401 West North Avenue 


CHICAGO, I 
4 G - diee 


Canadian Representative 
Preston-Noelting Lid., Stratford, Ont. 
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Philadelphia Stationers Hold Well-Attended 
Meeting 
On the evening of October 19 in the Clover Room of 
the Bellevue-Stratford hotel, Philadelphia, the stationers 
Bethlehem 
More 
than 100 persons, including several ladies, were present and 


of that city and from Baltimore, Washington, 
and adjacent points held an enthusiastic meeting. 


enjoyed the dinner and the speeches which followed. 

After dinner, promptly at eight o’clock, President Con- 
nell of the Philadelphia Stationers Association called the 
meeting to order, welcomed the visitors, and introduced 
Regional Governor William Henry Brooks, Jr., who, in a 
brief speech, suggested that, while the N R A is a fine idea, 
the letters B Y O should be added to the recovery program 

Be Your Own. Do your own thinking and don’t rely 
on the N RA to solve all problems. Think, plan and work. 

Walter Stringer, manager of the Philadelphia office of 
the Joseph Dixon Crucible Company, introduced William 
E. Stockett, Jr., and E. M. Bryan of Washington, D. C., 
both of told of the work of the local association 
at the nation’s capital. Past President Irwin of the Phila- 
delphia association spoke briefly. Mr. Stringer, who man- 
aged the arrangements for the meeting and dinner, received 


whom 


commendation for the success of his efforts. 

The principal address of the evening was that of General 
Manager C. P. Garvin, who said that business should not 
depend on the NRA to perform miracles, but that the 
proper conduct of his business by each and every stationer 
would help more than all else toward the solution of diff- 
culties. He said during the course of his remarks that the 
N RA authorities had evidence that certain stationers and 
others in New York who display the N RA emblem are 
not adhering to the NRA principles, and are therefore 
exposing themselves to fines of $500 if their conduct is not 
quickly amended. Mr. Garvin was serious as well as witty, 
and his remarks were appreciated. 

E. M. Bryan of Washington closed the meeting with a 
plea to all stationers to join and work with their local as- 
sociations. In earlier years he stated that he had refused 
to become an organization man, but later he joined his 
association, greatly to his advantage and enjoyment. 

Prior to the meeting President W. E. Hough of the 
Penn-Mar-Va Travelers Club sent out a bulletin 
to all members of the club asking them to persuade as 
many dealers as possible to come to the meeting on account 


strong 


of the importance of the matters to be discussed. 
ee St EE 

Indianapolis Stationers Club Active 

Indianapolis Stationers Club, which was organized 

firms who 


The 
early this year, originally 
created the organization for better cooperation in the in- 
dustry and for educational purposes. The club soon found 
that the good fellowship engendered by closer association 
built up many problems and as time went on, this spirit 
was given a clearer vision and appreciation of the busi- 
Now all the stationers of the city are members and 


consisted of « ight 


ness 
there is one hundred per cent cooperation from most of 
The association meets weekly at the 
at 6:00 P. M 


the manufacturers. 


Spencer house restaurant Visitors are in- 


vited. 

The officers are as follows: President, R. C. Hiller, 
Hiller Office Supply Company; vice-president, Lester 
Buckley, Kautz Stationery Company; secretary, Harold 
J. Hampton, Indianapolis Office Supply Company; treas- 


urer, George P. Davis, Bank & Office Stationery Company. 
= 
Webster Veteran Honored on Birthday 
The eightieth birthday of J. A. White, 
S. Webster Company, Inc., 


manager at Chi- 
cago for The F. came when he 
was at the home office, Cambridge, Mass., for conference 


with the executive staff. Unbeknown to Mr. White, the 
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If You Are Not Doing This... 
You Can TRIPLE Your 


Sales .« LIBERTY Boxes 


CoO 
4 HIS ADVERTISEMENT is for the attention 


only of certain LIBERTY Box dealers. If you 


could compare your monthly or annual sales of 


LIBERTY Boxes with the total sales reported by 
all dealers, you would be struck with this 
fact—the letter box (No. 11) accounts for only 
about one-fourth of the total sales. That is to say, 
there is a relatively larger volume of business to be 
had in the other twenty-one LIBERTY Box sizes. 
\ccordingly, when you push one size, or a few sizes, 
of LIBERTY Boxes to the exclusion of the many 
others, you pass up a good bet. Dealers who have 
been pushing all twenty-two standard sizes have 
been agreeably surprised at results. 


Ss NS S 


N THIS page are shown fourteen of the twenty-two 

stock sizes. A good many dealers are selling all stock > 
sizes, and contacting all customers and prospects in their 
territories. Their sales are growing steadily. 

Read the letter reproduced below. LIBERTY Boxes 
have the value of being built for their job—they are Storage 
Boxes that satisfy users. They do not compete with your 
regular business in reference files. Stored records require 
safe-keeping, cleanliness and economy. Storage filing is 
approximately 95°) safety and only about 5°) reference. 
Most records are never needed for reference. Such facts 
explain why LIBERTY Boxes are preferred by so many 
users—why they have always been far and away leaders in 
their field. When you push LIBERTY Boxes, you can be 


sure of repeat, growing, profitable business. 


ComQ9 


If you have not ordered your supply of our new 
. > Pr , 


1934 dealer folders, with the new LIBERTY Box 





prices, send imprint wanted. As many will be 
sent as you can profitably use. Every customer 
wt 00 ove meet and prospect should have one without delay. 


BANKERS BOX CO., INC. 


536-538 South Clark Street 
CHICAGO, ILLINOIS 


Ja ~~ 
~S 
y \ 


jo! 




















“For your information, we have been using quile a number of these (LIBERTY ) 
bores for a period of years and are glad lo recommend them to anyone who might 


OLLAPSIBLE 
|G Otivnsin 
Race Ro be interested in their use.’—Michigan Slate Accident Fund, Lansing, Mich. 








) 








NOVEMBER, 1933 


chiefs conspired and organized a birthday dinner, which 


was served in the plant, attended by the entire staff, Mr. 
White was the senior of most of those present, even though 
the company has in its employ several who have been 
with the organization since its establishment, or joined 


shortly afterward. Miss Egar, chief executive, and George 
F. Malcom, vice president and general sales manager, wert 


present at the anniversary dinner. 


— . . 
Officers of Direct Mail Advertising Association 


The annual business meeting of the Direct Mail Adver- 
tising Association was held at Chicago during the conven- 
tion held there several weeks ago The officers elected 
were: Eliot Wight (advertising manager, United States 


Envelope Company) re-elected president; Ben C. Pittsford 
(Chicago specialist) vice president, and appointed chairman 
of the finance committee; Charles S. Watson (Goodyear 


lire & Rubber Company of Canada, Ltd.) Canadian vice 


president. Henry Hoke continues as executive manager, 
with offices in Hotel Pennsylvania, New York, N. Y. 
naialiilliara 


G. C. Everett Soon to Open New Store 

George C. Everett, for fifteen years in the stationery 
and office supply business in the South, sold his interest 
in the Everett School Supply Company at Baton Rouge, 
La., some months ago 

Mr. Everett will open a new stationery and office supply 
business in Baton Rouge in the near future at 208 Main 
street, where he will be glad to see as many of his old 
friends as find it possible to call 

~ eH + 
Good Year Expected in 1934 

\ good year is expected by the University Bookstore, 
on University Way, Seattle, near the campus of the Uni- 
versity of Washington, where more than 7,000 students 
have enrolled this Fall. The store is stocking up with 
portable typewriters and office and school supplies of every 
sort. Increase in business is due to larger enrollment prin- 
cipally. The University Bookstore, owned cooperatively 
by the students, and managed by J. E. McRae, has been 
incorporated.—_CML 


saniiesilliiaia 
Johnston Makes Alterations in Trade Mark 
W. AA. Ngee of Knoxville, Tenn., has made a 
change in his copyrighted keyboard trade marks. The 
trade mark still conforms to the kevboard of a standard 
typewriter, but it reads as shown in the cut presented 
herewith. Mr. Johnston has recently issued a large broad- 
side in which he makes use in various ways of the key- 


board employed as a trade mark, which once seen is always 
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THE JOHNSTON COPYRIGHTED KEYBOARD TRADEMARK 





remembered. The broadside is a striking affair printed in 
red showing at the bottom a picture of Mr. Johnston and 
different types of cuts of the trade mark. These trade 
marks he offers to the trade with the dealer’s name in place 
of his own in the several sizes shown in the broadside. 
The cost is determined by the population of the place in 
which the dealer lives. The figures quoted will enable the 
dealer to lease for his exclusive use the Johnston copy- 
righted keyboard in all advertising used by the dealer in 
his town. These leases may be made for a period of one 


year, three, five or twenty-five years. 
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A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 





MANIFOLD 
SUPPLIES 
COMPANY 


188 Third Avenue 
BROOKLYN <Seationt 2) N, Y., U.S. A. 
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Thé Beller Pencil 





To Help You Make Sales of the 
IDEAL CHRISTMAS GIFT 


Every dealer can PROFIT by showing this new 
AUTOPOINT Streamline Easel. 


A smart selling Silent Salesman, this Streamline 
Easel has a beautiful bronze background, with 
black and pale green trim. 


These Streamline DeLuxe AUTOPOINTS are in 
stock in the following colors: Cloudy Amber, Blue 
or Green Jade, Ivory, transparent Ruby, Sapphire, 
Rose, Amber, Amethyst and Water White. All 
genuine, sparkling BAKELITE. 


CHRISTMAS 


Is just a few weeks away. With this DeLuxe Streamline 
Easel you can PROFIT from the sale to your better trade. 
A Really Useful Gift. Send for the Easel and Assortment 
today. Use the coupon! 





AUTOPOINT COMPANY, Chicago 


You may send the Streamline DeLuxe Easel with an assortment of 
: DeLuxe numbers. 
(indicate quantity) 


Pirm Name 


Street Address 
City .. State 


Executive Signature 








AUTOPOINT COMPANY 


1807 Foster Ave. Chicago, Illinois 

















OFFICE APPLIANCES 


Remington Rand Sales Office Changes 

he following changes in sales offices have been an- 
nounced by Remington Rand, Inc.: 

New No. 549, Sheboygan, Wisc., 
tional Security building; controlling office 
Green Bay, Wisc.; controlling office for systems 
operations, Green Bay, Wisc.; c: 


room 218 Na- 
for office man- 


office 


agement, 
ntrolling office for type 
Wise. 
Birmingham, Ala., 2009 Fourth avenue, 
N.; Poughkeepsie, N. Y., 16 Cannon street, room 307. 
Charleston, S. ¢ 


writers and accounting machines, Milwaukee, 
New addresses 


have been 


M. McGillivray. <Ad- 


Agency—Operations at 


taken over on an agency basis by R 

dress remains the same. 
Typewriter division changes: 

1933, 


district 


Effective September l, 
typewriter division at Jackson, Miss., operates as 
New Effective October 1, 
writer operations at Springfield, Ill., are transferred from 
the jurisdiction of St. 


under Orleans. type- 
Louis to Chicago. 

Adding and accounting machine division changes: Ac- 
counting machine operations at Springfield, Ill, were 
transferred from the jurisdiction of St. Louis to Chicago. 
Effective October 1, adding and accounting machine opera- 
tions at Savannah, Ga., transferred from Atlanta to Jack- 
sonville. 

Office number correction: Charleston, S. C., 

ssiediaaaeiiidaiieiamee 

More About Los Angeles Typewriter House 
Recently a brief item appeared in these pages stating 
that the Rebuilt Typewriter Company, 3745 Third avenue, 
Now comes word 


(plus Platen 


Los Angeles, had discontinued business. 
from the Bushnell Manufacturing Company 
Service Company), manufacturers of typewriter ribbons 
125% West Third street, Los 
Rebuilt 


and platens, Angeles, to the 
effect that the 


located at 226 South Spring street, and was owned by 


Typewriter Company was last 
D. M. Brown of Minneapolis, who was killed in an auto- 
mobile accident. E. E. Bushnell for his company bought 
the stock and good will of the Rebuilt Typewriter Company 
from the Brown estate. The address given in the item 
previously published was that of Mr. Brown’s residence. 
His widow now lives in Compton, Calif., near Los Angeles. 

Mr. Bushnell says that business in Southern California 
shows marked improvement—so much, in fact, that his 
factory has more orders than it can conveniently handle. 
This report is one of many reports of similar character 
emanating from the Pacific Coast region. 

— -- ~~ --—- 
Hoelscher Co. Takes G F Agency in Two N. Y. 
Counties 

The appointment of The Hoelscher Stationery Company, 
Incorporated, 501 Washington street, Buffalo, N. Y., as its 
exclusive representatives in Erie and Niagara counties was 
made recently by The General Fireproofing Company of 
Youngstown, Ohio. 

The Hoelscher Stationery Company has for many years 
enjoyed an enviable local and national reputation in the 
office equipment and stationery field. 

The new connection was properly celebrated by an at- 
tractive business equipment show, a report of which ap- 
pears in another column, 

ae 
Gates Takes Federated for California 
The Federated Sales Service, 537 Commonwealth avenue, 


Boston, Mass., announces the appointment of George H. 


Gates as division manager for the state of California. Mr. 


Gatés will make his headquarters at 880 Twenty-fifth 


avenue, San Francisco. The Federated Sales Service works 
with manufacturers and advertising agents in the building 
of national sales organizations consisting of manufacturers’ 


agents. 
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OLIDAYS are Busy Days 
FOR OAKVILLE AND YOU 


IF YOU have the right kind of gift line, you can THE OAKVILLE TAK-A- 
count on a healthy share of holiday business. And this PIN: Every one who sees 
year Oakville presents the ideal line of gifts. Acorn one in action wants one! 
Utility Gifts are always big sellers—because they Holds 200 rustproof, brass 
offer value. That is, quality at a fair price. Hundreds bank pins. Presents them 
of dealers in Acorn Gifts have told us this themselves. one at a time, head up. 
Will you share their success this season? Walnut, mahogany, or green 

If you haven’t seen the 1933 Acorn Gift line, write ‘mish. Retails at $1.00. 
for our new catalog. Or better still, have one of our 
men call—without obligation. You can save on 








transportation and office detail costs by combining ee 
your gift orders with Yellow Box Line staples: Puri- eh. 

tan Bank Pins, T Pins, Wedge Point Pins, Paper 

Fasteners, Paper Clips, Loose Leaf Rings, Thumb 7 
Tacks, and Card Holders. ere 


NO. 475 TIP TOP ASH TRAY: A new 
Oakville profit builder. This desk ash 
tray is absolutely smokeless. Extin- 
guishes butts and conceals them. Unique 
finishes: statuary bronze and chromium 
plate; black, nickel and chromium. (A 
staple item for office desks). Priced to 
retail at $1.00. 


NO. 444 HUMIDOME CIGARETTE 
CONTAINER. Exclusive humidor fea- 
ture keeps cigarettes fresh. Holds full 
pack in convenient pyramid arrange- 
ment. Heavily chromium plated with 
black or red enamel base. Packed one 
in a gift box. Retail $1.00 each. 





No. 701, 702, 703 and 720 ‘DESK SETS have a medallion of NO. 710 CHROMIUM DESK SET: Chromium is some- 


brushed metal with black design and is applied to the pieces of thing new in desk sets. This one is inexpensive, attractive, 
these sets in a unique manner. Sets No. 701, 702 and 703 have non-tarnishing. Consists of pad with metal corners; 
a colonial design. Set No. 720 has a dog’s head design. A variety of letter rack and calendar holder with perpetual calendar; 
attractive finishes. Each set complete consists of the parts shown letter opener; and inkwell (not illustrated). Priced to 
in the illustration. The component parts of all sets are available as retail at $2.00 per set. 


individual items and sets of fewer pieces may be had of any combina- 
tion of items. Price to retail at $4.50 and $5.00 the complete set. 





OAKVILLE COMPANY DIVISION 
SCOVILL MANUFACTURING COMPANY 
Waterbury, Connecticut 
UTILITY GIFTS OF METAL 


Pins, Clips, Fasteners, Thumb Tacks, Tak-a-Pins, ete. 








NEW YORK CHICAGO SAN FRANCISCO 


~ OAKVILLE 
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MEMBER 





WE DO OUR PART 


GF No. 1660-F. Within the draw- > 
eTs of this desk are ComveniLtelices eS8- 
sential to the duties of the occupant. 


GF No. 1660-F. Illustrating the 


easy interchangeability of drawers 


Vv for the convenience of user. 


e 


BUSINESS is going ahead under the new recovery 
plans. Things are looking up. Enthusiasm is ram- 
pant. But with shorter working hours, increased 
pay and more employees, every one is expected to 


do his part and do it better. 


Forward-looking employers recognize that work 
produced is only as good as the tools with which it 
is produced. Better machines in the factories, bet- 
ter tools in the machine shops—and better desks, 
filing cabinets and other office equipment — are 


all productive of better work and increased output. 


GF has long specialized in better tools for office 
workers. The latest GF All-Metal Desk No. 1660-F 


illustrated (a new unit of the famous GF 1600 


THE GENERAL FIREPROOFING 








DESK WORKER MAY 


His PART BETTER 


OFFICE APPLIANCES 


ed 
° Sa 





THAT EVERY 







line), exemplifies the better appearance, the im- 
proved quality, the greater durability, convenience 
and all ’round efficiency characteristic of all GF 


Desks and office equipment. 


The introduction of a novel and practical method 
of desk telephone installation (by which unsightly 
cords are eliminated); the interchangeability of 
pedestal drawers for the convenience of the opera- 
tor, plus the many standard GF advantages, make 
this new desk one that arouses enthusiasm wher- 
ever demonstrated. With the new deal in full swing, 
you can get your share of the increased business 
by pushing this new GF All-Metal Desk No. 1660-F. 


Illustrated literature on request. Address 


COMPANY. YOUNGSTOWN, OHIO 





ALL-METAL 


DESKS 





GF ALL-METAL 


ALUMINUM CHAIRS, STEEL 


PRODUCTS—DESKS, 
SHELVING, 


CABINETS, 
ETC. 


FILES, 


FILING SUPPLIES, 
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DedesK SSOCIATION NEWS 


W. F. Clausing, President 
231 W. Monroe St., 
Chicago, Ill. 


H. T. Shilling, Treasurer 
642 Liberty Ave., 
Pittsburgh, Penna. 


Theodore Schafer, Vice-President 


116 Nassau St., 
New York, N. Y. 


James P. Ward, Jr., Secretary 
4401 Ravenswood Ave., 
Chicago, Ill. 





Board of Directors 


H. M. Halverson, Halverson's Type- 
writer Sales and Service, Inc., Kalamazoo, 
Mich.; R. T. Armand, Canada Type- 
writer Exchange and Supply Company, 
Montreal, Can.; Elmer Young, American 
Typewriter Exchange, Chicago; Mrs. 
Jessie |. Taylor, Globe Typewriter Ex- 
change, New York, N. Y.; Walter 
(‘‘Doc"') Hanson, Hanson Business 
Machines, Cleveland, O.; E. A. Glass- 
man, City Typewriter Exchange, 
Rochester, N. Y.; A. H. Kellstedt, Peoria 


Typewriter Company, Peoria, lil.; R. H. 
Preston, Preston Typewriter Company, 
Knoxville, Tenn.; Deane S. Reynolds 
The Office Appliance Company, Boston, 
Mass.; H. J. Williams, The lowa Supply 
Company, lowe City, la.; A. L. Young, 
The Fred Guy and Young Company, 
Oakland, California; C. D. Bills, Type- 
writer Sales and Service Company, 
Washington, D. C.; Charles Muenze, 
Muenze Typewriter Company, Passaic, 
N. J.; R. E. Huffman, Hufmen Type- 
writer Company, Aberdeen, S. D. 
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Typewriter Code to be Filed Soon 
United States will be 


pleased to learn that the code of ethics of the National 


“The dealers throughout the 
Typewriter and Office Machine Dealers Association will 
be filed within ten days. It is now being completed and is 
being prepared for government filing.” So states Presi- 
dent W F 

“It is not to be expected that this code will be accepted 
by the NRA immediately 


code is finally accepted and approved, and I have suggested 


Clausen. He continues 
It requires some time before a 


to the officers of the local organizations that they prepare 
local codes, covering their own conditions, embodying a 
uniform 


rental rate, service charge, parts and supply 


charge, overhaul and rebuilding charge, and setting what 


they consider a reasonable selling price for the various 
makes of machines, and a reasonable selling price for ad- 
vertising purposes—appearing in newspapers and local pub- 
lications, including telephone books, ete. 

“A copy of this code should be sent to the National 
Secretary, James P. Ward, Jr., c/o Shipman Ward Manu- 
facturing Company, Chicago, Illinois, for registration pur- 
poses, along with a complete list of the officers and mem- 
bers of such local. 

t would be advisable to supply the National Secretary 
with as many names of individuals, firms or corporations 
engaged in the selling of typewriters or used office ma- 
chines within their respective territories who are not mem- 
bers of their local association. The National Association 
in turn will do everything within their power to enlighten 
these non-members as to the advantages of belonging to 
the Association. In other words, we will try to enroll them 
in the local association for you. 

“Your National Secretary will answer any questions per- 
taining to the code which is being filed, to all members in 


good standing. 


> 
National Dues Now Can be Paid Quarterly 
W. | 


and Office Machine 


Clausing, president of the National Typewriter 
Dealers Association, desires to make 
it as easy as possible for everyone engaged in the used ma- 
chine industry to become a member of the National Asso- 
ciation. Installments of $2.50 every three months will be 


accepted by the National Secretary. Members are re- 
quested to make checks out payable to the National Type- 
writer and Office Machine Dealers Association, attach it 
to a business letterhead and send it to James P. Ward, Jr., 
c/o Shipman Ward Manufacturing Company, Chicago, III. 


The dealer’s registration card will be mailed to him. 





BUSHNELL 
ENVELOPES 


Better Wearing 


Better Known 


|R 


wr bo ove nant 


Alvah Bushnell Co. 
925 Filbert Street 
PHILADELPHIA 


Flat Wallets Expanding Wallets 








“Vertex” File Pockets 
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INSTANTLY 


READY— 
Without Dipping! 







A New Sengbusch Inkstand 
that does something no other 
inkstand ever did before! 


IT WORKS TWO WAYS—The new No. 90 Sengbusch is a 
new two-in-one combination inkwell and socket that gives per 
fect service at a low price. If properly filled the pen point rests 
n ink and is ready for instant use. Or, if ink is low the sliding 
permits quick access to inkwell, no unnecessary reaching 
ndy! Practical! Good looking! Made of colorful material 
etails for one dollar ($1.50 with Stainless Steel Dipaday Pen 

} 

i 


ive-wire seller! A quick repeater! 


nd right alongside SOCKETOP is another trade winner for 
which every Dipaday Pen owner is a potential customer. The 
Pyramid socket is not only an excellent desk convenience itself 
but it helps you sell Dipaday Pens. Harmonizes with any make 
of inkwell. Holds pen securely and keeps point moist. Made of 
the same serviceable, colorful materials as the Socketop inkwell. 
Add this efhcient and attractive little performer to your regular 
line that'll give y 1 a price range t meet every demand. 


The New 


PYRAMID 
SOCKET 


Stock up plentifully on these 
popular neu Sengbusch iwlems 


YCU'LL NEED THEM! 









WE DO OUR PaRT 


SELF-CLOSING INKSTAND CO. 
515 Sengbusch Bldg. Milwaukee, Wis. 





OFFICE APPLIANCES 


Empire Stationers Open at Springfield 

Che Empire Stationers is a new office equipment and sta- 
tionery house at 305 Bridge street, Springfield, Mass. R. A. 
Furlong, for twenty years connected with the Yawman and 
Erbe Manufacturing Company at Rochester, N. Y., is head 
of this enterprise. He is well known as a system expert, 
having had charge of the “Y and E” system and visible 
index departments for a number of years. Mr. Furlong 
has also had a wide field experience, including the manage- 
ment of one of the “Y and E” branch stores. 

Up to the first of August “Y and E” maintained a branch 
store at Springheld, which was opened in 1914 This 
branch has been discontinued. The complete “Y and 
E” line is carried by Empire Stationers. Russell T. O'Neill, 
former manager of the “Y and E” branch at Springfield, 
will continue to serve “Y and E” customers for The Empire 
Stationers. 

A. J Martin, who headed the office force of the “Y and 
E” branch, will also have charge of the office work for the 
new company \side from handling the “Y and E” line, 
Che Empire Stationers also carry a complete line of station- 


ery, gifts and greeting cards 





FREE PARKING FOR TENANTS AND THEIR CUSTOMERS AT THE 

ENTRANCE OF THE MERCHANDISE MART, CHICAGO.—This feature is 

of interest to commercial stationery and office equipment dealers because 

several manufacturers in the industry maintain offices and stock rooms in 
the Mart 


Sees a 
Springfield, Mo., Couple Take Up Flying 

The Elkins-Swyers Office Equipment Company, 308 E. 
McDaniel, Springfield, Mo., is going airminded. But that 
doesn’t mean that the heads of the business have gone 
up in the air. Far from it. First in the organization to 
take up the art of flying was Tom Kibbe, a clerk. He 
hadn't been at it very long before his wife, Bernice, who 
is a stenographer for the company, decided that both sides 
f the family should be represented, so she began studying 
too. She was just a week behind him in making her first 
solo flight. Both Mr. Kibbe and his wife are planning to 
continue their studies to earn their private pilots’ licenses. 

HDR 

—— 
W. A. Mooers Makes Swing to Coast 

W. A. Mooers, assistant sales manager for the *"Wood- 
stock Typewriter Company, has returned to Chicago after 
a trip to the Pacific coast. On the way west he covered 
southern and southwestern points; from Los Angeles he 
took in the principal cities to Seattle, and returned through 


Winnipeg, Canada 


— —~—— -- —— 
Hoosier Office Equipment Man Reports Better 
Business 


G. W. Hunt, manager of the Underwood Elliott Fisher 
offices at Indianapolis, reports a decided increase during 
the summer of this year over that of corresponding months 


of 1932. 
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Customer dollars. 


CEL-U-DEX Tabs will 
not warp, shrink or dis- 
tort and will outlive the 
sheet to which it is attach- 
ed. Easy to apply and 
when applied—stays put. 
The tabs are distinctively 
made and conveniently 
packed—two six inch 
lengths (one foot) with 
alphabetical and blank 
perforated inserts in 
transparent envelope— 
twenty envelopes to a 
box—eight colors—three 
exposures—4""- 3"- 14". 


BROOKLYN, NEW YORK 




















u-ne® 


prove our contention. 


FACTORY CE 


_ 


TRANSPAREN,Y 





get "FOLLOW the GREEN LINE” TAB, 


Y Ye 


LY. 


LZ 


\ 
\ 


In presenting CEL-U-DEX Tabs to the Stationery Trade, we defy 
the world to produce a transparent insertable tab as faultless and as 
acceptable, and where the Distributor’s returns are as great as that of 
CEL-U-DEX. We have no claim to your business unless we can 


To neglect our challenge may cost you many 
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CEL-U-DEX Tabs will 
be sold through whole- 
sale channels only. 
Dealers will be given 
unstinted aid in securing 
orders through our Na- 
tional advertising, direct 
mail campaigns, window 
and counter displays, 
illustrated folders with 
imprint, etc. Territory 
open to responsible dis- 


tributors. 


EXECUTIVE OFFICES 
EMPIRE STATE BLDG. 
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PRONTO Storage File 


7: BS <> Se : 2 see 2 / . 
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A BOX FOR 
EVERY 
PURPOSE 


jas) 






PATENT 
APPLIED FOR 


THIS Storage File 
Can “TAKE IT’ 


G ase fer — th what was needed in stor- 





age files — that's what PRONTO Files 


have. 


The ability to "Take It'"—to stand up, packed 
full, ceiling high—and give quick, easy access 
to contents. 


PRONTO Files will not bulge or buckle. 
Drawers work smoothly. Quickly set up. No € 
loose parts, no screws nor bolts. ‘Front office 
file appearance" .. . at a cost of no more 
than ordinary storage files. 


The only collapsible storage 
file with a steel-reinforced 
drawer and an all steel drawer 


The more exacting your customers are, the front finished in olive green. 


more they will appreciate the exclusive ad- ° 


vantages of PRONTO Storage Files. 
Write for sample and Trade Discount. 


PRONTO FILE CORPORATION 
636 Broadway YW iNew York City 


wt do ove paaT 
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Chicago to Adopt Local Typewriter Code 


Robert ( Goldblatt. newly elected secretary ot! the Chi 


cago Typewriter Dealers Association, is finding success 1n 


bringing together the dealers within metropolitan Chi- 


cago, which district includes a population of about seven 


million people He is inducing the dealers to put into 


practice a local code of ethics including rental, service and 
supply charges and a reasonable selling price. It is ex- 


pected that the local code will be adopted by the Chicago 


\ssociation at their next regular meeting. The plan under 
consideration by the Chicago dealers appears to be prac 
tical. The association has some interesting printed matter 
which Secretary Bob Goldblatt, Star Typewriter Company, 


| 


eo, will be glad to send to other associations for the 





KNOXVILLE DEALER TAKES BIG 


ORDER R. H. Preston, head of 

the Preston Typewriter Company, 

Royal dealers at Knoxville, Tenn 

poses beside sixty new shift free 

dom Royals that he recently deliv 
ered in his territory 


—_<@- 


Stationers Golf Association of New York 
Che final tournament and annual meeting of the Station 
ers Golf Association of New York was held October 17 at 
Hills, Staten 


Island, N. ¥ Rain interfered with the tournament, but 


Richmond County Country Club, Dorgan 


prizes for the day were distributed to those who played on 
a ning hole score basis 

At the election in the evening, the following officers were 
Eberhard Faber, chairman 
of the board; 


chosen for the coming 
of the board; G. W 
A. C. Bainbridge, lavernier, vice-presi- 
dent; Fred Huber, secretary-treasurer. Directors, T. M. 
Weissenborn, W. Whittemore, Ray 
Neary and L. Schmidt. 


year: 

lairchild, vice-chairman 
president; L. H 
Rudel, R Urmston, 
Julius Kahn, J. E 


rhe final standings on points for the season’s cups were 
as follows: 

Eberhard Faber Cup, Class A 
22; G. Morrissey, 19.9134; 
4.409 (y, | air< } ild, 6.50: L 
F. Huber, 4: L 


Cready, 2.50. 


lr. Rudel, 22.50; J. Kemp, 
R. Weissenborn, 9; R. Sainberg, 
Carll, 5; R. Kennedy, 4.4134; 


avernier, 3.50; J. Kahn, 2.913%4; L. Me- 


President’s Cup, Class B: L. Schmidt, 30.50; J. 
23; W. Whittemore, 11; E. Gehring, 10; J 
D. Davies, 9; P. Elias, 5; S. Clayton, 4; H. 


stein, 2. 


Donald McLeod’s Cup, Class C: H 


J. Rogers, 
Bosworth, 10.50; 
Price, 3; J. Ep 


Yager, 27; C. Ram- 


Sey, 15; D. McLeod, 14: I Steinhilber, 10; M. Popper,  *- 
J. Poyen, 5; C. Finck, 5; J. Neary, 4; H. Lynn, 4; N. Hay- 
don, 3; I. Levy, 3; B. Abrams, 2 








AtEG- 


QUALITY LINE 


FOLDING DESK PADS 

LINOLEUM DESK TOPS 

LINOLEUM DESK PADS 
STIFF and FLEXIBLE DESK PADS 


Plain and Decorated 


WORK DISTRIBUTORS 


Paper Tops, Imitation Leather and Genuine 


Cowhide Leather, Plain ard Decorated 


COMPLETE EXECUTIVE DESK SETS 


Made to Order for the Man Who Cares 


AICO Folding Pads and Work Dis- 
tributors are double padded, having 
a special heavy, clear celluloid clip 
amalgamated to the material, thus dis- 
pensing with the old-fashioned metal 
clip. This isan exclusive AICO feature. 


Only the most suitable materials are used in 
the manufacture of AICO products. No 
split leather! Send us your order, then 
note the outstanding quality of your pur- 


chase. 


Representatives: 
There are still a few good ter- 


ritories open. Write us fully. 


G. J. Aigner Co. 


Manufacturers of QUALITY OFFICE SPECIALTIES 


503 S. Jefferson St., Dept. D, LR 


CHICAGO, ILL. 
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TYPEWRITERS 


PARTS 
SUPPLIES 


AWMCO 


“INVINCIBLE” PLATENS 


NON-HARDENING 
Distinguished by the GREEN WRAPPER 
ALSO GROUND “SHELLS” 


* 
AWMCO 


RUBBER COVERS 


two grades—for all makes of typewriters 


IF YOU ARE NOT FAMILIAR WITH 
THESE TWO POPULAR COVERS... 


send for clippings of the materials!! 
* 


AWMCO 


USED TYPEWRITERS 


(rough and challenge grades) 
AND 


PREMIER REMINGTONS 


(rebuilts of unsurpassed quality) 





FOR PLATEN GRINDERS 
THE WORLD OVER 


ROUGH PLATEN 
COVERS 


for all makes of machines 
OF ESTABLISHED "INVINCIBLE" 


Quality and Value 











AMERICAN WRITING MACHINE CO. 
378 Broadway NEW YORK U.S.A. 


OFFICE APPLIANCES 


New Oakville Company Gift Catalogue 
“Acorn Utility Gifts” is the most recent catalogue of 
the Oakville Company Division of the Scovill Manufactur- 
It is of the loose leaf 


ing Company, Waterbury, Conn. 
Owing 


type, in attractive Acorn green and gold colors. 
to its construction additional pages may be inserted with 
The catalogue gives details, pictures 
articles in 


neatness and ease. 
and price information 
chromium and durable enamels that make up the Oakville 
Copies of this new catalogue will be for- 


relative to the many 


Acorn gift line. 
warded on request to the company. 





A COUPLE OF VETERANS HOLD CONVERSE 
If we are to judge by appearances, George 
Wolcott, vice-president and western manager for 


the Wilson-Jones Company, has just told a 

humorous story to Reed Rogers, The Stationer, 

as he was on the point of leaving the latter’s 

store at Alhambra, California. The deal was ap- 

parently satisfactory to both and justified the 
story 


R. C. Cole Company Takes Acme Card System Line 
Exclusive distribution of the Acme Card System Com- 
pany’s line of visible record equipment in the Pittsburgh 
territory has been taken over by R. C. Cole Company 
Incorporated, Pittsburgh, Penna. 

Since the death of R. C. Cole, treasurer 
in December, 1932, the business has been operated under 
the direction of J. M. Caldwell. For fifteen years Mr. 
Caldwell served as president of the company and upon 
the death of Mr. Cole assumed full control. 


of the company 





WEDDINGS. 


Cozart-Purser 
A. C. Purser, who has been a salesman connected with 


the Denver office of the Smith-Corona 
number of years, was married on October 5 to 





organization for a 
Miss Lily 
Cozart. 

Mr. and Mrs. Purser left on a honeymoon trip to points 
in Colorado and New Mexico. 

Mr. Purser is well acquainted with typewriter men in 
Minneapolis, St. Paul and Cincinnati, as well as in Denver. 


‘ | 
A STITCH IN TIME | 
SAVES NINE’ 















































\ 
ff st that 


Stitch goes bad - - 

















IT USUALLY COSTS 


TEN TIMES as mucu 


AS THE OTHER NINE! 





This is why we have spent 39 years 
in specializing in the manufacture of 
genuine Acme Staples — making 
Acme Machines for genuine Acme 
Staples — assuring your customers of 


continuous—economical operation. 
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It costs LESS to 
PLAY SAFE- 


sell 


GENUINE ACME 


Staples 
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will CAMDEN 
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LEADS ” 


Take twice as much 
pressure to break! 


TWICE as much pressure is required to 
break a Scripio long lead projecting 
‘; inch from the point than it takes to 
break a sharp 10c drawing pencil point. 
Even when the point of a drawing pencil 
is worn down to the size of a Scriplo 
lead, the Scripio lead will stand MORE 
pressure before breaking. The surpris- 
ing strength of the Scripio long lead is 
shown by the table below. 








Fressure in Pr d rein } ressure in 
pounds pounds pounds 
régt ired to required to required lo 
break lead |break lead | break lead 
ina Scripto |of a wood lof a ,wood 
long lead | pencil —just| pencil with 
mechanical sharpene lead worn 


























pencil with a pencil|to diameter 
Relail-/O¢each| sharpener |of a Scripto 
ead projects} i0¢ draw|5¢ wood|i0¢ draw| 5¢ wood 
~ from point Jing pencll pencil ling pencil) pencil 
‘ © 64 5 t7/32 4 & 4) & 
3 /28S/.85|LBS y> LBS ns cash* | cas ts LBS 
281 4.0130 125 [2BI 1.5 [#/ 1/2 [2813.8 |*/ [40 
Bi 4.313.312.5181! BI35 
HBI 4.6] 3.3125 HB) 1.4 21 7.3 B| 43 2) 39 
F152/3712.8\ F P2el 1) BI F 2%| 4.4 
H160|4.713.6|H119 /31/91H 146 3149 
2416.5 4.8)5.7}2H 25 4123 12H| 44 4/50 


























Chis table compiled from careful tests made on a 
sensitive testing machine which measures the 
pressure the index finger of the writing hand 
nust exert to break the point on a pencil 


SCRIPTO SMOOTH WRITINGLONG 
LEADS are made in 4-inch and 5-inch lengths in 
ten degrees of black and fifteen colors. There is 

and color of Scripio lead to suit every 
need of your customers. Scripio leads mean sat- 
ished customers and repeat sales 


1 degree 


Manufacturing Co. 
Atlanta , Ga. 


OFFICE APPLIANCES 


Every Contestant a Prize Winner 


Phe Oakville Company Division of the Scovill Manutac 
turing Company, Waterbury, Conn., is putting on a prize 
competition which, they declare, sounds a new note in 
such activities. Every contestant who qualifies will be a 
winne » limit is set as to the numbe if prizes in each 


group, nor upon the number of prizes a contestant may 
win 
The a 


of success in every field, ts off 


unpany, realizing that ideas are the groundwork 
ring prizes to the git and 
allied trades for new ideas in merchandising and window 
‘tional suggestions, et 


f gifts 


and counter displays, sale Ss prome 


Evervone actively connected with the distribution « 


is eligible to enter the contest and win Every dealer in 


gifts stands to cash im directly or indirectly on the ideas 
submitted 
\ postcard request to the 


will bring further and fuller particulars 


Oakville Company Division 





DISPLAY IN THE 
C SMITH AND CORONA STORE Each 


ANOTHER ATTRACTIVE BOOK 
NEW YORK L 
week the latest book published 


was written on a Corona, is show! 


of which the manuscript 
This display fea 


tures the new contract bridge book Win with Wins 
low the new system supplied in condensed form to 
dealers in the Corona bridge folder Forn AC 163 
Corona dealers have found it profitable to cooperate 


with local book stores in the preparation of similar 
window displays 


i ee 
Creesy — New Esta biishenent in Seattle 


| ] Creesy has old his tmterest he Crescent Othec 
Supply Company at Seattle, Wash., and has vanized a 
new concern to be known as the Creesy Office Supply 
Company, which has taken a store in the new Exchange 
building, 818 First avenue, Seattle 

Mr. Creesy, an experienced office equipment man, is one 


of the Crescent Office Supply Company, 
which he helped to establish 


mnected until he sold out his interest re- 


ot the organizers 
a decade ago and with which 


he has been c 


—— 
Jack Hruby Now with Marshall-Jackson 


Jack Hruby has joined the sales staff of the Marshall- 
Jackson Company, Chicago Mr. Hrul was formerly 
connected with Schiller & Schmidt, James B. Lynch & 
Company and other stationers in Chicag He is an able 
and well informed commercial stationery man whose ex 
perience both on the imside as a buver and on the outside 
as a salesman will stand him in good stead in his new work 

~~ 
Spokane Store Burglarized 

Phe office and stock rooms of the Spokane Paper & Sta 

tionery Company, 152 Jefferson street, Spokane, Wash., 


were plundered by burglars recently —CML 
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WE DO OUR PART 


Frowns on merchandise which does not 
earry a fair profit. Remember this 
when you are tempted to buy 83.50 
filing folders. 29¢ index cards, or other 
supplies which are so closely priced 


no one makes a dime. 


Out of the depression is emerging once more the 
sane appreciation of value—of substantial. old- 
fashioned quality. The heedless extravagance of 
1929 is over. so also the subsequent mad scram- 
ble for “bargains”. Thrift remains. But cheap- 
ness and shoddiness are done. With the return 
to reason comes a return to things of worth 


while value. 





Monroe Sf cle Michigan 


New York: A.H. Denny, Inc., 356 Broadway 


Chicago: Associated Stationers Supply Co. R ad Next Three Pages 


Boston: Adams, Cushing & Foster, Ine 
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Look in your customers’ filing cabinets—you’ll 
; find guides and indexes that have outlived 
their usefulness—continued in use from year 
ectsacs fil to year as a matter of economy. Now is the 
Se opportune time to suggest new indexing mater- 
Be e ial, and demonstrate the quality of Weis Metal 
ee Tabbed Pressboard Guides. Show your 
pense customer the heavy 25 point pearl gray press- 
a 3 —" board—a bear for wear; how nicely the smoothly 
ee ff cle finished metal tabs are attached to the press- 
Ey ome board—no protruding eyelets to catch papers 
Soe when filing; how the long pointed tab has a 
maximum of gripping surface on the pressboard 
: M e t a ] and how the tab openings are perfectly formed 
ppEKe to insure the easy insertion of printed or 


written inserts. Your salesmen will enthuse 
— a b b e d over this line if they carry our demonstrating 
set which contains samples of the three widths 
of tabs—12", 2" and 4"; samples of the press- 


P b d board and printed information about sizes and 
ress Oaf prices of all numbers—no extra price list 


required to sell. Samples sets are yours for 
G . d the asking. Also attractive eight page circular, 
ul es which we furnish with your imprint; and a 


display card in colors to be used in window or 
on counter. 


and 


Indexes é 
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= thing That Will Sell 
ta Protit? ae | 


Here °Tis ‘ 





a’ Il A second look in your customers’ filing cabinets 
ved will reveal filing folders with broken tabs, = 
par ruffled edges and torn bodies—folders which es 
the should have been transferred long ago. These 
er- inspections give you an opportunity to talk new 
tal filing supplies, and most any user will be inter- 
yur ested in a demonstration of the Duo-Top Filing 
SS- Folders when he sees they are double thick 
hly where the wear is greatest. Duo-Tops are the ‘n 
SS- last word in reasonably priced filing folders Cle 
ers embodying a feature which makes them wear PO =. tt 
Sa longer and look better while in use. And you 
urd can meet any filing requirement—they’re made 
1ed in medium and heavy weight Supertex Manila; F 1 ] 1 n g 
or straight cut or any tab; letter and cap sizes. 
ise All Duo-Tops are triple scored at bottom to 
ng allow for expansion when folders are required F ld 
ths to hold large amount of correspondence. If O ers 
Ss- you do not now use our No. 2 sample set in 
nd your store or with your salesmen, expect a l Th ° k 
jist revelation in the demonstration of filing folders. D Ou b © 1C 
for This set contains samples of all grades of 
ar, folders and information about sizes and tab 
a arrangements or straight cuts. Yours for the W h ere 
or asking, as well as handsome circulars and 


window displays. W . 
ear 18 
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dust the Thing 


Is the way one dealer expressed his approval of the Wizarp Steel Sup- 
ports—the latest improvement to be made for the popular Wizarp AIll- 
Fibre Transter Case. Wiuizarps were created to meet the demand for 
transfer equipment lower in price than wood or steel. Now that they 
are in general use and have proved their worth, users hesitate to pay 
the longer price and return to the former types of transfers. By at- 
taching the steel supports to either the letter or cap sizes, one can 
build a four or five case high transfer that will carry the load, have 
easy drawer movement and be kept in alignment—as efficient as a 
wood or steel transfer cabinet and at a much lower cost. 


If you are not now handling Wizarps let us send you sample, with 
the steel supports, for your inspection. We also have handsome eight 
page circulars which you can use in outgoing mail and packages as 
well as an attractive window or counter display card. Others are 
making money out of Wizarps. With a little sales effort, you, too, 


can derive a new source of profit. 


Yionroe ff Cle Michigan 





New York: A. H. Denny, Inc 


356 Broadway 


Chicago: Associated Stationers 


Supply Company 
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Boston: Adams, Cushing & Foster, Inc. 
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STEN WE 2X 


Whe 
Tew Stenct! Deal 
Is Hlece/ 


STENTEX—the Modern Duplicating Stencil with the 
z Modern Spirit—- comes to you just when your interest 
is focused upon plans for your own business recovery as 
well as your Nation's. 


This NEW STENCIL DEAL is just in time to do its part 


with at least three major advantages to you: 
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PIII 


1 NEW QUALITY—The STENTEX STENCIL is defi- 
* nitely Different and Superior. Different because the in- 
ventor, one of the oldest chemists and greatest con- 
tributors known to the stencil art applied an entirely 
new principle to this stencil; and Superior because it 
permits the most rigid comparison, and gives the service 

that users demand. 


¢ 9 A RELIABLE SOURCE OF SUPPLY—STENTEX 
“ * is sponsored by factors that have played leading roles in 
some of the most important discoveries and improve- 
ments in the world of industry in the last quarter cen- 
tury. The participation of such responsible interest 
3 gives you substantial assurance of the reliability of 
STENTEX manufacturers. 


3 CONFIDENCE—STENTEX tssynony- 

* mous with CONFIDENCE. STEN- 
TEX offers you not only security in its 
new scientific development and stability 
in its manufacturers but also fair busi- 
ness dealing and fair competition as in- 
sisted upon by the National Recovery 
Act. 





Supported by such strength STENTEX unbesitat 


ingly invites your investigation. 





WIE 00 Ove paRT 


AMERICAN 
STENTEX 
CORPORATION, 


50 Seventeenth Street, 
Pid Pittsburgh, Pa. 


RELIABLE DEALERS WRITE 
TODAY FOR DETAILS ON 


STENTEX—"Your Neu 
Stencil Deal”’ 


AMERICAN 


- 

= 
STENITIEX Pe 
CORPORATION Me Ct 
PITTSBURGH,PA.,U.S.A. _,¢%_Attention Mr. 


Po? Please send details on “The New 
Q ? Stencil Deal.” Also samples. 
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~ TS'INKS 


’ " : @ Here's a package as outstanding in the fifteen-cent 
= “Finest for field as are the prize-winning Inkwell Bottle and 

Fountain Pens” Carter’s new “Cubes” in the 25¢ and 10¢ markets. 
Gleaming, lustrous copper (very fashionable right now) 
with a design that has character and dignity. Flat... 
these packages stack easily. Wide-mouth screw cap... 
like the other new Carter ink containers, It’s an item 
that’s “going places”... and at a mighty nice profit to 
the retailer. In eight popular colors... all for fountain 
pens. The Carter’s Ink Company, Boston, New York, 
Chicago, Montreal. 


CARTERS Copper Cases 
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(New York Business Show Exhibits— 


Continued from page 27) 


RECTIGRAPH COMPANY, Rochester, N. Y., and New York, N. Y 


Here was demonstrated the Rectigraph Daylight Duplex machine—whicl 


will pl otograpl on bot des of a sheet coated on each side with a sen 
sitized emulsion rhe machine will also handle duo paper coated on one 
side Two such sheets placed back to back may be used to receive 
images of two objects at the same time, thus economizing the time 
involved in exposure, development, fixing and washing Where both 
sides of a single sheet are used, the same economies occur, with the 


} 


added saving of one-half the space resulting from half as many sheets 
in the book as there would be if only one side of each sheet were used 
Thomas J. Sheridan, general sales manager; A. A. Krieg, New York 
manager, and Robert Heberger hotographic technician, were in charge 


ROYAL TYPEWRITER COMPANY, INC., New York, N. ¥ 


showed a miniature typewriter factory assembling typewriters. <A talking 


typewriter aroused mux attention rhe specialized equipment of a 
prominent exploration trip with complete photographs and information 
on the use and purpose of each piece was also displayed, as well as 
several of the Royal musical portables used by bands to entertain theatre 
audiences the country over The company’s complete line of office and 
home typewriters and supplies was exhibited These comprise the shift 


I 
freedom machine for the office; special purpose models which include key 
sets, decimal tabulator and wide carriage machines and special attach 
ments such as card writing and billing devices, et« A complete line 
of portables for the home was shown Among these was the new OT 
model Roytype supplies including ribbons, tab-edged carbon papers 


and accessories were also displayed Arthur Neuenhaus, Royal speed 


I 
> 


writer, demonstrated the advantages of the easy running Royal witl 
shift freedom 
SCHOLFIELD SERVICE, INC., New York, N. ¥ In addition to 
the regular line of Wheeldex, three new developments were featured, in 
cluding the Wheeldex visible; new wooden cabinet mounting, and a line 
of small files for use on the desk R. P. Scholfield was in charge 
SET-O-TYPI (See Addressograph-Multigraph Cory 
SPEEDAU MAT See Addressograph-Multigraph Corporation.) 
STANDARD AUTOMATIC WORD COUNTER COMPANY, New 


York, N. Y., demonstrated a word-counting machine which can be at 


oration.) 





tached to a typewriter and is said actually to count the words, not just 


the spaces. A. J. Cocarro was in charge of this exhibit 
STANDARD MAILING MACHINES COMPANY, Everett, Mass., 
and New York, N. Y., showed standard duplicators and supplies, 


envelope sealers, stamp affixers, postal permit printers, and featuring 
especially a new process duplicator capable of handling sizes up to and 
including 14 x 18 forms, which was displayed for the first time. J 
Gowa and Mark M. Weisberg, New York distributors, were in charge 
General Sales Manager A. W. Vanderhoof was also in attendance 
STANDARD REGISTER COMPANY, THE, Dayton, Ohio, and 
New York, N. Y., demonstrated the uses of the pin feed platen, which 
has two sets of pins at either end which engage in the holes in the 
margin along the sides of Kant-Slip Ziptab stationery. Visitors were in 
vited to Xray their business forms at this exhibit The company showed 
a set of their Kant-Slip Ziptab forms which, by means of Xray equip 


ment, demonstrate how perfect alignment and registration are assured 


when using the platen B. B. Klopfer, assistant manager of the sales 
planning division from the me office and New York Manager R. M 
Henry were in charge, assisted by the staff of eastern representatives 

SYSTEM AND BUSINESS MANAGEMENT, New York, N. Y., 
explained the service of Management Methods » % Croft, R. L 
Putnam, J. R. Hayes and I D. Parent were in attendance 

TABULATING MACHINE COMPANY (See International Busi 
ness Machines Corporation.) 

TICKETOGRAPH COMPANY (See International Business Ma 
chines Corporation.) 


rFRUSSELL MANUFACTURING COMPANY, Poughkeepsie, N. Y 


and New York, displayed the Trussell line of loose leaf books, in which 


s the popular and revised edition of “My Finances.”” F. E. Faxon, 
treasurer of the company, was in charge of the exhibit 

VARITYPER DIVISION, RALPH C. COXHEAD CORPORA 
TION (See Ralph C. Coxhead Corporation.) 

UTHI INC., New York, N. Y., showed the latest developments it 

yme and office furniture in the ultra modern design The line exhibited 


is made by W. H. Howell Company of Geneva, II William F. Uthe, 


Ir.. wa n charge of the exhibit 


New York Business Show Guest Book 


The following friends visited Office Appliances’ booth 
and signed The Guest Book: 
A 
A. B Abrams, The Modern Stationer, New Yor} N. ¥ Stanley 
Allen, S. W. Allen Company, Orange, N. J.; C. P. Arberg, Cummins 
Perforator Company, New York, N. Y 
B 
Toseph Bachrach, M. Bachrach & Son, New York, N. Y.: H. B. Bar 
nett, Miralite Company, New York, N. Y.; A. F. C. Beckford, Doten 
Dunton Desk Company, New York, N. Y.; G. C. Beidler, Rectigraph 


NJ 





All over the country 


they say... 
“THANKS TO THE 


(Peerless 


POLICY” 


= 

F ROM EI Paso, Texas, to Wor- 
cester, Massachusetts—from St. Augustine, Florida, to 
Moline, Illinois—from Providence, Rhode Island, to 
Hutchinson, Kansas—from dealers all over the country 
come letters of thanks, letters of praise, letters of enthusi- 
asm for the PEERLESS Dealer Policy 


The reason is just this—Peerless stands by its dealers— 
Peerless believes in cooperating with the dealer—Peerless 
instead of selling direct, refers all inquiries for PEERLESS 
RUBBER TYPEWRITER KEYS to the dealer who 
carries them. That means protection for the Peerless 
dealer, money for the Peerless dealer, confidence for Peer- 
less products 

Consequently Peerless dealers profit more from Peerless 
Keys—feel like the Oswego, New York, dealer who wrote— 
“It seems unnecessary to state that any business we have 
in your line will certainly be placed with you.” 

If you are not already a Peerless dealer—if you believe in 
cooperation—if you want better business—sell PEER- 
LESS RUBBER TYPEWRITER KEYS. The coupon 


will bring you full particulars. 


PEERLESS KEY C0O., Ine. 


Manufacturers of the only complete 
line of rubber keys sold through dealers 


176 Fulton St. New York City 








Prercess Key Co., Inc., 176 Fulton St., New York City. 
Please send me full details on what the Peerless Profit policy is, how it 
will benefit me, and a sample of the new Peerless “ Security I ype- 
writer Key 


Name 
Firm 


Address 
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JASPER CHAIR CO.’S 
}NEW LEATHER LINE 


The Jasper Chair Company adds another attractive and graceful 
line in which expert upholstering predominates. Fine workman- 
ship, superior finish, correct balance, thorough comfort, pleasing | 
outlines, these chairs are of a highly attractive and inviting ap- 
pearance, at a very special price. 

Besides the chairs illustrated, four other new numbers, side chairs ff 
for banks and business offices, have also been added, which will 
satisfy a growing demand for chairs of this type. 


The Right Chair at the Right Price 


JASPER CHAIR COMPANY | 


Jasper, Indiana 
Sales 












Representative 








for metropolitan Chi- 
cago territory, William 1 
H. Brown, 4504 S. 
Wells St., phone t | 
Boulevard 7957 | 
| 
i 
1 | 
1 | 
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| | 
| 
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OFFICE APPLIANCES 


Brace, Ace Manufacturing Company, 


Company, Rochester, N. Y.; C. A 
Newark, N. J.; Fred E. Brown, Hall-Welter Company, Rochester, N. Y. 
Cc 
John D. Cardinell, Cardinell Sales Corporation, Montclair, N. J 


Casselo, Barrett Adding Machine Division, Lanston Mono 
Andrew Cerruti, Underwood Elliott 


Clayton, Crossman & Clay 


Thomas G 
type Company, New York, N. Y 
Fisher Company, New York, N. Y.; S. S 
ton, New York, N. Y.; H. G. Convery, Alcon 
New York, N. Y.; D. R. Cooke, Marchant Calculating Machine Com- 
pany, Washington, D. C.; V. M. Coolidge, Thomas A. Edison, Inc., 
East Orange, N. J.; Ralph C. Coxhead, Ralph C. Co 
New York, N. Y.; T. R Sales Corporation Ltd., 
Toronto, Ont., 


Typewriter Company, 


xhead Corporation, 
Crayston, Dictaphone 


Canada 


D 
W. J. Davis, New York, N. Y.; E. J. Demarest, Demarest Sales Com- 
pany, New York, N. Y.; F. W. Donohue, Union Rubber & Asbestos 
Company, New York, N. Y E. D. Dorsey, Office Device Company, 
Philadelphia, Penna 
E 
W. A. Ericson, New York, N. Y. 
F 
C. H. Ferce, Trussell Manufacturing Company, Poughkeepsie, N. Y 
James V. Ferriter, New York, N. Y.; F. Rogers Flannery, American 


Adolph Fleischhauer, Stationers 
Edgar Floer, Manhattan Sten 
Foster, Mittag & Volger, Park 
Sales Cor New York, 


Stentex Company, Pittsburgh, Penna. ; 
Specialty Corporation, New York, N. Y.; 
cil Company, New York, N. Y.; P. L 

Ridge, N. J.; ¢ R 


Fox, Dictaphone poration, 


N. Y.; William Franz, Royal Typewriter Company, New York, N. Y.; 
Frank Furedy, New York, N. Y 
G 
Abraham I. Gancher, Automatic Adding Machine Company, New 


York, N. \¥ Archer Gibbons, A. Gibbons Company, Newark, N. ] 

E. Gilbert, Metwood Office Equipment Company, New York, N. Y 

C. A. Goodrich, Case Brothers, Inc., Highland Park, Conn.; A. A. Gor 
don, General Office Appliance Company, New York, N. Y.; J. Gowa, 
Standard Mailing Machines Company, New York, N. Y 


H 
Hall, New York, N. Y.; E. B. Harper, Castype Corporation 
of America, Boston, Mass.; A. Baird Harris, 
Machines Corporation, New York, N. Y.; F. F 
Company, New York, N. Y.; A. J. Hirsh, J 
Printing Company, New York, N. Y.; George I 
Elliott Fisher Company, New York, N. Y.; T. A 
Elliott Fisher Company, New York, N. Y. 
I 
ompany, 
J 
}J. Jefferson, Cole Steel Equipment Company, 


Robert P. Jonas, Oxford Filing Supply Company, 


Sam B 
International Business 
Hess, Felt & Tarrant 
Meyers Stationery & 
Hossfield, Underwood 
Hughes, Underwood 


R. G. Irving, F. S. Webster C New York, N. ¥ 


Long Island City, N. Y 
Brooklyn, N. ¥ 


K 
J. F. Kennedy, Reliance Pencil Company, Grafton, Mass.; B. B 
Klopfer, Standard Register Co., Dayton, Ohio; F. H. Knoll, Case 
Brothers, Inc., New York, N. Y.; Nathaniel Kremer, New York, N. Y 
JI. D. Kruse, Peerless Ink Corporation, New York, N. Y 


L 
1. T. Lafferty, Underwood Elliott Fisher Company, New York, N. Y.; 
Lane, Felt & Washington, D. C.; W. C 
Lavat, Woodstock Typewriter Company, New York, N. Y.; Leon Les 
sack, Philadelphia, Penna.; M. I. Levine, 
New York, N. Y.; IL. M Art Steel ( 

M 

Mandeville, Wilson-Jones C 


George D Tarrant Company, 


Pencil Company, 


2 


Reliance 


mpany, New York, 


Levy, 


hicago, Ill; G. S 


ompany, ( : 
Stanley Mc- 


George S 


McEvoy, Acco Products, Inc., Long Island City, N. ¥ 
Gar, J. Molloy Company, Meriden, Conn.; C. C. Meldrum, Barrett 
Adding Machine Division, Lanston Monotype Company, New York, 
so Monte Moller, Moller Products, New York, N. Y Louis H 
Mory, Rotaprint, New Haven, Conn.; R. J. Moulton, Castype Corpora 
tion of America, Boston, Mass. 
N 

Jim Neary, Geyer’s Stationer, New York, N. Y.; Ed. Newton, 

Springfield Typewriter Company, Springfield, Mass.; F. R. Nichols, 


Columbia Ribbon & Carbon Company, Glen Cove, L. I., N. Y.; John 


yan, Kee Lox Manufacturing Company, New York, N. Y. 


A. No 
P 
M. W. Pannebaker, Roberts Numbering Machine Company, Brook- 


Parlay, New York, N. Y.; M. W 
Morris Popper, Sta- 


lyn, N. Y.; W. M Phillips, American 


Numbering Machine Company, Brooklyn, N. Y 


tioners & Publishers Board of Trade, New York, N. Y.; H. A. Prym, 
William Prym of America, Long Island City, N. Y 
Q 
James Quartz, F. S. Webster Company, Boston, Mass 
R 
a Reynell, Oxford Filing Supply Company, Brooklyn, N. Y.; 


F. J. Roderick, Barrett Adding Machine Division, Lanston Monotype 
Philadelphia, Penna. 

S 
File Corporation, New York, 


Providence, R. | 


i aan 


Thomas Sheri- 


S. Scheinman, Pront James J 


Sheehan, Office Appliance Company, 
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“Products Osvious/y Supertor— 


>> * 


> NEASY lies the head that wears a crown,”’ says 

the adage. Politically speaking, crowns per- 
haps were never more unsteady. But there is nothing 
uncertain about the leadership of the King of Four- 
Drawer Files—the new Shaw-Walker FREE- 
COASTING File. 

To the degree that the New Deal eliminates 
“price-tag selling,” to that extent will the merchant 
profit who has other qualities than price to sell. In 
this situation, consider your own advantage if you 
display, advertise, and sell the Shaw-Walker FREE- 
COASTING File, with these 











NINE POINTS OF LEADERSHIP 


1. FREE-COASTING slides—heavy duty slides with pat- 
ented direct floating-ball action. 











2. Easier drawer action, by test. 
3. Longer life—more than three times as long, by test. 
4. Largest capacity, measured in workable filing space. 
The KING of 5. Wobble blocks—a patented Shaw-Walker device to pre- 
vent the slumping of material in the drawers. 
4- Drawer Files 6. Genuine cast bronze hardware. 
leader of the Royal Family of more 7. Drawer catches with the exclusive Shaw-Walker auto- 
than 2,700 “Built Like a Skyscraper” matic, either-hand release. 
products, including: 8. Uniformity as to height, depth, and color of finish with its 
predecessors. 
Steel Filing Equipment 9. “Built Like a Skyscraper” construction—standard of 
Steel Business Furniture comparison in the industry for more than 15 years. 
Insulated Steel Filing Cabinets 
Executive Safes 
“4°? & **B”’ Label Safes 
Storage & Wardrobe Cupboards 
Steel Transfer Cases (14 sizes) Pen this line on your letterhead: “OK, Shaw-Walker! 
Bookcases, Steel & Wood I'd like to add the Free-Coasting File to my sales force. 
Machine Bookkeeping Equipment Tell me how I can doit.” It will bring you full details 
: of the plan by which you can obtain exclusive use of the 
Bank Specialty Equipment above selling points in your territory. 


Filing Supplies 
“Built Like » 








us 





WE Do our maaT 


*“Tf the public is to be induced to buy 


in profit producing quantities, it must 

be attracted by products obviously GHAW-WALKER 

superior lo their present possessions.” . 
GENERAL HuGH S. JOHNSON MUSKEGON MICHIGAN 





LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 








The New Telephone Index 
by Bates 


Recreated by Norman Bel Geddes 


ERE MAN has had it easy too long... in 

his office, for years, he has merely had to 

twirl a knob, and, presto, there was any one of 
720 often-called telephone numbers. 

And now the gallant Norman Bel Geddes has 
come to the aid of the lovely damsels . . . he has 
recreated the Bates Index... endowed it with 
beauty of line and delicacy of color. 

The left-handed, too, have been championed 
by Mr. Geddes ... he has put a gorgeous twirling 
knob on both sides of the Index. 

“Upstairs, downstairs, and in my lady’s cham- 
ber,” as well as in m’lord’s office — wherever there is 
a telephone this lovely new creation of Mr.Geddes 
will be welcome — for its convenience and sheer 
beauty. 

What an item for the gift department or sta- 
tioner! And the retail price is still only $2.50 — 
in Raven Black, Seal Brown, Alabaster and Box 
Wood Green. 


THE BATES MANUFACTURING CO. 


Orange, N. J. New York Office; 20 Vesey Street 


OFFICE 


APPLIANCES 
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dan, Rectigraph Company, Rochester, N. Y.; W. D. M. Simmons, Un 
derwood Elliott Fisher C« mpany, New York, N Y.: Charles A Slinger 
land, New York, N. Y.; Charles E. Smith, New York, N. Y.; H. D 


Snyder, Acco Products, Inc., Long Island City, N. Y.; Muriel Snyder, 
Long Island City, N. Y Cc. R. Steedman, New York, N. Y.; Fred G 
Steinhilber, Geyer’s Stationer, New York, N. Y.; M. Stender, Brueco 


Duplicator Company, New York, N. Y.; C. M. Storck, Standard Mail 
ing Machines Company, Everett, Mass 
T 
James F. Tate, New York, N. Y.; W. H. Taylor, United Typewriter 
Company, New York, N. ¥ J. R. Teeter, Wholesale Typewriter Com 
pany, New York, N. Y.; R. G. Thompson, International Business Ma 
chines Corporation, Rochester, N. Y.; H. L. Thomson, Hall-Welte: 
Company, New York, N. Y.; C. G. Tollefsen, Eveready Manufacturing 
Company, Worcester, Mas A. E. Tongue, Underwood Elliott Fisher 
Company, New York, N. Y¥ 
U 
C. R. Underwood, American Writing Machine Company, New York, 
N. ¥ 
Vv 
H. A. VanHouten, Remington Rand Inc., New York, N. Y.; H. B 
Vannote, H. M. Storms Company, Brooklyn, N. Y 
Ww 
C. I. Wagner, New York, N. Y.; Ernest Wallace, Los Angeles, 
Calif.; Charles J. Watson, Peerless Key Company, New York, N. Y.; 
Harry R. Williams, A. P. Little, Inc., New York, N. Y.; C. G. Woos 
ley, Yawman and Erbe Manufacturing Company, New York, N. Y 
E. J. Wright, U. S. Typewriter Ribbon Manufacturing Company, Phila- 
delphia, Penna 
Z 
Carl T. Zimmerman, Brueco Duplicator Company, New York, N. Y 
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50 
NEW UNDERWOOD TYPEWRITERS ‘ 
. FOR 2 
BEACOM COLLEGE. 


pa dig ye * A. 
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THIS TRUCK WAS DRIVEN THROUGH THE STREETS OF WILMING- 
TON, DEL., TELLING THE TOWN THAT THE BEACOM BUSINESS 
COLLEGE, INC., HAD PURCHASED FIFTY UNDERWOOD TYPE 
WRITERS Salesman Mensing, who secured the order, was away on a 
vacation when this picture was taken. The gentlemen in the picture are 
J. W. Hirons (at the left), vice-president of the college, and J. W. Wehr- 
ley, pinch-hitting for Mr. Mensing. The truck seems to have backed off 
the picture a bit, but the entire lot of fifty typewriters was in evidence on 
the day that the truck roamed the streets of Wilmington. 


oH  - 


Weldon Roberts Erasers in New Catalogue 
Che Weldon Roberts Rubber Company, 351-65 Sxith ave- 
nue, Newark, N. J., has completed a new catalogue of its 
eraser line. This shows the complete Roberts line of 
erasers, covering all requirements for office and factory 
uses. A brief history of the business is given, starting with 
the establishment of the plant about 1858 by Christopher 
Roberts. In its beginning the company made erasers for 
a pencil manufacturer. The name “Roberts” first appeared 
on the product in 1912, when the company was organized. 
Weldon Roberts was a pioneer in the manufacture of 
erasers in the popular reds and greens 
—_-_ ~<o>____-- 
Sampling Values 
From Case Brothers, Inc., Highland Park, Conn., comes 
pressboard file guide folder emphasizing “Value.” The 


> 


actual guide tells its own story of snap, rigidity and firm- 
ness, which is amplified by the printed message on the 
guide. All sum up in the word “Service.” 
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MEMBER 


U.S. 


WE DO OUR PART 


Buy Now 


Vacation time is past. Schools 
and colleges are now open. More 
people are at work. More money 
is being spent. DO YOUR PART 
and replenish your stocks now. 


The day of the chiseler, the price 
cutter and the maker of inferior 
products is past. We are now all 
pledged under the NRA to avoid 
those, who, by their methods, 
have proved to be insidious sap- 
pers of American standards of 
quality and fair play. DO YOUR 
PART and buy only from manu- 
facturers who have maintained 
an honorable record. 


Thrifty and far sighted dealers 
are anticipating their needs and 
taking advantage of values as 
offered today. DO YOUR PART 
and increase your business with 
quality products purchased now. 


MITTAG & VOLGER INC. 


PRINCIPAL OFFICE AND FACTORY: 


PARK RIDGE, N. J. 


AGENCIES THROUGHOUT THE WORLD 
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Expense or 


INVESTMENT? 





guides good enough 
nothing 


The purchase of file 
only for temporary usefulness is 
but unwarranted expense. 


But the purchase of quality supplies that 
will stand up for many years of constant use 
is a sensible investment. 


Many buyers have a very definite reason 
for specifying Case Brothers Genuine Press- 
board in their filing supplies. They know 
from experience that they get so much more 
for their money than from any imitation 
product. It is not unusual for such guides 
to be used for fifteen or more years. 


You, too, can have this same quality if you 
insist on it and make sure that your supplier 
furnishes it. Samples will be gladly sent 
for convenient Comparison. 


CASE BROTHERS, INC. 


Highland Park, Conn. 


“COMPARE 


CASE 





WE DO OUR PART 
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Case Brothers, Inc. Highland Park, Conn. 


ur examination samples of Genuine Pressboard 


Firm 
ddress 


Attention Mr 


William F. Merrill 


William Fessenden Merrill, former president and general 


manager of Remington Rand Inc., died October 7 at his 


home, 277 Park avenue, New York City, in his fifty-seventh 
year. He is survived by a son, Frederick T. Merrill of 
Santa Barbara, Calif., and a brother, Oliver B. Merrill 


of Summit, N. J. Funeral services and burial took place 


at eleven o'clock October 9 in the West Parish chapel and 


cemetery at Andover, Mass. 


Mr. Merrill was born at Davenport, Ia., a son of the Rev 


Griswold Merrill, a former president of Fisk University 





THE LATE WILLIAM I 
MERRILL 


He prepared for college at Phillips Academy, Andover, 


Mass., and was graduated from Amherst in 1899.  Start- 
ing in business that year with the Library Bureau at Bos- 
ton, he eventually became works manager, merchandise 


manager, advertising manager and general manager of the 
eastern division of that company as well as a director. He 
remained with the Library Bureau fourteen years. Follow- 
ing this position, he was merchandise manager of Bird and 
where he studied sales from the viewpoint of the 


From 1914 to 1916, he 


Company ot 


Sons, 
was president of the Man 
also of the 
Machine 


dealer. 
ufacturers Equipment Boston, 
Ames Plow Company 
Works during the last two years of the period mentioned 
In 1916, he became vice-president and general manager of 


one of the 


and of the Framingham 


the Lamson Company of Boston and Syracuse, 
largest manufacturers of conveying machinery in the coun- 


try, and from 1923 to 1927, he was also president and gen- 


eral manager of the American Pneumatic Service Com- 
pany. On May 31, 1928, after an association of four months 
with the National City Company, Mr. Merrill was elected 


vice-president and general manager of Remington Rand, 
Inc., and about six weeks later he was elected president and 
Rand, Jr., 
board of After 
Merrill resigned the presidency 


Rand, who retained his 


general manager, succeeding James H who be- 


came chairman of the directors three 
years in this position, Mr 
and was in turn succeeded by Mr 
post as chairman of the directorate 
served as president of the Reming- 
ton Rand Merrill 


several important trade agreements wit! 


During the years he 
organization Mr, was responsible for 
other companies, 
outstanding among which was an agreement for the general 
of patent rights on all typewriters between his 
and the Underwood Elliott 


than a year ago on account of 


exchange 


company Fisher Company. 


Mr. Merrill retired more 
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TWO EXAMPLES 


A customer entered one store—asked for a 
cheap pen—the salesperson showed him one—he tried 
it—bought it! 


RESULTS 


for the customer—quick dissatisfaction 
for the salesperson—nothing 
for the dealer—about 35c gross profit 





A customer entered another store—asked for a 
cheap pen—the salesperson showed him a cheap pen 
and a Sheaffer Lifetime’ Feathertouch—he tried two-way 
writing with the Feathertouch point—inspected the one- 
shot filling device and the air-insulated sac—liked the 
balanced “feel” and styling of the Sheaffer— was im- 
pressed by the Lifetime’ guarantee—bought the Sheaffer! 


RESULTS 


for the customer—lifetime satisfaction 

for the salesperson—5% extra compensation 

for the dealer—more than $3.50 gross profit 

for N. R. A.—8 times as much money brought into 
circulation 


That’s how SHEAFFER’S SELECTIVE PROFIT SHARING 
PLAN works—follow it to success! 


Write for our booklet, “Results Count” 


SHEAFFER’ 


PENS-PENCILS-DESK SETS-SKRIP 
SKRIP-GRIP PARA-LASTIK 


W. A. Sheaffer Pen Company, Fort Madison, Iowa, U. S. A. and Toronto, Ont., Can. 
© Reg. U.S. Pat. Off. 
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The new 


SUPER-TEST 


TRANSFILE 


with steel roller suspension of file-drawer sets 
new standards for accessibility and durability 





Reenforced by Steel—Channel steel reen- 





forcements support all the weight, stress and 
strain. 


Roller Bearing Drawer Suspension—The 





file-drawer is now suspended on steel rollers 
eliminating the board to board friction and 
suspending all weight on steel. No binding 
nor sticking. Always operate smoothly, 
easily and positively regardless of load. 


Side Extensions on Drawer Front—Fits snug 





against the steel reenforcements protecting 
the contents from dust and dirt. 


Drawer Inside Smooth—No projections o 





metal or board on inside to hamper filing. 
Absolutely flush and «smooth. 
Easy to Assemble—No screws or bolts to 


attach. Folds together in a jiffy. Just like 
a glove. 





Reenforced Inset Back—New method of 
attaching back to case ecliminates§ the 
troublesome gummed tape flap and adds 
remarkable rigidity. 





Stacking Device—Stack them up as high as 
tte! MA tai 

you will the new stacking device holds them 
neat, firm and true. 


ippearance The new SUPER-TEST 
FRANSFILE improves the appearance of 
any file or storage room. 


Low Cost—The utmost in economy. 


Durability —Stands the gaff of the storage 


or transfer room where other files may 
prove ineffective. 





This new SUPER-TEST TRANSFILE is the ulti- 
mate in collapsible, corrugated board, file- 
drawer transfer cases. 


Roller-bearing suspension of the file-drawer 
gives the utmost ease and accessibility —im- 
proved reenforcement of both front and back 
produces a rigidity and strength never be- 
fore attained—the side extensions on the 
drawer front makes it positively dustproof 
the interlocking stacking device produces a 
staunch, sturdy battery—the new reenforced 
inset back slips on without the use of gummed 
tape. 

For true economy, safety and accessibility of 
stored records use the attractive and durable 
SUPER-TEST TRANSFILE, the collapsible, cor- 
rugated board, file-drawer storage case of 
the hour. Get a sample now and test it 
for yourself. 


GUIDE SYSTEM & SUPPLY COMPANY 
335 CANAL STREET, NEW YORK 








NOVEMBER, 1933 


ill health, but retained directorships in several important 
industrial corporations 

which Mr 
Metropolitan, Union League, Century, 
of New York; the Saturn, and Buffalo Athletic of Buffalo. 


He was a member of the 


Among the clubs to Merrill belonged were the 


Transportation, all 


Psi Upsilon fraternity 
George W. McClellan 
Wednesday, October 11, W McClellan, for 


nineteen years manager of the Chicago office of the Under 


On George 


wood Typewriter Company until his retirement on Janu 
ary 1, passed away from a stroke of paralysis at his home, 


1529 Touhy avenue, Chicago 


Bessie (nee Butler); two sons, Kenneth B. and George 
W., Jr., and two daughters, Mrs. Janet Brook and Mrs. 
Margaret L. Yocum. 


Mr. McClellan had been with the Underwood Typewriter 


Company and the Underwood Typewriter Company Di 





THE LATE GEORGE W. 
McCLELLAN 


of the Underwood Elliott Fisher Company for twen- 
had thirty-eight the 


In 


Vision 


and spent years in 
1894 he 


dealer selling Yost typewriters. 
business to the United Typewriter Supplies Company, but 


ty-eight years, 


typewriter business started in business as a 


A year later he sold the 


remained as manager of the store until 1904, when he was 
Albany, N. Y., 
writer H¢« 
appointed Philadelphia manager, in which position he re 


manager for the Underwood Type- 
1909, then 


made 


Company served there until was 


mained for five years, and was then transferred to Chicago 


as manager of the second largest branch office in the coun- 
try 
Mr 
early member of Chicago Rotary Club No. 1 
ber of the Rogers Park Presbyterian church, of the Board 
of Trustees of which he He 
habit and enjoyed riding, golf and 


McClellan was a member of the Masonic Order; an 
> and a mem- 


was at one time chairman. 


was a man of active 


bowling. 


On the occasion of his retirement on December 31 last, 
more than 100 members of the typewriter fraternity 
gathered at the Underwood Elliott Fisher offices in Chi- 


and presented Mr. McClellan with the latest model 


cago 
Philco radio in token of affection and esteem 

Funeral services were held on Friday afternoon, Octo- 
ber 13, at the Rogers Park Presbyterian church, where 


members and friends of the family and a large number of 


friends and former associates of the deceased were present. 


Many office equipment men from Chicago and vicinity 
came to do honor to Mr. McClellan’s memory, including 
many of the staff of the Underwood Elliott Fisher Com- 


pany, whose offices were closed at noon on the day of the 


funeral. The remains were interred at Memorial Park. 


Y .4 Y 
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J. L. Cone 


Linn Cone passed away in Sacramento, Calif., 


Jose ph 


He leaves surviving his wife, 


—« AAR = = a eganamR 
1929 “Small Profit” 
1930... 
I9Sl 


1932 
1933 


THAT’S THE REPORT OF 

ONE STORE THAT STARTED 

HANDLING THIS “REPEAT” 
LINE 5 YEARS AGO! 


‘Fair Profit” 


“Good Profit” 


“Fine Profit” 


“Getting better 
poo 


all the time! 





GRAND PRIZE 
CARBONS and RIBBONS 


make “eomeback” customers 
v 


PACIFIC CARBON AND 
RIBBON MFG. CO. 


J. FRANCIS O'CONNOR, Pres. 


Head Office and Factory: 
1451 Harrison St., San Francisco, Calif. 
Chicago Office: New York Office: 
608 So. Dearborn St. 42 Exchange Place 


Boston Office: Los Angeles Office: 
66 Franklin St. 406 No. Main St. 
Denver Office: Atlanta Office: 





1030 15th St. 503 Volunteer Bidg. 


| Send for BOOKLET 
WRITE FOR YOUR 
COPY OF “CARBON PAPER 


FACTS” Containing interesting data concerning the 
manufacture and use of carbon paper and typewriter rib- 
bon—this booklet will help to increase your sales. It’s 
free and yours for the asking. 
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FROM ANY ANGLE 


The D-10 Stapler and Tacker is good value 


NEVA-CLOG PRODUCTS, INC. 
Bridgeport, Conn. 
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on October 15. Mr. Cone was with the Remington Type- 
writer Company forty-five years, retiring from active work 
a few years ago. He was general superintendent of assem- 
bling when he passed on. 

he oh 


~ 
i 


Harry C. Slemin 
Harry C. Slemin, president of The Office Specialty Man- 
ufacturing Company, Ltd., and 
president of the Yawman and Erbe Manufacturing Com- 
pany, Rochester, N. Y., died at desk office in 
Toronto on September 26. His death 
to his family and associates, coming as it did without warn- 


Toronto, Canada, vice- 


his in his 


was a great shock 


ing 

About ten days before his death, Mr. 
Rochester, where he attended the obsequies of his wife's 
mother, Mrs. Gustave Erbe, and a few weeks before that he 


Slemin was in 





re 


SLEMIN 


THE LATE H 
was with his close friend and golf partner, Mr. Tamblyn 
of Toronto, when the latter had a heart attack and passed 
Last June Mr. Slemin was oper 
It is believed that the shocks and 
the 


away at the club house. 
ated on for appendicitis. 
sorrows of these events together with hard work he 
had been doing weakened his heart. 

Mr. Slemin entered the office equipment field in 1910, 
when he became advertising manager of the Yawman and 
Erbe Manufacturing Company. In 1916, he was elected to 
the board of directors of Y and E and became vice-presi- 
dent in 1928. In 1916, he was also made managing director 
of the Office Specialty Manufacturing Company, Ltd., of 
Toronto and Newmarket, Ont., and became president of 
He was an untiring worker, faith- 
ful and energetic to the end. His personal charm and in- 
fluence will be greatly missed by a large number of friends 
Surviving him are Mrs. 


that company in 1932. 


in Canada and the United States. 
Rose Slemin, his wife, daughter of the late Gustave Erbe, 
former president of the Yawman and Erbe Manufacturing 
Company, and a son, Harry, Jr., twenty-three years old. 


a4 YT YT 
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H. E. Davidson 

Herbert Elbridge Davidson, a founder and first presi- 

dent of the Library 
Radburn, N. J., on October 16. 

The old Library Bureau introduced the use of card in- 


Sureau, passed away at his home in 


dexes for commercial purposes, as well as for library use. 
Mr. Davidson was drawn into the work by reason of his 
association with Dr. Melvil Dewey, first secretary of the 
American Library Association and founder of the Amer- 
ican Metric Bureau, from which the Library Bureau de- 
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Hooray! An honest-io-goodness 


new idea in fountain pens! 








LOOK! A BRAND NEW FOUNTAIN 
PEN —A PEN THAT WRITESQ 
WAYS WITH ONE POINT! 


( IMPOSSIBLE 

















JUST SEE HOW EASY IT 
WORKS. LOOK, HERE'S A 
SUPERFINE LINE FOR 
WRITING IN CHECK STUBS 
























AND HERES THE SAME 
POINT ADJUSTED TO A 
BROAD LINE FOR 
ADDRESSING PACKAGES 











¥ 






FOR THE GIVEE CAN QUICKLY 
ADJUST THE SLIDER TO FIT 

HIS OWN HANDWRITING. WHY, 
MISTER, THIS IS THE ONLY PEN 





_ ie 


{ How suc? ] 4 
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FOR GIFTS, THIS PEN IS IDEAL. | 





YOU DARE GIVE ASA GIFT! 





THIS IS A$7-50 MODEL — 
THE ONE WE WERE USING 
IN THE DEMONSTRATION 














iT CERTAINLY 
is! ANDA 
SIMPLE MOVE 
OF THIS 
SLIDER DOES 
THE WHOLE 


| TRICK ae 
NES 

















AND HERE'S THE SAME 
POINT ADJUSTED 
FOR SKETCHING 





ADIVSTABLE POINT 


FOUNTAIN PENS 


The newest invention in foun- 
tain pens! Something new to 
show... to talk about; at $5.00, 
guaranteed for perfect writing; 
at $7.50 and $10, guaranteed 
for life; Eversharp Pencils to 
match, $3.50 and $4.00. Write 
for more information today! 


THE WAHL CO. 
1800 Roscoe St., Chicago, II. 
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OUTSTANDING 
FILING 
DEVELOPMENTS 
IN YEARS 


The Tri-Guard 
file and Safeguard 
filing system pro- 
vide — 


quick filing 

fast finding 
better visibility 
more economy 
greater accuracy 


less work. 


Each guide slides 
onthreerods. 
Guides and folders 
are kept substantial- 
ly erect at all times. 

nye 


pockets are self-ad- 


shaped file 


justing and allow 
ample working 
space. There are no 
“inserts to buy — 
nothing more to in- 


stall. 





OFFICE APPLIANCES 


“the demonstration gave us the order 


--- Standard prices were obtained” 


V-CUT POCKET 






TRI-GUARD 
SUPPORT 






SWAY CHECK 


= E asked for the privilege of demonstrating the 
latest developments in filing to save time and 
money ... they quickly saw the many advantages 
of the Tri-Guard file and Safeguard filing system... 


competitors had nothing to match them .. . an order for 
several hundred dollars worth of files and supplies re- 
sulted . . . regular prices were obtained .. . soon after 
delivery several executives who came in contact with the 
new files ordered four drawer units complete with Safe- 
guard guides and folders for their private offices.” 


The concern referred to in this letter—a great railroad sys- 
tem—had always bought its filing equipment on a price basis 
until the Globe-Wernicke dealer proved conclusively there is as 
much difference between filing equipment and systems, as 
there is between local freight trains and crack limiteds. Then 
he had no difficulty in making the sale and price was forgotten. 
A fine account has been started. 


Tri-Guard filing equipment and supplies are sold by Globe- 
Wernicke authorized dealers. As a business man, investigate 
the opportunity to increase your business and make money 
with this distinctive and profitable merchandise. That’s all 


we ask you to do—investigate. Write for the facts today. 





Globe -Wern icke 


actories 


MAKERS OF 

Steel and Wood Office 
and Wood Equipment 
Stationers 


I urniture, 


Products; 





incinnati, and Avenel, 


4000 ITEMS NEEDED IN OFFICES 

Filing Bookcases, Partitions—Special Steel 
Schools and Public Buildings Filing Supplies, 
Visible Record Equipment and Steel Shelving. 


‘OATS oe i 
kKquipment, 
for Libraries, 


Storage and 
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veloped. Organized in 1877 as a project to standardize 


and sell to libraries their regular equipment, the Library 
Bureau rapidly grew into a concern operating ten factones 
for the production of office and library supplies. The idea 
of card catalogue systems in business is said to have been 


that of Mr. 


Davidson was 


largely Davidson. 
Mr. Mass., 


educated in the Massachusetts public schools. 


born in Princeton, and was 


For many 
years he was chairman of the board of selectmen of Water- 


town, Mass., his former home, and had lectured on busi- 


ness subjects at Harvard University. He was a former 
member of the Alganquin and Exchange Clubs of Bos- 
ton, the Transportation and Lotus Clubs of New York 
and the Union League and Athletic Clubs of Chicago. 

In 1879 he married Miss Sarah Frances Coolidge of 
Watertown, Mass., a distant cousin of the late Calvin 
Coolidge For more than fifty years he was active in 


Masonic circles and was a member of Garfield Lodge of 
Melrose, Mass. Besides his widow, he 
daughter, Mrs. W. Alvin Hitchcock, and two sons, Fred- 
erick C. Davidson of Radburn, N. J., Herbert C. 
Davidson of Montclair, N. J. 

Mr. Davidson was seventy-nine years of age at the time 


1912. 


is survived by a 


and 


of his death, and retired from business in 


Funeral services were held at the funeral home, 384 

Broadway, Paterson, N. J. 
Do rte le 
Henry J. Upton 

Henry J. Upton, age 69 years, died suddenly at his home 
in West Medford, Mass., Sunday, October 16 of a heart 
attack 

Previous to retiring a few years ago, for some thirty 


years Mr. Upton was president of the Vaughn-Upton Com- 
manufacturers of Boston, 
the line of 


pany, well-known fountain pen 


and was one of the most expert mechanics in 
machines and appliances used in connection with rubber 
turning and other materials employed in the manufacture 
of fountain pens. 

Previous to the formation of the Vaughn-Upton Com- 


pany, Mr 


Davidson Rubber Company of Boston. 


Upton was for many years connected with the 


Born in College Point, New York, he was a resident of 
Medford, Mass., for twenty years and was a member of 
the Medford Club, the Belmont Country Club and the 
Middlesex Sports Club of Arlington. 

He leaves a daughter, Miss Hazel Upton, and three 
brothers and two sisters in New York. 

ht oh & 
John T. Gale 
Judge John T. Gale, president of The Columbus Blank 


Book Manufacturing Company, Columbus, Ohio, passed 


away October 14, aged eighty-seven. He went to Columbus 
from Zanesville with his parents when three years old, 
was educated in the Columbus public schools, and later 


Ohio bar. From 1879 to 1885 Judge Gale 
served two terms as probate judge of Franklin county. He 
Che Columbus Blank Book Man 
1907. 

Mrs. Sarah 
Roof, Columbus; one son, Frank 
two granddaughters—Mrs. Robert E 
Mrs. Lawrence Benedict, Jr., Washington, 


admitted to the 


had been associated with 


ufacturing Company since 


Surviving are his wife, Jones Gale; one 


daughter, Mrs. Cora Gale 
lin H. Gale; 


Columbus and 


Bachman, 


D. C.; one grandson, Lawrence Benedict, Jr., Washington, 
D. ¢ 

Judge Gale is recalled by many travelers in the com- 
mercial stationery field as a gentleman of the old school. 


De le Te 
Mrs. E. J. Huott 
Mrs. E. J. Huott, wife of the treasurer and general man- 
ager of the Frank A. Weeks Company in New York, passed 








TRY THE 


THUMB TEST 


TO PROVE IMPERIAL 


Silkarbon 


QUALITY 
wa you find a typewriter carbon that 


you can rub your thumb over without 
smudging—when you find a carbon paper that 
gives a 65th impression clean and clear—you 
can bet you've got something. 
Try these tests on Imperial SILKARBON and 
prove its Quality—quality that you can demon- 
strate to your customers—quality that will sell 
them without argument—quality that will keep 
them coming back for more. 


IMPERIAL EMPRESS RIBBONS AND 
SILKARBON PAPER are made to get your 
business—and keep it. Value for value, quality 
for quality, you'll find that IMPERIAL is the 
line to sell for profit. Hundreds of Imperial 
dealers have already proved it. If you haven't, 
send the coupon for samples, prices and the full 
proposition. We promise you it’s a money 
maker. 


IMPERIAL MANUFACTURING CO. 
101 Mulberry St. Newark, N. J. 








IMPERIAL MANUFACTURING CO. 
401 Mulberry St., Newark, N. J. 


Send me a free sample Imperial Silkarbon Pa and Imperial 
“Empress” Typewriter Ribbon, your best “buy” prices and full details 
of your proposition 

Name 


Firm 





Address 





































Build up your 
BUSINESS and 

add to your 
PROFITS by 


selling 


Tongue Clasp 








Buy right and make a profit 





“em 11-116 Merchandise Mart 
CHICAGO 
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CHAMPIO 
ENVELOPES 


ee ———— 33 Stock Sizes 
| | 32 Substance 
| No. | Kraft 
| | or 
| | Jutex Manila 
ea 


Buy direct from one of the largest man- 
ufacturers in the country at the right 
price. We will sell a box or a carload. 


There is a large volume of these being used. 
Are you getting your share of this business? 


For Samples and Prompt Service Address 


QUALITY PARK 
ENVELOPE CO. 


us. 


wt bo ove saat 


Factories and General Offices at St. Paul 
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away on Thursday, October 20, at 5:30 P. M. at the New 
York hospital, following a major operation. Their home 
was at Brightwaters, Long Island 

Office Appliances joins many other friends in sincere 


condolence Ss. 


G. A. Seib 

\s Office Appliances was going to press word came of 
the passing of George Adam Seib on the night of October 
25 at his home in Ilion, N. Y. He was seventy-two years 
of age. It is said that Mr. Seib, who entered the type- 
writer business in 1893, was the originator of more than 
eighty inventions in the writing machine field 

For twenty-eight years before his retirement three years 
ago he was an important factor in the development of the 
Remington typewriter, working as superintendent of Rem- 
ington plants and later as development engineer. He con- 
tributed important improvements in the construction of 
Remington machines, and was regarded as one of the ablest 
inventors on the staff.of the organization. 

Mr. Seib was born in Lambrecht, Germany, and came to 
the United States at the age of eleven with his father, set- 
tling in New York City. In 1893 he became superintend- 
ent of the Franklin Typewriter Company, whose machine 
he remodeled and established their plant in Brooklyn. 

He was one of the five original members of the Ilion 
Board of Light Commissioners, had been president of the 
Ilion Board of Trade, and was a former president and di- 
rector of Ilion Hospital. Surviving are his second wife, 
Mrs. Louise Olpp Seib, formerly of New York City, and 
two daughters, Mrs. Lillian Koelsch of Brooklyn, and Miss 
Florence Louise Seib of Ilion. 

y ’ 


y 
me Lael pe 
s 4 4 


Edwin T. Bigelow 


The many friends of Edwin T. Bigelow, for many years 
active in sales work in the office equipment field, profoundly 
regret his passing, which occurred at Verona, N. J., on 
October 17. He was a son of Mrs. Agnes Bigelow. 

Funeral services were held on the Thursday following 
his death at 25 Montclair avenue. Members of Ivanhoe 
Lodge No. 610 F. & A. M. and of the Stationers Square 
Club were in attendance at the services. Interment was 
at Ridgewood, N. J. 

The last active work which Mr. Bigelow did in this field 
was with The Sun Rubber Company in the East. He had 
been in ill health for some time. 

Hh oh 
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t 
John Curry 

On Sunday, September 10, at Newark, N. J., John Curry, 
a pioneer typewriter man, passed away after an illness 
which had extended over a period of two years. 

Mr. Curry started in the typewriter business with the 
Caligraph at Corry, Pennsylvania, forty years ago. During 
almost his entire career until the time of his death he had 
been associated with the American Writing Machine Com- 


pany 
Fred Strom 


Fred Strom, brother of Miss Janet B. Strom, of the audit- 
ing department at Chicago of the L. C. Smith & Corona 
Typewriters Inc., Chicago, succumbed to a heart attack 
while visiting A Century of Progress at Chicago October 12. 
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Mrs. Emerson C. Eachel 


Friends of Emerson C. Eachel, who was connected with 
the Underwood Typewriter Company many years, will 
sorrow to learn of the passing of his wife at the home, 910 
Crescent Drive, Beverly Hills, Calif. 















NATIONAL ANNOUNCES 
“END-BOUND” Blank Books 





HE minute you see this new book, you will recognize that its unique new features give you new 


values, new selling points never before available in blank books. 


In design, it has the stream line beauty and eye appeal of the modern car. In performance, its new fea- 
tures of durability make it strongest at points of greatest wear—the ends, corners and back. In value, it 
gives the consumer the most for his money—because with all its new values, it costs no more than or- 


dinary books without these new features. 


You can get some idea of the specific advantages of the National End-Bound Book, from the illustra- 
tions on next page —but to really appreciate its true sales value you should get the “feel” in your 
own hands or better still, show it to your customers and see for yourself how well it sells. 


Be the first in your locality to profit from this new line! Right now is an ideal time to start. Consumers 
will need Bound Column Books for first-of-the-year use. 


To help you sell, we will supply without cost, attention-getting Window Display, Circulars, Blotters 


and Newspaper mats. 


WRITE FOR COMPLETE LITERATURE TODAY 






(See next page for specific advantages) 








NEW NATIONAL 
“END-BOUND” Blank Books 


FILL A REAL NEED 






Leather Hubs 


Protect Back lated 






Durable Texhide 
Sides 


Leather End Bands 


Protect Ends Pages of Green Tinted 


Hammermill Ledger 


“End-Bound” Blank Books were perfected by National to meet the user’s demand for books that would 
give better service, at the points of greatest wear ends, corners and back. 

Books pulled across desks, put in racks or safes are most always put up on end. Consequently the cloth 
on the bottom of the book wears out first. 

To prevent this, National End-Bound Books are completely bound on both top and bottom ends with 
Red Leather, augmented with Leather Hubs on the Back and durable Texhide Sides. Thus giving full 
protection at the ends, corners and back—-where greatest wear occurs. 

Ass an added feature this new book has green tinted Hammermill Ledger paper ruled with brown and 
green ink, a combination that is easy on the eyes. 

Available in all active Column Book Rulings, 150 and 300 pages, in the three most popular sizes, No. 
2780, 10's x 854", No. 2782, 14'4 x 11',”, and No. 2788, 13'4 x 1554”. 


WRITE FOR COMPLETE LITERATURE TODAY 
R 


MEMBER 


Tae NATIONAL BLANK BOOK COMPANY ee 


Bound Books — Loose Leaf— Visible Records—Machine Bookkeeping Equipment ee 


NEW YORK HOLYOKE, CHICAGO 
100 Sixth Ave MASS. 328 S. Jefferson St. 
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WE NEVER RE-WRITE 


INFORMATION IN OUR OFFICE” 


sé 


E never re-write informa- 
tion in our office,”’ writes the office manager of a large 
middle western manufacturer, “because we've 
learned to adapt our Ditto machine to practically 


every copying need.” 


Throughout the business world today executives are 
adapting Ditto to more and more copying problems. 
No other method is so flexible and easily adaptable 
to the countless duplicating jobs in an office. No 
other method produces copies so speedily and at such 


low cost per copy. 


It’s easy to see why, when you know how Ditto 
works. There is no stencil, no carbon, no type. 
Simply write with pencil, pen and ink or typewriter 
on ordinary bond paper, take that first writing to 
Ditto and make your copies. You can use one or all 
of eight different colors and copy them all in one 
operation. You can copy on tissue or cardstock of 
any size or weight; and you can copy all or any part 


of any original at will. 


These basic principles of Ditto can be adapted to 
almost any copying job in your office—from the 
simple duplication of notices, reports, price sheets 
and blank forms, to complex order and billing prob- 
lems, production order work, and cross index card 


records—saving many hours and dollars. 


Write for full information. We'll be glad 
lo send specific facts pertaining to your 
business, without obligation. 


D i tt O INCORPORATED 


2247 West Harrison Street CHICAGO, ILL. 














MODEL 14F5 


Ideal for system applica 
tions and for large forms 
up to 14x17 inches. 
Sturdy, reliable—built for 
long service, 


ROTARY 


Fastest gelatine type du- 
plicator made. Produces 
100 copies per minute— 
200 copies from each 
original. 


PORTABLE 


A small practical dupli- 
cator for offices and 
schools. Produces 100 
copies from one original. 


KOPY KIT 


Acomplete hand duplicat- 
ing unit for home use. 
Includes all necessary 
supplies for copying any 
original. 
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iscover 
Straight Line Selling 


MEMBER 





WE DO OUR PART 


with Acco 


YTRAIGHT LINE SELLING PAYS! You have fewer sources of supply 
A) to bother about. You have lower overhead. You can concentrate on the 
name, the quality, the reputation of one brand instead of many. You can 
build up a demand trade, get better discounts, make more group sales, net a 
bigger profit. Pick the right products, then sell the line, whenever possible. 


1CCO ts the leading line in paper holding and fastening devices. For thirty 
years ACCO has concentrated on products of this one class—to make them better, 
lo make them known, to give the stationer the advantages thal only a complete 
line offers. 


The ACCO specialist has the line of profit. He is prepared for better business 
ahead. Send for an ACCO catalog. Get the first hand details of The Acco Line 
of profil making products. Become a member of thal progressive group of 
dealers who appreciale what ACCO PRODUCTS will do for them! 


ACCO PRODUCTs, INC., 39th Ave. and 24th St., Long Island City, N. Y. 


Canada: Europe: 
Acco Canadian Co., Ltd. Acco Co., Ltd. 
154 King St., W., Toronto 18 Whitefriars St., London, E. C. 4 


ACCO 


PRODUCTS 


: cco PUNCHES are ade fo 
ACCOPRESS BINDERS, formerly A Pt ES are ma r 


j rth is  — every loose leaf gauge and hole. A 
known as ACCO ¢ “oe are a nant 1e mate eeaemse of te Gees ene 
same durable pressboarc as 
[= = 








: . ates the durable steel cutters A 
Accobind Folders. They are broad table base supports the paper 
cheap, loose leaf binders of Doan Wemainen eave tena. aes Gat 
large capacity and take the 


require servicing of any sort and are 
fully guaranteed im every respect 





place of expensive screw post 








binders. Ideal for holding in ACCO PAPER FASTENERS 
wtive as well as active papers bind papers firmly, yet allow 
Made in all standard binder sheets to be removed or inserted 
sizes, punched for all stand in a jiffy For all standard 
ee gauges of round and gauges of punching and any 
slot 


ted holes for any capacity capacity. Bound Papers are 
Safe Papers! 












Unlimited 
Capacity 




















NOVEMBER, 1933 


Brown Paper Co. Issues “Facts About 
Paper Values” 

One of the handsomest brochures that has come to us 
for some time is that sent by The L. L. Brown Paper 
Company, entitled, “Facts About Paper Values.” The 
cover design of this brochure, here reproduced, gives a sug- 
gestion of the scientific side of the production of good 
paper. Accompanying the brochure is a display card which 
the dealer can use in his window or on the counter. This 
card bears the same picture as that shown in this column, 
also a smaller picture representing the catalogue cover 
The booklet is done in a spiral binding. It is printed on 
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EFFECTIVE COVER DESIGN OF A HANDSOME AND INSTRUCTIVE 
BROCHURE RECENTLY ISSUED BY THE L. L. BROWN PAPER 
COMPANY 


Brown's Linen Ledger, coated on both sides—a specially 
made stock which we are told combines extreme strength 
and permanence with perfect half tone printing properties 
Che cover is lithographed on Brown’s Resistall Index Bris 
tol, substance sixty-eight, an unique paper which is ex 
traordinarily resistant to water, oil and abrasion. The 
back cover is similar to the front except that the micro 
scope is turned in the other direction and several other 
pieces of scientific apparatus are shown in the picture 
[here is a panel at the top with the words “since 1849,” 
with a drawing resembling a coat of arms in the top cen- 
ter. This coat of arms is a watermark. Below is the state 
ment, “The watermark of quality and supreme durability 
in record and correspondence papers.” So much for the 
format of the book. 

The foreword states that the book is a concise presen 
tation, largely pictorial, of certain fundamental facts which 
should be considered carefully to obtain greater service, 
better value and genuine economy in record books, impor 
tant documents, forms and stationery. By studying the 
text and pictures from page to page, we discover the dif- 
ference between different kinds of cellulose fibres, which 
are the basic substance of all papers. We learn why wood 
cellulose is not so durable as the cellulose made from linen 


and cotton The wood fibre, owing to resinous and other 
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WE DO OUR PART 


CORRY-JAMESTOWN feels that the Presi- 
dent’s recovery program deserves the whole- 
hearted support of every Citizen and Manufac- 
turer in America. It is a swift, bold and 
courageous plan to start the ball rolling toward 
economic recovery. Its objectives are ad- 
mirable. 


Part of an installation of special built-to-order work for 
the City of New York, Ninth District Municipal Court. 


“STEEL AGE” Agents are in a position to take care of 
all their customers’ requirements, Stock and Special. 


Our dealers have extra advantage because of the co- 
operation offered by us on Special work, utilizing our 
Sales and Engineering facilities. 


We invite investigation of the profitable possibilities in 
our Exclusive Agency Plan. 
Prompt service is available through our Warehouses 


located in New York, Boston, Philadelphia, Chicago, 
Los Angeles and San Francisco. 


CORRY-JAMESTOWN MFG. CORP. 
CORRY, PENN’A. 
Export Dept. 
5713 Euclid Ave. 
Cleveland, Ohio 
Cable Address: CORJAM 
Branch Offices in 


New York, Chicago, Philadelphia, Boston, St. Paul, St. Louis, 
Tulsa, Dallas, Los Angeles, San Francisco, Seattle, Detroit. 
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Steel Office Furniture 


is universally appreciated, for its 
indestructibility and enduring at- 
tractiveness—and justly so. Users 
of office furniture unhesitatingly 
concede these desirable qualities, 
and thus potentially enhance your 
sales possibilities. But that’s only 
part of the story for the 









No. 9606-17 
“Postur- 
Chair” 
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Line of Steel Furniture for Office. 
Factory and School is 


MORE THAN 
DURABLE?! 


It is scientifically designed to provide utmost comfort and 
serviceability—and you may conscientiously stress these 
important factors in your sales efforts. For instance, the 
UHL “Postur-Chair” is fatigue resisting, while other 
UHL items also contribute to greater convenience and in- 
creased production. These inherent advantages of UHL 
steel office furniture constitute a powerful sales aid, and 
you will find it profitable to stock the full line, listed 
below. 


The UHL Line 


Typewriter Desks and Stands, File Stool, 
File and Vault Table, Magazine and Catalog 
Stand, Mercantile Stand, Bank and Vault 
Trucks, Office Tables, High Desk Stools, 
Swivel Stools, Stenographers’ Chairs, Swivel 
Chairs, High Desk Chairs and “Postur 
Chairs.” 


Write for New Catalog just off the press. 


The Toledo Metal 





No. 671 
Typewriter 
Stand 





Furniture Co. 
1538 Hastings St., Toledo, 0. 





No. 9014 
“Little Dandy” Bar Stool 
lypewriter Stand 


No. 7ROOTS 
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must be cooked in strong, harsh chemicals at 


impurities, 
one process yielding sulphate cellulose 


high temperature, 
and another sulphite. Linen and cotton, however, can be 
converted into cellulose by a mild acid-free treatment at 
low temperature. This makes the latter cellulose superior 
to wood cellulose in almost every respect except price 


We learn naturally weak and rag 


fibres naturally 


why wood fibres are 
Rag fibres when separated remain 


beaten. We 
durable 


strong. 


strong and increase in strength when learn 


white rags are an indispensable element of 
We learn how colored rags are 


why 
permanent paper bleached 
and what happens to them in the process. We 


it is necessary to have pure water in the manufacture of 


learn why 


the finest papers, and why all raw materials going into 
the manufacture of the best paper must be of the highest 


vrade. There are various kinds of specially selected sizing 
tints, etc 

The in color and are strikingly 
tive as well as instructive. Not the least interesting part 
of the book is the presentation of the different watermarks 
on black. 


Fine; 


illustrations are attrac- 


These include L. L. Brown’s Resistall 
Advance linen ledger; Greylock linen 


Advance bond; 


in white 
linen ledger; 
ledger; also there are the Greylock bond; 
IL. L. Brown’s bond and L. L. Brown’s linen. 

It is pointed out and explained that paper is but a small 
part of the cost of a record book or a letter. A very slight 
increase in cost assures maximum resistance to wear, per- 
fect writing, erasing properties and protection against dis- 
coloration and disintegration. The cost of a letter varies, 
but it is pointed out that dictation and type- 
as with the 
small 


of course, 
writing cost as much with shabby stationery 
better grades of bond papers, whose cost is but a 
per cent of the total. 

“Facts About Paper Values,” 
nor another book of printed specimens, 
cipally for paper and printing salesmen. 
convincing proofs of the greater worth and serviceability 
The book is not being distributed gen- 


which is neither a catalogue 
is designed prin- 
It is replete with 


of quality papers 


Applications for it should be com- 


erally. luaue to the 


pany’s distributors. 

The L. L. Brown Paper Company has performed a serv- 
ice to fine paper this booklet. 
We believe that such educational productions advance the 


idea of quality over cheapness and drive home the fact that 


users in the issuance of 


the purchase of quality is the truest economy. 


—<— -_ 

Chicago Typewriter Association Advances Good 
Work 

Chicago Typewriter & Office 


Ma- 


policy on 


It is stated that the 


Association has established a 


chine Dealers 
rentals at prices which local members will be able to main- 
tain. A repair schedule has also been prepared which, it 
is understood, the dealers will follow in their relations with 
users 

Members of the 
holding the efforts of 
Association and will support him whole-heartedly for the 


(Association are a unit in up 
National 


Chicago 
President Clausing of the 
good of the trade and the organization. 

It is expected that the 
tangible effects of the sincerity and enthusiasm 


November meeting will present 
of the mem- 


bers. 


— 
“In the Early Days” 

In a historical sketch in the Dun and Bradstreet Weekly 
Review reference was made to the inception of the mercan- 
tile report R. G. Dun & 
Company there were no typewriters, no telephones, nor 
Reports were 


system: “In the early days of 
reproduction 
skilled penmen. 
If they wanted to see 


pré cesses, 


Subscribers could 


any satisfactory 
written in ledgers by 
not send for reports as they do now. 
one they had to visit the office of The Mercantile agency 


and inspect the written report there.’ 
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There are 


COLUMBIA-MADE PRODUCTS for 
PRacticALLy Every Dupwicatine Use! 


_t F a | M° every dealer knows of the various Columbia- 





X made typewriter ribbons and carbon papers for 






standard brand, portable and Rae Noiseless typewriters; also 


for adding and billing & Ly ~ machines of all standard makes. —__. 
_o Ce 
| f Affirms 
But COLUMBIA Service and Products go much further. From sheet QS = 


carbon for everyday pen and pencil uses, the Columbia line embraces ribbons and 


carbons and inks 


“COLUMBIA PRODUCTS — How and Why They are Used” tells the complete 
story. Write for it and learn that 
There IS A Difference 
In Typewriter Ribbons and Carbon Papers! 


COLUMBIA RIBBON & CARBON MFG. CO., INC. 
“_ Main Office and Factory, Glen Cove, L. I., N. Y. 


Branch offices and agencies in all principal cities of 
the United States—also London, Madrid, 


} Milan and Sydney, Australia 
WE DO OUR PART 


RIBBONS, CARBONS & SUPPLIES 


OLUMBIA 
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FORWARD! 


ee ase, 












MEMBER 


WE DO OUR PART 





\merica is going ahead! 


The Blue Eagle of Recovery has winged its way across the 
country, bringing to the hearts of men an inspiring mes- 
sage of renewed hope in the future. 

Now the N R A is ready for its next step forward—its 
follow-up campaign to stimulate Sales and Business. The 
official insignia reads 

‘Now is the time to BUY! Do Your Part” 


Faber is keeping the faith—and going forward! 


Qe Duc 


Factory Located at Newark, New Jersey, U. S. A. 
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Boorum & Pease Adopt Important 
Merchandising Plan 


[The Boorum & Pease Company, Brooklyn, N. Y., has 


adopted a comprehensive plan of merchandising in which 
cooperation with the dealer in the movement of goods is 
a central feature Che plan stimulates the interest of the 


dealers in quality products, and supplies in turn the means 


of encouraging the use of such products among consum 


ers 


A generous advertising appropriation is being used in 


the preparation of material covering the more important 





















THAN ORDINARY 
RING-BOOK SHEETS « 


REDUCED REPRODUCTION OF THE DISPLAY CARD WHICH IS 
PART OF THE BOORUM & PEASE MERCHANDISING PLAN 


lines. Each division of their line is definitely defined and 


each covers about two months of intensive direct mail ad 
carefully prepared 
Boorum & 


respective 


vertising by the dealers, using strong, 


advertising material approved by the Pease 


Company and imprinted with the names of the 
dealers 
To illustrate what is being done, let us instance the cam- 


“Notear” sheets 


salesman is provided with 


paign on Chis campaign has just started 


Each Boorum & Pease a port- 


folio containing a dealers’ broadside, previously mailed to 
the dealer trade; a handsome display card; sample of 500 


assorted blotters and of 250 circulars, all to be imprinted 
with the 
In a letter to 


records show that plain 


name of the dealer 

salesmen the company points out that sales 
and faint sheets represent ninety- 
six per cent of Notear sales. A single insurance company 
Notear 


advertis- 


uses 500,000 eleven by eight and one-half inch 


sheets per year. The proper distribution of the 


ing material is practically certain to uncover profitable 


} 


Figures show that sheets are 


to the 


sales on first-grade 


It is therefore 


leads 
declining in favor of second grade 
dealer's advantage to push Notear, thus helping to bring 


the sheet business back into the first grade price class and 


increase the dealer’s unit of sale. 
Notear is a special product of the Boorum & Pease fac 
torv. It consists of a ledger, ring book or other sheet on 


the binding margin of which a strip of strong, flexible white 


cloth has been glued, the edges of the cloth and the paper 
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No. 76—An Authentic Shera- 
ton Reproduction in Mahogany with Crotch Front 


FALL FORECAST: 
BRISK BUYING 


Autumn and N.R. A. have combined to make Amer- 
ica “home-conscious” again. 

Cooler weather has moved your customers’ family-life 
back indoors. And recovery measures have provided 
them with more money to spend on “dressing up” 
their homes. 

Be prepared for stimulated sales of household desks and book- 
cases this Fall—and during the approaching holiday season. 
Find out—now—about smart, moderately-priced Imperial occa- 
sional furniture for the home, and about Imperial office desks 
and suites that are building profitable volume for dealers every- 
where. Write today for complete details—and be ready to get 
your share of this new business. 


IMPERIAL DESK COMPANY 


EVANSVILLE, INDIANA 
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HANDLES INTRICATE | | 
OFFICE 
SYSTEMS 
automatically 
AMERICAN 
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$750 


RETAIL 





Consecutive 
Duplicate 
Triplicate 
VQuadruplicate 
Repeat 


Most profitable 
machine tostock, 
because it suits 
the needs of every 


customer, 


Numbering Machine Co. 
Brooklyn, N. ¥ 


Paris 


American 
224 Shepherd Avenue 
Branches: Chicago Los 


Angeles London 














BICKETT 
PRODUCTS 


RESPIRATOR 
rhe Ventilated Chair Cushion 
Retail Price Range $2.50 to 


$4.50 
Felt, Velour and Mohair 
for the eee 
m BICKETT CUSHION , 
office PADS 
Retail Prices $1.50 to $2.00 I 


Velour Covers 


supply 7 
BICKETT CHAIR 

trade PADS 
Retail Prices $1.00 to $1.50 
Velour covers 

CHAIR MATS 
8", 40°, 44” Diameters 
With 15°x18" Desk Extensions 
Plain Colors Marbleized 


CORRUGATED AND 
SMOOTH SURFACE 
MATTING ( 
MATS 

CUSPIDOR MATS 


8" to 18" Diameter 


LL. M. Bickett | ase anp Desk 
c ; LEG SHOES 
ompan’ Save Floors, Eliminate Vi 


bration t 
WATERTOWN, Wis. All Sizes, Square and Round ‘e 
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& Company, Hartford, Conn., 


RUBERLYNK DOOR t] 


service companies or banks in the handling 


work? .. ste 


are the most 
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verlapping about an eighth of an inch. Holes are punched 


n this cloth according to the position of the binder posts 


Such a sheet, it is said, will wear almost indefi- 


Litely [The results of laboratory tests are given to illus 


ate this feature of long wear 
> 


Marlene Dietrich Hailed as Modern Venus 
The accompanying sketch of Marlene Dietrich was mad 
yy Donald E. Andorfer, portrait artist of the Strand thea 
er, Whitewater, Wis., “Venus” pencils 
other ople Miss 


a consistent user of 


work. To 


many pe 


T portrait and 
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DRAWN WITH A VENUS PENCIL, USED IN ADVER 
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SKETCH 
TISING THE MOTION PICTURE, 


present day feminine ideal in phys 


drawing here 


Nietrich embodies the 


. 


cal proportions Phe reproduced in re 


luced facsimile was used to advertise Miss Dietrich’s most 


ecent film, “Song of Songs,” and held a prominent place 


n the lobby of the Strand during the run of the picture. 
The above portrait of the celebrated screen star is shown 
yy courtesy of the American Lead Pencii Company of 
loboken, N. J. 
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Store Manager Asks about Obsolete Equipment 
In an before the National Retail Dry 
Association, Edward N. Allen, vice president of Sage-Allen 
asked “Have you Obsolete 


address Goods 


machinery 


fice Equipment?—there is no piece of offic 
] obsolete. 


at is over five vears old but what has becom« 


investigate the systems used by public 


Do you ever! 
of their office 
res are much behind the times as far as office 
department store executives 


satisfied individuals in the world as far as 


nanagement is concerned 


concerned ... manufacturers of 


kept on with 


heir own systems are 


fice equipment have their research work, 


ere have been some big developments.” 
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-->NEW/ 
Svecwlives.. 


ARE ALSO 
GOING TO WORK 


new personnel in 












New workers in factories 
America is putting people back to 





offices 
work. 

The first demand of the alert executive is 
for usable records. He wants to know—and 
he MUST know if he is to stay on the job 
and make money for his company. Shorter 
working hours mean more accomplishments 
to be crowded into each hour. Increasing 
commodity prices — new labor costs — new 








employment personnel — new code agree- 
ments, all mean new burdens for manage- 
ment. Detail must be eliminated to save 
executive time. 


Acme has anticipated your needs of today 
and tomorrow with visualized equipment in 
tune with the times. Acme now offers you 
two great lines of Visible Records—ACME and INSITE Acme—A World-Wide Service 


—a choice. Now you can provide for visible records in Devoted Entirely to Visihte Equipment 


. ‘ Acme service in simplifying office records to elim- 
EVERY department — effect new economies, speed up inate detail work with visible equipment has saved 
routine—get more done in working hours. 








industries millions of dollars. Inventing and improv- 
ing new features for your convenience has made 
Acme the preferred choice of experienced visible 


o— 7 Id. 
———_ equipment users all over the wor 
WRITE US 

At certain points Acme dealerships 
are available. You are invited to 
request complete information. 


DEALER'S FREE SAMPLE 


The 1934 edition of Acme Da-Log 
-the executive's visible desk diary— 
is now ready. Sample and prices on 
Acme’s New Line =—— request. 


ACME INSITE ACMECARD SYSTEM COMPANY 
VISIBLE RECORDS RECORD PRODUCTS  8S.Michigan Avenue - CHICAGO 
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OFFICE APPLIANCES 


The Staple Line 
In the Stapling Line is 


Hotchkiss Model No. 1A 
Weight—2'% Ib. Uses No. 1A 
wire staples \%" crown, %" 


lew 210 per strip—5000 per 
box 





EGARDLESS of what else he carries every pro- 

gressive stationer sells HOTCHKISS STAPLING 
VACHINES and HOTCHKISSSTAPLES. There isa 
reason for this—-HOTCHKISS is the standard paper 
fastening machine, HOTCHKISS is known, HOTCH- 
KISS has the biggest demand, turnover, profit. 





Hi ee ikiss Model No. 3A-54 


NEW MODEL Weight l * » P 

Wo. sew ee, No. SAGA, wire As the world’s oldest and largest manufacturer of 
») per strip 000 per carton . . ° ° 

stapling machines and staples Hotchkiss has pioneered 


most of the improvements in paper fastening devices. 
Hotchkiss machines are recognized as the finest 
obtainable. They are known to be fool-proof, economi- 
cal business necessities. Next to the typewriter they 
have become the most used office appliance and no 
modern office will do without them. 








Hotchkiss is a standard item in the stationer’s stock. It 





Hotchkiss Model No 1 

We ) b ov] oO . » ° » . . e 
at ee staples, 39° crown, is therefore the line of easy selling, the line to standardize 
’ ¢ » s p * 

— on, the line for every stationer to push. Let Hotchkiss 


help you cut costs and make money. Write for in- 
formation and advertising helps or see your whole- 


saler now. 


THE HOTCHKISS SALES CO. 


Norwalk Connecticut 


ss 





Hotehkiss Model No. 2A 
WE 00 ove paeT 


Weight—1% Ib Uses No 

2A wire staples, 4%" crown . . . . 

Ve" leg, 105 per strip—5000 Sole Domestic and Foreign Distributors 
per box 





Hotchkiss Wire Staples 
are NOT soldered ut 
preformed and frozen in 
strips that hold together 
firmly yet detach easily 
with only the slightest 
pressure on the plunger 
of the machine They 








Hotchkiss Model H 54—The Hotchkiss 





Hotchkiss Model No. H.I Stapling Plier that has taken the in- 
40 -NEW MODEL---HEAVY dustry by storm For use in home are guaranteed against 
DUTY. Weight—10 Ib. Uses office, school, store, factory. Weight clogging and all com- 
N » 288 wire staples Y,” 6 oz. Uses No. H 54 wire staples. %" ylaints when used in 
wn “%" leg. 210 per crown, 44” leg, 50 per strip-——5000 per fotchkiss and other 
000° per box carton stapling machines 


HOTCHKISS 
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Japanese Competition in Pacific Islands 


Harry Carr, who writes “The Lancer” for the Los An- 


been touring the Far East, and noting 


geles Times, has 
the commercial and social aspects of that region. One of 
his contributions to The Times commented on Japanese 
competition for trade in the islands of the Pacific: 

One of the American business men of Cebu told me what 
Japan is doing in the way of capturing the trade of the 
islands 

This man sells stationery and other goods to the Filipinos 
and to such Americans as buy. 

He has been buying lead pencils made in America. For 
these he paid 1.45 pesos a gross. The Japanese came to 
him with an offer to make the same grade of pencil—from 
selected Canadian wood and the best graphite—for ninety 
centavos a gross, a cut OF fifty centavos a gross. Out of 
this the Japanese had to pay freight from Canada and the 
American tariff. 

The same merchant has been buying a well-known brand 
of fountain-pen ink in the United States for 13.65 pesos a 
gross. The Japanese sold him an ink that had equal selling 
appeal for five pesos a gross 

School crayons apparently of equal grade to the Amer- 
ican product are delivered in Cebu—after paying the tariff 

for exactly one-half the American price 

Canvas shoes are delivered in Cebu for one-third the 
American price. 

Since the price of the dollar has fallen the yen has risen 
in value, and the Japanese have been compelled to modify 
these prices somewhat. Pencils, for instance, have gone 
up from ninety centavos to 1.25 pesos. 

If these islands ever fall into the hands of Japan she will 
have all the pencil wood she wants without sending to 
Canada and she will not have to pay tariff. Japan will be 
able to laugh at foreign competition in these great growing 
markets. 

It is no use to condemn Japan for being able to undersell 
the world. Trade is war. 

If by superior manufacturing methods—a better co-oper- 
ation with government credits and cheaper labor, she can 
lick the world in trade, she is entirely within her moral 
and ethical rights. 

Mr. Carr is a keen observer of peoples, and has an un- 
usually fine conception of commercial viewpoints for a 


news writer 


= 


A New Catalogue on Chromsteel Furniture 


The Howell Company, designers and makers of metal 
furniture, Geneva, Ill, are just out with a new twenty-four 
page catalogue, illustrating Howell Chromsteel furniture. 

The catalogue is quite a complete treatise on modern 
furniture and its application as disclosed at A Century of 
Progress. It is stated that Chromsteel furniture may be 
found in over ninety per cent of the exhibits and modern 
homes at the world’s fair. The catalogue shows pictures 
of layouts in new Chromsteel furniture and individual pic- 
tures of settees, reclining lounge chairs, studio couches, 
posture back and seat chairs, upholstered spring seat chairs 
and many applications of these designs, including spring 
filled seat chairs, lounge chairs, etc. This line of furniture 
is used also in restaurants, lunch counters, drug stores, 
etc., etc. 

The catalogue is an interesting résumé of up-to-date 
metal furniture and will perform a useful office in the cata- 


logue files of dealers 
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Joplin Stationer With N. O. R. Corps 
Gibson G. Wolfe, manager of the Boyer Stamp & Seal 
Company, 309 Joplin street, Joplin, Mo., has gone with 
Mrs. Wolfe and their two sons to spend two months in 
Norfolk, Virginia. Mr. Wolfe is a lieutenant in the Na- 
tional Officers’ Reserve Corps and will take a course in 
the Coast Artillery School at Fortress Monroe.—HDR 


BECAUSE 
OF THIS 
NEW ADVERTISING CAMPAIGN 


Best-Test White Rubber Paper Cement is being 
advertised in ‘**Time,”’ the N. Y. ‘Times’? Sunday 
Magazine, “Printers Ink Monthly” and “Signs 
of the Times.” 

A total of 1,226,651 printed messages each month 
tell your customers the merits of the fast selling, 
liberal profit items. Made in six sizes. Ideal for 
home, office and school use. Order from your 
jobber—or write us for prices. 

A good line of products, attractively displayed, 
nationally advertised. 

Send for Circular **O.”’ 
Union Rubber and Asbestos Co. 
Trenton, N. J. 
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Wrenn Desk Blotters 

















f Showblott 
IB . provides a 
. ‘ | service needed 
’ " 2 | by purchasers 
iN * | of office sup- 
fo) “ plies—and an 
added income 
for Stationers. 

< 








Blotters are staple stationery merchandise but 
you can sell more of them by featuring them 
regularly. The SHOWBLOTT cabinet affords 
an excellent display and comparison, insures a 
clean, fresh stock and facilitates inventory. It 
is made of furniture steel and plate glass, 
finished to match mahogany or in olive green. 
SHOWBLOTT harmonizes beautifully in any 
store interior. 


WRENN mosaic blotters in twelve popular 
colors offer interesting variety. Stationers are 
invited to write for details and samples, and 
for our special introductory offer of the 
SHOWBLOTT cabinet. 


The Wrenn Paper Company 


MIDDLETOWN, OHIO 
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DEFIANCE 
72-78 SPRING ST. 


PERFECTION No. 70 





PERFECTION No, 50 


SALES 


The Pioneers 
and still 
the Leaders! 


® Service and quality 
have established a repu- 
tation for our calendars 
over a period of thirty 
years. Standardize on 
the genuine . . . imitated 


but never equalled. 


Superior Features 
of our 1934 Line: 


l The edges of all our 
° pads for 1934 will be 
mottied in black. 


» Tep covers will be 
= printed in a new, at- 
tractive color scheme. 


3 Bases finished in black, 
* olive green and ma- 
hogany enamel; brushed 
brass, nickel and statuary 
bronze plate, 


1 Several new numbers 
* have been added to our 
1934 line which will be of 
interest to the trade and 
make our line the MOST 
COMPLETE ON THE MAR- 
KET. 


Manufactured solely by 


CORPORATION 
NEW YORK, N. Y. 








————— —— 





| N.R 


















ly basis. 


The new 35 
hour weekly 
lators are 


anewers in | 


vi 








lating time in half. 


Hourly basis 
Calculators 
have answers 
in \ hour or 
'/ hour steps. 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Write for Circular 


Meilicke. Systems, Inc. 
@ 2 ~~ 3466 No.Clark St. Chic 


A. payrolls compiled, 


without figuring | 


Meilicke ready-made answers to routine problems cut calcu- 
Any employee can use Meilicke Systems 
without training. There are no keys to punch, no levers to pull. 
Just turn the card and copy the answer. 


Avoid New Code 
Complications 
Pay Roll Cale 


on piece work, hourly or week- 


ulators are built 


hour and 40 
basis Calcu- 
now ready; 
; hour steps. 
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OFFICE APPLIANCES 


NRA Emphasizes Need of Export Outlets 


A bulletin by the National Foreign Trade Council, India 
House, Hanover square, New York, directs attention to the 
fact that the National Recovery Act measures are bringing 
into prominence the extent to which the major sections of 
our national economy are dependent for prosperity upon 
overseas markets. The codes submitted by producers will 
achieve greatest results by recognition of the importance 
to be attached to the encouragement of our overseas com- 
merce as a natural and indispensable element in the re- 
covery of our national prosperity. 

Past experience shows that increasing industrialization 
abroad has no tendency to restrict exports from the United 
States. Even though the depression has brought a sharp 
decline in our export trade, Europe continues to be our 
leading market. During the first quarter of this year our 
exports to that area were forty-nine per cent of our total, 
exceeding the percentage of any calendar year since 1925. 

During 1932 more than forty per cent of our manufac- 
tured goods exported were shipped to Europe, compared 
to about twenty per cent to Latin America 
America is in early stage of economic develop- 
There 


Latin 
ment which favors reciprocal trade arrangements. 
are economic ties between the nations of this continent 
which favor closer relationships and which make our bar- 
gaining position strong in spite of most-favored-nation 
treaties concluded by some of the Latin American repub- 


lics with some other countries. 


> 
New Publication Shows Promise 


Before us is No. 1 Volume 1 of “The College Store” for 
September, 1933, the college trade magazine published by 
the National Association of College Stores. The initial 
number, which is of liberal size, contains a message from 
the new president of the association, Jeff Coleman; a re- 
port of the code committee by W. R. Barnes; “The NRA 
as I see It,” James H. Lott; “Social Aspects of the Elev- 
enth Annual Convention,” by Virginia Crim, besides edi 
torials, articles and miscellany. 

The cover, handsomely done in colors, shows a black 
and white reproduction of the Memorial Union building 


of the University of Indiana, a fine structure built along 

modern lines 
“The College 

cover, is well illustrated and contains much material of 


Store” contains twenty pages including 


value. In some of the pictures taken at the eleventh an 
nual convention, we notice familiar faces 
Office Appliances extends its best wishes to “The College 


Store” and hope s that it will achieve the success it deserves 


= —~—>— 


Revised Discounts by Hoosier Desk Company 


The Hoosier Desk Company, Jasper, Ind., has distributed 
to the trade its new wholesale price list covering the list- 
ings in Catalogue No. 30. While the new prices include 
some advances in prices, the Hoosier Desk Company con- 
tinues to give its excellent values in office equipment. In- 
creases, where made, are due to boosted costs of labor and 
Che Hoosier factory is operating under the code 
Administration 


materials 
approved by the National Recovery 


oe 


Prizes to Portland Children for Prosperity Papers 

Participating in the big “Back to Prosperity Campaign” 
in Portland, Ore., the J. K. Gill Company of that city of- 
fered prizes to Portland high school children who ad- 
vanced the best ideas on the topic, “If Everyone Spends, 
Everyone Works.” The prizes consisted of three pen and 


CML 


pene il sets. 























NOVEMBER, 1933 103 


= Steel Office Equipment by => 


COLUMBIA 


The policy of this Company is the same today as always: 





1 To make every item in the Columbia lines the very best in its 
* class, permanently a credit to the dealer who sold it and a source 
of repeat orders as well as of permanent satisfaction to the user. 
Columbia products are widely known for their all-around quality 

and fine workmanship. 


9 To render unfailing service to the dealer. Large stocks, quick as- 

* semblage and excellent shipping facilities permit immediate ship- 

ment of standard equipment, while built-to-order work is done 
quickly. 


3 To have a consistent sales policy. Columbia does not sell certain 

* dealers at prices which eliminate others from fair competition. 
Columbia does not maintain any direct selling organization; retail 
inquiries are referred to the dealer. 


A. To co-operate closely with the dealer. Every possible assistance 
* is rendered to enable the dealer to handle Columbia products with 
increasing satisfaction to himself and his customers. 


Dealers interested in becoming distribu- 
tors of Columbia products are invited to 
write for our latest catalog and price list. 


Columbia Steel Equipment Co. 


WEMBER 


Office and Showroom 
Linecoln-Liberty Building 
N. E. Cor. Broad & Chestnut Sts. 


P. 0. Box 2244 
Philadelphia, Pa. 





WE DO OUR PART 
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Bates Stapler Adapted to Foot-Power Operation | 
The J., has 
developed a foot-power stand for use with a standard Bates | 

The 


enough to 


Bates Manufacturing Company, Orange, N. 


stapling machine. stand is light enough to be portable 


but is heavy hold a fixed position or it can be 


BATES STAPLER 
with Stand 
for Footpower Operation 






USE 


BATES FOOT-POWER STAPLER IN 


the floor. It is adjustable to any 


Extension tables at either side or left at 


permanently attached to 
required height. 
the stapler level are supplied on order. The stand can also 


be furnished to handle two or three staplers in a battery. 


asnineaiiimaiains 
Blind Man’s Typewriter Wins Business 

Field] One of the most interesting insurance 
offices of the middle west is the Olsen Agency 
at Stoughton, Wis., which is efficiently operated by Arthur 
blind Olsen 
his eyesight when a young man. Knowing 


Insurance 
Insurance 
Olsen, who has been for many years. Mr 
began to lose 
that he would eventually be blind, he started to train him- 
self to overcome the handicap and now is able to walk to 
his home to his office unassisted, can operate a 


seem almost impossible for a sightless person. 


and from 


typewriter and numerous other things which would 
He orig- 
inally entered the insurance business in 1905, spending two 
years as a solicitor in fire and casualty lines. Then after 
several years in another line of business he entered into a 
partnership with his father, K. G. Olsen, at Stoughton in | 
1918. The elder partner retired several years ago and since | 
then Arthur Olsen has operated the office with one assist- | 
ant, a secretary, who reads his mail to him, keeps books, | 
of the Mr. Olsen does most of his 


own correspondence. 


Mr. Wolfert Reenters the Office 
Equipment Business 
( H conducted the 
Office Toledo, Ohio, 
established himself in the office equipment industry under 


and takes care hling. 


Wolfert 


again | 


W olfert, 


Equipment 


who formerly 


Company in has 


the name Business Equipment Mart. The new enterprise 

occupies the same quarters as the old at 317 Erie street. 
Mr. Wolfert is establishing a new catalog file and would 

like to receive recent issues from manufacturers and whole- 


salers 
as 
Carter’s Chicago Office Going Strong 
F. F. Harris of the Chicago office of the Carter’s Ink 
Company reports that his staff is being rushed to the limit 
filling orders that have come in in anticipation of cold 


weather 





105 









ROBARCO VERTICAL 
|} FILE FOLDERS 
1 








WE DO OUR PART 














A most complete 
line, comprising 
three distinct quali- 
ties, in a range of 
weights to answer 
all Filing require- 
ments. 








STOCK FOLDERS— 


Standard letter or cap sizes. Guide 
height letter or cap sizes. Straight 
cut or tab cut. 


SPECIAL FOLDERS Special sizes and tab cuts. 

Folders re-enforced at fold 
or top, where most wear is given. Prong folders—fluted folders— 
printed folders. Send us your special inquiries. 








—— 3 





A complete set of samples, neatly boxed, and Pricelist F-431 are now 
ready for mailing. MAY WE SEND THEM TO YOU? 


ROCKWELL-BARNES COMPANY 


1511 West 38th Street Chicago, Illinois 
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Graffco MAPTACKS 


They point the way to new markets; indi- 
cate salesmen’s routes, branch offices ; locate 
fire or police boxes; serve in a thousand 
ways as an efficient aid to business execu- 
tives, government officials, etc. Whatever 
the Map Tack’s job, it can be done better 
with Graffco. Durable construction, with 
unbreakable head and tool steel point, makes 
Grafico MAPTACKS the most satisfactory 
to sell. 3 sizes; 20 plain colors; many color 
combinations. Write us for samples, prices, 
and trade discounts. 


GEORGE B. GRAFF COMPANY 


64 Washburn Ave. Cambridge, Mass. 











More Profits 


Now and for Years to Come 


DURA-FLEX 


NON-CELLU LOSE 


DUPLICATING STENCILS 


MANUFACTURED BY US 


HAVE STOOD THE TEST 
for 


performance, age and temperatures 


This American-made, superior, non-cellulose 
duplicating stencil challenges comparison for 
easy cutting, easy stylus, perfect reproduction 
and durability for long runs 

It is making money and friendly customers for 
our dealers 

With Dura-Flex Duplicating Stencils, Inks and 
Supplies, that YOI CAN ABSOLUTELY 
GUARANTEE, you can again develop your 
duplicating supply business to a_ position of 
profit and leadership. 

Performance tells the story . . . Glad to send 
samples and discounts if you will kindly tell us 
your requirements. 


DURA-FLEX COMPANY 
255-259 EE. 95th St... Chicage, Hlinois 











Neo. 536-H Neo. 521-H 

Top 36x26 Top 36x20 
Alma makes a number of attractive small 
desks suitable for the holiday trade, 
which many dealers have found advan- 
tageous to stock at this season of the 
year. 
ALMA DESK COMPANY 

HIGH POINT, N. C. 
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OFFICE APPLIANCES 


Systems for Sales Tax Requirements 

Sales taxes are imposed by several of the United States, 
involving a new set-up to handle voluminous details expedi- 
tiously. The Shaw-Walker Company, Muskegon, Mich., 
has completed a systems installation for collecting this tax 
by the state of Michigan Acceptance of the contract 
placed the responsibility for the design and installation of 
the system on the Shaw-Walker organization. Specialists 
of this concern planned every detail of the office routine, 
designed the card and filing systems required and fitted in 
the most effective type of “Built Like a Skyscraper” equip- 
ment for each filing requirement. 

Che detail work in the collection of a monthly tax from 
more than 75,000 retailers is enormous. Trained opera 
tors from the Shaw-Walker systems service department 
were engaged to set the new filing system in efficient oper- 
ation. The work at Lansing is proceeding so smoothly 
that it is credit to both the Shaw-Walker Company and the 
state officials who are in charge. 

Contributing to the smooth collection routine are such 
widely divergent items as ledger cards with the exclusive 
Shaw-Walker extended shoulder tabs, posting trays and 
guides, tabulating card cabinets, and an extensive battery 
of “S-W” free-coasting, wobble block files—already more 
than 100 in number—for the final housing of the retailers’ 
reports. A folder for each retailer and the indexing sys- 
tem installed affords quick and easy access to every re 


port in the files. 


> 


Women and Office Machines 


Che women’s bureau of the United States Department 
of Labor made a series of studies in Philadelphia and St. 
Louis during 1931 and the early months of 1932. This 
study showed that one in nine working in Philadelphia 
offices, and one in ten of those working in St. Louis oper- 
ated machines other than the ordinary typewriter. In the 
ninety-four insurance companies, public utility companies, 
publishing firms, chain stores, mail order houses, banks and 
investment firms covered by these surveys, 438 women 
worked on bookkeeping or billing machines, only 177 wom- 
en being found who still carried on this work by hand 

A comparison of the wages of hand bookkeepers and 
ledger clerks with the wages of bookkeeping and billing 
machine operators showed that wages tended to decrease 
with the change from hand to machine work in both cases. 
However, wage rates were found to increase with length 
of service and the hand bookkeepers were probably in the 
longer service groups. 

From interviews with employers in regard to office policy 
in Philadelphia and St. Louis, the reports conclude that the 
discharge of employees has not followed the introduction 
of machines into offices. Both reports, however, showed 
that fewer additions to the office force have been required 
since the acquisition of the machine and that very few 
people had been hired during the years covered by this 
study 


Ee 


“B & P” Price Lists on Loose Leaf and Bound 
Books 
From the Boorum & Pease Company, P. O. Box 272, 
City Hall station, New York, N. Y., come Price Lists No. 
19, covering prices effective August 24 on “Standard” Blank 
Book Catalogue No. 47, and Dealer’s suying Price List 


as Tie effective Sept mber 11, cove ring loose leaf items. The 


latter is thumb indexed. These price books reveal a com- 
plete range of utility merchandise for modern office and 


store accounting, 
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his is the Portable 


MOST PEOPLE THINK OF FIRST 


» » 


GN 
“ym 
% 


te hl 


Kom 


THE 


UNDERWOOD 
STANDARD © UJ : = PORTABLE 








. 

You can’t get away from it...more people do think 
of Underwood first when their thoughts turn to 
typewriters. They’ve heard more about Underwood. 


They feel confident of Underwood. 





Today Underwood Portable Dealers are profit- 


ing by this reputation. They have every right to. The Underwood Noiseless 





Tr ° ° ° . ° Portable. 
rhey are distributing the line of machines that rep- 
resents the high point of portable development... 

. The Underwood Junior The Underwood Noiseless 
machines that are easy to operate, fast and sturdy... Portable with shift key. 77 with tabulator. 
the Junior, the Noiseless, the Noiseless 77 and the 

e 


backbone of the line, the Standard Quiet Portable. 
Typewriter Division 


UNDERWOOD ELLIOTT FISHER COMPANY 


Typewriters * Accounting Machines « Adding Machines 


Underwood Portables are easy te sell. They con- 
tain all the features customary in their price class, 
as well as many that are exclusively Underwood. e- 

, ‘ 342 MADISON AVENUE, NEW YORK, N. Y. 


Communicate with Underwood Headquarters if you 
. . . a 
are interested in profits from fast-growing portable 


typewriter sales. 


SALES AN D SERVICE EVER YWHi'eE;*OROCE 
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Leather Brief Case made 


with Eagle-Ottax 
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2 Smooth, Analine Dyed Portfolio Leather 


Cc 


urtesy ¢ 


f Stein Brothers, 


Chicago, 


I 


mot 


Leather Brief Cases Are Traveling Again 


Salesmen are up and coming once more. In trains, in 
autos, in busses, on street cars, and on foot—the knights 
of the leather grip are zipping their brief cases and 
presenting their wares — and getting business. 

Once more leather demonstrates its usefulness and 


dependability to serve business in leather shoes, leath- 


er belts, leather luggage, leather brief cases, leather 
covered note be oks, leather bound « atalogs, leather 
bill folds, and leather upholstered furniture. 


-OTTAWA 


EAGLE 








tan CO., 


For all of these purposes this company tans and 


s 


finishes many kinds of leather and finds business on 


In the office furniture field orders for 


ue reat 
the up-grade. 
upholstery leather are coming in steadily from the 


manufacturers in increasing volume, indicating definite 
The 


increasing demands for good office furniture. 
furniture salesmen 


leather brief cases of office 


. 


are traveling again 
and they are getting business. 


Grand Haven, MICHIGAN 
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Activities of the Royal Typewriter Company Office 
at Chicago 

Paul W. Jones, manager of the Chicago office of the 
Royal Typewriter Company spent about a week of last 
month in the East visiting the Royal factory, New York 
City, Washington and Philadelphia. He reports that the 
factory is running at full production schedule but even 
under that circumstance is getting behind on orders 

Within a few days after returning from the East, Mr. 
Jones started out on another trip, this time to call on 
Royal sub-branches and agencies within the Chicago terri- 
tory 

In September the Chicago Royal office went “over the 
top” of its quota and Mr. Jones indicated the belief that 
when figures were available they would show the same 
record for October. Due to the increased volume of busi- 
ness and the signing of the N. R. A. code, the Chicago office 
has increased the number of employees in all departments 

accounting, employment, shipping and service 

[Two recent visitors at the Chicago Royal office were 
Roy Davis, Colorado Springs, Colo., and Claude Elder, 
Missoula, Mont. These Royal dealers, of course, took in 
the “Fair” while they were in Chicago. 

> 


“Skyscraper” Dealer Appointed at Springfield 

The exclusive dealer franchise for The Shaw-Walker lines 
at Springfield, Ohio, has been awarded to The Springfield 
Paper & Merchandise Company of that city. 

Chis dealer organization was formed in 1878 as a whole- 
saler and jobber of paper. Steady growth and expansion 
have characterized the years since that time, and it now 
handles general merchandise of every description, includ- 
ing an office supply division. 

This latest step in the expansion program, the ofhes 
supply division, is in charge of Mr. Ralph Huber. The 
members of the company approach this development con- 
fident that contacts made on other lines will prove valuabl 

By securing the Shaw-Walker franchise the new depart- 
ment has the benefit of growing in prestige with the one 
famous “Built Like a Skyscraper” trade mark, which covers 
a complete line of everything in filing equipment and sup- 
plies, steel business furniture, fire protected equipment, 
bank operating equipment, machine bookkeeping equip- 
ment, ete 

Mr. Huber has had a great deal of experience in the office 
equipment field, and is well known to the trade 

The officers of The Springfield Paper & Merchandise 
Company are J. H. Littleton, president and treasurer, and 
V. H. Dolbeer, secretary 

—— 


Lewis Now Assistant Production Engineer, I. B. M. 

W. L. Lewis, who for the past eighteen months has been 
assistant works manager at the main plant of International 
Business Machines Corporation, at Endicott, N. Y., has 
been promoted to assistant production engineer of the 
company 

Joining the company in 1922 as an employee at the Endi 
cott plant, Mr. Lewis's career has been devoted entirely to 
the manufacturing and engineering branches of the com 
pany He became head of the time study department of 
the main plant in 1928, and later was advanced through 


several factory executive positions. 
ee 


Riley Receives Promotion 
S. E. Riley, for twelve years Alabama manager of Bur 
roughs Adding Machine Co., with headquarters in Birming- 
ham, has been promoted to the position of manager of the 
company’s Pittsburgh office. He will be succeeded at 
Birmingham by J. E. Carter, transferred from Roanoke, 


Va—GHV\ 
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DO YOU 
BELIEVE THIS? 


IT’S STARTLING—BUT TRUE 


The only immediate benefit of any 
plain Celluloid Tab, is the slant or vis- 
ible feature of the Wagemaker Tab. 
No wonder your customer hates to pay, 
for a speculative advantage; longer 
life; which relates to some future time. 


LET US SEND YOU 
demonstrating samples of both a straight and 


slant Tab Guide, with instructions. 


The slant or angle is an acknowledged ad- 
vantage in an insertable. Why not in a non- 


insertable? Write us today. 


GRAND RAPIDS MICHIGAN 

















SCORING AGAIN /// 





i owe Dry Stencil has been pro- 
gressively developed to a degree 
of perfection that gives it character. 
Its chief characteristic is stability. It 
may be stocked by either dealer or 
consumer with the assurance that 
when needed it will cut a_ perfect 
stencil. Unaffected by heat or cold. 


American made — Patented 


Non fading blue—per- 
fect legibility — trans- 
parencyofstencil sheet. 





Free samples cheer- 
fully furnished for 


testing. 


The H. E. Smith Co. 


137 South 15th Street 
NEWARK, N. J. 
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\ 
Package 


— 
That 


A 
Display 
That 

Isa Isa 


Display Package 














A Product without an equal 


For information about this display that sells, 
send the coupon. 


MUNSON SUPPLY Co., 348 Hudson St., New York City" 


Please send information about the New Key 
New Package and Counter Display to 
























Vame 
iddress 
Cily Slale 
’ >. 
Carbons and Ribbons 
—F 
= E wit Oo Ove meet 
—_— = — y ad s 
== ——j, Emphasize the 
= —— i) importance of 
= the office equip- 
ment dealer's 
nal . 
eH service 
? . 
 6—Every office equip- 
"| ment dealer should 
be equipped to give 
)} first-class ribbon and 
= ui) «carbon service. Uni- 
= = formity and depend- 
= SEE, —#} ability of these sup- 
= 4 Ss ——|_~plies particularly are 
wf A —) of first importance to 
; 2 i the user. The deal- 
= Hy oer's prestige coupled 
— = +06Cwith high grade mer- 
2 = chandise 





gives him 
a decided advantage. 
LITTLE brands have a record of 44 vears’ satis- 
factory service—and a recognition as the standard 
of comparison. Many dealers by featuring LITTLE 
brands have succeeded in placing their ribbon and 
carbon business in a dominating position. Office 
equipment dealers interested in the genuine oppor- 
tunity offered by the LITTLE LINE are invited to 
write us 


A. P. Little, Inc., Rochester, N. Y. 
Vew York Office: Bible House, 


{stor Place 
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R. W. Young in Steel Equipment More than a 
Dozen Years 


Young has been engaged in the steel equipment 


R. W 


field for the past thirteen years. For four years following 


the war, he was engaged in the production end of the busi 


ness, starting as a punch press operator and advancing 


through the various stages of factory work until he be 


came foreman of assembly. Later he was assigned to 


special sales work. 














Mr. Young went to Detroit nine years ago as sales 
representative for the All-Steel-Equip Company Since 
R. W. YOUNG 
then he has continued in the same work in the Detroit 


trade throughout Michigan and 


About a year ago he 


territory, contacting the 
also in the city of Toledo. 
Corry-Jamestown 


became 


with the organization and 


associated 
since then has been acting as their Detroit district manager. 

In spite of unfavorable business conditions, the Corry- 
Jamestown people have been able materially to strengthen 
Michigan territory and now, through 
stock in Detroit as an- 


their 


their position in the 
the introduction of a warehouss 
they are making 


nounced elsewhere in this issue, 


bid for a larger portion of the business available in that 


territory > 


Touch Typing Taught Free in Seattle Store 
Equipped with a battery of Royal typewriters and office 
machines of other Frederick & Nelson, Seattle, 
Wash., held classes last month with hourly sessions for all 


those touch 


types, 


desirous of learning typewriting and the 
of office machines, without charge. The series 
fifth floor of the 


machines were in use from nine t 


manipulation 


of lessons was held on the company’s 


large store, where the 
five. These classes, popular with young women as well as 


with students and adults, taught the use of the typewriter, 


and made better possible prospects for the purchase of ma 
chines at Christmas or any other period. Experienced in- 
structors were engaged to teach the public to become more 
tvpewniting 


interested in the machine, and to learn toucl 


without cost CML 


> 
News Notes from Do/More Chair Company 
Dr. J. R. Garner, Do/ More medical director, visited the 


Elkhart, Ind., on his way home to 


of the College 


Do/More factory at 
\tlanta, Ga., after attending the convention 
of Surgeons at Chicago 
ing Do/ More 
Angeles; F 


Chattanooga 


Other visitors included the follow 
Ashcroft, Los 
B. Engelhardt, 


managers: E. L 


Toledo, and F. 


district 


R. Chapman, 


W. H. Ehrich, district manager at Indianapolis, is re 
covering from a serious operation 

Do/ More dealers report an increased interest in Do/More 
equipment and are substantiating their report by orders 


stock 


for more 
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Is YOUR Filing supply line 


UP-TO-DATE? 


This is the store of the 
STATIONERS COR- 
PORATION, Les 
ingeles, where an up- 
to-date line of Oxford 
products is featured. 


filing supplies 
exclusively 

the product of 
specialists 





YOU SIMPLY CAN’T MAKE PROGRESS 


in today’s competition on filing supplies if you do not handle 
an up-to-date line—and developments have come mighty fast 
in the past two years! 

You need a line that provides all four styles of folders—Rein- 
forced Top Manila, Kraft Folders, First Grade Single Top 
Manila, and then a good Second Grade Manila, for that 
competitive, low-priced business. The Oxford line provides all 
these. 

You need a line that provides a fast-selling specialty like the 
Oxford corrugated board files. 

You need a line with a strong and popular assortment of 
index cards and guides. 


The Oxford line is made by specialists in the development 
and manufacture of all these products—and we support you 
with a policy of distributing exclusively through dealers. 


May we send you samples and further information? 


OXFORD FILING SUPPLY CO. 
340-A Morgan Avenue, Brooklyn, N. Y. 
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Put EFFICIENCY on your 
Accounting Department Payroll 


’ In this day of quick changing conditions, the difference between 
speed and delay in accounting procedures may mean the differ- 

' ence between profit and loss. The efficiency and greater speed 
which International Accounting and Tabulating machines 


bring to all phases of accounting work are of outstanding interest 


International 
Electric Key Punch 


to business executives. 


Whether it is Payroll, Accounts Receivable, Accounts Payable 
or any of the other various forms of accounting, the International 
Electric Accounting Method will do the job with maximum speed 
and lowest possible cost. 


International Accounting and Tabulating Machines will put 





efficiency on your payroll. They provide a method of sure con- 


international : : : 
Record Sorting Machine trol which is being employed by government and business in 
seventy-nine different countries. A complete demonstration 
awaits you at any of our sales offices. Stop in tomorrow morning. 


Other International Business Machines include International 
Time Recorders and Electric Time Systems, International 
Industrial Scales, Dayton Moneyweight Scales and Store 
Equipment, Electromatic Typewriters and Radio Typewriter 





International Pd . 
Accounting Machine ‘ ystems. 


INTERNATIONAL BUSINESS MACHINES CORPORATION 


General Offices: NiSs Branch offices in all principal 
270 Broadway, New York, N. Y. NACHINE? cities of the world. 
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Armington Takes Erie Art Metal Line 


James R. Armington of Boston, Mass., who ts selling sev- 


eral lines as a manufacturers’ agent, is now the representa- 


tive of the Erie Art Metal Company of Erie, Penna., selling 
their line of Dandee waste baskets in the New England 
territory 


Mr. Armington is a widely known man among stationers, 
attendant at national conventions and 


being a consistent 
having represented one of the foremost New England 
houses for many years. His ability as an organizer of golf 
tournaments makes it a foregone conclusion that he will 
be prominent wherever golf is played 
oo 
Van Nierop Now with Smith-Corona 

John Van Nierop, formerly with the Royal Typewriter 
Company, has just sent out a multigraphcd announcement 
to the effect that he is now connected with L. C. Smith 


and Corona Typewriters, Inc., and that he is located at 467 


State street, S« henectady, N \ opened an 


> where he has 


otiice tor sale Ss, Service and supplies 


Che announcement consists of a four-page folder, the 


inside pages being a spread showing the Secretarial L. C. 


inch carriagé rhe 


' 


Smith typewriter with te 


back page 


presents mecl 


| anical details of interest to 


> 
Recent Addressograph-Multigraph Appointments 
at Cincinnati 


typewriter users 


j 


Tavlor has been made Addressograph sales agent 


L. J 
at Cincinnati, succeeding W. G Prior to this pro 
motion Mr Toledo. 
His advancement came as a result of his outstanding work 


Fuller 


\ddressograph agent at 


at Toledo 


Lhe Multigraph sales agent at s Howard 


Cincinnati 


Before his transfer to Cincinnati, Mr. Selby was 


Multigraph Division at the Buf 


hel lby 


agency instructor tor the 


falo agency 
> 


Emergency Ink 


At Holdenville, Oklahoma, when officials were rushed 


to death writing out contracts for planters who were agree- 


ing to reduce their acreage of cotton planting in return 
for receiving checks from their Uncle Sam, the supply of 
pencils ran out. But the officials merely sharpened some 


sticks, dipped them in a bottle of blueing, common, ordi- 


nary wash blueing, and went right ahead with the writing 
of contracts —HDR 
_— 
New Quarterly to Help Gift Dealers 
The Acorn Gift News is the name of a new publication 


issued in the interests of gift dealers by the Oakville Com- 


1 


pany Division of the Scovill Manufacturing Company, 


Waterbury, Conn The first number just issued presents 


a double-barreled prize contest intended to bring out 


profitable new 


\ postcard from the 


items and helpful sales promotional ideas 
dealer to the Oakville people will 
dealer's name on the 
~~ 
Records for Salesmen’s Calls 


Yawman and Erbe 


suffice to put the mailing list. 


Hugh | sales manager of the 
Manufacturing Company c: illuminating ar- 
ticle to Printers’ Ink Monthly on “How Detailed Records 
of Calls Control Salesmen’s Work.” The 
out by M1 | 


burdening the 


Smith, 


ntributed an 


system worked 


Smith affords the necessary statistics without 


salesmen with detail. 


ae - 
Riley & Stafford Assets Sold 


for Riley & Stafford, bankrupts, 


hnson, receivet 


on October 23 sold the tangible assets of the firm consist- 


of used office furniture at 425 South Dearborn 


Mic | ael 


ing mainly 


street, Chicago Tauber & Company were the 


auctioneers 
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SENECA 


PENCILS 


A BETTER Pencil 


for dealers interested in PROFITS 
as well as QUALITY. Ask for 
Samples. 
Mohican Pencil Company 
(Formerly United States Pencil Co.) MANUFACTURERS 
PHILADELPHIA PENNSYLVANIA 






















| 
| THE COMPLETE LINE 
| OF OFFICE EQUIPMENT 


IN STEEL 


ART STEEPCOMPANY 
| 





INCORPORATED | 


NE W Yor K 








The Complete Quality Line 
at Popular Price 


The ASCO catalog is a complete buyer's 
guide of steel office equipment. The 
widest assortment of stock sizes to 
meet all regular filing and storage re- 
quirements. Every item is in demand 
every day assuring you fast turnover 
and profit. 

Replenish your stocks today. 
and discounts are all in your favor. 


ART STEEL CO., Inc. 
300 E. 145th St., New York 


Prices 
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=P Morrow Appointed Auditor of Globe-Wernicke 
NX David B Morrow, a well known executive in the office 


equipment industry, has been appointed auditor of the 
Globe-Wernicke Company of Cincinnati, according to an 


£fOR CHRISTMAS $a LES announcement by J. S. Sprott, vice-president and general 


manager 


ma NKS For a number of years Mr. Morrow has been identified 














DAVID B. MORROW 


with the office equipment industry, in sales and accounting 
work. He also spent several years with the United States 
Steel Corporation 

To his new job, Mr. Morrow brings a wealth of useful 
experience, particularly in accounting and office system 


work. 


= 
Royal Sets Record with Miller Month 

In September, the sales organization of the Royal Type 

writer Company, Inc., put on what Advertising Manager 

W. A. Metzger named Miller Month, it being decided to 


make a demonstration of sales in September expressing the 





loyalty and cooperation of the sales force to and with 
Maxwell V. Miller, general sales manager of the company. 
| The efforts of the salesmen during Miller Month are said 


to have carried September sales records to new highs. 





Deal in Ev ry branch received its sales records made on parchment 
| Exelusi These were signed by each salesman with his quota and 
xclusive : 
Offi also signed by the branch manager with the percentage of 
ce branch quota mad These sheets will be bound in a 
. 
Supplies leather book in the order of the percentages mad 





The climax of the month came with the presentation 
of these parchment sheets to Mr. Miller at a luncheon given 


. u . ° u 
Every Dealer selling the Philco Line at the Advertising Club in New York City. Present at this 
has behind that product the knowledge luncheon were the following Royal officials: H. A. Way, 
gained in 25 years of valuable manufac- secretary; W. A. Metzger, advertising manager; Branch 
Managers J. H. Forshay of New York; Paul W. Jones of 


turing experience—a real guarantee that Se ee x" 
h ° lin rthhone and e shen . of Chicago; H. F. Brainerd of Hartford and R Kuver of 
© Is soning a papers Newark, all leaders in Miller Month business 

the very In presenting these sheets to Mr. Miller, Advertising 
Manager W. A. Metzger said: “In all my years of sales 
promotion work, I have never seen a response to any proj 


QUALITY ect sO immediate, sincere and enthusistic as was the re 


sponse of our ofhcers to the suggestion that they unite in 


HIGHEST 





WE DO OUR PART September and show Mr. Miller in sales that his courageous 


and inspiring leadership during the past three years has 





TP " been truly appreciated.” 
Phillips Ribbon & Carbon Co., Inc. ica ee ae —T 


Factory and Executive Offices In appreciation of his efforts on their behalf, Royal deal- 


61 HALSTEAD ST., ROCHESTER, NEW YORK ers made October Montgomery Month as an expression of 
BRANCHES re gard for W. J Montgom«e rv, Royal's portable sales man- 


NEW YORK CHICAGO BOSTON awe! Taking a cue from the successful Miller Month in 
82 Wes 3 "00 . dackso " rhe 

West Broadway RS n 115 Purchase St. September, portable dealers went out to show what they 

ST. LOUIS PHILADELPHIA CLEVELAND could do for their chief. 


221 Fullerton Bidg. 1055 Chestnut St. 1002 Leader Bidg. 
MILWAUKEE 

SAN FRANCISCO 6114 Plankinton PITTSBURGH sitio results soon to | nno : ro rz 

247 California St Bldg. 410 Bessemer Bidg. ition and resu ar e announced will ae 


Che dealers gave their enthusiastic backing to the propo- 


wl 





at Royal dealers can do in honoring a chieftain 
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x**e 


THAT 


Emerson once said: 





x*x*e* 


MOUSE-TRAP MYTH 


“If a man can write a better book, preach a better sermon, or make 
a better mouse-trap than his neighbor, though he builds his house 


in the woods, the world will make a beaten path to his door.’ 


Who found the way ? 

Emerson’s mouse-trap was a lesson on the leadership 
of quality. But who would know about the mouse-trap 
unless he were told? Who could find the way in the 
woods unless someone marked the path ? 


Esterbrook’s great Fountain Pen idea 
Esterbrook is responsible for a startling pen develop- 
ment. Esterbrook Fountain Pen has a holder like 
other fountain pens. To the eye, it is a fine, well-built 
fountain pen. But to the hand—there is the tremendous 
improvement. For in the holder of the Esterbrook 
Fountain Pen is no mine run, hit or miss pen point. 
In Esterbrook Fountain Pen is 


> 


Esterbrook and that path in the woods 

To know Esterbrook Re-New-Point Fountain Pen — 
To realize its writing accuracy — To understand the 
scope of its point selection—is to approve and endorse 
it. But first, someone has to tell about it. The more 
the Esterbrook Fountain Pen story is told the more 
people know it. And the more know it, the more 
will accept it. 

Esterbrook Fountain Pen stands alone 

We know the Esterbrook Fountain Pen story. You 


know the Esterbrook Fountain 











no less than a real Esterbrook ) — 


point reproduced in Duracrome. 


A Real Point 

in a Fountain Pen 

Since 1858 Esterbrook has been 
making fine steel points for the 
writers of the world—for execu- 
tives and their secretaries, for 
bookkeepers and stenographers, 
for school children and for 
grown-ups who still take pride 
in the beauty and character of 
handwriting. The new Ester- 4 








The impetus for real prosper- 
ity must come from the man- 
ufacture and sale of quality 
products ... Our economic 
salvation lies only in preser- 


vation of quality. 


Edad VOGOR/ 


Pen story. If your customer knew, 
he’d buy. It is an astounding 
modern writing development. 
All the convenience of a fountain 
pen combined with all the writing 
accuracy of steel —that’s the 
And Re-New-Points, so 


easily renewed by user, are the 


story. 


PRESIDENT mechanics by which the story is 








brook Fountain Pen meant that \ 





they, for the first time in penman- 
ship history, could have a fountain pen with exactly 
the point they required. 


Re-New-Points —Renewable by the User 


To maintain the accuracy and precision of the 
Esterbrook Fountain Pen point it was necessary to 
solve a problem. With continuous use, there is with 
all fountain pens a measure of mal-adjustment due 
to ink clogging — damaged, bent or worn points. 
To the exacting writer, to the individual whose busi- 
nes3 or inclination demands writing care, a point ever 
so slightly out of order would defeat | whole 
Resodienale Fountain Pen purpose. The Esterbrook 
answer was replacement. Re-New-Points — Renewable 
by the user. Re-New-Points are as easily renewable in 
Esterbrook Fountain Pen as steel points in an ordi- 
nary holder. They can be readily unscrewed and new 
ones screwed in by the user. 


demonstrated. Everybody who 


uses a pen is concerned in the story. 


Tell the Esterbrook story 


Don’t wait for the world to make the beaten path. 
Remarkable as the Esterbrook story is, universal as 
its application is, only those will benefit who actually 


hear it. There will be a beaten path, there can be a 
beaten path—but only as the result of many, many 


tellings. The more the Esterbrook story is repeated, 
the greater its acceptance —the more profit to us all. 


ESTERBROOK STEEL PEN MANUFACTURING CO. 
86 Cooper St., Camden, New Jersey or BROWN BROS., Ltd., Toronto, Canada 








ESTERBROOK: The only nationally advertised popular priced Fountain Pen 
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Guctease Christmas sales 


with the Record Chest in the —, 


net 


GIFT PACKAGE 


A beautiful combination of tan, green and 
blue in a design moderne. The price is the 
same for the present. Order at once and 
be prepared to display the season's best 


seller in this attractive gift package. 


Every demonstration of the attractive and 
useful Record Chest means a sale now. 
There will be a definite rise in price before 


November 20. 


as 


Betas — 


Rus ie 
Gat: Net | 40 


, PP. S i 
TRANSFER BUSINESS ~4 


tere 


f 








1155 Jay Street > 
Rochester, N. Y. * 


} | want to know about the a 
Record Chest in the new gift * 
package. *, 
Send me complete information on e 
your “Transfer Sales Plan that Sells’. + 


. 


* 


* 
* 





* 
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thousands of files will be transferred. 


THIS MEANS TRANSFER BUSINESS NOW 


New Systems — New Guides —New Folders — 
New Transfer Cases and Files. (Only “Y and E” 
has a complete line and sales plan for you.) This 
is your biggest profit season! 


EMPIRE FOLDERS — Last year was our greatest folder 
year because the Empire is the greatest folder value ever 
offered. Furnished in three weights, plain or crimped 
reinforced tabs. Three colors. A\lll tab sizes and posi- 
tions. Triple scored bottom. And a new feature— 
All top corners are rounded. 


Send coupon for the sales plan that really sells. 





YAWMAN 4» FRBE MFG.(. 
1155 JAY STREET, ROCHESTER, NEW YORK 
Steel and Wood Filing Cabinets . : Steel Desks Steel Shelving Safes 


Office Systems and Supplies Visible Index Equipment Bank and 
Library Equipment 














NOVEMBER, 1933 


New Counter Card for Autopoint De Luxe Line 


The latest dealer help created by the \utopoint _om- 
pany, 180] 


on which are 


Foster avenue, Chicago, IIL, is a display card 


mounted three members of the Autopoint 


De Luxe line The card is modernistic in design and 


treatment. Its general background is gold with an out- 
lining of black. The semi-circular projection at the top is 
following words in a light green: 


Better Pencil.” Phe 


black and carries the 


“Streamline Autopoint—The three 


we; 


Streamline 


Qutepeint 


The Beller Pencil 
iat 











BLACK AND WHITE REPRODUCTION OF THE 
COLORFUL NEW DISPLAY CARD OFFERED DEAL 
ERS BY THE AUTOPOINT COMPANY 


pencils mounted on the card are, from left to right, No. 
58, No. 19 XB and No. 18 B 

The Autopoint De Luxe pencils have an intrinsic beauty 
that is achieved by an unusual flow of the material in the 
The 


amber, 


barrels, resulting in a semi-transparent grain effect. 
offered in the 
ivory, transparent ruby, amethyst, rose 


line is following colors: Cloudy 


green jade, white 
and sapphire. It is available in gentleman’s standard size, 


and gentleman's oversize models, and in short length 


models for ladies. 


_— 
New Company Succeeds Detroit Metal Specialty 
Corp. 

The Eaton-Detroit Metal Company, with headquarters 
at No. 9771 French Road, 
ceeded the Detroit Metal Specialty Corporation, who were 
Ireland & Matthews Manufactur- 
ing Company, makers of cuspidors and other sheet metal 


Detroit, has, it is reported, suc- 
in turn successors to the 


stamped goods 
We understand that the Eaton interests in the concern 
those of the 


automobile hub caps and other 


just formed are Eaton Easy-On Cap Com 
pany, manufacturers of 


specialties, at Cleveland, O. 
. a 
Typewriterdom at A Century of Progress 
Elliott 


\ Century of Progress, Chicago, was 


During October the exhibit of the Underwood 
Fisher Company at 
visited by typewriter men from New York to Seattle, and 
points between. The guest book at that exhibit recorded 
the following: H. W. Alexander, Wichita, Kans.; J. E 
Hoyt, New York, N. Y.; G. W. Hunt, Indianapolis, Ind.; 
New York, N. Y.; F. J. Mercer, Seattle, Wash.; 
Detroit, Mich.; F. A New 
Teck, Indianapolis, Ind 


H. L. Junge, 
Wm. J. Modrach, 
York, N. Y.: Ben 


Robinson, 
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THE NEW borat NO. 33 








Height 26 in.; 
table top 17% 
in. by 14; shelf 
i2x14. Rubber 
tired casters on 
rear legs, rubber 
feet on front 
legs. 


sembled in 
minutes. 


Wood tops and 
shelves in oak, 
walnut or mahog- 
any finishes; steel 
frames with black, 
green, brown or 
maroon “baked 
on” enamel. 
Made of electric welded steel tubing, in design and construction 
similar to the thousands of Sherman Manson stands that have 
been in satisfactory service more than 25 years. In appearance 
and sturdiness without equal in its price class. Side members 
are welded, not merely bolted or secured with slip joints so 
commonly used in inexpensive stands. 

Responsible dealers may order sample stand for examination 
with return privilege. 


Sherman-Manson Mig. Co. 
621-6318. Kolmar Ave. Chicago 


WE DO OUR PART 












Shipped K. D. in 
heavy fibre car- 
ton; shipping 
weight 16 to 18 
Ibs. Easily as- 


5 





























EVERY TYPEWRITER 
USER A PROSPECT! 


Here is a remarkably simple method for writing 
forms of all kinds; invoices, orders, etc., on any 
make typewriter, in one third the time. Elimi- 
nates slow system of handling loose sheets, padded 
forms and smudgy carbon. 

Miami Fast Forms are printed in continuous 
sheets, with duplicate copies, ready for writing, 
with carbon paper automatically inserted. Easy 
to load in machine and 300 to 500 sets of forms are 
written without adjusting forms or carbon. 

The simple attachment, furnished free, makes 
every typewriter a billing machine, without a 
dollar’s investment. Every office a prospect—every 
order insures a substantial profit. Sells itself. 
Write for new Stationer’s discounts and descriptive 


folder. 
THE MIAMI SYSTEMS CORPORATION 
Cincinnati, Ohio 


Manufacturers of Continuous Stationery for Auto- 
graphic Registers and all makes of Billing Machines 


























Crown 


Repeat Orders 
















Come easier to the individual or 
distributing organization that 
stresses quality. Crown Ribbons 
and Carbons have the quality 
which makes satisfied customers. 
Your city may be on our “open 


for representation” list. Inquire. 


Crown Ribbon & Carbon 
Mf3.. Co. 


Rochester, N. Y. U.S.A. 














WITHIN 10 GRAINS! 


That is now the postoffice scale sensibility 
and tolerance for checking postage. 
Forty-eight cents to $2.00 per pound prevailing postage 
cost must be checked by every mailer to prevent 
costly postage waste. 


Over-Under Weight 


indicator at end of beam 
indicates an unmistakable 
hair-line balance 


Airmail No. 1 
Airmail No. 4—Capacity 4 Ib. x 
Airmail No. 9—Capacity 9 oz. x 4% oz. without computing chart. 


Com puting chart shows all mail and parcels post rates up to full capacity 


Capacity 1 Ib. x % oz. with computing chart. 
4 oz. with computing chart 


Over 20,000 Triner New-Type Scales 


recently installed by the U. S. Postoffice Department 
because a variation of only a FEW GRAINS is now 
permitted between each ounce division—such a fine 
variation is not apparent on any ordinary scale. 


TRINER SCALE & MFG. CO. 


2714 W. 2ist Street Chicago, Hlinois 
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Diebold Motion Picture Interests Visitors at Big 
Fair 

features of the Ohio exhibit at A Century of 

of in- 

of the 


One ot the 


Progress Exposition at Chicago is an endless series 
formative moving pictures of Ohio industries. One 
of these films is that which takes visitors 
tour of the plant of The Diebold Safe 


said to be the 


most interesting 
on a hitteen-minute 
and Loc k 


safe and vault manufacturing plant in the world 


Company at Canton, O., largest 


Phe new 
daylight hold-up prevention equipment developed by the 
Diebold research laboratories to check the spreading men- 
ace of banditry is especially interesting Bankers and 
business men are given quick illustrations of how the Die- 
bold method of 
burglar protection; how it detours bandits to unprotected 


banks 


to transact business. 


handling money combines hold-up and 


victims, and how it makes and stores safe places 


for people 
Included in the picture is a demonstration of the new 
Rekordesk safes, first in the 


This safe offers many advantages, not the least 


electric world to be electrically 


operated 
of which are twenty-four-hour day and night protection for 
more fires in the daytime 
Rekordesk during 


button and 


vital business records. There are 


than at night, but with a Diebold electric 


a daytime fire all one has to be is “push the 


run.” The safe automatically closes and locks itself, plac- 


ing its records under instant fire protection, 
floor 


featured, 


Receding door safes, which save one-third of the 
space as compared with swinging-door safes, are 
along with the new ledger tray safes for use in connection 
with modern bookkeeping machines at which the operator 
works in a sitting position, 

Titus Executive Assistant of I. B. M. 


Walter F 


ternational Business Machines Corporation, has been pro 


Titus, former general service manager of In- 
moted to the newly created post of executive assistant. In 
this capacity he will work under the immediate direction 
Thomas J. Watson and Vice-Presidents O. E 
Nichol, aiding them in the handling 


of President 
Braitmayer and F. W. 
of administrative matters and in the study and solution of 


various executive problems in all divisions of the company. 


Mr. Titus 
as a mechanical service man. He 


joined the company in Omaha twenty-four 


years ago was advanced 
through various sales executive posts and is regarded in- 
as an expert on electric accounting and tab 


their 


ternationally 
ulating machine equipment and applications to all 
forms of industry. 
—__—_<_—_ — 
Air Shipment of Marchant Machines to N. Y. Show 
To make that the model Marchant 
calculating machines would reach the New York 


were shipped by air 


certain new electric 
Business 
Show in time for the opening, they 
Oakland. 
eral manager of the 
transportation, and the machines arrived at the Newark air- 
port on scheduled This speed, Mr 
mented, was in keeping with the operating speed cf the 


Marchant, 600 


from Edgar B. Jessup, vice president and gen- 


company wired the factory to use air 


time. Jessup com- 


new which computes at revolutions per 


minute. 
—_ 


Royal Opens in Oklahoma City 


[ypewriter Company, Inc., recently opened 
Oklahoma City, 


B. Cox, previously St 


The Royal 
a branch 
Kansas City district. J 


man, has been appointed Oklahoma City 


under the 


othice in operating 


Louis sales- 
Mr. 


in 1922 as a salesman in the 


manaker. 


Cox first joined the company 


St. Louis office He was made national account salesman 


in St. Louis early last year and has been very successful in 


that position. 
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ANNOUNCING « ROTOSPEED 



























A 
. — > ‘\ 
...a SIMPLIFIED wy? 
automatic wv 
. .\ 
duplicator Ne 


In speed, beauty, uniform printing 
and rugged durability this new Auto- 
matic Rotospeed can only be com- 
pared with the highest priced dupli- 
cating machines on the market. In 
simplicity, however, there is no 
comparison —no other machine, re- 
gardless of price, is so easy to oper- 
ate, to adjust, to keep in 
order. Here you have a 
duplicator that is AUTO- 
MATIC without being 
COMPLICATED. 


SPECIAL 
FEATURES 
Printing surface adjust- 
ment movable over two 
inches. Full vision radio 


style, handily reached on 
side frame. Automatic 


WRITE REGARDING 
AVAILABLE TERRITORY 


: ; — , oe inking by an entirely new 
Good territory is available to active distributors. Write for descriptive literature on all Rotospeed : . gbya “ ntire ly new 
models and supplies. You will find more than ordinary satisfaction in selling the complete Roto- inking device system. 
speed line. We have been in business almost 25 years and have a clean record for fair dealing and Accurate paper feed reg- 


pleasant relationships with all dealers. istration. Silent, easy 
- operation, with a copy at 

» T nae . 
THE ROTOSPEED COMPAN Y | peer win Sor pin 
224 S. Wilkinson Street Dayton, Ohio on the roller. 

















Now! A COMPOSING MACHINE for MIMEOGRAPHING 
eee widens the scope of the Mimeograph 


@ By employing the Varityper 
with its numerous sizes and@ 
styles of type, with appropri- 
ate vertical and horizontal 
Spacing to suit each style and§ 
Size, together with mechani- 
cally controlled impression, 
executives and office managers § 
have proved that the combina-§ 
tion Varityper and Mimeograph 
is a practical means of reduc- 
ing drastically the cost of 





office forms, bulletins, pro- This is part of the Varityper-Mimeograph installation 
in use at Abraham and Straus, Brooklyn's leading Depart- 
cessed letters, etc., to a new ment Store, where a saving of 50% is being made paps 
office forms and data which were formerly printed in smal 
low level. quantities. 


This advertisement was Varityped on a Mimeograph Stencil, reproduced from the 
mimeographed copy, and printed as you see it. We would be pleased to send you 
an original mimeographed copy, and also our mimeographed booklet "Varityper and 
the Mimeograph. 

VARITYPER 
DIVISION 


RALPH C. COXHEAD CORPORATION - 147 PARK PLACE, NEW YORK. 
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Myrtle Desk has a Dealer Code—it’s over 34 years 
old—but we have never before thought of it in the 
light of a code. It has been handed on down thru the 


years until we have come to regard it today as a 34 year 





old policy—a policy of keeping, faith with our dealers. 


Myrtle Desk has pursued this policy for exactly the 
same reasons they signed the P.R.A. It is 800d busi- 


ness to keep faith with your fellow man. 


During, recent weeks many unusual and apsravating 
situations have arisen in business and Myrtle Desk 
has had their full share of problems to cope with, but 
the habits of 34 years are not easily overcome and the 


Myrtle Desk Dealer CODE has been upheld and 


puarded as it will continue to be. 


Myrtle Desk fully appreciates the loyalty of their 
dealers, larZe and small. We shall always do every- 


. ‘ . ‘pp 2) 
thing, in our power to justify your complete confidence. 


W. T. Powell, SEC’Y and TREAS. 


‘Myrtle Desk Company, High Point, N. C. 








MEMBER oESkKsS 
GoOov 


MYRTLE 


FOR» 
¢ 
YEARS 


DESKS 





WE DO OUR PART 


|, 
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Passaic and Bergen Co. Office Machine Dealers 
Merge with State Association 


[Typewriter and ofhce 


machine dealers of Passaic and 


formed an association. 


Bergen counties, New Jersey, have 

Their first meeting was held at Paterson, N. J., on Sep 
tember 25. President Erbach and Secretary Muenze of the 
New Jersey Typewriter and Office Machine Dealers Asso 
ciation were present as invited guests. R. Pitcher of Pater 
son was made temporary chairman. A code was ordered 


the meeting. 


attend 


drafted, the code committee to report at next 


All members of the 
of the 


new association were invited to 
New Jersey association on October 9 
Che combined 
Newark, where 


members and guests wer 


the meeting 
two associations 


Hotel 


Twenty-five 


to discuss a merger of the 


meeting was held at the Douglas in 


dinner was served 


including ten Passaic-Bergen dealers 


nde of the 


pres nt, 


association was read, 


Passaic Be regen 


to 


Che : 


the new association agreeing join the state organiza 


tion on the completion of a code satisfactory to both asso 


Phe ec 


members of the New Jersey Typewriter and Office Machine 


ciations le committee appointed consisted of four 


Dealers Association—Messrs. Buchanan, Thompson, Er- 
bach and Winters—and an equal number from the Passaic- 
Bergen Association—Messrs. Weil, McGowan, H. W. 
Dwyer and Loughlin 


was held in the 


rd 


Paterson on October 25. 


\ meeting for the discussion of the ce 


Green Rox Restaurant at 
The 
] * +] 


approval of the code of ‘ 


TN) 
next regular meeting will be held in Paterson for the 
combined organizations 


— 











THE 

OF 
BEFORE THE 
Casteleiro Vizoso y Ca., 


OF THE EXPORT DEPARTMENT OF 
UNDERWOOD ELLIOTT FISHER COMPANY AND THE STAFF 
CASTELEIRO VIZOSO Y CA., 8S. EN C., PICTURED 
STORE OF THE LATTER IN HAVANA, CUBA 


MANAGER STEVENSON 


S. en ( are U.E.F. dealers in Havana Mr. Stevenson is standing be 
ide Mr. Angel Colmenares (the gentleman in the front row next to the 
pillar at the right), manager of the Cuban organization 


—_—_>——_ 


Item Gives Erroneous Impression 


mn employment in the loose leaf industry 


last 


\ paragraph 


26 of month’s issue was quite erroneous 
that the 


companies which sell direct to the 


on page our 


failed state figures quoted re ferred 
thirty 
The 


loose 


because it 


only to the nine 
figures quoted bear no relation to employ- 


their outlet 


consumer! 


by leaf which tind 


l the 


ment companies 


throug! dealer trade. 
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WARSHAW 
INDEX CARDS 


j 


——_—— es 


| 





FULL ROTARY CUT (4 sides) with clean, trim 
edges —uniform margins—good quality—-wrapped 
in Cellophane—at a distinct price advantage. 


FILE FOLDERS made of strongest grade manilla 
round cornered—positively and accurately 

scored —perfect tabbing—excellent: workmanship 
at surprisingly low prices. 


SEND FOR SAMPLES AND PRICES 


WARSHAW 


MFG.CO., Ine. 
1 MAIN STREET 
BROOKLYN,N.Y. 


Protex 

Stickons 

Mending Tape 

Gummed Index 
Tabs 

Card Index 
Ticklers 














is more appro- 
priate than a 


GLOBE 
of the WORLD? 


Globes are always a source 
of profitable turnover to the 
office supply dealer... 
especially during the pre- 
holiday season when every- 
one is on the lookout for 
out-of-the-ordinary Christ- 
mas Gifts. 














We have the Globe illustrated 
and scores of others in stock, 
ready to be shipped parcel post 
or express for the last-minute 
Christmas buying rush. 


Send NOW for our 
COMPLETE CATALOG 
“Globes of the World” 


which shows many ideal 
Christmas numbers. Ad- 
dress Dept. G1148. 





33-23 


Stand Globe No. 
Retail price $14.00 


Weber Costello Co. 


Chicago Heights, Illinois 


Fle »~0T 
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TAKE YOUR CHOICE—SELL 


MASTER GRADE 
UNDERWOODS 


PARTS—Maximum replacements and 
every part genuine 


ADJUSTMENTS—Precision 
APPEARANCE—Perfect, like new 
TRADE MARKED—Authorized 





Make Believe” 


Rebuilts 


OR-| PARTS—Few replacements and 
not all genuine 
ADJUSTMENTS—Hit or miss 
APPEARANCE—Not so good 
UNIDENTIFIED 





Nothing reduces profits like excessive service 
costs after the sale is made 


SAVE THOSE PROFITS 
THE WHOLESALE TYPEWRITER COMPANY 


FACTORY and GENERAL OFFICES 
155 SIXTH AVENUE, NEW YORK, U.S. A. 
CABLE: SALETYPE, N. Y. 


PACIFIC COAST HEADQUARTERS 
528 MARKET ST., SAN FRANCISCO, CALIF. 
CABLE: WHOLETYPE, San Francisco 

















There is Satisfaction 
recommending CLIP-ONS 


People appreciate being posted on better values. 
CLIP-ONS offer superior service in fastening either 
temporarily or permanently all sorts of documents, 
letters, reports, etc. Easily applied, easily removed, 
neat in appearance, CLIP-ONS are most practical and 


dependable. They are made in three sizes, brass or 







nickel finish and packed 100 to a box, ten boxes to 
a carton. 
Topping paper clip sales in the “Near 
East’ the trend to CLIP-ONS is spread 
ing throughout the U.S Now is the 
time to show them to your trade. Samples 
and prices on request 


Clip-on Corporation 
Oswego, New York 








EVER-FAST FASTENERS 





A 


| SALES LETTERS 
| 





Need the Support of 
SALES LETTERHEADS 


Your letterhead frequently is all that 
your prospective customer sees or knows 
of your business. In appearance, it 
ought to be on a par with your best 
dressed salesman. 


In context, it should give the important 

facts of your business; its general im- 
| pression should reflect the character of 
| your business; should suggest the prin- 
| ciples of action which have directed the 
| progress. 


| We make good letterheads. We can 
| make one that will represent you worth- 
| _ ily, every business day of the year. If 
| you are interested, we should like to ask 
| you some pertinent questions and make 
| some valuable recommendations. 





‘Engraved Stationery Buffalo 
| AMERICAN EMBOSSING COMPANY 


| 35 N. Division St. _ Buffalo, N. Y. 
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19 4 | “GOLDEN 
GATE” 
BUSINESS SHOW 


The week of April 9th to 14th 
At the Exposition Auditorium 


In the Civic Center, San Francisco! 


The attendance of thousands of Executives at the National Business 
Show in New York last month provided convincing evidence of 
increasing interest in and desire to learn about the latest develop- 


ments in business machines and equipment. 


PLANNING AHEAD with CONFIDENCE 


Many of the exhibitors in last month's Show are already making 
plans for their exhibits in the 1934 San Francisco Show. 


They know it pays them to meet the interested people who go to the 


Show to learn about the new administrative equipment and service. 


Make your plans now! 


NATIONAL BUSINESS SHOW COMPANY 


INCORPORATED 


Frank E. Tupper, President E. O. Tupper, Secretary 


50 CHURCH STREET, 
NEW YORK CITY 
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Home Desks of Unique Design and 
Popular Price, for the Gift Season 


No. D-340 No. 903 





The bus t tail season of three years is about to It measures 40 inches long, 22 inches wide and 30 


est reti > * 
By featuring appropriate items, office inches high V ef ge 7 V E e¢ 


begin 


furniture dealers will assure themselves a full share EDCO No. 903, walnut finish. Harmonizes well 
of this profitable business. EDCO DESKS offer in practically any home interior. Roll top. Ex- 
very special value cellent for the business man’s overflow work, 4 
for the student, for correspondence, household es 
EDCO No. D 340, striped walnut top and sice accounts, et Dimensions, 23 inches wide, 32 7k 
panels. Butt walnut front, back panels and posts inches long, 41 inches high. Weight 115 Ibs ~~ 
are American quartered red gum. Drawers ar: Show these interesting numbers in your window y 
dovetailed front and back, and have three ply and on the floor—you'll sell a lot of them. S-»nd 
drawer bottoms, and finished insice This flat your order or write for full details and prices * 


top design is made upof beautifully matched woods. Now Catalag lo rendy for the malline. EVANSVILLE, INDIANA 
4 4 4 Ae Pi 4 4 











Ribbon and Carbon Dealers—Stationers—ATTENTION 


PROTECTION FOR YOU 


UR sales policy is EXCLUSIVELY WHOLESALE- 
always has been. Our line is STRICTLY A DEALER’S 
LINE—Inked ribbons—Carbon papers—Roll carbons—Honest 
Values—Uniform Goods—developed through years of experience in 
meeting and solving Ribbon and Carbon Dealers’ problems. 


Successful dealers throughout the world give us their confidence and 
ery patronage. They KNOW our STRICTLY WHOLESALE policy 


: Qn 
mes.ate merits their confidence and have found it insures their PROTEC- 
“The Complete Line” TION. 


Stationers and Specialists in Ribbons and Carbons, deal with Storms. 
The best insurance for your independence. 





RIGHT PRICES—RIGHT GOODS—AND 
PROTECTION FOR THE DEALER. 





wt 0©O OV® Pant 


H. M. STORMS COMPANY 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons. 


561 GRAND AVE. BROOKLYN, N. Y. 
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BUSINESS 


Important to Manufacturers 


The following detailed inquiries, received direct from readers of Orrice 
APPLIANCES, are tangible business opportumities. 


Wanted Here at Home 


Catalogues for Toledo Business..-The Musiness Equipment Mart, 317 
Erie street, Toledo, Ohio, has been opened by C. H. Wolfert, who con 
ducted the Wolfert Office Equipment Company at that address previously 
He wishes to receive printed matter from manufacturers, and will also 
appreciate being placed on mailing lists to receive new literature on issue. 

Lines for Indiana and Parts of Ohio and Kentucky.-An estabiished 
salesman calling on dealers in Southern Ohio, Indiana and Northern Ken 
tucky, wishes to take on additional lines of office appliances or acces 
sories Address communications to Sem. 54, care of Office Appliances, 
417 South Dearborn street, Chicago, Il 

Opportunity for Stationery Items at Tyronne.--David P. Wise, Box 1, 
Tyronne, Penna., is establishing a general stationery store, to handle lines 
of office supplies, books, art goods, etc. He wishes to hear from manu 
facturers, wholesalers and jobbers 

Specialty Lines for Minneapolis.._The F. R. Winship Company, 529 
South Seventh street, Minneapolis, Minn., wishes to add specialty lines 
At present Mr. Winship is specializing on rebuilt calculating machines 
Mr. Winship is an experienced calculating machine man, and his or 





ganization is equipped to service and sell any make or kind of office 
machine 
Traveler Seeks Added Stationery Items for Coast...Thomas W. Moore, 


Berkeley, Calif., wishes additional commercial sta 
dealers on the Pacific coast. He now handles sev 
eral well known lines, and wishes to add a few more Mr. Moore has 
been covering the territory from Denver West many years, and is widely 
known among the commercial stationers in his territory 


2555 Virginia street 
tionery lines to sell to 


New Enterprise 


} ( ner neerns reported in further detail elsewhere in this issue 
T he offer possibilities of additional outlets for manufacturers in this field 
New Stationery Store at Tyronne._-_David P. Wise, Box 1, Tyronne, 


He plans handling general lines 
and wishes to hear from manu 


Penna., is establishing a stationery store 
of office supplies, books, art goods, etc., 
facturers, jobbers and wholesalers 

Business Equipment House at Toledo.-.The Business Equipment Mart 
has been established at 317 Erie street, Toledo, Ohio, by C. H. Wolfert, 
who conducted the Wolfert Office Equipment Company previously at that 
address. Mr. Wolfert requests current price lists and catalogues 


Commerce Department Trade Opportunities 


Inquiries sent to the U. 8. Commerce Department from represen- 
tatives abroad. Recognized business establishments can secure 
names and addresses on application to the Bureau of Foreign 
and Domestic Commerce at Washington, or to the district and 
co-operative offices, mentioning the file number of the trade 
opportunities wanted. 
Netherlands No. 6084; pur 


gelatine type, Amsterdam, 


contemplated 


Duplicators 
chase or agency 


Fountain pen parts, Shanghai, China No. 6080; purchase or agency 
contemplated 

Furnishings, steel, for offices, Trinidad, West Indies No. 5986; pur 
chase or agency contemplated 

Machinery for manufacturing gold pen nibs, Shanghai, China No 


6080; purchase or agency contemplated 

Machines, money changing, automatic, Prague, Czechoslovakia No 
5804; purchase or agency contemplated 

Noveities, office, Vienna, Austria No. 5907; purchase or agency de 
sired 

Paper, carbon, high grade, Vancouver, Canada No. 5875; purchase 
contemplated, 

Pens, fountain, and desk sets, plain and novel, best quality, Saigon 
Indo-China No. 5968; purchase or agency contemplated 


Ribbons, typewriter, and carbon paper, Batavia, Java No. 6132; pur 


chase contemplated 
Stencils, Batavia, Java No 


6132; purchase contemplated 





LL. & ATF 


Burkhardt Company, 345 West Larned street, cele 
brated its twenty-second anniversary in October 

Seattle, Wash. The Leaf Corporation, 1103 Post 
changed its name to the Stansell-McDowell Printing Company 


LOOSE 


Detroit, Mich. The 





street, has 








MARKING DEVICE §S 


Joplin, Mo Gibson G. Wolfe, manager of the Boyer Stamp & Seal 
Company, is spending two months as a lieutenant in the National Officers’ 
Reserve Corps, taking a course in the Coast Artillery school at Fortress 
Monroe. His wife and two sons are spending two months at Norfolk, Va 

Philadelphia, Penna.__The Emco Stamp Company, metal stamps, (rear) 
6033 Rising Sun avenue, has been registered as a commercial title in the 
common pleas court by John H. McDonnell, Gilham court, James J. Mc 
Donnell, 5957 Colgate street, and Frank Hoffman, 553 East Indiana avenue 

Pittsburgh, Penna._-K. F. Hershey, Pannier Bros. Stamp Company, 
was appointed expert adviser to the deputy administrator on behalf of 
the industrial advisory board of NRA 

Washington, D. C. President Roosevelt signed the NRA code for the 
marking industry October 21 The code establishes a forty-hour work 
week, with a minimum of 32% cents an hour for unskilled labor Emer 
gency overtime is set at time-and-one-third The authorities expect that 
the code will add about $1,300,000 to the industry's total payroll 





OPPORTUNITIES| 





WE DO OUR PART 









Come to headquarters for your filing supplies 


FOLDERS 
VERTICAL GUIDES 
CARD GUIDES 
INDEX CARDS 


We make two grades designed to meet all your 
requirements. 


| Send us your inquiries. 


IMPERIAL METHODS CO. 
FOREST PARK ILLINOIS 


Western Wholesale Stationers, Ltd. Gerard D. White 
307 East Third Street 100 Worth St. 
Los Angeles New York City 












-t het 


Vul-Cot—for satisfied customers! . . . Because it is one waste basket that 
cannot dent, crack, split or splinter. Because it is made of National 
H-A-R'D Vulcanized Fibre—guaranteed for 5 years... . And again 
because the Vul-Cot policy assures good stationers a good profit on every 


sale. 


NATIONAL VULCANIZED FIBRE CO. 
Wilmington, Delaware, U. S. A. 
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A Remarkable 


INTRODUCTORY OFFER 


Last May we announced that 5'%> oz. and 
8 oz. bottles of Higgins’ Office Paste, as 
illustrated, would be put up with new rub- 
ber spreaders and adjustable washers. 

As we have decided 
on the 3 oz. size, 
entire stock in the 8 


to concentrate entirely 
we will dispose of our 
size at the regular 
list price of the 35‘, jars less maximum 
trade discount, regular freight allowance to 
apply. 
To service wholesalers and contract stationers 
we offer an extra discount. 
We reserve the right to reject or reduce 
allotments requested by individual cus- 
tomers, as the quantity is limited. 


FOR QUICK 
ACTION, 
ORDER NOW! 


oz. 


oz. 





BILClClIN NY 


Oars 





CHAS, M. 
HIGGINS 
& CO., Ine. 
271 Ninth St. 




















Brooklyn, N.Y. 
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TEMPOGRAPH ROTARY DUPLICATOR 
Simplicity — Speed — Silence 
s Extremely easy to operate—takes full legal size stencils : 
s Feeds all weights of paper without making adjustments 
Produces excellent copy. 
DRUM FULLY ENCLOSED 
AUTOMATIC FEED 
AUTOMATIC UNIFORM INKING 
SPEED 100 COPIES PER MINUTE 
Price $110.00 : 
With Automatic Tempo Interleaving Tray, $145.00. 
4 Duplicator that lasts a lifetime 
MILO HARDING CO. LTD. 
1362 So. Hill St., Los Angeles, California : 














OFFICE APPLIANCES 








'28 8 3 


The Advance Typewriter Company, formerly at 166 West 


RAS 2 


Chicago, Ill. 





Jackson boulevard, has moved to the Wells street front of the Wells 
Quincy building 

Chicago, ti!._-Messrs. K. B. McClellan and George W. McClellan, Jr., 
of the L. C. Smith & Corona Typewriters Inc., are mourning the loss 
of their father, George W. McClellan, who passed away October 10 

Dallas, Texas.Guy R. Curtis has named his typewriter business the 
“New Deal,’’ in consonance with improved conditions promised by NRA 
Mr. Curtis had been with the Underwood Typewriter Company twenty 
seven years, during eighteen of which he managed the Dallas district 


business 
Danbury, Conn.—-George F 
sales agent in this territory 


Allen, 109 West street, has been appointed 
by the Underwood Elliott Fisher Company 

El Paso, Texas..-The El Paso Typewriter Company has been display 
ing an old Caligraph typewriter in its window, contrasting with a late 
model Woodstock typewriter. Passers-by had difficulty in believing that the 
old Caligraph could produce office letters in volume efficiently 

Fort Worth, Texas.—-G. B. Mayer, who has been engaged in the type 
writer business since 1910, has associated himself with the Office Machine 
Company, which is conducted by Paul H. Billman. The Office Machine 
Company is a distributor for the Woodstock Typewriter Company 


Fresno, Calif..——What is said to be the smallest typewriter store known 
has been opened at 1244 Fulton street, by Mike Romano. The store has a 
fifty-five inch front, and handles portables only Mr. Romano had been 


formerly with Gundelfinger & Myers. Typewriter supplies are carried, and 


repairing done. 

Minneapolis, Minn.—_-S. S. Baker is the new manager of the Under 
wood Elliott Fisher Company at this point, succeeding D. J. Crowley 
The business was recenily moved from 523 Second avenue South to 
S11 Marquette avenue 

Los Angeles, Calif...The Eastern, a department store at Ninth street 


and Broadway, has established a typewriter department on the tenth floor 
A. Sieroty is in charge 

Parkersburg, W. Va.—-The store of 
pany, conducted by Edward Garrison, 
and adding machine stolen 


Supply Com 
typewriter 


Parkersburg Office 
burglarized, and a 


the 
was 


Salem, Ore..-Cook & Short, local sales agents for the Underwood El 
liott Fisher Company, have moved to a new location east of the former 
store at 519 Court street 

San Antonio, Texas.._The Paul Bernd Typewriter & Supply Company, 
917 South Presa street, has branched out into household lines, taking on 
the representation of the Frigidaire, General Electric radio and Westing 
house washing machines 

Seattle, Wash The Wayne M. Haynes Writing Machine Service has 


moved from the University district to 320 Thompson building 


Shreveport, La...J. H. Whitworth, of the Scott Typewriter Sales Com 
pany, made a trip to Chicago recently, and visited the pliant of the Ship 
man-Ward Manufacturing Company, which the Scott Typewriter Sales 
Company represents 

Springfield, Mass.._Forbes Snyder has joined the local sales staff of 
the Royal Typewriter Company, Inc., handling the supplies business 


San Francisco, Calif._-The Smith-Corona display is stopping the crowds 
The surprising ball-bearing demonstration on the one hand, furnishes the 


motion that catches the eye. On the other side is the unusual display 
of the Wool Growers Association They use Smith-Coronas 

San Francisco, Calif.__Earl S. White, delegate to the national type 
writer convention at Chicago for the San Francisco Typewriter Dealers 


a very encouraging report, and also an account 
with the business Mr. White carried 


Association, brought back 


of a splendid good time along 

credentials also from the San Jose, Portland, and Seattle organizations 
San Francisco, Calif.._Frank C. Cowles, secretary of the San Francisco 

Typewriter Dealers Association, at 117 Montgomery street, reports that 


a hundred per cent in the National Asso 
are now working on a for the 
Bakersfield North 


the local dealers have signed up 
ciation’s membership drive They 
entire north end of the state, from 


code 








ADDING MACHINES 





Chicago, It!._-Edgar B. Jessup, vice-president and general manager of 
the Marchant Calculating Machine Company, Oakland, Calif., stopped in 
at the Chicago office in October, on his way to the New York Business 
Show 

Chicago, tll..-The Accurator Corporation, 231 South LaSalle street, has 


actuating, 
capital 
Cc 


calculating, 
and appliances 


sell adding, 
machines 


manufacture and 
and dividing 


chartered to 
multiplying 


been 
bookkeeping 











stock, 5,000 shares no par value ; incorporators——-Thomas G. Deering, A 
Nobili and M. C. Bird 

Pittsburgh, Penna._.S. E. Riley has been appointed manager here by 
the Burroughs Adding Machine Company He had been in charge at 
Birmingham, where he is succeeded by J. E. Carter, who was trans 
ferred from Roanoke, Va 

Chicago, t1.—The Wall Duplicating Machine Company, Suite 901, 29 
South LaSalle street, has been chartered to manufacture, buy, sell and 
deal in apparatus and appliances and machinery of all kinds; capital 
stock, 200 shares no par value; incorporators——Helen J. Thorp, Wm. E 
Fisher and Chester W. Kulp 

Cincinnati, Ohio.—-L. J. Taylor has been appointed Addressograph sales 


agent here, succeeding W. G. Fuller 
Dayton, Ohio.—The National Cash Register Company has applied for a 
certificate of authority to do business under the Business Corporation Law 


of Pennsylvania, in that commonwealth 

Johnstown, Penna.—-The Johnstown Office Supply Company is reported 
as local agent for Ditto, Inc., covering machines, inks and supplies 

Los Angeles, Calif._-The Monarch Sales Company, 2639 East Fourth 
street, has been made Pacific coast representative for the Atlas “‘Gyro’’ 
pencil sharpener, made by the Atlas-Ansomnia Company at New Haven, 
Conn 

Philadelphia, Penna..-The Durable Duplicating Roll & Supply Company, 
234 Drexel building, has been registered as a commercial title in the 


common pleas court by Harold Brown, 626 Spruce street 
Rochester, N. Y.—-The International Business Machines Corporation has 
opened a branch here 
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As pioneer 


Jasper, Indiana, we can offer in Solid American Walnut: 

you the best in high quality 

desks, time tried and quality A Pleasing Design, with a 

tested for fifty-two years. Deep, Rich, Durable Finish. 
The JASPER The JASPER 
DESK CO. *¢ CHAIR CO. 














desk makers of New No. 800 Series Chairs 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 


JASPER, INDIANA 
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CHICAGO 


For Jasper Desk Co., Louis H. Farber, 7610 Phillips Ave. (Phone Saginaw 5027) 


REPRESENTATIVES: For Jasper Chair Co., William H. Brown, 4504 S. Wells St. (Phone Boulevard 7957) 
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Plating — Japanning 





The QUALITY Code 





is the ONLY Code 
that AMES has ever known 


To comply with that code AMESCO platens are compounded carefully in the largest 
rubber roll factory in the world, where the work is under the supervision of chemists 
with years of experience in platen composition. In order to insure absolute uniformity, 
our platens are tested carefully in our own factory on Hooven automatic typewriters 
thereby enabling us to furnish you with the best the market affords. Take advantage 
of Ames precision and years of experience. There is no substitute for quality. 





WE DO OUR PART 


AMES SUPPLY COMPANY 


564 W. Randolph St., Chicago, Ill. 


37 Murray Street 583 Market Street 
New York, N. Y. San Francisco, Cal. 


i 
; Ames Means Excelient Service 











Convenient Service Stations at Atlanta, Boston, Cleveland, Denver, Houston, Los Angeles, Minneapolis, Philadelphia, Pittsburgh, Sea 


Washington, D. C., London, England, Toronto, Ont., Mexico, D. F 


Buiuueder — Buiyeiyg — seijddng — sjooy — syseyg — suezpeig 
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NATIONALLY ADVERTISED JUST BEFORE CHRISTMAS 





You'll sell your share of Serv-a- 
lites if you have 
because these smoking stands are 
new, smart, practical, and very 
beautiful . . . equally appropriate 


in homes and offices. 


Nationally advertised between 
Thanksgiving and Christmas in the 


following **class”’ 


FORTUNE 
SPUR 


MERCHANDISE MANAGER 


TIME 
VOGUE 


We don't want to sell direct to the consumer 


but we do know a lot of men and women wil 


buy Serv-a-lites .. . 


. for Christmas gifts. If dealers have ade- 


quate stocks, we'll be saved the trouble of a 


mail order business, 


where they belong. 


The Serv-a-lite is a combination 
lighter, ash receptacle, and 
beverage-proof tray, all in one. 
Made in many different models 
and finishes, to sell from $17.50 to 
$29.50. 

A friendly lighter . . . flame can 
be passed from one person to an- 
other. The battery will last over a 
year with ordinary use. 

Stands 21 inches high. Easily portable. 


A beautiful piece of furniture, with 
chrome trim. 


SERV-A-LITE 
Just a touch of the torch to the spark 
contact, and you have a perfect light 


them to show, 


publications: 











where and as they can 


and the profits will be 














The trap door in the funnel houses 


all cigar and cigarette ends Sanitary 


{ variety of models and finishes ready for immediate shipment. 
glass ash receptacle easily cleaned 





FARIES 


MANUFACTURING CO., DECATUR, ILLINOIS 












WE DO OUR PART 





INDIANA 
DESKS 








No. 2813 
34x 60 







Any one in the office furniture business knows that nowadays in order to sell 
: new desks in the medium grades of wood, exceptional value is necessary. To 
Catalog those who are letting go their selling of new desks, we recommend a comparison 
of INDIANA DESK quality. Allowing for all the advantages of other equip- 
illustrates a ment, remember that these new numbers are 100° modern construction and 
convenience with appearance of virile youth and power for success. And they 

wonderful a in variety to fit exactly every office need. 


2c new catalog, with full details of the line will be sent on request. 


boats INDIANA DESK COMPANY 52.5" 


Our New 
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RIBBONS AND CARBONS 


Chicago, tll._-F. S. Cooper, of the Codo Manufacturing Company, made 
a trip east in October, calling on the trade, and visiting the factory at 
Coraopolis 

Cleveland, Ohio.—-The Great Lakes Carbon Company, Smythe building, 
has been organized to handle carbonized paper and allied products. The 
officers are Robert N. Carr, president; Charles L. Smythe, vice-president, 
and Dale A. May, secretary-treasurer 

Los Angeles, Calif.—_W. G. Huston, coast manager for Mittag & Volger, 
Inc., covered the southern territories a short time ago 

Oakland, Calif.—Miss June Neill has been placed in charge of the 
carbon and ribbon department at the Smith Brothers Stationery store at 
1721 Broadway 


FURNITURE 


Aurora, lil._-Lyon Metal Products, Incorporated, has applied for a cer 
tificate of authority to do business under the Business Corporation Law of 
Pennsylvania, in that commonwealth 

Boston, Mass.—James RK. Armington has added the ‘“‘Dandee’’ waste 
baskets—-made by the Erie Art Metal Company—to the lines he is handling 
in the New England territory 

Buffalo, N. Y.—-George A. Keller, head of the Keller Office Furniture 
Company, has forsaken the office furniture business, and is now connected 
with the Pierce-Arrow Buffalo Corporation, handling Pierce-Arrow cars in 
the Buffalo territory 

Buffalo, N. Y.—-The Hoelscher Stationery Company, Inc., 501 Wash- 
ington street, has been appointed exclusive representative by The Gen- 
eral Fireproofing Company in Erie and Niagara counties 

Chicago, I11.—-The Bank Vault Equipment Company, Room 1750 Build- 
ers building, has been chartered to buy and sell and trade in vaults, 
safes, screen line, steel counters, etc. ; capital stock, fifty shares no par 
value; incorporators—D. Robert Hoffman, Anna B. Lewis, Hazel L 
Hoffman 

Green Bay, Wis.—-The Norcor Company has been chartered to deal in 
iron, steel and coated metals; capital stock, 500 shares @ $100; incor- 
porators—W. J. Giese, F. Cata and E. Schultz 

Detroit, Mich._-The Corry-Jamestown Manufacturing Corporation, Corry, 
Penna., has opened a warehouse and office at 429 Wayne street, in charge 
of R. W. Young This organization will distribute “Steel Age’’ products 
to dealers in Michigan and Northwestern Ohio 

Jersey City, N. J..-Snead & Company, foot of Pine street, has filed an 
application with the state of Pennsylvania to do business in that state, 
under the provisions of the Business Corporation Law The company 
erects metal bookstacks and partitions 

Fresno, Calif..-The Office Equipment Bureau has moved from 2137 
Fresno street to $49 L street, a new and attractive location. Harry E 
Heller is manager; and George L. Higgins, assistant manager 

Los Angeles, Calif.—Barker Brothers, Seventh street, have been fea 
turing Doten-Dunton office suites in their newspaper advertising 

New York, N. Y¥.—-The Schwartz Store Equipment Corporation, Bronx, 
has been chartered to deal in office and store equipment; incorporators 
Harry Hechtman, Joe Gattie, 3927 Third avenue, Bronx 

Pittsburgh, Penna.—-The RK. C. Cole Company, Inc., has been appointed 
exclusive distributor for the Acme Card System Company, of Chicago 

Scranton, Penna.__Wythe T. Bolling, Jr., Inc., has been chartered to 
deal in household furniture and office equipment; capital stock, $6,000; 
incorporators—-Wythe T. Bolling, Jr., Frederick J. Scott and R. Warren 
Peck 

Seattle, Wash.—-The Metal Office Furniture Company, Grand Rapids, 
Mich., has appointed Ralph M. Devin, Seattle, as its resident statutory 
agent 

Toledo, Ohio.-C. H. Wolfert has established the Office Equipment Mart 
at 317 Erie street. He had conducted the Wolfert Office Equipment Com- 
pany at the same address previously 




















PENS AND PENCIES 


Janesville, Wis.—-Carl K. Hart and E. W. Rost have organized Rost 
Displays, Inc., 207 North Academy street, providing a patented base for 
use with window displays Mr. Hart had been connected previously 
with The Parker Pen Company 

North Bergen, N. J.—-David Kahn has purchased the Combiner plant, 
which is to be improved and expanded for the production of fountain pens 
and mechanical pencils. The property had been operated previously as a 
silk mill 

San Francisco, Calif._-Oliver Pierce, Pacific coast manager for the 
Conklin Pen Company, has been for some time making the California trade, 
and with his usual good success 

San Francisco, Calif.—Stewart M. Last, Pacific coast representative of 
A. W. Faber, Inc., reports considerable improvement since the opening of 
schools, and each month so far a gain over the same period of last year 

San Francisco, Calif.—-The local branch of the W. A. Sheaffer Com- 
pany has moved into more attractive quarters in the Monadnock building 
at 681 Market street. M. K. Swenson, manager, reports volume increasing, 
August having been the heaviest month in years 

Shelbyville, Tenn.—-The Empire Pencil Company, New York, N. Y 
has started construction of a pencil factory. 

Washington, D. C.—-A public hearing on the NRA code for the cased 
wood lead pencil industry is scheduled for 10 a. m. November 6, in the 
Chinese room, Hotel Mayflower The Lead Pencil Institute, Inc., will 
be heard, as well as individuals who have filed a written or telegraphic 
request before noon, November 5, with the administrator, Room 4425, 
Department of Commerce building 

—<~g-—— 
U. S. Civil Service Openings 

Examinations will be held by the United States Civil Service Commis 
sion, applications to be filed at Washington by November 7 for senior 
stenographer, junior stenographer, senior typist and junior typist In- 
formation and application blanks can be secured from the local secretary 
of the commission at all post offices and customhouses throughout the 
United States 





q+, 
Japanese Competition Annoys South Africa 
The South African Stationery Trades Journal reports that a flood of sta- 
tionery items is being shipped into South Africa by Japanese exporters of 
envelopes, fountain pens, propelling pencils and many other items 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 

















“Utility-Built”’ 
Meter Binders 





Any 
size 
or shape 






1. Efficiency—top cover drops ali the way back, 
and the sheets lie absolutely flat. 

9. Protection—hard, resilient cover protects the 
sheets, and the mechanism holds them in per- 
fect alignment. 

3, All-Weather—entirely unaffected by atmos- 
pheric conditions. 


Exclusive A 
Dealer Complete 
Franchise Line 





Grand Rapids Loose Leaf Binder Company 


Grand Rapids Michigan 
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For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particylarly designed for stationers 
who operate their o printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringin 
out new metals embodying latest developments ~ 
improvements, this service is exceptionally valuable 
in ite field, 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it ie a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 
6816-6824 Arsenal St. ST. LOUIS, MO. 
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Modernizing Means 
Profits for You 


The modernizing of business equipment and methods 
offers opportunities to the alert stationer. 


It is easy to “sell” the savings of card visibles and 
the tremendous gain in efficiency if they are used 
with Cook’s NEW No. 30 Series for Card Visibles 
(patented). Study these talking points 


These cuts show the “V” neck for 

easiest attaching, and “bow legs” 

for firmest contact, and rounded 

edges for easiest sliding on even 

the heaviest stock. The exception- 

ally thin stainless steel, durably 
enameled, is impervious to moisture and hard usage. 
Other popular sellers are our well-known No. 20 
series for book visibles and No. 2 series for vertical 
records. 12 colors, plain or printed with numbers, 
days, months and alphabet. Samples and prices from 
any dealer, or The H. C. Cook Company, 14 Beaver 
Street, Ansonia, Conn 


COOK’S 
FILE 
Signals 











Atlantic City, N. J.—Irving Schuldenfrei, Inc., 38 South New York 
street, has been chartered to conduct stationery stores; capital stock, 
$100,000; incorporators—Jacob Lohren, Beatrice Shrager and Irving 
Schuldenfrei 

East St. Lowis, Mo.—-Graham’s Book Store has been opened at 417 
South St. Louis avenue. The new business occupies the premises formerly 
used by the Knoble Book store, which Graham's purchased. The lines 
carried include office supplies, books and stationery 

indianapolis, ind..-The Snelling Field Corporation Enterprise Supplies, 
Inc., 1513 East Michigan street, has been chartered to manufacture of- 
fice supplies; capital stock, 100 shares common @ $100; incorporators 
Patrick E. Morris, Margaret E. Flaherty and Joseph G. Wood. 

Knoxville, Tenn.—-The Tennessee Blueprint & Supply Company has 
been chartered; capital stock, $4,000; incorporators—James M. Meek, 
B. L. Phillips and H. E. Wright, Jr 

Los Angeles, Calif.-The Savel Commercial Stationery Company has 
moved from 1112 Maple avenue to 1216 Maple avenue, securing increased 
space and better arrangement of stocks 

Los Angeles, Calif._-The M. Flatau Stationery Company, 334 South 
Spring street, has opened a branch at 514 South Hill street, operating 
as the Stationery & Office Supply Company Frank Hunter is in charge. 

Milwaukee, Wis..-The Nu-Ink Corporation has been chartered to manu- 
facture and sell ink, etc.; capital stock, 300 shares common no par 
value ; incorporators—-S. P. Corft, W. J. Kircher and C. J. Nowak 

Milwaukee, Wis.—-The Cub Rubber Products Company, Inc., has been 
chartered to manufacture rubber cement, inks and dyes, etc.; capital 
stock, fifty shares @ $100 each; incorporators—H. J. Dewitz, A. C 
Mueller and L. Gerrits 

New York, N. Y.—L. Gottlieb & Sons, wholesale stationers, have leased 
store and basement space at 894 Broadway 

San Francisco, Calif.—-Visiting the Eaton, Crane & Pike headquarters 
at 770 Mission street, the past month was Winthrop Crane III, son of 
Winthrop Crane, Jr., head of the Crane Paper Company He came up 
from Los Angeles, making a business tour of the Pacific coast 

San Francisco, Calif..-Theodore Smith, buyer for the stationery de- 
partment of I. Magnin Company, made a trip to the Northwest the past 
month, visiting the local store in Seattle. He reports the Northwest con- 
siderably more prosperous, and also the San Francisco store ahead of 1932 

San Francisco, Calif._-The salesmen of the James R. Barry, manufac- 
turer’s agency are now busy. The agency, located at 430 Brannon street, 
represents the Oakville Company Division of the Scovil Manufacturing 
Company. Leland C. Adams is covering the Pacific Northwest. Arthur O 
Carison is traveling by way of Salt Lake City, Denver, New Mexico, 
and El Paso 

San Francisco, Calif.—-George E. Ruff has become stationery buyer for 
O'Connor, Moffatt & Company Mr. Ruff was recently buyer for Hale 
Bros. He has also been connected in the past with Frederick & Nelson 
in Seattle, and with Kaufmann’s in Pittsburgh. The department has been 
put into good shape by Maurice A. Gutfield, who has resigned 

Seattle, Wash.—-The Creesy Office Supply Company has been opened 
in the Exchange building, 818 First avenue, by E. J. Creesy, formerly of 
the Crescent Office Supply Company 


STATEMENT OF THE OWNERSHIP, MANAGEMENT, CIRCULATION, 
ETC., REQUIRED BY THE ACT OF CONGRESS 
AUGUST 24, 1912 
of Office Appliances, published monthly at Chicago, Illinois, for October 
1, 1933 
STATE OF ILLINOIS, County of Cook—ss 

Before me, a Notary Public in and for the State and county aforesaid, 
personally appeared John A. Gilbert, who, having been duly sworn accord- 
ing to law, deposes and says that he is the Business Manager of Office 
Appliances and that the following is, to the best of his knowledge and 
belief, a true statement of the ownership, management (and if a daily 
paper, the circulation), ete., of the aforesaid publication for the date 
shown in the above caption, required by the Act of August 24, 1912, em- 
bodied in section 411, Postal Laws and Regulations, printed on the reverse 
of this form, to wit: 

1. That the names and addresses of the publisher, editor, managing 
editor, and business managers are: Publisher—The Office Appliance 
Company, 417 South Dearborn street, Chicago, Ill. Editor—-Evan Johnson, 
312 North Kenilworth avenue, Oak Park, Ill.; Managing Editor—Evan 
Johnson, 312 North Kenilworth avenue, Oak Park, Ill.; Business Manager, 
John A. Gilbert, 310 Forest avenue, Glen Ellyn, Ill 

2. That the owner is: (If owned by a corporation, its name and address 
must be stated and also immediately thereunder the names and addresses 
of stockholders owning or holding one per cent or more of total amount 
of stock. If not owned by a corporation, the names and addresses of the 
individual owners must be given If owned by a firm, company, or other 
unincorporated concern, its name and address, as well as those of each 
individual member, must be given.) The Office Appliance Company, 417 
South Dearborn street, Chicago, Ill. ; Evan Johnson, 312 North Kenilworth 
avenue, Oak Park, Ill.; John A. Gilbert, 310 Forest avenue, Glen Ellyn, 
Iil.; Donald C. Miller, 6756 Cornell avenue, Chicago, Ill.; C. F. Mala- 
testa, 7205 Yates avenue, Chicago, Ill 

3. That the known bondholders, mortgagees, and other security holders 
owning or holding 1 per cent or more of total amount of bonds, mort 
gages, or other securities are: (If there are none, so state.) None 

4. That the two paragraphs next above, giving the names of the owners, 
stockholders, and security holders, if any, contain not only the list of 
stockholders and security holders as they appear upon the books of the 
company but also, in cases where the stockholder or security holder ap 
pears upon the books of the company as trustee or in any other fiduciary 
relation, the name of the person or corporation for whom such trustee is 
acting, is given; also that the said two paragraphs contain statements em 
bracing affiant’s full knowledge and belief as to the circumstances and 
conditions under which stockholders and security holders who do not ap- 
pear upon the books of the company as trustees, hold stock and securities 
in a capacity other than that of a bona fide owner; and this affiant has 
no reason to believe that any other person, association, or corporation has 
uny interest direct or indirect in the said stock, bonds, or other securities 
than as so stated by him 

5. That the average number of copies of each issue of this publication 
sold or distributed, through the mails or otherwise, to paid subscribers 
during the six months preceding the date shown above is . (This 
information is required from daily publications only.) 

THE OFFICE APPLIANCE COMPANY 
JOHN A. GILBERT, Business Manager 
Sworn to and subscribed before me this 25th day of September, 1933 
[Seal.] ALICE M. WALLSTEN, Notary Public, 
(My commission expires March 20, 1935.) 














NOVEMBER, 1933 


131 





A NEW DEAL IN PLATENS! 


SUPER-PLATENS GUARANTEED ONE YEAR 


Shipman-Ward Super-Platens, for all makes of typewriters Shipman-Ward Super-Platen is a climax of — your’ ex- 
and adding machines, are made of a composition with a spe- perience. It is made to our specifications by the B. F. Good- 
rich Rubber Company. Every platen is submitted to a scien- 
tific hardness test in the factory to insure correct resilience and 
uniformity. 


cial texture which finishes with a velvety gripping surface. 
Combined in this composition is a patented chemical which 
preserves the rubber just as chromium preserves steel. It pre- 
vents the rubber from hardening and causes it to retain its life 


and resiliency much longer than the ordinary platen. SAME DAY SERVICE 


We are able to guarantee any dealer that this platen can be N iti dateicn tien - Ww “ 
kept by him in stock for one year, and if at the end of this por than amen cael pA A pein at ermensanr heed 
time the rubber is not as live and resilient as when he firstre- same day that we pers a y dmg A trial order will convince 
ceived it, we will be glad to refund his money or recover his you of the quality of our platens and the service we are able 
platen free. to give. 


ALL MAKES NICKEL PLATING TOOLS SUPPLIES 


WRITE TODAY FOR NEW PARTS CATALOG 
PARTS DEPARTMENT 


SHIPMAN-WARD MANUFACTURING Co. 


TYPEWRITER PARTS ENAMELING 


4401 RAVENSWOOD AVENUE 


CHICAGO, ILLINOIS 
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Wire Staples For All Types Of Machines 


nannnnnnnil | 


From The Smallest To The Biggest 


MAANAAAnan 


From The Thickest To The Thinnest 


Parrot staples are superior in sharpness, 
penetrating power and longevity. Com- 
plete satisfaction guaranteed. Get our 
attractive prices before you place your 
order. 





————— bs 
‘x | 
J FAS ee U. 8. Pat. Office 
The No. 7 is clog-proof, fool-proof, wear-proof, rust-proof and trouble- 
proof. The automatic feed control is positive and quick. Smooth and 
constant in action, beautiful and durable chromium and cadmium finish, 
symmetrical design, it is irresistible. Sold under seven-year written un- 
conditional guarantee. List price $6.00 each and $7.50 with 5,000 No. 
7 cadmium coated, rust-proof staples. Write for full details now. 


PARROT SPEED FASTENER CORPORATION 
363 BROADWAY, NEW YORK CITY 
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US. TYPEWRITER RIBBON MFG. CO. 






RIBBONS e. CARBONS 


ESTABLISHED 1895 


Dealers Inquiries Solicited 


Sansom at Tenth Street Philadelphia, Penna. 

















A NATIONAL CHAMPION! 


For thirteen years Clarotype has been 
the leader among type cleaners. 

Every dealer can safely add to his profits 
by stocking one type cleaner—provided 
that type cleaner is Clarotype 


clAROTYrt 


the modern type cleaner 





Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 













Over 3500 dealers are making good 
profits regularly from Clarotype 
These dealers will tell you that 
Clarotype is a “big league cham 
pion” repeater and a sure profit 
maker Try Clarotype Order a 
dozen from ua or your jobber See 
for yourself what a reliable and 
profitable product Clarotype is 
The Clarotype Ce., Inc., 16-P Hud- 
son St.. New York, 





Stanley R.Bristow 
24 Central Ave.West Orange.N. J. 




















T T T NI '. 
se a ngs Fulton Daters . . . DriKwik Stamp 


Pads and Inks . . . made by Ameri- 


No Large Brass , ca’s largest stamp pad and dater 
Joint to Tear Nickel Plated specialists . .. they must be good. 
Paper FIVE SIZES Quality is most important. Sell 
Inside Diameters Fulton items to insure your cus- 
o”"—1.35 Per 100 tomer’s good service. Catalog on re- 
Open Easily, eto A — 
Close i178 | mt 
Securely "7 3. _—3. so* | OC . > Fulton Numberers 


Sign and Price 
Markers 


For loose leaf books, binding reports, blueprints, etc. 
Rubber Type Out- 
fits 


Write for information Loose Leaf Metals 








on our line of...... 
Picture Stamping 
The E. W. Carpenter Mfg. Ce. ow S 
Bridgeport, Conn Fulton Specialty Co. 
2 ELIZABETH, N. J. 


























Y 





a , 
BARGAIN BULLETIN i sins tse 






























, ~ -- lor 
No. 775 _. TRIPLE PLATED | Course? 
Effective Sept. 25, 1933 “Such Popularity must be mN 
Many hundreds of BARGAINS in Typewriters, deserved’ 
Adding - Billing - Bookkeeping - Calculating and Better than Brass 
other machines. 16 Pages chuckfull of infor- QUALITY 
mation. Send for your copy. (There is a Lower ee ne 
nominal charge of 10c for postage, in order to os 
discourage the merely curious.) Wi | | iam 


Prym of 

















RELIABLE TYPEWRITER Amertes, lnc. Le ilies 
& ADDING MACHINE CORP. LONG ISLAND CITY, N. Y. ep or 36 LB. 
303 West Monroe St., CHICAGO, U. S. A. GECASS, AL. 





























AN AMERICAN INSTITUTION 
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Dres-Sets 


NATIONAL BRIEF CASES 


A Nationally Known Quality Line, offering Especial 
Advantages to Stationers 
Zipper type ring books, Enve- 
lopes, Brief Cases and Port- 

folios for all purposes 


Catalog cases. 
A wide range of grades and de- 
signs; it pays to concentrate on 
National Brief cases. 
tails and catalog on request. 


National Brief Case Mig. Co. 
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Brief-O-Bags 


Full de- 





512 S. Peoria St., Chicago, tl. 
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/ il Cl =SPEEDY= 
uo I mou TYPE CLEANER 


Here’s an ideal type cleaner. Removes ink and dirt from 
all type (metal or rubber)—acts instantly, dries quickly 
and leaves no residue. Best-Test Speedy Type Cleaner 
keeps type clear, clean and legible on Type- 
writers, Bookkeeping Machines, etc. 3 oz. 
of a non-inflammable, non-injurious 
fluid in an attractive metal 
container with 
brush -in- 
cap. 


Retails for 35c a can. 

Order from your Whole- 
saler—or direct from us. 
Write for Circular “*O.”’ 


Union Rubber and Asbestos Co. 
TRENTON, N. J. 








THE 
PHILLIPS 


TYPEWRITER RIBBONS 
and CARBON PRODUCTS 





A combination of Quality and 
Price that hasnever been equalled. 


PHILLIPS PROCESS CO., Inc. 


82 St. Paul St. ROCHESTER, N. Y. 
L. A. PHILLIPS, Pres. 
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Have You 


a Frie nd—o. business acquaint- 


ance who might like to keep in touch 


A 
Erase Ink Marks Quick with 











DIP-NO-MORE 


Ink marks and stains 
disappear like magic 
from paper and white 
clothing, when DIP- 
NO-MORE is used. 
Easily applied—just a 
touch for a small eras- 
ure, a tap releases a 
drop. Cannot spill. 
Satisfaction guaran- 
teed. Write us on your 
letterhead for quota- 
tions and sample. 


H. A. Ink 


Eradicator Co. 
1545-47 West Farms 
Road, New York, N.Y. 

















The Profitable METALSTAND 








ane 
je. Ae oP 


Its special 
convenience 
and low price 
attract 
many buyers 


At $5.00 list for olive 
green finish maplewood 
top (walnut, mahogany 
and oak finishes slight- 
ly higher) METAL- 
STAND can frequently 
be added to the sale of 








a typewriter or other 








with office equipment by reading 

Office Appliances? If so, send us 

the name, address and business and 

we will send a sample copy with 
our compliments. 


THE OFFICE APPLIANCE COMPANY 
417 S. DEARBORN STREET, CHICAGO, U. S. A. 


et ast tt) sss Ys 


ST sss 
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office equipment. 
There are many opportunities in the 
course of a day for the sale of so well made 
and convenient an office furnishing. 


Rubber mounted casters permit easy, silent move- 
ment. Dimensions, 264 inches high, top 17 x14; 
side leaves 12x14 inches may be attached either 
R side. Frame is 8-gauge and legs 16-gauge steel. 
= Shipped knocked down, shipping weight, 13 Ibs. 
You take no risk with METALSTAND. All orders 
—_oe subject to dealer's approval and illustrated 
folders with dealer's imprint are supplied on re- 


oc anmar | auest. Full details and discounts on application. 


METALSTAND COMPANY 


909 Walnut St. Philadelphia, Pa. 
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Grippit’s package fits the hand, is easy to see on a cluttered 
desk . . . Grippit rubs off work and fingers and leaves them 
clean . . . Grippit never wrinkles paper . . . It is Peelable, 
Waterproof, Transparent, Stainless, Non-inflammable . . . Write 
for Free Tube and Profit Story to Harriman-Welts Products Co, 
200 Summer Street, Boston, Massachusetts 


The FAMOUS AUTOMATIC 
DESK COMPANION 


APPEALS |{_ 


TO THE BIGGER 
BUSINESS EXECUTIVE 


AND MAKES YOU A NICE PROFIT 


Write for information 


AUTOMATIC FILE & INDEX CO. 


629 W. WASHINGTON BLVD., CHICAGO, ILL. 




















A Splendid Repeat Item for sta- 
tioners. Thousands of | satisfied 
users our best prospects. Re-orders 
constitute our best and most prof- 
itable Sells readily to 


small and medium size offices, and 


business. 





in big volume to purchasing agents 
for large business. Adjustable to 
width of records and distance be- 


F.B. 


LOOSE LEAF Capacity regulated 


tween centers. 


i in li li, li, li, li li, li, li, lt, li, ll, lt ll. li, lb le 


HOLDERS by interchangeable posts. Sample 
83.50 per doz. oe 
sets F. B. MFG. CO. 


list, f. o b, N.Y 1228 Intervale Ave. New York 
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You Can’t Beat the 
RED CAP TWINS 


Correction Type 
Fluid Cleaner 


Here's two fast moving items that win acclaim 
everywhere. They do the work. They re 
peat. They are well liked 

Just a drop of Mimeo Correction Fluid makes 
perfect corrections on all kinds of stencils. 
Mimeo Type Cleaner is the steno’s friend. 
Clean. Easy to apply. Economical. Non 
Inflammable. 

Fifty cent sellers. Regular dealer discounts. 
Take advantage of this special offer now. 


Mimeo Service Bureau 
132 Nassau St., New York City 









With every order of six 
dozen bottles o 


Correction Fluid we 
will give you one dozen 
bottles of Mimeo Type 
Cleaner free on initial 
order only. 
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DEALERS WANTED 


for a patented typewriter 

cushion key, with advan- 

tages and merits no other 

key possesses. You'll get 

MORE key business by 
selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 
Speed Key Mfg. Co., Inc. 
291 Columbus Place 
Brooklyn N. Y. 
















This business is YOURS! 








New York City 
Richard C. Loesch Co, 


Pittsburgh 
The Chatfield «& 
LMOST every customer a - 
. . necinna 
uses cards; and if you make a bid for >... chatield Paper Co. 
the business, it’s a ten-to-one chance Detroit 
you'll get it. For business cards come Te 
to mind in the same thought with Washington, D. C. 
Baltimore 


office supplies. 


Ask any paper merchant here how 
to build a repeating business with 
Wiggins Compact Binders and Book 
Form Cards. 


The JOHN B. WIGGINS COMPANY 
(Originators of Scored Cards) 
1162 Fullerton Avenue Chicago 


Wissins 


BOOK FORM CARDS COMPACT BINDERS 


Pens? 


Why not TURNER & HARRISON 
School—Business—Im prints 


Specializing on this one product 
since 1876 


The Barton, Duer & 
Koch Paper Co. 
Grand Rapids 
Carpenter Paper Co. 
Houston 
L. S. Bosworth Co., Inc. 
Toledo, Dayton, 
Columbus, Cleveland 
The Central Ohio 
Paper Company 























wt DO owe MaRT 


Turner & Harrison Pen Mfg. Co., Inc. 
12th and Spring Garden Streets 
Philadelphia, Pa. 











AZORA 


Azora air cushions and twirlers, two | 
| highly practical accessories, are mak- | 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
placement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 


| Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING View) 








PAT. DECEMBER 21, 1915 
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ROOCO Duplicator| | STURGIS Posture cHairs 
INK 


ness MORE PROFITABLE 


Gives first-class service on either 


Easy, quick adjustments 
without tools 

















closed or open drum stencil dupli- 

cating machines Enables the A com plet e and out- 
dealer to supply better ink and at . . 

the same time reduce his stock in- standing line of metal 
vestment ROOCO was de posture chairs sold 
veloped and is produced by a exclusively through 
manufacturer of over 40 years’ : . 

practical experience Wil be dealers. 


pleased to submit sample and echeive tf 
prices to dealers. xclusive§ ter- 


ritories still 














H. Db. ROOSEN co. ay ailable. 
609-23 S. Clark St. rs 
Chicage Write for STURGIS POSTURE 
particulars. CHAIR COMPANY 






Brooklyn — Boston — Toronto — Mexico, D. F. — Havana STURGIS AAICH 
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Markilo Celluloid Products 


are made of the acetate (non-inflammable) cellulose, and 
embody features of our own 
f > design. 
Envelopes for ring binders, 
—billfolds, cards, papers, etc. 
Indexer strips (blank-label) 
and tabs, celluloid fasteners. 
Book markers, book covers, 


MARTENS 
TYPE CLEANER 


Martens goes over in a big way 
with typists. They like the pat- 
ented applicator, an exclusive 
Martens feature. It cleans type 
so quickly, easily and _ thor- 


























In Every 





etc. The Dozen System vs. Bottle oughly, dries quickly without 
Decimals, Booklet 25c. FREE! spattering. They always come 
MARKILO CO., Mfrs. INTRODUCTORY OFFER back for more. 


Write for it and our liberal . . 
discount schedule Retail price 50 cents. 


MARTENS TYPE CLEANER CO. 


120 E. 28th Street, NEW YORK CITY 


936c W. 63rd St.,Chicago,U.S.A. 





























Color is the life of t - 
writer ribbons and carbon 
paper. 


Strength and perma- 
nence of color are the excel- 
ling features of CODO Ribbons 
and Carbons. 


A necessity for 
the busy office 


To display pictures, drawings, maps, charts, 
calendars, etc., without marring plaster walls or 
woodwork, everybody wants the new 


Moore 
Aluminum Push-Pins 


Can be used with a hammer. Fine steel points. 
Show our small Counter Display. Makes sales. 


our Jobber n Window- 
aan fam 6 for 10 cents Peas Packets 
The Codo Manufacturing Corp. MOORE PUSH-PIN CO. 
New York Coraopolis, Penna. Chicago 113-123 Berkley Street Philadelphia, Pa. 


ee es 
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The “Aluminum” Pocket Seal } in 10 Seconds 
and other MARKI NG DEVI CES Every operation on the Auto- 


typist is speeded up for eco- 
nomical production of individ- 
ually typewritten letters. The 
simplicity of design permits the 
changing of record rolls in 10 
seconds. That means that cor- 
respondents may use a wide 
selection of letters without ma- 
terially slowing up operation of 
the Auto-typist, in switching 
from one to another. 


rental The Auto-typist operates like a 
Witte for ou plan fer tying out layer piano, automatically typing 






Color can help you be- 
come the leading distributor 
of ribbons and carbon in your 
territory. 


The quality of CODO 
Ribbons and Carbons is fit- 
tingly exemplified in their 
modern, brilliant, attractive 
packing. 


Proof and full information 
on request 
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POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
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LOOP STORE ° 31 North Clark Street Auto-typewritten letters. - etters at the rate of about 250 s 
WEST SIDE STORE - 30S. Jefferson St. American svutematic fils “inser dlatrent lattes saay'bs 
. used because little time is lost chang- 























“sara aTa rarer a Tare Satararara Ta Tura a ala Tala Tara Te are rarere rarer 602 North Carpenter St., Chicago, Ill, ing records. 
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THE STATIONER'S 


SCRAP BOOK 


OF IDEAS 


PRICE 7 POST FREE 


The most valuable moneymak- 

ing volume ever placed before 

the Stationer Trade—Contains 

nearly 200 hints in connection 

with every department of your 
business 


Press Comments: 

The book contains some 178 pages of common sense 
suggestions for commercial stationers and dealers in 
office equipment. It is conveniently divided into four 
seclions, as follows: Organization; Advertising and 
Publicity; Selling Ideas; Window Display and Selling 
Ideas for Specific Lines. An indez in the front of the 
book classifies the subjects treated and gives the numbers 
of the pages where the stalioner may find suggestions on 
the particular phase of his business that he may be in- 
lerested in al the lime. The subjects run all the way 
from account books to window dressing and are written 
in such a way thal the volume is an ercellent reference 
book. : 

Office Appliances. 


The Scrap Book can be dipped into almost anywhere 
and useful hints on a wide range of subjects, presented 
in a very readable form, will be found on every page. 

The Newsagent, Bookseller’s Review and 
Stationer’s Gazette. 


It was a distinctly good idea to bring together such a 
series of approved ideas, and the volume should meet 


with a warm welcome. 
The British Printer. 


A good idea in itself and admirably carried out. 
The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LTD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C. ENGLAND 
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IN EVERY COUNTRY 


You will find ONE leading office equip- 


ment trade journal of national importance. 


IN 
FRANCE 





First and foremost office equipment maga- 
zine dealing with office and factory manage- 
ment and efficiency is the ideal advertising 
medium for U. S. Manufacturers desiring to 
increase their export trade, particularly with 


FRANCE 
BELGIUM 
SWITZERLAND 
ETC. 


Include ““METHODES” in your ad- 
vertising appropriation: It pays. 


Send for free copy today. 


METHODES 


27 rue des Petites Ecuries 


Paris X¢ France 
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“KILIAN” 


Unground Ball Bearings for the 
Metal Office Furniture Industry 
(U. 8. Patent 1.782,622. Canadian Patent 324,059. Other patents pending.) 

All parts machined from bar stock and heat-treated, 
outer races are one piece and can be made in any 
desired shape. (No soft stampings used whatsoever.) 
For cradle slides our ball bearings and rivets are in one 
unit for quick assembly. 95% of filing cabinet drawer 
slides in United States and Canada operate on “Kilian” 
unground bearings. Samples made to your specifi- 

cations. 


Kilian Manufacturing Corporation 


107 North Franklin Street Syracuse, New York 




















| S+S+ Or Or 


For More 
and Better Business 


Readers of Office Appliances 
have a constant source of 
useful ideas. 


Dt P4 O44 O44 O+O+ S++ 9+ O+O+O1O+510+54+0+S+O+O+e 


; 


The journal contains 
thoughts that many identi- 
fied with office equipment 
can use to advantage. It is 
a common meeting place for 
the exchange of worth-while 
information. 


If you want more and bet- 
ter business, you can profit 
by a subscription to Office 
Appliances. Domestic rates 
are $2.00 a year, two years 
for $3.00; Canada, $2.50 and 
$4.00; Foreign, $3.00 and 
$5.00. 





The Office Appliance Company 
417 S. Dearborn Street 
Chicago, Ill. 
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Yal christ 


STOCK Now FOR YOUR SHARE OF THIS SEASON’S 


For the Christmas Season . . . to increase your business, to 


enhance your profits . . . Royal offers two remarkable values 
. the new O-T model . . . and the Improved 1933 Royal 
Portable. Both will be backed by unparalleled Rotogravure 
advertising appearing in the leading cities of the country. This, 
together with special window material, will enable Royal to 


dominate the Christmas market! 


With these two Royal Portable Typewriters you can “step 
out” ahead of all competition. They will, as you know, out- 
demonstrate—out-perform all other home-sized writing ma- 


chines on the market. No possible sale need ever be lost! 
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PROFITABLE BUSINESS... 


Start now laying the groundwork for your Christmas cam- 
paign. Orders for Royal Portables should be placed without 
delay. Lists of all possible customers—students and parents, 
especially—should be developed. Canvassing, phone calls, 
direct mail work, local advertising should begin within the 
next few weeks. For your full share of Christmas Profits . . 

Link to Leadership . . . Stock and handle Royal exclusively. 


Write or wire for complete sales information! 


ROYAL TYPEWRITER COMPANY, INC. 
2 PARK AVENUE, NEW YORK CITY 


Canadian: 362 Notre Dame Street, West 
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Pmretegan 


The highest quality composi- 
tion ever developed for re- 
filling Hektographs, Ideals 
and all other pan type dupli- 
cators. Now supplied in the 
attractive, newly designed | 
Ib. and 2'% Ib. lithographed 
eans. A wonderful display 
package for shelf or window. 


Siygti 


Now more than ever before 
users of stencil duplicators 
are demanding quality tools 
for writing and drawing on 
stencils. These new styli are 
made of the best quality 
nickeled steel in an assort- 
ment of useful points and 
wheels. They sell on sight. 


Mehkioa Ink; Kemover 
\ perfect cleanser for the 
hands. This new product fills 
a long felt need for a 
cleanser that would success- 
fully remove Hektograph Ink 
stains without injury to the 
skin. Send for a free sample 
and prove its merits in use. 


N EW a IMPROVED 


HEYER ©2-c4/y PRODUCTS 





ferrection 


Finida 


The No. 112 bottle contain- 
ing 4 oz. of Blue fluid, the 
No. 0112 tube containing ', 
oz. of heavier Blue fluid and 
the No. 412 bottle containing 
1 oz. of Amber fluid. All are 
ideal for making perfect cor- 
rections on all dry stencils. 


THE HEYER CORPORATION 


| Ot ee ee 
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UNDERWOOD 


AND 


SUNDSTRAND 


MEET TO OFFER 


A COMPLETE NEW LINE 


MACHINES 


of ADDING - FIGURING 


Today the spotlight is focused on a new stage where a 
new line of adding-figuring machines is making its 
bow...the Underwood Sundstrand line. 

Today two great names are joined... Underwood 
and Sundstrand. 

Underwood with its thirty-five years of leadership, 
its world-wide popularity, its four million satisfied 
users, its famous speed and reliability, its reputation 
for prompt, efficient service and its engineering skill 
that has pioneered at every turn. 

Sundstrand with its introduction of a new, simpler 
principle of machine adding, its 18 years of popularity, 
its introduction of the portable adding machine and 
its application of direct subtraction to these models. 
New fea- 


new values, new prestige. Twenty- 


And now...the Underwood Sundstrand! 
tures, new beauty, 
eight models with eight, ten and eleven column capac- 
ity...straight adding models...models with direct sub- 
traction and credit balance... manual or motor opera- 
tion... built-in electric motors or heavy-duty motors 
mounted on stands. The right model for every business 
need, with features that perform any figuring task with 


greater efficiency. 


idding Machine Division 


UNDERWOOD ELLIOTT FISHER COMPANY 
Typewriters * Accounting Machines ¢ Adding Machines 
342 MADISON AVENUE, NEW YORK, N. ¥. 


Sales and Service Everywhere 





PORTABLE ELECTRIC UNDERWOOD SUNDSTRAND 


common-sense 
fingertips 


l=—Ten numeral kevs in logical 
2—All kevs under the 


t=—(olumn selection is automatic. 


arrangement 
of ene hand 
DIRECT 


ture. S—Inereased «peed...greater accuracy. 6— 


ubtraction with credit balance fea- 


Tap your figures out exactly as you'd write them. 








